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Install the leader“.. 
Perfect Circle 2-in-1 
chrome piston rings! 


Survey after survey proves Perfect Circles are 
preferred by more people than any other ring! 


To the Doctor of Motors this means: 


1. LESS SALES RESISTANCE 
Y 2. MORE RING INSTALLATIONS 
3. MORE PROFIT 


B DECAUSE .... Perfect circte's 2-in-1 


Chrome piston ring set has both the top ring and 


the oil ring plated with thick, solid chrome. Entire 
area of ring travel gets complete wear protection 
- more than doubling engine life. Customers are 
> assured thousands of extra satisfying, economical 
miles of sustained power and positive oil control 
No tedious break-in as rings are lapped-in at fac 
tory. Perfect Circle Corporation, Hagerstown, In 
diana; The Perfect Circle Co., Ltd., Toronto, Ont 


Perfect Circle 


2 in 1 chrome piston rings 


The Standard of Comparison 





2 (ie aes =) 


‘Q.What keeps all eyes 
on Bus No. 54? 


No. 54 had been a poor performer on the 100-mile route operated by 
Peter Pan Bus Lines between Boston and Springfield, Mass. So when it went in for 
overhaul at 500,000 miles, the maintenance superintendent decided to have the 
camshaft reground on a Van Norman No. 253. Watching the operation, he could 
hardly believe that the shaft was out as much as it showe4, 

Then the reground shaft was re-installed...and ever since old No. 54 has been the king of the highway, the 
hottest bus on the route... the center of interest and envy of every driver on the line. And it’s the special pride 
of Peter Pan's maintenance superintendent . .. for since the camshaft job was done, No. 54 has added another 
100,000 smooth, economical miles! y 

Success stories like this are the general rule where camshafts are 

‘put back in business’’. .. speedily and accurately ... on the new 
Van Norman No. 253 Camshaft Grinder. 
And every camshaft job is a money-making job. 
So see your jobber now about a No. 254, or 
have him do your customers’ work until 
you're ready to buy. Van Norman Co., 
Springfield 7, Mass. 


A.Van Norman’s 
No. 253 
Camshaft Grinder! 


New No. 253 

Camshaft Grinder: Distance between 

centers, 82”. Max. diameter, 9”. 

Quickly and accurately grinds car, truck, tractor 
camshafts, and crankshaft main bearings. 


The Best-Equipped Shop s . 
Gets the Business! Lt Pays to Van Notmanize” 
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7 PATCHING 
v<: HEAD 
A GASKETS 


EMERGENCY REPAIRS FOR A BLOWN HEAD 
GASKET CAN BE MADE WITH FORM>- A-.c* 
GASKET No.1. CUT A PIECE FROM - x 
ANOTHER GASKET TO MATCH THE BLOWN 

SPOT. COAT GENEROUSLY WITH FORM= 


peg a 4 A 7 FIT INTO  yOIsT URE ~il For 
_MBEALED ELECTRIC Motor ORS 


ELECTRIC MOTORS OF THE SEALED TYPE 
CAN BE MADE MOISTURE-PROOF WHEN 
REASSEMBLED AFTER REPAIR BY COAT-~ frie 





GASKETING ASSEMBLY JOINTS WITH 
FORM-A- GASKET No. 2 





PERMATEX 


Form-A-Gasket withstands the enormous pressures of modern 
FROM PLASTIC SEAT COVERS high compression engines. | is unaffected by gasoline, hot or 
cold oil, grease and water, anti-freeze. Always say PERMATEX 
Form-A-Gasket when you order sealing compound 
PAINT A NARROW BAND OF FORM~A-~ EVERY SHOP NEEDS ALL THREE TYPES 
GASKET No.3 FROM THE RIM OF No. 1 — Sets quickly. Dries hard 
ONE WHEEL TO THE CENTER OF THE No. 2 — Sets slowly. Remains pliable 
TIRE TREAD. SPRAY WITH POWDERED No. 3 — Brushable. Sets to a paste. Remains tacky 
GRAPHITE. FORMS A“ GROUND ” 
varaunimmes “sce: FORM-A-GASKET. 
MORE THAN 50 CHEMICAL PRODUC al 
FOR BETTER A JTOMOTIVE MAINTENANCE 


PERMATEX COMPANY, INC., BROOKLYN 35, N. Y. + KANSAS CITY 15, KAN. 
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Hastings Oil Filter Cartridges 
keep oil clean from filter 
change to filter change 
when replaced as normally 
recommended. 


The reason is... Densite 


*This fact has been proven by tests 
conducted in accordance with U.S 
Bureau of Standards procedure 


Densite—an amazing new type of filtering material 
is made of millions of selected raw cotton fibres, pres- 
sure packed so oil must flow through countless tiny 
openings, pass many surfaces of fibres. The most mi- 
croscopic abrasives cling to these fibres—and stay there! 

Recommend Hastings Filter Cartridges... and add 
a host of satisfied customers who will have clean oil 
all the time. 


HASTINGS MANUFACTURING CO. + HASTINGS, MICHIGAN 
Oil Filters, Piston Rings, Casite, Spark Plugs 


HASTINGS 


OIL FILTER compoed 
KEEP OIL CLEAN 


FROM FILTER CHANGE TO FILTER CHANGE 
WHEN REPLACED AS NORMALLY RECOMMENDED 
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YAZOO 
MASTER 
MOWER 


ROTARY MODEL AV-20 
2.5 hp 4-cycle; 20” biade 


ARE YOU IN A RUT... trying to sell power mowers 
that look alike and act alike? 

Then—here's the power mower that gives your sales 
a boost in the right direction! Here's the mower that 
outlooks outdemonstrates outperforms any 
other! 

It's the WHEELS that do it! BIG BICYCLE-TYPE 
WHEELS glide easier... won't bog down in turf! Have 
better weight distribution for greater safety ... complete 
operator control! 

Yes—YVazoo will outsell any mower you've ever sold 
—hands down! SEE YOUR YAZOO JOBBER RIGHT 
AWAY! 


WE HELP YOU SELL with complete adver tene 
and merchandising program: 


1 Hard-hitting ads in consumer and trade 
magazines! 


2 Complete advertising ‘Kit’ for youl 
3 Sales Shots" bulletin to your salesmen! 


SEND COUPON BELOW FOR 











CATALOG AND COMPLETE 

(DETANS! «+ 

———_——_—— “e 

J YAZOO MANUFACTURING COmPany E 
3407 Livingston Road, Dept. SA 3 1 
Jackson, Mississipp: 


Plesse send me your Catsiog ane comptete 
@etaits on how | can BOOST MY SALES with 
Vasoo Gig Wheels: 





svrecer 


srare 





city 
iil ace iets connate ammaeanaenenineele 








FESSIONAL 
TO UCH / 
EF CrAL TOOY 


| Now, you can buy the PROTO Professional- 

| Quality Tools you always wanted, the 

| economical AppA-UNIT way — as your budget 

Ne. 9950 — 14” permits. Hach unit is a set of highly useful 
| Drive Socket Set tools in the handiest tool holder ever designed 
for a workshop. The holders are made of a 

| bright red plastic and are custom molded to 

hold each tool snugly. They keep your tools 

| Other PROTO where you want them — when you want 

| . ADDA-UNITS them — and they add a sparkle of color that 
a Posen makes any workshop a showplace. Start your 

| master PROTO tool set today by getting one 

or more Appa-UnirTs from your PROTO dealer. 

Send 10¢ for 68-page catalog of entire line to 

PLOMB TOOL COMPANY 

1214E Santa Fe Ave. G 


ive 
Los Angeles 54, Calif the PROfessional 
TOuch”’ | 








your work 


5561 


\ No, 9931 | 
Ne. 9953— Pliers | Open End Wrenches @  pmore eons PPROlessicnc! TAs! 


a aa — pe aE Eastern Factory, Jamestown, N.Y. « Canadian Factory, London, Ont 
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Automotive 


SPOTLIGHT 


March, 








Polk's figures on Chevrolet 


OM la 
Ui » 





out on almost the day when 


early estimate on probable car 


“ast by saying "1955 could be the biggest passeng 


automobile industry, with production exceeding 
ment brought on claims by both Chevrolet and 

Fords in this country in '54 totaled 1,387,3 
said Chevrolet, in effect: We're still infirs 


sold last year. 


AA 
2% 


Zs 


GM's president said at Los Angeles March 
‘may well produc 





' 


labor peace,” the industry 
absorb approximately 7,500,000 passenger 
6,800,000 units.” He predicted GM's car 

last two months have been the best January 
industry turning out 1,335,560 cars and 1! 
year's totals for the same period were 90 
and buses. Last month 676,060 cars rolled off 


1954. 


m 


W. A. "Cap" Williamson, former manager of the Texas Automotive De ‘s Association for 
more than a quarter of a century, a long-time Texas senator well known in the car 
dealer fraternity, died March 1. He was a native of Virginia. 





Legislation pending or passed over the § 





in Tennessee which provides, among 

‘an not force dealers to buy new veh 

dealers from forcing customers to acc : 
choose to buy; a move in Missouri to insti » some controls regarding 
manufacturers similar to this law and the o * one in Oklahoma and 
Louisiana; a bill before a Tennessee legi: 

motor vehicle safety inspection law (wit) 

and a safety inspection bill in North Car 

were held for its enactment. The North 

ed after the Pennsylvania and Virginia 

either of them. 


Mr. Chevrolet of the South: 


The man who still has his hands in five big 





Johnson, moved his original, parent organizs 
into new quarters last month. His operations 
year (see page 198). He and Dumas Milner, Jac 
among the GM franchise-holders in the South. 
ships at Jackson, New ( 


r 


acquired at Tulsa. 


This is the theme of the April issue. Special articles will show how there's profit in doing your part for Safety. 


SAFETY SERVICE FOR SAFER DRIVING 














Full-Flow Spring 








\ > 


,; n — oy 


Sealed Power Piston Ri 
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Assembly Plants Are Really Rolling! 


Don’t be surprised when you learn in a few weeks how many Ca! 
have rolled off the assembly lines this month 

Manufacturers reached their millionth car of the year in 
February, about the time an all-time record of production was being 
chalked up with approximately 175,000 units assembled in one week 

Contributing sharply to the new high production schedules has been 
GM’s stepped-up production. That factory rolled off 351,390 cars and 
trucks in the United States and Canada during February, as compared 
with 279,276 during February, 1954. Of these vehicle 346,633 
passenger cars and 4,757 were trucks. Chevrolet accounted for 308,010 
cars, as compared with 227,616 the same month last year. Other division 
and comparative figures were: Pontiac, 97,602 and 63,574; Oldsmobile 
98,673 and 51,928; Buick, 126,544 and 80,885; Cadillac, 27,632 and 
13,529 

Chrysler Corp. divisions were working overtime. Ford wa 
engaged. Ford Division reported dealer sales this year broke all record 
in Ford car history for sales the first two months of any year and also 
for any January and any February 

Dealers’ new-car stocks, meanwhile, had reached nearly 600,000 by 
March 1. Highest ever held was around 660,000 at the end of last April 
That mark is expected to be passed before this month ends 

Retail sales of new cars the first two months of this year approached 


mid- 


were 


also busily 


a million. 

How far production and sales may go this year may well depend on 
the union. The guaranteed annual wage demand is a stumbling block in 
negotiations expected to begin within a few week 


Earlier Debuts Expected 
Of 1956 Model Cars 


Sales by Wholesalers 
Show Sharp Upturn 


| NCOMPLETE reports from. part 
and equipment wholesalers ove! 
the South at press-time indicated 
a continued upward trend in sale 
from the higher plateau enjoyed 
during January 

A survey (reported on page 152) 
of 350 jobbers on their January 
volume brought the brightest re 
Seventy-five pet 
January 


plies in months 
cent listed gains over 
1954, and many of them said the 
increases were 20% or better. Two 
and a half per cent reported the 
the comparable 
thei 
most 


ame volume for 
while 224% % aid 
helved off. In 
were only 


month 
ales had 
instances the decling 
a few points lowe! 
Heavy now uncommon fo! 
Southern 


down busine in 


most area slowed 
ome localitie 
including North Carolina 

The lower price for anti-freeze 
lapped the sales volume of firm 
thi a item 


for whom major 


“I'd take it back. Sounds like the mechanic made your rear more 
noisy than it was.” 





output of ’55s and 


{pw heavy 
face-lifting job 


the fact that 
only will be involved on a num- 
ber of °56 models together help 
account for plans under way now 
to bring out the new units earlier 
this fall 

Lincoln’s spanking new model 
with a new engine of higher horse- 
power, may early a 
September. 

Bill Ford’s pride and joy, the 
Continental, may be showing it 
lines by early September also. This 
is the virtually hand-tooled job 
which will sell for around $10,000 
and is to be made by the Continen- 
tal Division of Ford 

Look for some reshuffling of 
horsepower ratings, too, as some 
older engines are reworked. 

Almost every factory is expected 
to have its wares before the pub- 
lic well before John Turkey’s neck 
goes under the Thanksgiving knife 


appear as 
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HOW ASSOCIATES 
HELPS YOU SELL 
USED CARS 


First, we give you complete one-stop 
finance and insurance service that puts you 


in control while you close the deal. 


Second, we give you the simplest paperwork 
in the business... rate charts, contract forms 
and purchaser agreements we've developed 


specifically for fast, easy handling! 


Third, we give you prompt decisions, quick 
okays on credit applications— geared up, fast 
moving co-operation at the local level. You 
deal direct with auto finance specialists 


who have authority to make decisions. 


It adds up to Associates’ Prompt- Action 

Used Car Sales Plan—complete service, flexibility 
and fast co-operation that helps you move 
those cars. Call now for full information. 


You'll get prompt action. 


Thi, Ud Sage Mype.. 


\ 
, 
S 
o) (} 


“The only way to clinch a sale is to 


finance the buyer right now so he N 
> 2 * 


doesn't have to shop around.” 


(The Old Sage is a composite of all the successful dealers we've 


known in over a third of a century in the field.) 


ssociates 


Associates Investment Company 
Associates Discount Corporation 


Emmeo Insurance Company 





South Bend, Indiana 
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Herbert Hoover Receives (JANUARY APRIL AUCUSY DECEMBER _| ition, Carolina Hot 
Business Press Award SMTWTISMIWTISMTWTISMT WTF 5S hurst 


i May 8-1] Annual convention of 
‘ 

YORMER President Herbert Hoo- bi 

4 LBASBMKU BH AANA KMBHENMAARUM 
2% 





. 3 
Looking Ahead ey Automotive Engine Rebuilders As 
ver was presented last month jh 4 25 2 27/27 2 29 90 31) 25 26 2 OH land, Ohio 


sociation, Hotel Cleveland, Clev« 

the 1954 Silver Quill Award May 16-17 Annual conveniton 

\ Missouri Automobile Dealers As 

l | } 
by National Busine Publica- Automotive Whole e! Associa sociation, Jefferson Hotel, St. Loui 
tion, of Alabama, Hotel Whitl May 21-23 Annual con ! 
Montgomery Sout Carolina Autome 
a member, to that person who MI : h 16 , uth — n 

iit ) i 





The honor ji accorded annual] March 14 Sprir convention of 


tions, Inc., of which this mazazine 


Spring convention ol \ssociation Oceat 
ha best epitomized those thing Virginias Carolina Automotive Myrtle Beact 
for which the busine pre tand Wholesale Association, Robert F Aug. 21-23 
Lee Hotel, Winston-Salem, N, ¢ Automobile Deale 
Vi ~ h 20-22 — cont ‘ ee ol West Virginia, Gree 
—_ . ; Automotive lolesale! j ocia Whit ulphur Spring 
Washington, D. C., at a dinner at- tion of Tennessee, Andrew Jackson Aug 28-30 Annual ention ¢ 
tended by more than a thousand Hotel, Nashville *: ol ky Automol Dealer \ 
7 q . LONTLUCKY ] opile ( ‘ 
iests, with the preceding year’ March 31-April 3—Southwest Auto ociation. Kenlal otel. Hardir 
motive Show, Bexar County Coli , ‘18 Ay , f Kan 
. ey 16 nual con on of Kan 
seum, San Antonio, Texas . " ‘ 
liciating ‘ _ is Motor Car Dealer \ssociation 
April 1-3 Semi-annual con io Hotel. Wichit 
William J. Rooke, former busi- of Independent Garagemen ‘ Bre Mdviex otel ichi 
ness manager of SOUTHERN AUTO ciation of Texas, Bluebonnet Hot - "a may to +s "Deal 7 
OTR? : San Antonio VOW MCXICO AULOMOUVE can 
MOTIVE JOURNAL and now chail Anes 18 "an — Association, Nickson Hotel, R 


man of the board of W. R. C. Smith motive Whol A cea ny of vell 
1, Benth otel, Alexar ept. 25-27 Annual convention ¢ 


itomotive A ociatior 


and in which it serve 
The presentation was made in 


winner, Vice-President Nixon, of- 


Publishing Co., is a vice-chairman Louisiana 

of NBP iria ; ns . 

: oi -™ suena ta | 

Among the guests were most April 28-30 — Southe ast Automotive uer ! . 
Show, Lakewood Park, Atlanta ept. 20-4 innual convention 

cabinet members and the top dip May 5-’ Annual convention of ’ Automotive \ ss 

ina Automobile De Houston 


ention ¢ 


renn 
yitel, Biloxi, Mi 


lomatic representative No roli 


Strength, endurance but not much speed marked the conveyance which 
Bill France (left) provided for James F. Lewis, Jr., vice-president of 
Champion Spark Plug Co., on opening of Speed Week last month at 
Daytona Beach, Fla. France, president of NASCAR, which sponsors the 
week, met Lewis at the airport with this circus-borrowed elephant. 


urgn 
wet. 23-25 
Florida A 
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“The BIG PROFIT JOBS 


Dout DRIVE IN... 
They “re TOWED IN” 














CAAA 
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7 CADILLAC: CHEVROLET 
DGLS ont Servicr 


Dial 3148] 


HOLMES 525 Model 


The new 525 model was designed for all-round 
road service and is capble of performing a wide 
variety of work. It has speed and flexibility for 
light work, with power and capacity for han- 
dling the average trucks. Each boom has a lift- 
ing capacity of 6 tons, a pulling capacity of 15 
tons. The unit is fast, efficient and of moderate 


size for use on a 1% or 2 ton truck. 


HOLMES JUNIOR Model 


This unit, although different in design and con- 
struction from the larger Holmes models, has 
many features that make it ideal for light pick- 
up, towing and delivery service. The Wrecker 
has a capacity of 3 tons and is capable of han- 
dling the average service call. It is light, easy 
to handle and economical to operate. Furnished 
either hand or power operated for mounting 
on any '; to 1, ton trucks, 


°  cGTAR “Oop 
G 


a 
( 
S24 hr 


WRECKER SERVICE 


wie 


Y, 


... by SHOPS with NEW 


UWteck OME 
takes Cgupneid 
Today no shop can afford to be without its own Modern 
Wrecker Equipment... //RST, for service to its regular 
customers. SECOND, for those whom the shop hopes to 
obtain as new customers. Shops with up-to-date road 
units, such as shown, have little trouble holding on to 
regular customers or securing valuable new customers. 
The use of Holmes Equipment makes it possible for an 
operator to render complete 100% service. It enables 
him to go a long way to service customers and bring in 
jobs the shop could NOT otherwise obtain. Why be lim- 
ited to drive-in customers when it is so easy to pick up 
new and profitable ones. REMEMBER, “The Big Profit 
Jobs Don’t Drive-In, They are TOWED-IN” . . . by 
those who go after the business with new Holmes 
Wrecker Equipment. See your jobber or write factory 
today for model specifications and prices. 


ERNEST HOLMES COMPANY 


Chattanooga, Tennessee 
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Automotive NEWS BRIEFS 


{Continued from page 9! 





NADA Plans Program to Promote 
New Cars and Franchised Dealers 


“— POTLIGHT on Autcmobiles,” ; 
program newly-initiated by 
the National Automobile Dealers 
Association to arouse fresh interest 
in 1955 models and appreciation for 
franchised new-car dealers and 
their importance to their com- 
munities, is planned to be a major 
civic event taking place April 11- 
16 

Five thousand NADA 
including heads of local associa- 
being furnished pro- 
program 


leaders, 


tions, are 
motion kits containing 
suggestions, publicity 
radio and _ television 
speech outlines and copy for dis- 
play advertisements. 

Emphasis will be placed on the 
automobile, what the business 
means to the economy of the com- 
munity, the importance of the 
franchised new-car dealer and the 
re-focusing of public attention on 
1955 models 

Recommended 
dealers are open houses, 
elections of local queens, appoint- 
ments of local high school stu- 
dents as “Dealers for a Day” and 


releases, 


material, 


activities for 
parades, 





The National Automotive Mainte- 
nance Association recently elected 
Ed Putman (left), Palo Duro Mo- 
tor Tune-Up, Amarillo, Texas, as 
president. Here he receives the 
presidential gavel from Bill Beach 
of Springfield, Mo., a member of 
the executive committee. Putman, 
who was elevated from third vice- 
president, is a past president of 
the Panhandle Independent Ga- 
ragemen’s Association. 


of course, accompanying publicit 
in appropriate media 
Dealers’ service sale 
by further 
facilitic and 


might be 
timulated informing 
the public 
equipment at thei 
dition to the know-how of dealer- 
trained mechanic 

Safe-driving 
also play an important part in such 
a celebration. Signing of fe-driv- 


about 
lisposal in ad- 


campaigns might 


ing agreements between parent 
and children 
with stories of how new-car deal 


to high 


could be featured 
ers are lending automobile 
chool driving classe 
Dealers are encouraged to pa 
on to NADA plans for their pro 
Ocla- 


grams to share with other a 
tion member! 


Use Credit, Save Capital, 
Equipment Men Explain 


dai | sme including those who 
are exceptionally well fi- 
nanced, hould 
working capital for currcnt opera 
tions, rather than tying it up in 
fixed asset 
tools,” the Equipment and Tool 
Institute pointed out recently. In- 
tallment purchase plans are now 
equipment 


conserve thei 


such as equipment and 


available for buying 
and tools which leave capital free 
for current operation 

Rather than trying to do without 
needed equipment hould 
make smaller cash down payment 
and lengthen the monthly install 


dealer 


particularly on 
tated 


brought 


ment period 
izable investments, it wa 
ETI membe! 


to the attention of their wholesal 


recently 
distributors the greater need for 
adequate time payment plans to 
assist dealers in procuring equip 
ment and tool 
Extended 
allow the use of the products to 
earn profits with which the install- 
ments can be liquidated, they ex 


monthly payment 


plained 
T rying 
device the aid, | not 


to get along without the 
good 
busine It 


cook endeavoring to prepare food 


comparable to a 


without a stove 
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Universal Underwriters has elected 
Chip Barwick, Chevrolet dealer of 
Memphis, Tenn., as chairman of its 
committee of trustees to succeed 
the late Lynn 8S. Snow of Oak 
Park, Ill. Other members include 
James A. Davis, Hutchinson, Kan.; 
Stanley H. Horner, Washington, 
D. C.; Rudy Fick, Kansas City, Mo., 
and L. C. Cargile, Texarkana, 
Arkansas-Texas. 





Garagemen Plan Session 
For Wichita, Kan. 


, i next national meeting of the 
Independent Garage Owner 
of America will be held in Wichita 
selected by 
Dallas 


Kan., at a date to be 
President Bert Cook of 
Texa 
Executive Director Ralph H 
Jarne who headquarters at Tulsa 


Okla 
ment 


also announced that move 
were underway which are 
expected to add two groups from 
Illinois to the IGOA 

Approximately 15 
from Missouri and Illinois attended 
a meeting Jan. 22 at St. Louis at 
which Jame a long-time garage 
man himself, spoke. East St. Loui 


ociation and men from 


Zaragemen 


ha an a 
Alton Il 


orpanize 


expre ed a desire to 


Membe1 of the Lancaster Coun 
ty Carburetor A 


caster, Pa., plan to form an in 


ociation Lan 
dependent association, according to 
Charles fF 
that body with that new 
apart from the carburetor associa 
tion, They 
with the national 

Copii of the constitution and 


Neudortf ecretary of 


Rroup 


propose later to affiliate 


bylaws were sent last month to all 
tate representatives of the IGOA 
whose first convention was report- 


ed in detail in the February 1 if 


1 








SPEEDWAY PRIMER SURFACER 


Fills speedily without 
sacrifice of any adhesion. 
One to one and a half 
hours drying will produce 
a maximum hardness 
and minimum shrinkage. 


NAM-L-FLO 
SYNTHETIC REDUCER 


The warm weather 
reducer that eliminates 
summer time spraying 
problems. Keeps the jobs 
moving, no matter how 
hot the weather may be. 


Management knows profits result from quality 
refinishing on a production basis. Zac-Lac means 
production — fast quality production that steps up 
profit levels. Every Zac-Lac product is compounded 
to do the highest quality job in the shortest possible 
time. Zac-Lac superiority has been demonstrated in 
hundreds of shops, on thousands of jobs. Put it to 
work for you and you'll see what a difference it makes. 
Improve your production, 

and you'll boost your profits 

at the same time. 


SYNTHETIC ENAMEL ACCELERATOR 


The original Accelerator 
for synthetic enamel. 
Cures enamel swiftly, 
thoroughly, reduces 
fading and chalking, as 
well as possibilities of 
wrinkle. Cuts set-up 
time down to 15 to 25 
minutes. 





SYNTHETIC 1938 
LIMOUSINE BLACK 


The sleekest, blackest 
black yet, with a high 
gloss and great 
durability. Just one of 
the fine, easy flowing 
synthetic enamels in 
the Zac-Lac line. 





HIGH QUALITY LACQUERS 


Compounded to 

produce the best 

possible refinishing 
results, long lasting 
beauty and durability. 
Recommended for 
complete refinish jobs 

or touch up and panel work. 


ZAC-LAC COLOR MIXING EQUIPMENT 
Gives you any of the 10,000 colors in the 
Zac-Lac Master Color 

Book that comes with it. 

All with a minimum 
investment and 

minimum inventory. 

Wlustrated: 

Base Unit 

Mixing Machine 

and Motor 

Complete (Two 

tier and three 

tier machines 

and hand agitators 

also available.) 


If you're in the auto painting business, ask your jobber. 


‘ , 
Remember...there’s a Profitn Zac-Lac for You! y youre o jobber--Write this office TODAY! 


TAC-LAC 


350 SIMPSON STREET, 


W., ATLANTA, 


GEORGIA 


MANUFACTURERS OF: } @ PRIMER-SURFACERS @ SYNTHETIC ENAMELS @ ENAMEL ACCELERATOR @ PRIMERS 
@ LACQUERS @ THINNERS @ COMPLETE AND ACCURATE COLOR MIXING EQUIPMENT 
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Kentuckians Consider Junker Plan, 
With Pool to Reimburse Dealers 


A PROPOSED plan to junk unsafe 
l vehicles through joint effort 
and cooperative funds of dealer 
manufacturers and the state is be- 
ing considered in Kentucky 

The propo al is 

To enact a law requiring pay- 
ment by the manufacturer of a fee 
of $12 to $15 on the sale of each 
automobile old to a Kentucky) 
with option to bill the deal- 
er 50° of the fee on each invoice 
The sum would be paid to the De- 
partment of Revenue, which would 
to the 
district in which the dealer wa 
Thereafter the 
could apply to the department to 


dealer, 


credit the money tate police 


located dealer 
destroy any automobile in his pos- 
ession that he deemed unsafe 
Upon certification from the de 
partment that the police district 
located had 
the dealer would 


in which the dealer i 
ufficient funds, 
receive $100 upon delivery of said 
automobile to the state police 
The police would sell the car to 
a salvage dealer on a bid-per-unit 
basis, first making certain that the 


basic units of the car, such as mo 
tor, transmission, rear axle, et 
were destroyed to the extent that 
they were no longer usable. Re 
ceipts for salvage would be paid to 
the department and credited to the 
district fund 

Costs incurred by the depart 
ment and the police in handling 
or destruction would be deducted 
from district fund 

Advantage of the 


plan were pointed out to be remoy 


propo ed 


al from the highways of eight to 
ten thousand unsafe automobile 


yearly reduction = of accident 
thereby 
rate elimination of the objection 
when deal 


representative 


reduction of insurancs 
to previous experience 
el and factory 
tried to get dealer credit for junk 
cars which later reappeared on the 
roads; equal distribution of fund 
over the state in proportion to new 
automobile old, and good publi 
and the stat 
Objections indicated were bring 


relations for deale1 


ing state government into conduct 


of the dealer’s busine increase 


“What do you mean that’s my future? Why, that’s exhaust smoke!” 
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of price of new automobil to 


buyel! thus reduction of profit to 
dealer where he } absorbed the 
cost po ible removal fron thie 
oads of serviceable cat 
paving the way for 

tO asse dealet for 
itv 

If sufficient interest in the plan 
dealet legal 


will be investigated 


is demonstrated by 
implication 
and legislation will be drafted fo 
presentation to the legislature 


Asheville Car Dealers 
Sponsor Motorama 


A THREE-DAY automobil hov 
featuring 17 make and 56 
different models was sponsored | 
the Asheville (N. C.) At 
Deale A 
This was the first general auto 
mobile how to be held in Ashe 
ville ince 1937 and the associa 


itomobils 


ociation in Februar’ 


tion imported Tex Beneke and h 

orchestra and Muanne Hart, mode! 
and television tal a featured 
entertaine! 

T he 12 al de 

were Deal such Ine Denisor 
Motor Inc Ed Orr Motor PAG 
Motor Ochsenreitet Inc 

Harr Cadillac-Pontiae Co., Mat 

thew Motor Sale Parkland 


Che vro ) Ranh in) Motor 


Creme 


Sales, Sa Motor Sale 
Moto! and Wayne 
Ine 


Atlanta SAE Awarded 
Higher Recognition 
_ HE Atlanta group of the 


of Automotive Ens 
been elevated to the tatus of 


ection, Chairman Jack S. Reid of 

the Georgia body announced 
Under their new status the 

bers will have a sa nm the 

of national officers and n 

a representative to the 

meetings each yea! 

they will be on 

other 
The ection 


resent aircraft 


ection ] 


and automotive 
ficers besides Re 
of ervi 
(DeSoto 
Sanborn 

LD. Tre 

Malone, trea 


(More Neu 





Curtis 


AUTOMOTIVE SERVICE EQUIPMENT 








FULL HYDRAULIC FRAME LIFT 


~- Speeds up under-car work... provides 
maximum accessibility for lubrication, 


TANK MOUNTED AIR COMPRESSORS 
adjustment and repairs. Car springs are 


) 
“hp. to 15 hp....1 cu. ft. to 78 cu. ft. relaxed and bearings free, lubrication is much 
easier. Faster wheel, tire and brake work, 





displacement per minute... A.S.M.E. tank for 

200 Ibs. working pressure. Single stage or too, because wheels hang free. 

two stage. Precision-built . .. Timken-bearing- 

equipped ...self-oiling. For continuous Curtis also offers a 

operation or with automatic stop and start. Two Post Shop Lift... 

Also base-mounted units up to 300 cu. ft Single Post Roll-on Lift... 

per minute. Single Post Free Wheel Lift... 
Two Post Truck and Bus Lift. 





HIGH PRESSURE HYDRAULIC CAR WASHER 


Promotes a faster, easier job ...more profit from car 
washing. Unit operates at 300 Ibs. pressure... has 
self-oiling pump, brass-lined cylinders, exceptional 
accessibility. It's precision-built ... quiet-running. 





Curtis PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 


CADW 
Y 1938 Kienlen Avenue «+ St. Louis 20, Mo. 











Want more facts? Use Reader Service Card Page 106 SOUTHERN AUTOMOTIVE JOURNAL for March, 1955 





FOR ALL CARS: ALL TRUCKS .- ALL AGES 


featuring these Nationally 
Advertised Brands of genuine quality 


@ Within the next few weeks, 

your NAPA Jobber will join with 

thousands of others in a nation- 

wide “Parade of Parts’’—a dra- 
matic presentation of the unparalleled combination of serv- 
ice and selling advantages which only NAPA Jobbers can 
offer. Watch for your nearby NAPA Jobber’s announcement 
of his “Parade of Parts.” Visit his store while it is in prog- 
ress. Be sure to see the multi-page NAPA advertisement in 
the April 9th Saturday Evening Post. It will again assure 
your customers (as they have been for many years) of the 
genuine quality of parts and supplies bearing the NAPA 
Seal. Your NAPA Jobber is a Good Man to Know! 


National Automotive Parts Association, Detroit, in behalf of the thousands of independent 


psy >/:\ JOBBERS 


who supply the automotive repair trade from coast-to-coast with these—and many 


other — nationally advertised brands of quality automotive parts and supplies 
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Allied-A.P.C. Two-Metal Valves 
Allied-A.P.C. Two-Metal Exhaust Valves are the greatest value 
you can offer your customers at any price. Conventional and 
rotating types—Stellite-Faced—Sodium-Filled. Engineered 
and built to highest standards of accuracy. Install with Allied- 
A.P.C, Guides, and Allied-Raymond Valve Springs and Locks 
for efficient performance, long life and customer satisfaction. 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 


BALKAMP 


SWITCHES coh 


FOP PVERY AUTOMOTIVE USE 





Balkamp Switches 


Switches are like razor blades, You forget about ‘em when 
you're not using them, That’s why this Balkamp Plexiglas 
Display helps you sell so many switches. People see them! 
Shows 14 of the most popular switches of these types: Heater, 
Poggle, Ignition, Push-Pull, Door, and Horn-Button. Ask for 
Balkump No. 31A Switch Display Assortment 


BALKAMP, INC. + INDIANAPOLIS, INDIANA 


THICK BLOCKS 


PASSENGER CAR SETS 


BONDED BRAKE SHOES TRUCK SETS 


Install the Best —American Brakeblok 


You'll handle every reline quickly, safely, profitably, with 
American Brakeblok, known and respected for over 25 years 
as America’s Safety Brake Lining! Boxed attractively and 
clearly identified, it comes precision-made in axle sets for every 
motor vehicle. It is available bonded, or riveted for all cars and 
light trucks; in thick blocks for all heavy-duty service. 


AMERICAN BRAKEBLOK DIVISION + DETROIT 9, MICHIGAN 


Balkamp Carburetor Tune-Up Kits 


When tune-up jobs come in, carburetors are one of the first 
things to take care of Balkamp Carburetor Tune-t p Kits are 
the answer for fast, low-cost repairs. Finest quality, factory 
matched parts, clear diagrams and instructions. Order Balkamp 


Assortment No. 15-A—twelve packaged kits covering Chevro- 
let, Ford, Plymouth and seven other popular makes 


BALKAMP, INC. + INDIANAPOLIS, INDIANA 


NAPA "PARADE OF PARTS” (continues) 
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nationally advertised brands for CARS, TRUCKS, TRACTORS + ALL MAKES + ALL AGES! 


B*K Universal Grease Fittings 


Here’s the way to buy Hydraulic Grease Fittings of assured 
quality, in popular automotive sizes and types, without over- 
stocking. Order the B-K Universal Grease Fittings Assortment 
No. 4-801. Contains 100 fittings, of the nine most popular 
numbers, in a crystal-clear plastic box that lets you see what 
you've used, Replenish as you need, from your NAPA Jobber. 


B-K SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


a 
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B*K Washing and Polishing Aids 
A complete line of trade-marked and packaged necessities for 
car washing and polishing, including a range of chamois-skins 
for all purposes; natural and cellulose sponges; golden-fleece, 
chenille, and synthetic fibre car-washing mitts; and sheepswool 
bonnets and polishing discs. Make your NAPA Jobber your 
source for everyday necessities for wash rack and service use 


B-K SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


SD A AAR Ee 3 ma? 
COMPLETE SERVICE OW ALL TYPES 
RADIATOR CAPS 
Gas TANK CAPS 


B*K Radiator and Gas Tank Caps 
Gas tank and radiator caps get lost, and have to be replaced, 
with amazing regularity, B-K’s Display Merchandiser Assort- 
ment gives complete coverage for cars and trucks, with a mini 
mum quantity of caps, Contains 17 Regular Gas Caps; 6 Lock 
ing Gas Caps 7 Regular Radiator Caps; and IS Pressure 
Radiator ¢ aps isk for B-K Display tssortment No, 4-1100 


B-K SERVICE PRODUCTS + INDIANAPOLIS, INDIANA 


B*K Huffman Service Station Equipment 
NAPA jobbers are ready to supply the finest in service station 
equipment... B®&K Huffman, When you select your next new 
equipment, choose with confidence the brand that has a proper 


unit for every service station need .. . for every seasonal need 
Choose B#K Huffman and rest assured that you have obtained 
the best 


Be K HUFFMAN - DELPHOS, OHIO 


“PARADE OF PARTS” (continues) 





For Wire Profits—Without Complaints 


Use Belden—the Wiring Line that’s complete for all service 
jobs—easy to stock—at a surprisingly low investment. Easier 
application means faster replacements. Belden Wire and Cables 
are engineered for modern cars, trucks, and buses the line 
most servicemen use. Ask your Jobber Salesman. 


BELDEN MANUFACTURING COMPANY~ CHICAGO, ILLINOIS 


Celoron® Timing Gears 


There are reasons why good mechanics insist on using genuine 
Celoron Timing Gears. Made to original equipment standards, 
Celoron gears have high tooth strength, run smoothly, are easy 
to install. Customers know that the /aminated rim of an in- 
dividually molded Celoron gear gives better timing, longer 
life. Install the best in timing gears—order Celoron from NAPA! 


CONTINENTAL-DIAMOND FIBRE COMPANY + NEWARK, DELAWARE 





Bridgeport Tire Valve Inserter Free! 


The new Bridgeport #506 Valve Inserter, tested and proved 
as the best service tool on the market for all Snap-in tubeless 
tire valves is free with your order for 12 boxes (5 each) Bridge- 
port #165R Snap-in Tubeless Tire Valves. Ask your jobber for 
details of this remarkable offer. Limited time only. Act Now! 


BRIDGEPORT BRASS COMPANY ~- BRIDGEPORT 2, CONNECTICUT 


Vloorvontn: 


CLUTCH PLATES 


? 


Dana Products 


One or more Dana-made Products are in practically every 
automotive vehicle on the road: Spicer and **Mechanics-Type” 
Universal Joint Replacement Kits; Spicer “Brown-Lipe” 
Transmissions; Spicer Power Take-Offs and PTO Joints; and 
Monmouth Clutch Plates. Available through NAPA jobbers 
I or your profit and customer satisfaction, use DANA products. 


DANA CORPORATION TOLEDO 1, OHIO 
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nationally advertised brands for CARS, TRUCKS, TRACTORS + ALL MAKES «+ ALL AGES! 


Detroit Universal Joints 


For over 35 years DETROIT Universal Joints and Drive 
Shafts have given superior performance as original equipment. 
Your NAPA Jobber will supply you with genuine DETROIT 
Repair Kits produced by the original equipment manufacturer, 
—These kits contain the same material supplied to the vehicle 
manufacturer—your assurance of dependable service parts. 
UNIVERSAL PRODUCTS COMPANY, INC.- DEARBORN, MICHIGAN 


Duckworth Timing Chains 
Often a “ring” job isn’t the complete answer to motor “pep” 
. the kind your customer expects. Check the timing chain 
for wear and stretch. If replacement is needed recommend 
Duckworth (R) Monoflex Timing Chains for top motor per- 
formance, with gas and oil savings as an extra bonus. Result: 
“repeat” husiness that comes from real customer satisfaction. 


CHAIN BELT COMPANY - SPRINGFIELD, MASSACHUSETTS 


ITT MER) 


Transmission Gears and Shafts have been keeping cars and 
trucks in operation since 1919. “Second to None” quality; 
Easy-to-Work-With Catalog; attractive safety cartons, dis- 
tinguish this line. Illustrated instruction sheets, tags, etc., in 
many gear cartons are of real help to the repairman. This 
Company is Owner-Managed, See your NAPA Jobber! 


DITTMER GEAR & MFG. CORP. - LOCKPORT, NEW YORK 


FLL. 


€CHLIN Ignition 


VISUMATIC e Visual stock control ¢ Room for expan 
sion e¢ Perpetually balanced stock ¢ Annual moderniza 
tion e Guaranteed against absolescence ¢ The part you 


want when you want it 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN, CONNECTICUT 
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€CHLIM Extras In Ignition 


FOR CARS ¢ TRUCKS e TRACTORS 
@ OUTSTANDING ENGINEERING 


@7OP QUALITY MATERIALS 
@ PRECISION WORKMANSHIP 


ECHLIN MANUFACTURING COMPANY +- NEW HAVEN, CONNECTICUT 


Fleet Jacks 


There are thirty-two models of hydraulic axle and service jacks 
and mechanical bumper and axle jacks and garage horses to 
fit every automotive lifting requirement in the Fleet line of 
jacks. All are available for immediate delivery from your 
NAPA Jobber. 


EDGEWATER AUTOMOTIVE DIVISION + ST. JOSEPH, MICHIGAN 


NAPA "PARADE OF PARTS” 


Federal Ball Bearings 


Most complete line of ball bearings for the automotive indus- 
try. Used as original equipment on millions of vehicles by 
leading car and truck makers. Chosen by repairmen every- 
where as the ideal replacement bearing. Because Federal Ball 
Bearings are dependable—backed by that dependable source 
of supply: your NAPA Jobber! Easier to sell, handle, service! 


THE FEDERAL BEARINGS CO., INC. - POUGHKEEPSIE, NEW YORK 


a 
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Allied-Grapho Vacuum-Tested Water Pumps 


With greater loads being placed on cooling systems, the im- 
portance of the water pump has reached a new high. Allied- 
Grapho Water Pumps are factory duplicates in design; and in 
engineering, tolerances and materials, they meet or surpass every 
factory specification! As a double-check, every Allied-Grapho 
pump is vacuum-tested to be sure it won't leak in service! 


ALLIED MOTOR PARTS COMPANY + DETROIT, MICHIGAN 
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DMOTIVE FINISHE® 
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Automotive Finishes 


For every automobile you service . . . your Martin-Senour 
Jobber can furnish the right color, the right product. Martin- 
Senour meets all your needs with complete stocks of pastels, 
deep-tones and blacks . . . thinners, primers, reducers and 
cleaners. Factory-sealed and factory-packaged Martin-Senour 


products are a sure way to keep customers coming back! 


MARTIN-SENOUR, 2520 SOUTH QUARRY STREET + CHICAGO, ILLINOIS 
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| Modac “V” Belts 


Modac’s complete line of “V" Belts—Automotive, FHP and 
Industrial—embody construction features that spell longer 
life, less trouble and lower cost. Modac Fan Belts, for all 
makes and models of vehicles, meet or surpass original equip- 
ment specifications, and Modac’s modern merchandising 
methods help you sell more fan belts, more profitably 


HAYWOOD INDUSTRIES + WAYNESVILLE, N.C 
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MicroTest Axle Shafts 


Touchest, longest-lasting replacement axle shafts on the market 
that’s the proved performance record of MicroTest Axles! 
Your NAPA Jobber has the complete line to fit every 


car, truck and bus. Precision manufacture, finest alloy steels, 


and new Shot-Peening process assure you of precise fit and 


pret scnprel 


complete customer satisfaction 


MicroTest GEAR COMPANY + POTTSTOWN, PENNSYLVANIA 


Allied-Monmouth Chassis Parts 


In Allied-Monmouth Chassis Parts, your NAPA Jobber offers 
a complete line engineered and built to original equipment 
standards in materials and tolerance Includes Wheel Su 
pension Parts, Coil Springs, Steering Parts, King Bolt Set 
Shackles, and Ball-Joint Suspension replacements. Mak« 
NAPA Jobber your headquarters for Cha Part 


ALLIED MOTOR PARTS COMPANY - DETROIT, MICHIGAN 
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Monmouth Engine Bearings 


For trouble-free installation and new-engine performance, get 
the best in bearings; Monmouth, original equipment on 65 
makes of millions of cars, trucks and tractors. Designed right 
and made right for perfect fit, high fatigue life and smooth 
surface action, Monmouth engine bearings assure full cus- 
tomer satisfaction, Use Monmouth—Clevite 77 and Micro! 


CLEVITE SERVICE DIVISION - CLEVELAND, OHIO 


Puritan Heavy-Duty Brake Fluid 


Meets and exceeds SAE standards by a wide margin! 60°F. 
below zero to 400°F, above. Completely free from gumming 
and rubber reaction, Mixes with all fluids made with castor 
or synthetic bases; absorbs condensation. Recommended for 
\ For passenger car service, sell 
PURITAN Super 60 Brake fluid for extra safety extra profits! 


all heavy-duty service 


OLIN MATHIESON CHEMICAL CORPORATION + BALTIMORE 3, MD. 


New Britain Hand Tools 


The complete Line of top-quality, professional Tools designed 
for mechanics by mechanics including the great new Auto- 
matic Transmission Tools that open up this money-making 
service field for you. Ask for New Britain Tools. They’re 
engineered to handle today’s repairs and service —faster for you! 


THE NEW BRITAIN MACHINE CO. + NEW BRITAIN, CONNECTICUT 


New Puritan Penetrant 


Save time and work—loosen seized or corroded parts fast and 
easily with revolutionary new Puritan Penetrant. Quick-action 
Puritan Penetrant will not spread wastefully, stays where you 
pour or squirt it and penetrates deeply to do the job. Safer 
too—odorless and non-inflammable. Get details on the new 


PURITAN PENETRANT $1000 CONTEST from your jobber! 
OLIN MATHIESON CHEMICAL CORPORATION - BALTIMORE 3, MD. 
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Rockford Fasteners Soundmaster Mufflers 


With Rockford’s new “E” line, NAPA Jobbers are in position For each make and model you service, your NAPA Jobber 
to give you service on a complete line of quality fasteners of all can supply a Soundmaste! Triple bit Mutfler engineered to fit 
types—cap screws, nuts, round and flat-head machine bolts, that car—all three ways. Mechanical Fit, for fast high-profit 
cotter-pins, washers, etc. Order in the hinged-cover clear plastic installations. Acoustical Fit, for full-range noise control. Horse- 
boxes for fast, easy identification and stock control: in the power Fit, for low back pre ire and high engine output Next 
Rockford Standard Pack for full coverage muffler job you have, use Soundmast 


ROCKFORD SCREW PRODUCTS CO. + ROCKFORD, ILLINOIS DEKOVEN MANUFACTURING COMPANY - RACINE, WISCONSIN 


BELLOWS TYPE 
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Standard Grease Seals Thomson Thermostats 


There’s a perfect-fit Standard replacement seal for every cat the complete line for cars and trucks of all 


entering your shop—including orphans! And the quick, easy The revolutionary Thomson “H-P” Stat { 


way to extra profit from seals is a Standard seal stock. Two ing systems. and Thomson bell 
stocks: one for garages with front and rear wheel seals, one ture the simple, dependable pe 
for lube stations with front wheel seals only. Includes price against leakage. Standard 
sheet, interchange data. Ask about it today! Balanced assortment 


STANDARD SEAL COMPANY ~- VAN WERT, OHIO STANDARD-THOMSON CORP. + VANDALIA, OHIO 
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This Trico Cabinet Sells Blades Faster! 


“Save lives in 55” is focusing more attention than ever on 
windshield wiper blades. And this eye-catching Trico Cabinet 
with its new Vis-u-lid is stepping up sales of arms, blades and 
solvent for thousands of dealers. Put a Trico Stock Organizer 
Cabinet to work for you. Right now, with the big season 
just ahead, your NAPA Jobber has a special offer for dealers 
who have not yet installed one of these sales-makers, 


TRICO PRODUCTS CORPORATION ~ BUFFALO 3, NEW YORK 


VISALL 
532 


VISALL 631 


VISALL VISALL 
581 531 


Visall Safety Products 


Dependable, easy to install turn signals. Visall 631 switch with 
engineered delayed self-cancelling. Visall 581 Class B light for 
maximum economy. Visall 531, 532 Class A with Lucite plastic 
lens. Visall 561 Class A with glass lens for heavy investment 
vehicles, Reflectors, flares, passenger car mirrors, truck mir- 
rors, truck lights. Proven in service, approved in all states, 


VEHICLE PRODUCTS COMPANY ~+ CINCINNATI, OHIO 


ide of Parts’ 
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means dependability 


UNITED Hydraulic Brake Parts are replacement engineered 
and specifically designed to completely restore the hydraulic 
brake system to peak operating efficiency. 
Automotive servicemen the world over have dependably ap- 
plied UNITED brake parts for over a quarter century. Use 
UNITED. Your NAPA jobber features this brand. 

UNITED PARTS MFG. CO. + CHICAGO, ILLINOIS 


Allied-Wisconsin Pistons and Sleeves 


For cars, trucks and tractors, look to Allied for the finest in 
pistons, sleeves and sleeve assemblies. Made to engine manu- 
facturers’ specifications as to material, design and weight, 
the broad Allied line includes all piston types used as original 
equipment! Install with Allied-Precision Micro-Matched Piston 
Pins for a perfectly balanced job. 

ALLIED MOTOR PARTS COMPANY - DETROIT, MICHIGAN 


NAPA "PARADE OF PARTS” (continues) 





VISIT OUR EXHIBIT 
at the 


SOUTHWEST 
AUTOMOTIVE 
SHOW 


Booths - 255-256 





VITALIC |. . THE SOUTH and SOUTHWEST'S LEADING REPLACEMENT 
BATTERY MANUFACTURER ... offers a complete and profitable battery 
program for automotive jobbers! A full line of the finest WET and DRY 
CHARGED automotive and commercial batteries... factory operated 
delivery service to all areas of the South and Southwest. ..a price policy 
to meet competitive situations profitably ...merchandising and sales 
promotion aids. 


VITALIC BATTERY C0., inc. 
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C4 NOW, NO MORE PASSING UP PROFITS... 
HERE’S WIX Wt 


enomnerneD SELLING | COMPLETE LINE BLANKETS YOUR MARKET! 


You sell MORE Oil Filter Cartridges to MORE of your 
customers when you sell WIX Engineered Filtration. 
The WIX Line is complete. It provides top filtering 
efficiency for every car and truck that comes into your 
shop. And WIX provides both popular filtering media 

. POROSITE, the pleated paper Filtrant for full-flow 
systems — WIXITE, the HEVI-DUTY Filtrant for 

Oil Filter Service partial-flow systems. 

TOOL KIT Moreover, WIX Engineered Selling gives you 
EXTRA sales opportunities. The Industry’s outstand- 
ing Cartridge Installation Manual, the sensational W1X 
Tool Kit that makes filter servicing simple and sure, 
and the money-making SS-24 Display Rack —all are 
engineered to make sales fast, easy, and profitable. 

Cartridge Yes — you make MORE money with the WIX com- 

' Installation plete coverage and sales-active Program. See how easily 

“$S-24 Manual you can get started on the WIX road to Extra Profits. 
Display Rack Write for complete details today. 


a VISIT oie 284 & 285 °* SOUTHWEST AUTOMOTIVE SHOW 





OIL FILTERS #4 CARTRIDGES 
AUTOMOTIVE @ INDUSTRIAL @ RAILROAD 
WIX CORPORATION + GASTONIA « N.C. 
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ge ONE OF THE 1955 PARADE OF NEW “OK" PRODUCTS & 


ce | 


g WHLAIAnes 


i FANT 


ek wy Youve never Seen 


= PRI Va 


Px 


if 
PA. KEM’ 


RED OXIDE PRIMER 
E2R27 


y SUPER-FAST DRYING — like lacquer! 
SUPER HOLDOUT and depth for color coats 
x DRIES FLAT— no sanding 

¢ MORE COVERAGE with less material 


about all these 
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an enamel primer 
dry this fast before... 
and with so much holdout! 


Ever wish you could work as fast with synthetic enamels as 
you can with lacquers? This amazing new KEM Red Oxide 


Primer will let you come closer to it than you ever have before! 


Spray it on—it dries flat—and in 30 minutes or /ess you 
can tack and coat it! Most important, it gives you a new 
high degree of holdout for color coats that creates new 
depth and richness of color in the finished job. 

You'll find this new KEM Primer E2 R27 goes a lot 
further, too. Reduced with equal parts of Sherwin-Williams 
No. 49 or 75 Reducer, a quart is usually sufficient for the 
average car. 

You won't believe it until you see it! Call your OK auto- 
motive jobber today—try this NEW, economical, time- 
saving KEM Primer on your next job! 

The Sherwin-Williams Co., Automotive 
Division, Cleveland 1, Ohio. 


SHERWIN-WILLIAMS 


AUTOMOTIVE FINISHES 
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WITH ORIGINAL SERVICE PARTS 


FROM BACKVARO 
MODERN SERVICE 


T Onicinay | 


Sree] ARTS Seavice 


AAT ORAER beep 





Husband-and-wife team ... While Art 
supervises the shop, Mrs. Bramer 
keeps a sharp eye on parts stock and 
the books. 


From a one-stall operation to 5,000-square feet of work space accom- 
modating 12 cars. . . original service parts have paced growth of Art's 
Service all the way. Business now includes truck, tractor and marine 


service as well as automotive. 





J ORieing, 1 





I MOVED UP... 


CARACE TO THIS 
BUMOING / 


says: Yat paante 


owner Art's Service, Traverse City, Michigan, 
who credits a major share of his rapid 
growth to original service parts. 


“The success of my business has been built on customer satisfaction,” 
Mr. Bramer points out. ‘“That's why I've always been careful to give 
honest service and use only original service parts. To make doubly 
sure, I always tell a customer exactly what work has been done and that 
original service parts were used. 

“Seven years ago, when I started business in my backyard garage, 
my biggest asset was 17 years experience in automotive electrical service. 
I wasn't going to risk it with anything less than top quality material 

original service parts. I never have, and it’s really paid off. 

“I started with Auto-Lite and other big-name, well-known lines 
Soon my one-man operation was going 16 hours a day and bulging 
at the seams. 

“Today, Art’s Service is a big, modern building with five people 
handling customers from 60 to 70 miles around. We've branched out 
from strictly automotive to include truck, tractor and marine electrical 
service, too. 

“We've grown rapidly in seven years, and we're going to keep right 
on growing with honest service and original service parts.”’ 


In just seven years, Art's Service has grown from 
a backyard garage to a big, modern building. 
Original service parts have been on the shelves 
from the first day Art Bramer hung out his sign 
in Traverse City. Now the business pulls in cus- 
tomers from 70 miles around. 


The quality of reliable workmanship matched with the 
quality of original service parts has been the pattern 
thousands of successful men have followed in the auto- 
motive service business. They know original service parts 
are the key to growth, expanding operations and bigger 
profits. Investigate the many outstanding opportunities 
for increased profits open to you with Auto-Lite Original 
Service Parts. For complete details see your distributor 
of Auto-Lite Original Service Parts, or write 


THE ELECTRIC AUTO-LITE COMPANY SERVICE PARTS 
Parts & Service Division 


TOLEDO 1 OHIO 








1% 


é 


The Complete Line 


* VALVES WET SLEEVE ASSEMBLIES 
© VALVE GUIDES ENGINE BEARINGS 
Permite Parts are made by a basic manu- 2 
; ae © VALVE PARTS WATER PUMPS 

facturer of original equipment parts. 

® PISTONS WATER PUMP PARTS 
are original equipment parts, © PISTON PINS KING BOLT SETS 
They are available for all makes and © PIN BUSHINGS TIE-ROD ENDS 
models of cars, trucks, buses, tractors. 

® CYLINDER SLEEVES @ SPRING SHACKLES 
@ SUSPENSION PARTS 





They fit right, perform right, because they 


Call your nearby Permite Distributor. He 


can serve your needs immediately from his 








complete inventory. 





ALUMINUM INDUSTRIES, INC. 
2438 Beekman Street - Cincinnati 25, Ohio 


original ae equipment 


the complete = motor and chassis line 
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Tae Clechie 
IMPACT WRENCH 


te 


“/y Ths with the 
Now you can have the ee EXCLUSIVE 


extra power and performance REVERSE CAP SWITCH LOCK! 
of a SIOUX Impact Wrench! Your SIOUX Impact Wrench 


can’t be reversed with the 


In no type of tool is good design switch on! This exclusive 
design feature eliminates 


and quality manufacture more . 
. ° , a common cause of 
important eee nowhere will tradi- burned commutator— 
tional SIOUX dependability and brushes, and switch 


ra : contacts. It’s one of 
long life be more apparent and the reasons SIOUX 


more rewarding. M\ Impact Wrenches 
will last longer! 








REMOVING WHEEL NUTS 


SPECIFICATIONS ———— 


Please send complete information and 
prices on 


SIOUX IMPACT WRENCHES 


NAME 
ADDRESS 


Wrench Capacity Socket PRICE 
No. Bolt Size Drive Size 


| 

| 

325 Ye"-~-" Yo" sq. $ 99.75 i 
330 Yo" "Vig" Yo" sq. 127.50 . 
| 

| 

i 

i 


Free Speed R or L 2,000 RPM, Both Models; Impacts Per 
Minute 2,000, Both Models 


ALBERTSON & CO., INC. 


SIOUX CITY, IOWA, U.S.A. 








jepesenesasesancsenenas 





wat THROUGH, siecraic DRILLS «© SANDERS « POLISHERS 


Us 
& HE 
£loux ALL T GRINDERS » SAWS © IMPACT WRENCHES © VALVE SERVICE EQUIPMENT 
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QUALITY 
ABOVE 
ALL... 


TAPERED, 
STRAIGHT 

AND JOURNAL 
ROLLER BEARINGS 


R 
gt hRineg 


Division Federal-Mogu! Corporation 


Atlogut FEDERAL-MOGUL SERVICE 


DETROIT 13, MICHIGAN 
J ¢ R V \ ct 
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THE COMPLETE LINE 
THE FLEET LINE 


@ Compare any lamp in the entire Griffin line 
with any other make, You'll find improvements 
throughout. 

The reasons are obvious. Griffin concen- 
trates on fleet requirements — and supplies every 
fleet need. Griffin makes every lamp heavier, 
sturdier, more dependable, to stand up under 
years of gruelling fleet use. 

Griffin engineers find more rugged mate- 


THE GRIFFIN LAMP COMPANY - 


Warehouses 


HAMILTON, OHIO =: 
736 East Washington Blivd., Los Angeles, California; 440 Golden Gate Ave., San Francisco, California 


rials and use them in heavier maupe fo pive 


thousands of extra miles of life. They find new 
construction processes and build improved 
models at competitive prices. And they develop 
new, exclusive built-in NN safety factors to 
make every Griffin lamp an engineering mas 
terpiece, It will pay you to standardize with 
Griffin, the complete fleet line. Call your 


Griffin distributor now. 


BROOKHAVEN, MISSISSIPPI 


37 Leon Street, Boston, Massachusetts; 308 Ninth Avenue, North, Seattle, Washington 


THE LINE WiTy 
a\NLT-IN KX SAFETY FACTORS 


AUTOMOTIVE SAFETY LIGHTING 
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Excerpts from the Notebook 
on Walker Silencers by the 


late Wilbur Shaw, President ot 
the Indianapolis Motor Speedway 
1946.54, and 3-Time Winner of the 
500-Mile Ciassic. 


“Engines are just like people ... they have to breathe to 
live. Any unnecessary obstruction in the breathing system 
of an engine destroys power. That's what is meant by back 
pressure, Every engine has a certain permitted back pres- 
sure which must not be violated—average from 2 to 5 Ibs. 
at top speed, depending upon the make of car.” 
“Because the exhaust system is a definite part of an 


engine's breathing system, it is a muffler engineer's job to 


keep the back pressure as low as possible and still properly 
quiet the explosions of the engine. It’s not easy. Takes lots 
of experience and know-how.” 

“Walker Silencer engineers have a basic rule that is 
most important. A Walker Silencer must properly quiet an 
engine without increasing its permitted back pressure. Or to 
say it another way, the exhaust sound must be controlled 
without lowering the established brake horsepower of the 


engine. Walker Silencers preserve the Go-Factor and the 


quiet riding comfort of the automobile.» 





Here are two views showing both sides of the Walker 
“comparator’’ equipment. With the engine operating 
through all speed ranges against a controlled dyna- 
mometer load, the exhaust can be automatically 
directed through a Walker design or the ‘‘test’’ sys- 
tem. Accurate comparative back pressure is shown on 
a mercury column on the instrument panel. Here you 
can see the difference a Walker Silencer can make. 
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MUFFLER 
AND TAIL PIPE 


GAS CONSumpr . 


GET YOUR COPY 
of the "Wilbur Shaw Notebook on 
Walker Silencers" from your jobber or 
by writing to Walker Manufacturing 
Company, Racine, Wisconsin. This factual 
exhaust system report was prepared by 


Shaw shortly before his untimely death : 
$i. ol 


2 
. 


e 


os de he 
db? 


if 
_— 
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. pS / 
en a 
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“Fix it up, Joe —and fix the brakes, too!"’ 


“Cheap” brakes just don’t pay. All too often they result in creased fenders, dented grilles, and irate customers. 


Give your customers the top-quality brakes they expect by always relining with Grey-Rock Balanced Braksets. 


You'll get more satisfied customers, fewer comebacks, and bigger 
Grey-Rock Balanced Balanced Braksets and Truckets for the specially severe require 


profits if you’re a Grey-Rock dealer installing 
Linings. For with Grey-Rock, balance is 


\y 


Distinctive woven and molded linings are combined in Grey-Rock 


more than a matter of ments of certain makes and mode ls Wher used, woven and 


high and low friction linings. Grey Rock uses many different molded combinations prov ide far better brake action than molded 


linings in combinations 


specially engines red for each make and linings alone. In other sets special molded type ire used where 


| 
model, And this exclusive Grey-Rock principle assures long all-molded combinations give best result [his is a distinctive 


uniform brake wear and smooth, safe stops 


Grey-Rock feature! 


GREY-ROCK FACTORY BONDED SHOE EXCHANGE SERVICE IS THE EASY WAY TO HIGHER RELINE QUALITY, LESS LABOR PER JOB, GREATER PROFITS 


BALANCED BRAKSET LININGS 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


- FACTORY-BONDED SHOE EXCHANGE 
ad o It’s the lining that counts 
makes ° Every piece branded for your protectior 


See your Grey-Rock jobber for 


° 
Consistently advertised in the 


POST ond Better Farming 


RAYBESTOS-MANHATITAN, INC., Brake Linings + Brake Blocks + Clutch Facings + Radiator Hose 
Ry Fan Belts «* Industrial Rubber, Engineered Plastic, and Sintered Metal Products + Rubber Covered 


Equipment «+ Asbestos Textiles 


* Packings «+ @ Abrasive and Diamond Wheels + Bowling Balls 
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While one service writer writes up an order, another is busy soliciting by phone, They work on percentage they write. 


ELLING--Top to Bottom 


They even made the wives happy while John 9. Husband was out 
beating the bushes at night. How well this program has worked is 
shown by the whopping increases in sales and service volume. 


W HAT makes an aggressive sell- 
ing organization click? 
One of Richmond's largest auto- 
dealers, Commonwealth 
Motors, Inc., thinks it has the 
answer. Commonwealth doubled 
sales volume the last six months 
of 1954 over °53 and increased 
labor sales 53% over 1953. Part 


mobile 


sales volume rose 30% during the 
corresponding period 

How was this job done? 

Three factors, in addition to 
management, are responsible. En- 
thusiasm, advertising and, most 
important of all, incentives. Our 
entire management is extremely 
enthusiastic and directs sales ac- 
tivities with exuberance. Depart- 
ment heads are on the job at all 
times and we're open 24 hours a 
day. 

The sales department 1} 
until the last prospective buyer i 
frequently 10:30 and 11 


open 


gone, 


By PARKER SNEAD 


President, Commonwealth Motors, 
Inc. (Ford), Richmond, Va. 


p.m. It is a routine 
visiting our modern showrooms at 
night to see General Manager 
Walter Hall, New-Car Sales Man 
ager Eddie Vaeth and Used-Car 
Sales Manager Dick Dixon each 
assisting a salesman to close those 


matter upon 


tougher deal 
About 60% of our weekday sale 

volume is done after 6 p.m. Some 
evenings when we close there are 
over 30 deals written on our big 
which ji 
well displayed for everyone to see 
We're 
time there aren’t 15 deals showing 
This and things like it are indi- 
enthusiasm to do 


showroom scoreboard, 


disappointed if at closing 


cative of our 
Dusines 


We enjoy doing busine and the 
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customer enjoy doing business 
with us 

Advertising has contributed ma- 
terially to the enthusiastic atmos 
phere in our place of business. We 
spend $5,000 a month for advertis 
ing, radio, newspapers, direct mail, 
special promotions, etc., to name a 
few of the avenues used to focus 
the “car-buying eye’ on us 

The major portion of our adver 
tising dollar is spent on radio and 
newspapers. A well-known local 
“disc-jockey” handles all our radio 
time. He conducts his daily morn 
ing show in our showroom every 
Saturday, constantly plugging new 
individual 
90-day or 


and used car ervice, 
promotion items lke 
4.000-mile written guarantee on 
used cars, free Yellow Cab 
downtown when a car 

ervicing, o1 

striped Pol The 

f 


ront of the ne 





President Parker Snead (right) goes over a proposed incentive pay plan 


with General Manager Walter Hall 


the used-car lot are candy-striped 
like 
ail 
He features our 
right on the 
floor and our 24-hour! 
enabling night owl transients and 
who need 
travel to 


barber poles, up 30’ in the 


office 
howroom 


finance 
procedure 
ervice 


sale representative 
their cars fo! 
get service in our shop 

Yes, sir! The advertising we do 
tells the man on the street what 


daytime 


loves it. It 
enthusiasm 
catching 
through 


we're doing and he 
all ties in with the 
discussed earlier. It’s a 
attitude that can sweep 
your entire organization 
Now for the incentives. The in- 
centives keep our organization 
drive alive. They are the tangible 
well done 
increased 


recognition of a job 
They are the key to 
productivity, better deals and more 
volume with profit. We've got 
incentives in every department for 
all employees and their depart- 
ment heads 

In the sales department we use 
the “washout” method of incentive 
Our 20 combination 
20% of the 
and 7% 


compensation 
salesmen are paid 
profit on new-car sales 
of the money difference on all used 


cars and truck: 


a frequent step in sales strategy. 


On new trucks they are paid 
25% of the “washout”. This is a 
good plan and top men earn $1,200 
to $1,300 per month under it. We 
also furnish man a demon 
trator and push him for quantity 
or testdrives daily 
ith extra 


each 


demonstration 
We keep thing 


promotions and daily sale 


moving 
mie et 
ings 

New men get an 
meeting three times weexly 

We use everything in the book 
teams and 


hour training 


dividing men _ into 
awarding winner 
to top men, cash bonus 

to salesmen selling slow-moving 


tock, cold approaches 


new sports coat 


bonuse 


postcard 
personal message on busine 
card 

But we work ’em 
one of them. And 
with showroom traffic 


100% 
they pay off 
We've pot 
a big showroom and we like it 
to look like Grand Central Sta- 
tion, humming with activity. We 
have eight closing rooms besides 
the back seats of the automobile: 
and we like them all filled. They 
were, too, to the tune of 345 units 
sold in December and 309 in No- 
vembe! 

We had a 


cluded wives 


every 


drive that in- 
August and 


sales 


during 


September. For every new car sold 
by a salesman, his wife would be 
awarded a gift certificate of $10 
per unit, maximum award $50 if 
he sold five o1 cars. This 
rewarding to company 
and salesmen since 
gave $1,000 in gift 
wive 

From Oct. 1 through Nov. 11 we 
had a 


more 

both 
one month we 
certificates to 


was 


bonus to 
clean up on '54 model A special 
$10 was paid per unit 
were made out to Mr 
December 1 
$380 during 
another $220, another 
$1,700 wa 


pecial Christma 


bonu of 
and check 
and M1 to be 
One sale 
the contest, 
$210. About 
in the period 

All department head 


rcentage or net 


paid 


man earned 
paid out 


were 
given a certain pe 
profit before taxes, this percentage 
varying on a manager’s position in 
the organization. This plan was 
considered a fair one 

It meant hard work 
incessant drive. It 


long hour 
included door- 
to-door canvassing in a workday 
that started at 8 in the 
and lasted sometime till 9 
10 in the evening. Our contest in 
gift certificates to the was 
compensation 
not ee then 
Saturday Our 
discovered one thing—the 
friendly reception of residents and 
neighbor and trade 
they got around. They made many 
friends 

Our incentive pay plan extended 
department. Our 


morning 


and 


wive 
merited for oul 
men did familie 
evenings or! men 


warm, 


people as 


to our service 
service writers are on a percent- 
age of what they write per week 
This percentage wa 
to 10% in addition to their 
service sales on 


Monthly 


increas- 


increased up 
base 
alary on each 
week’s operation 
ings of service personnel 
ed by 30% 

Parts department personnel were 
ovel 


earn- 


given 2% on all part ale 
$20,000 a month 
thei salary. Thi 
2% was equally among 
the parts employees. With a rep- 
(Continued on page 100) 


in addition to 
base bonus of 


divided 
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This Business of 


7 HIS business of Service: Just 
where does it begin and end? 

“Service” begins with the first 
contact between the prospect and 
the “House,” and many times end 
entirely too soon because of the 
attitude of some “House” 
sentatives unskilled and untrained 
in the importance of Custome! 
Relations 

Just what can we in the Service 
Department do to improve those 
relations? Because of the fact that 
the attitude of everyone the cus- 
tomer sees or comes in contact 
with will affect his viewpoint to- 
ward the “House” and the Prod- 
uct, every employee must be made 
to realize the importance of cus- 
tomer good-will 

Good-will has been defined a 
“the disposition of a pleased cus- 
tomer to return to the place where 
he has been well treated.” To 
accomplish this we must under- 
stand the customers and thei 
viewpoints. And how much thei 
viewpoints vary is brought out 
in the following excerpts from 
letters received in answer to serv- 
ice follow-up letters 
“Re-Home Town Motors 
“Attn: Service Manager 

“The enclosed letter is very 
good. I don’t know whether or not 
it is a form letter, but it really 
is clever and I felt compelled to 
answer it. 

“T am driving a ‘46 
day, and very happily so, 
your service advisor told me was 
not worth fixing. In fact there 
was a $5.80 charge for telling me 
this 

“The car was in your 
a bearing and tune-up job. I wa 
told the charge would be around 
$90, so a contact was made with 
your credit department to allow 


repre- 


every 
which 


hop fo! 


By E. M. LOWERY 
Technical Editor 


Ed Lowery is far more than a 
“technical editor.'' For years 
he has been directing a huge 
labor force of around 100 at 
Lander Motors, Inc., Dodge- 
Plymouth dealership at Atlan- 
ta which does more than ten 
million dollars volume every 
year. His service experience 
extends back two generations. 








me to pay in three payment 

“Later in the day your man 
called me and said the crankshaft 
was bad, also the compression on 
ome of the cylinders was so low 
that a tune-up job was impossible 
I remarked that I should probably 
get a new car, and presently a 
salesman called me on the phone 
I was interested, but he made no 
appointment, was even casual, I 
won't buy an automobile by phone 

“Later I had the car repaired 
in for less than $80, which wa 
over $100 less than quoted by your 
man on all the work. The car i 
performing better now than at any 
time since I have owned it. The 

dealer also allowed me to use 

a car while mine was being re- 
paired 

“This i just ome tory. There 
are more, some of which concern 
othe! shops, and I do not wish 
to bore you, but if it is at all po 
ible to lift my impression, then 
I seek that earnestly 

“My present thinking is that 
these conditions stem from bigne 


a lack of the personal approach 


SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1955 


Service 


to problem of the individual 
which seem small to big busine 
but are paramount to the fellow 
with the problem 

Again I must say that I ap 
preciate the tone of your letter 
and that my i performing 
atisfactorily, even though a serv 
ice man at your shop thought 
having a new motor cr even a 
new car, but a daughter in college 
and two more in high school re 
quire what, and more, a new cal 
represents in my budget 


Sincerely 


We lost his good-will. He won't 
be back for service and when he i 
ready to buy, he'll look elsewhere 
(Blame him?) 

This was one customer's view 
When it 
ervice, he wanted to know all the 
angles and get a job that would 
run. But he knew what he wanted 
and we failed to deliver 

The following is a contrast 
“Home Town Moto: 

Attn: Service Manager 
In reply to your inquiry as to 
ervice 


point came to repair 


why I haven't been in you! 
department for 120 days, I'll tell 
I am a busy man. The 
shop, 


you briefly 
last time I was in your 
Mi who always takes care 
of me, was talking to some gu 
who seemed to want to get a com 
plete education in automotive 
engineering 

“After waiting TEN minute I 
went down the street and got the 
repairs that I needed. I'm a bu 
while 
your ervice advisor talk over 
problems with the owner of a 1936 
mode] 


man and can't waste time 


(Continued on page 99) 





Brakes, Front-End 
_ Lead Shop Profit 


Body repairs alse ren high in reports of. 
‘em is being practiced by some operators. 


*- 


a. front-end and body re- 
pairs are at the head of the 
list of repair services bringing in 
the highest percentage of gross 
profit, a survey of 400 dealers and 
400 garages last month indicated. 

But there were exceptions ga- 
lore, as one would suspect. 

For example, Donald Cole of 
Cole’s Auto Service, Pampa, Texas, 
listed valve work and commented: 

“Four out of five Chevrolets, 
Fords and Plymouths need valve 
work on or at 25,000 miles or be- 
low.” 

Brake work was his next best 
source of profitable business. It 
also ran second for McGuire 
Motor Co. (Chrysler-Plymouth), 
Lamesa, Texas, but that firm’s list 
was led off by gross profit from 
muffler and exhaust system gen- 
erally, according to Manager C. J. 
Stuart. 

The Dodge-Plymouth dealership 
at Santa Rosa, N. M., Young Motor 
Co., has found radiator repairing 
its best source of top gross profit 
in the shop. 

L. O. Talley said Center Super 
Service averages six wheel-bal- 
ancing jobs a day at Norfolk, Va. 
Lube work and shocks are his next 
most profitable source. 

“We have sold four out of ten 
people shocks on the lube rack,” 
he commented, 

Orville Price, garageman at Em- 
poria, Kan., listed brake repairs 
first and then generator and 
starter jobs. He has been able to 
beat flat rate on brakes. 

“IT like to do work like this,”’ he 


said, “and there’s more of this 


40 


work than other in our section.” 

Gordon Lucus reported that the 
paint and body department ac- 
counts for 50% of volume at Lucus 
Motor Co. (Dodge-Plymouth) at Ft. 
Sumner, N. M. Thirty per cent of 
his volume comes from the next 
most profitable work, engine over- 
hauls. 

Motor overhauls run first and 
front-end repairs second best at 
McEwen Motor Co. (Buick-Cadil- 
lac), Big Spring, Texas. 

A Hudson dealer in Missouri 
found turning crankshaft journals 
his most profitable shop service. He 
gets $12.50 for anything under 30 
minutes and $15 for one to one and 
a half hours. 

His next best source is steam- 
cleaning motors. He gets $3.50 to 
clean a motor in approximately 20 
minutes. 

Frame and alignment jobs are 
tops at Pringle Motor Service 
(Packard), Clarksburg, W. Va. 
That department runs 140% ab- 
sorption—$700 expense and an 
average of $1,870 gross income 
monthly. Springs are the second 
best gross profit producer, includ- 
ing retempering, reset work and 
sales of new springs. 

Said Paul Pringle: 

“We have a spring department 
and furnace and all necessary 
equipment to make springs, main 
leaves and such repairs to springs 
as necessary to recondition. Sales 
of labor and steel average per 
month $1,750 to $2,000. Cost of 
labor averages $750 and cost of 
gas for furnace averages $90 a 
month. This plant or department 


A Reader Su 


runs approximately 125% absorp- 
tion. 

“The service department me- 
chanics in regular repairs run the 
department to about 84 to 87% 
absorption.” 

More and more shop operators, 
particularly independent garage- 
men, have wondered if they should 
continue with general repairs or 
specialize. For car dealers the 
problem has been one of maintain- 
ing stable labor and rotating me- 
chanics through schools provided 
by factories. 

Capital outlay has been a de- 
mand which has slowed some man- 
agers when it came to making the 
necessary decision. Last month one 
answer to this headache was of- 
fered by the Equipment and Tool 
Institute, whose membership comes 
from manufacturers of a wide as- 
sortment of shop equipment and 
tools. 

Said the E.T.L: 

“Virtually all automotive main- 
tenance establishments, whether 
franchised or independent, and 
both large and small, are fully 
aware of the profit possibilities 
and the gratifying results that can 
be obtained from their service 
facilities with up-to-date equip- 
ment and tools 

“They know that trying to get 
along without the devices they 
could use daily in their shops is 
not good business. It is comparable 
to a cook endeavoring to prepare 
food without a stove.” 

And then the announcement 
went on to call attention to the 
E.T.I. program advocating smaller 
cash down payments than have 
generally been used in the past 
and also lengthening the monthly 
installment period, particularly for 
sizable investments for equipment 
and tools. 

Shops. should their 
working capital for current opera- 
tions, rather than tying it up in 
fixed assets, and instead use the 
installment plan, it was pointed 
out. Then the receipts from jobs 
produced with the equipment and 
tools can help meet the monthly 
payments, the E.T.I. said 

Some manufacturers offer a fit- 
your-pocket variety of plans of 
financing such purchases 


conserve 
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not just in the shop—were en- 
couraged in a financial way to pro- 
mote this phase of business 

Noel Gardner, service manager, 
Ss a consistent winner of the polish 
ing contest promoted by Cadillac 
He started when the factory asked 
its dealers to begin promoting the 
job, and he’s been at it ever since 

At the beginning Gardnet 
worked on used car away from 
the firm’s used-car lot. This wa 
oOo he could have Cal i hi di 
posal for display purpose Hi 
ervice salesmen were thus able to 
how prospects what the polish job 
could do for their car; they didn't 
have to rely on merely telling the 

owne! 

Every employee | 1\ a flat 

$2 commission for every polish job 


The office employee at right was “caught” selling a new-car prospect a old during the contest period 


polish job. Employees even sell workers at cafes where they eat lunch. There is no contest within a con 


with first econd and third 


up commented 


tenden 


Shining Up Profits = 


ome othe employes 
rm they didn't 


with Polish Jobs == 28 


pecial chech 


nplet V1 


He’ did a New Mexico dealer- pushed sales at Galles Motor Co As sor n empl 
ship ell 678 poli h job in the Chevrolet Oldsmobile and ! | out 


three months for a gross profit of Cadillac dealership at Albuquer oO ( Gard 
t y F it to 


$3,590? que but there more than ju 
The imple, truthful answ that 
would be that the whole g: The fact is that all empk 


Polish boy loads gun, which saves time on the job. Working in pairs, one cleans and the other polishes. 


DEPARTMENT 
APPEARANCE Gla “ 


j 
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Repairmen: There's C-A-S-H_ | 


pon C-A-S budget plan of fi- 
nancing repairs is helping job- 
bers over the entire United States 
to help all types of retail automo- 
tive service outlets to get shop 
business they otherwise might be 
afraid to touch because of some 
credit risk involved. 

Approximately 250 cities now 
have this plan operating, while 
nearly 200 more have taken steps 
to open up the program. Around 
2,000 parts wholesalers and 30,000 
shop operators are using this sim- 
ple plan to sell repairs, parts and 
accessories on a_ time-payment 
basis 

The Certified Automotive Serv- 
ice program is particularly in order 
when you consider that the age of 
the average car on our highways 
today is approximately a _ year 
higher than the average before 
World War II—about six and a 
half compared with around five 
and a half. 

Shop volume over-all this year 
may range 10% above 1954’s. 

Let’s pinpoint C-A-S into one 
city El Paso, Texas and see 
how it has been working. 

With this generation’s buying 
and paying routine geared to in- 
stallment plans, there is nothing 
the garageman can do but go along 
with the trend. In E] Paso the alert 
garagemen are doing just that 
and without a heavy bank account. 

Six months ago the C-A-S plan 
was introduced through the coop- 


John Benham (right) explains the plan of arranging 
credit to a customer. Then they start the procedure for 
the customer to get credit on the repairs to be done. 


eration of the parts jobbers, Let’s 
look at some of the negative angles 
before we get into the truly heart- 
ening side. 

From what we could gather from 
different sources closely associated 
with the plan, it wasn’t too clearly 
outlined at the beginning. Many 
garagemen evidently got more mis- 
information than information. This 
caused confusion up and down the 
line. And, too, many of those who 
signed up at the start are current- 
ly inactive. 

“There were too many turn- 
downs,” said one disgruntled sub- 
scriber. “The finance company will 
not even ‘consider’ a man in serv- 
ice without he wears four stripes, 
or better. And this is a military 
area!” 

From another subscriber who is 
moderately active, we got this re- 
action: 

“‘We have had some of the most 
absurd applicants apply. One drove 
in wanting a complete set of our 
top line tires .. . white side-walls, 
yet. The tires were worth more 
than the car. Given a choice, we 
would have torn up the credit ap- 
plication. But the applicant took it 
and mailed it in himself. Natural- 
ly it was turned down.” 

Too, as the plan was outlined at 
the beginning, there were to be 
frequent newspaper  advertise- 
ments to acquaint and sell the pub- 
lic on the plan to seek out 
garages displaying the C-A-S 





identification emblem. Complaints 
are that there has been no such 
advertising since the first month 
following introduction of the plan 
in this area. 

The foregoing is the worst we 
heard. Now, on to view the op- 
posite side of the picture. 

Car Parts Depot, Inc. — we were 
tipped off — was active in this 
plan. So we went out to see Miles 
A. Pryor, general sales manager 

The records there showed that 
up to early last month 23 applica- 
tions were hanging fire, 33 had 
been cleared and paid, and 39 ap- 
plications had been rejected 

Out of the total of 95 applicant 
almost one-half had been rejected. 

However, the _ records’ also 
showed that the contracts accepted 
had averaged better than $150, o: 
more than $5,000 plus volume 

To get a more comprehensive 
idea, we went out with Mark Mar- 
cotte, an ace salesman of Car Parts 
Depot. We called on 
located in an area that depends al- 
most entirely on military patron- 
age 

Bob Major, who operates a com- 
bination service station and ga- 
rage, reported that the plan had 
upped his dollar volume 25% 

“But,” he qualified his state- 
ment, “We don’t go after major 
overhauls. We are set up to han- 
dle brake and front-end work, 
tune-ups and small, quick jobs. As 
C-A-S will not handle paper un- 


Paragemen 


After mechanics got into the job, they found radiator 
work needing to be done. The finance company author- 
ized extra work; sometimes a customer will pay cash. 
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in C-A-§ 


der $50, we can’t take full advan- 
tage of it. But when we do need 
their service, it is well worth hav- 
ing. We'll sign up again.” 

John Benham, who also operates 
a combination service station and 
garage, reported that the plan had 
stepped his dollar volume up some 
33%. 

“We have had to sel] the plan,” 
he said. “This finance deal has 
permitted us to take jobs that we 
otherwise would have had to turn 
down, as we couldn’t have financed 
them ourselves and the customers 
couldn’t have paid cash.” 

Benham has turned in applica- 
tions that run as high as $270. He 
has had no applicants turned down 

“You understand,” he = said, 
“this is all non-recourse pape! 
And, furthermore, C-A-S takes no 
lien on the car, nor personal prop- 
erty. This could be the small in- 
dependent garagemen’s salvation. 
Why try and abuse it by trying to 
ring in unsound credit risks?” 

Cecil Roath, who operates an in- 
dependent garage, reported C-A-S 
had increased his dollar volume by 
50%. 

“C-A-S,” he said, “permits us 
to take on heavy jobs and auto- 


Garageman Charles Briant picks up his check from 
bookkeeper at Car Parts Depot which has been issued 
earlier by local finance company’s office. Happy, eh? 


i 
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Bob Major's shop is equipped only for tune-ups, brake and front-end 
jobs, but despite this limiting facter on his use of the plan C-A-S has 
upped his dollar volume by 25%. Here Mark Marcotte is tacking up the 
sign (as depicted in larger inset) which advertises his participation. 


matic 


our own financing 

“The paper we turn in run 
pretty high $150 and $175. The 
profit is in these type job We 


couldn't exist on small jobs. We 


have to have major jobs for there 
is not only a profit from labor, but 
there’s the extra profit from part 





transmission work we 
couldn't take if we had to handle 


kind of repair work 
sad exper- 


ised in thi 

Roath ha 
ences dealing with delinquents, 5o 
finance 


had ome 


he fully appreciates the 
company’s position. He holds no 
yrief over its turning down que 
tionable credit risk 

“Fact is,” he went on I had 
a delinquent who came to me to 


(Continued on page k0) 


Instead of having his working capital charged out, the 
garageman is in a position to buy new equipment, 
which he is proceeding to do here from Marcotte. 





Behind-the-Scenes Story 





So Very Popular Today, 
Tubeless Almost Went Flat 


By WALTER J. STOWMAN 
Research Engineer, The B. F. Goodrich Co. 


| IKE other great inventions, the 
asuccessful tubele tire over- 
came early jee 

McCormick had 
thing in his reaper which people 
aid would not work; Fulton 
cream to people who 


Cyru ome- 


folly was a 
knew ships had to be driven by 
wind or muscle power; and every- 
body, but the Wright Brother 
knew that men could not fly 

The tubeless tire is just another! 
milestone in the field of motoring 
ease and safety 

1911—Cadillae 
tarte! 

1922—Solid top 
tyle touring car with drafty side 


introduced self 
replaced old- 


curtain 
1924 suick 
wheel brake 
1926—Stutz introduced laminat- 
ed safety gla in windshields. 
1937—Introduction of automatic 


introduced  four- 


transmission 
1951—-Power brakes and powet! 
teering help make driving easie! 
1955—Tubele tire—the B, F 
Goodrich invention becomes 
standard equipment in 1955 models 
and ends the fear of blow-out 
In 1943 the Army asked BFG 
to develop a truck tire that in com- 
bat service if tires were riddled 
with bullets would permit the ve- 
hicles to return to their home base 


The Photos: 


Top: Tire builder applying white 
sidewall to tubeless tire before it 
is removed from the drum. 
Middle: Following removal, tire is 
inspected before going on to shap- 
ing and curing processes. The tire 
is assembled by placing cord fab- 
ric on a collapsible stee] drum 
mounted on the building machine. 
At left: Final inspection line at 
The B. F. Goodrich Co. 


afely without the tires becoming 


flat 

We developed a tubele 
tire, and although not very 
ervice before the 


combat 
many 
were placed in 
war ended, actual combat condi- 
tions in Africa proved they did the 
exacting job that the military had 
requested 
Frank 
who worked on the tubele 
bat tire and who successfully en- 
requested 


Herzegh, the engineer 
com- 
gineered this product 
permission to work, in hi pare 
time, toward the development of a 
practical tubeless passenger tire 

that the 
entirely 


He recognized, of course 
tubeless combat tire wa 
too heavy and expensive for appli- 
cation to passenger-car rims, so he 
really had to begin all over again 
in developing a light, easily-ap- 
plied product if it was to operate 
at high speeds on pa 

One day Frank brought the gen- 
eral superintendent a product he 
felt represented what might be a 
enger tubeless tire. 


enger Cal 


uccessful pa 
After various technical people had 
looked over the product, it was 
evident that to really carry on the 
work necessary to perfect it would 
be quite an expensive move 

Before any large expenditure for 
further development and perfec- 
tion of the product could be auth- 
orized, it would be necessary to 
consult with BFG sales executives 
as to whether or not there would 
be a market for a product of this 
type 

At the first meeting, outside of 
Frank’s enthusiasm there was very 
little on the part of other engineers 
and the sales people. They stated 
it was hard to see where BFG was 
going to have a story that would 
cause the American public to sud- 
denly want a tubeless tire. 

(Continued on page 95) 
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Customer 
“Steam 
Pays! 


By C. Thomas 


en the customer “let off 
steam” is one big reason why 
Everett Hilty Motors has been con- 
sistently ranging around 85% 
service absorption (the percentage 
of fixed expense covered by gross 
profit from all service and part 
operations). You might say he 
makes ‘‘steam’”’ pay off 

This Studebaker-Packard deal- 
ership at Carlsbad, N. M., has been 
doing this without a body shop, 
too. 

Listen to Everett Hilty, who at- 
tributes his shop volume to a plan 
designed to retain old customers 
and efforts to obtain new ones: 

“There are people who will start 
an argument knowing when they 
start that they have no chance 
of winning. They just argue for 
arguing’s sake 

“Again, there are men who will 
start a fight with a man they 
couldn't possibly whip. But they 
take that first swing, regardless.” 

It is these types that Hilty deal 
with successfully 

Recently his shop completed a 
$95 job for a customer. The cus- 
tomer refused to pay his bill. Right 
away Sales Manager Buddy Trice 
called on the man. There was no 
sensible grievance. The man just 
refused to pay. All there was left 


Photos, top to bottom: 


Sales Manager Trice (coatless) 

goes to customer's home to run 

down grievance. He may make 
adjustment there. 


If he can’t, he brings customer to 
shop to talk with service manager. 


The tough customers end up with 


Everett Hilty, who puts the mon- 
key on their back rather than his. 
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perienced mechanics. . . 


servicenter,” at 101 North Canal. 





One thing we've learned after talking with the servicemen at Everett Hilty Motors 
is that the job of wheel aligning and balancing on « car is a lot more complicated and 
difficult than we thought. There are five different adjustments needed in aligning « 
wheel, and there are two different categories of ‘unbalance’ that must be corrected 
when a wheel is balanced. To make these adjustments properly, you need a thoroughly- 
trained serviceman, and you need some pretty complicated and expensive equipment. 
And, Everett Hilty Motors has both of those requirements. They have competent, ex- 
and they have the finest equipment on the market. Don't trust 
the delicate jobs of wheel alignment and balancing to « “jack-of-all-trades” . 
it to Hilty Motors for a dependable job. That's Everett Hilty Motors, your “downtown 


Now, Everett Hilty Motors offers a new advantage to customers of their service 
station. Hilty's is establishing a “follow-up” system to keep track of the service done 
on your car. Hilty's ‘service salesmen" will notify you when it's time for an oil change 
or grease job. And when you take your car in, they'll follow the manufacturer's recom- 
mendations to the letter. They'll check your car carefully, and let you know of any 
mechanical difficulties that may be developing—so that you can have them corrected 
in time to prevent excessive repair bills. They won't just “peep at the water level in 
your battery, they'll test it, to know for sure that it's in proper condition. 
Yet, for all these extras at Hilty's, you pay no more than you would for just ordinary 
service care. Put your car on a regular service schedule at Everett Hilty Motors, “your 
downtown servicenter,” at 101 North Canal Street. 


A few minutes ago when we were talking about having Hilty Motors check the 
wheel alignment and balance on your car, we stressed the safety factor involved. Now, 
we'd like to stress the economy factor, You'd be surprised how a few dollars spent in 
having the alignment and balance of the wheels on your car adjusted, will pay off in 
longer tire-life, and less maintenance expenses on other parts of the car. And, you'll 
ride in greater comfort, too. There'll be much less vibration and “shaking up.” Proper 
checking and adjusting of the wheel balance and alignment requires two essentials: the 
right equipment and well-trained servicemen. And Hilty Motors have both. Their 
mechanics are all competent, experienced men. And Hilty's garage is supplied with 
the finest equipment on the market. For safety, economy and riding comfort, take your 
cer to Everett Hilty Motors, 101 North Canal, for wheel balancing and aligning. 


.. take 








On this page are reproduced the texts of some radio commercials which 
helped bring in shop volume. Mechanics were also publicized by radio. 


for Trice to do was to invite the 
customer down and talk it over 
with the service manager. Maybe 
they could get together 

Confronted with the service 
manager, it was evident all the 
customer wanted was an argu- 
ment. Hence, he was switched to 
Hilty 

All that Hilty asked, following 
the introduction, was, “What do 
you want us to do?” 

Note there was no rehashing the 
argument, This was forestalled 
when Hilty threw the customer on 
the defensive by one simple ques- 
tion 

On the spur of the moment the 
customer blurted out that the bill 
was too high. He defended himself 
by adding that he, too, was a 
mechanic but at the time was 
working at something else. 

“As a mechanic,” Hilty asked 
without any heat in his voice, 
“what was your average hourly 
pay.” 

The customer answered. 

“That's fair enough for me,” said 
Hilty. “Let’s settle the bill on that 
basis. How long would it take you 
to do that job?” 

The customer, already softened 
up, did a little mental figuring. “At 
that rate, I might as well pay you 


46 


the bill.”” And he reached for his 
check book. 

Hilty refused to 
check. 

“In your own mind, you'd al- 
ways be dissatisfied. You would 
still have the thought in your mind 
we overcharged you.” 

The customer was at a loss for 
words to express himself. But he 
was agreeable to settle—without 
the burden being placed on him 

“We took 60° and marked the 
bill paid,” said Hilty. “We didn’t 
make any money. Neither did we 
lose any. And, by the way, that 
customer is still with us. And we've 
had no more trouble.” 

During this interview a custome: 
came in for a seat-cover adjust- 
ment. A year and a half before he 
had bought an inexpensive set of 
seat covers. The customer’s com 
plaint was they were fraying out, 
not wearing out. 

“What do you expect in the way 
of an adjustment?” Hilty asked. 

“A new set of seat covers!’ was 
the prompt reply. 

That's all there was to that. The 
customer got a new set of seat 
covers, just for the asking 

“Unreasonable? Yes,” said Hilty, 
“but that all goes with it. We 
have only been here a few short 


accept the 


have established the 
argue 


years. We 
reputation that we neve! 
over an adjustment. We let the 
customer make his own.” 

Seemingly this would be an ex- 
pensive move. On the contrary, 
Hilty has yet to be confronted with 
the same unreasonable customer 
for the second time. By following 
this method, he has lost but a small 
percentage of customers. So he ha 
gained over a period of time, not 
lost. 

In running down the perverse 
grievances, Trice always takes the 
customer to the service manager 
first. There is a reason for this 
The customer can not be led to be- 
lieve that he has gone over the 
service manager’s head. If that 
were the case, soon no one would 
have any respect for the service 
manager’s position. He would be 
divested of his authority and re- 
sponsibility. 


He Can Give It Away! 


“My men have a lot of leeway 
in making adjustments,” Hilty 
concluded. “I just have the posi- 
tion where I can give my business 
away, if I want to. And it is my 
problem to deal with the char- 
acters—not my men.” 

“Going after new customers,” 
said Hilty, “is a necessary thing 
We can’t rear back and hope word- 
of-mouth advertising will bring in 
enough volume to keep us going 
ahead. In this business you either 
go ahead or fall back. You don’t 
stand still.” 

Hilty has found radio advertising 
most productive. From this media 
he gets immediate action 

When Hilty decides to build up 
a certain service, that’s what he 
plugs. 

“We do not plug brake service 
one day, front-end the next, and 
tune-ups the next. If we are plug- 
ging wheel aligning, we stay with 
it until we are satisfied with the 
response, Judging from the re- 
sponse, we know the next time 
what angle to feature.” 

As competition grows even keen- 
er in ’55 than in ’54 for the car- 
repair dollar, it’s obvious that the 
shop operator with the greatest 
percentage number of customers to 
his area’s potential will be the one 
standing in the best position to 
keep his books in the black. 

Getting the customer to come 
back again and again with his 
vehicle, as proven by Everett 
Hilty, often is a simple matter of 
doing the natural thing—and smil- 
ing while you do it 
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We Help the Public 
to Crucify Us! 


A long-time dealer sizes up shenanigans 
bothering the market today and pinpoints 
some rainbows showing up in the clouds. 


By MAX McLAURIN* 


McLaurin Sales Co. (Packard-Studebaker) 
Jackson, Miss. 


i public are just as content 
to pay the car dealer a profit 
as to crucify the dealer. 

And, yet, under today’s market 
conditions the public think they 
are stupid unless they can out- 


trade the dealers. This sounds like 


a contradictory statement, but let 
me give you an example of what 
I am talking about: 

A well-to-do businessman of 
my acquaintance is a two-car fam- 
ily man. He doesn’t let either car 
age more than a couple of year 
He is well heeled financially 

A few days ago he started shop- 
ping around for a “deal.” He wa: 
pleasantly surprised when the first 
dealer offered him $1,800 allow- 
ance. It was still nicer when othe! 
dealers yanked their offering up 
to $2,000. He was just about to 
okay the deal when another deal- 
er called back to say he would go 
$2,100. That really set this man to 
thinking, and he mentioned this 
latest offer to another dealer he 
had previously contacted. This 
dealer finally went to $2,250 (with 
the proviso that certain equipment 
would be acceptable on the new 
"ar ). 

What happened 
jockeying? 

The prospect turned cold. If the 
market was in such an unstable 
condition, he said, perhaps he 
would do better to wait awhile 
It seemed that no one really knew 
just what his old car was worth. 


after al] this 


*The author is president of 
the Mississippi Automobile 
Dealers Association. He _ has 
pent his life in this industry, 
since leaving school in 1930. His 
heart has long been in used- 
car merchandising. For years 
he was a Hudson distributor 
and recently signed his Stude- 
baker-Packard franchise 


The prospect knew that the old 
car was in good condition, so why 
not keep it a little longer” 

So, the dealers talked them 
elves out of the deal by failing to 
have established prices along any 
commonsense basi uch 
find in most other retail merchan- 


a you 


dising house 

This man probably knew littl 
about packs and overallowance 
All he knew was that apparent 
ly the men who were supposed to 
didn’t exactly know what 
his old car was worth. So he’s still 
waiting on the sideline He u 
“shopper” who went cold unde! 
the market condition 

Encouraging bogus deals will not 
help dealers to raise their com- 
munity standing to the level for- 
merly attained. Dealers are sup- 
posed to be a pillar of their home 
towns, and rightly they should be 
when you consider that the av 


know 


erage dealer in this country to 
day has an investment of more 


than $100,000 
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What is to be done about all this 
will rest, in many cases, with the 
dealers themselves in their trad- 
ing area. They can’t look for much 
in the way of outside help. Per- 
going to have to do 
Cleveland, 


haps they're 
what the dealer at 
Ohio, did 
According to my 

there the franchise holders 
gether and agreed that they would 
add exactly a third to the invoice 
(new) old in 
that metropolitan area. A $2,700 
invoice car would carry a price 
of $3,600, which i of 25% 
The dealers agreed that they would 
tick to this realistic ystem of 
They felt that the public 


information 
got to 


cost of every car 


a g2ro 


pricing 
could be convinced that dealet 
were entitled to a fair profit the 
ame as any other businessmen 

It is my opinion that this is go 
ing to be a better year than wa 
1954, but it will depend to a good 
extent on how we conduct our op 
eration 

Car old now are going to be 
paid for, as I'm glad to see that 
finance companies are insisting on 
sticking to the NADA book value 
with the result that over-financing 
is decreasing 

One of the big problems up to 
now has been that a prospect for 
a new or at least a better used car 
lacked an equity in his present 
car. That really made for a hum 
dinger of a situation when you 

(Continued on page 84) 
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— in '46, as a mechanic for 
one of the large suburban deal 
ers, I began repairing automatic 
transmissions. I had a_ general 
background in automotive repair 
and on my own determined that I 
would learn to troubleshoot and 
repair this complex unit 

I learned the hard way. With no 
outside help I learned taking an 
automatic transmission apart, diag 
nosing trouble, reassembling it and 
testing it. I recall taking out one 
job eight times, putting 64 hours 
into it for which I was paid on a 
piecework basis of only 13 hours 
I made many mistakes but I was 
bent on learning how to repair this 
unit 

For I was convinced then, and 
time has since shown, that the 
public would swing more and more 
to automatic transmissions, and 
that mechanics would have to 
learn how to repair them. I am 
more than convinced now that the 
independent garage that’ turns 
down this repair will not be able 
to hold out. Within ten years I 
don't think you will be able to find 
a single car with a gearshift leve1 
on it 

After two years of study and ex- 


perience with automatic tran 
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— 


A Garage Operator 
Has Learned— 


” Automatics — 
Wont Bite! 


He should know, since half his shop 
volume today comes from this source. 
He tells how he got into this field. 


om, By CECIL A. CUTLER 


: 
=o 


missions in the shop—a good part 
of it on my own time—the dealer 
asked me whether I would be in- 
terested in going to a Hydra-Matic 
chool in Lansing, Mich. I seized 
the opportunity, though I felt I al 
ready had a good deal of skill on 
my own. The two weeks’ course 
helped me diagnose much faste1 
than I was able to before taking 
the course, and how to go about a 
repair much faster 

In power flow we learned what 
each unit does at each step, and in 
oil flow what oil is going where 
and what it does there. We spent 
about three days on power flow 
and oil flow, following this with 
the disassembling and reassem 


bling of units during which the 


students would work in pairs 
Two men would take a unit 
apart and put it together again 
and two others would take your 
reassembled unit apart and look 
for anything you had done wrong 
We spent about five days on the 
disassembling and reassembling of 
units. one day going through the 
Hydra-Matic plant in Detroit, and 
the remainder of the time road 
testing and diagnosing different 
defective 
We were graded on 


cars with automatic 


transmission 


Owner, Ace’s Auto Service, Colmar Manor, Md. 


how far we had to drive a car be- 
fore we discovered what was 
wrong with it. 

During the subsequent years as 
a mechanic, shop foreman and 
later service manager for the same 
dealer, my interest in automatic 
transmissions continued and grew, 
and I attended the two-day school 
given locally each year on new de- 
velopments and changes in auto 
matic transmissions. In August, ’50 
when I went into business for my 
self, I made automatic transmission 
repair a vital part of my operation, 
and trained a man in Hydra-Matic, 
Dynaflow and PowerGlide 

With an investment of $400 in 
pecial tools basic to the repair of 
this unit, I turned to promoting 
this department by local new 
paper, weekly county 
and in the classified 
directory. We had cards printed up 
and gave them to customer 

Personal contact, we feel, bring 
a large share of the repair volume 
in this unit, now amounting in 
labor sales alone to $2.000 a month 

When custome: come by. we 
unfailingly inguire how . their 
transmission 1 hifting. Many ad 
mit they do not know, and in such 


(Continued on page 8&2) 
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JOHN O. HOFBAUER 


Manager, Louisiana Automobile Dealers Association 
(and formerly for years a dealer in New York) 














1. Be sure you have a rich uncle or aunt 

2. Never doubt your destiny to be a motor tycoon 

3. Brook no suggestion that investigation or anal- 
ysis of pretended optimistic facts or figures is nec- 
essary. 

4. Always believe what you want to believe, espe- 
cially what a factory road man tells you 

5. Always pick the most expensive salesroom in 
town. The tremendous increase in sales you will cre- 
ate will offset the high cost 

6. Always lean to the optimistic side of doubtful 
facts or figures. Didn’t Henry Ford and others do so? 

7. Speed is highly essential to a good start, so if 
you want to buy a building, don’t wait for your at- 
torney’s report just pay the price. This report can 
come later 

8. That manager who dropped in casually to tell you 
about the thousands of cars he sold in Maniac, Mani- 
toba: Be sure to grab him before your competitor 
does. Make him sign a five-year contract. Anyway, 
you can always check up on him later 

9. Never believe your accountant if his report con- 
flicts with the question of keeping up the zip of your 
sales department. Accountants can be wrong, you 
know 

10. If your sales manager and your star salesman 
get into a wrangle about sales your manager ha 
rejected or criticized, be sure to keep in mind that 
it’s the salesmen who make the sales. Your manager 
should not try to be a watch dog of your profit 
His job is to help salesmen make more sales. Be- 
ides, your bookkeeper wil] take care of the profit 

11. If your used-car manager wants more re-con- 
ditioning space, don’t fall for this too quickly. See 
if he can’t use the street or that empty lot next doo! 
Anyway, most used-car re-conditioning can be done 
outdoors. The metalmen and painters can use glove 
in the wintertime 

12. Never worry about an unbalanced new-ca! 
stock. Didn’t your factory people say that a live dealet 
needs a good inventory for volume sales operation? 
Don’t forget you’re a volume operator 

13. If your sale 
new-car stock by deleting certain models from your 
next factory order, don’t let him do it. The few extra 


manager wants to balance the 


cars you have can be sold to the bootlegger over the 
county line and at a $25 per car profit. It’s no fault 
of yours if they show up in a friendly dealer’s trade 
area 

14. Always be 


and remember, yours is a selling busine If a sales- 


ure you are on top of your busine: 
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Rules for Being a Good Volume Dealer—for Awhile 


man gripes at the morning meetings about sales he 
has lost, why just pat him on the shoulder and say 
before al] the others that you will see that the cause 


l removed That’s sure o raise temperatures in 


everybody, the sale manager included 
15. If your parts manager informs you that hi 
tock of slow-moving parts is too heavy and that all 
future orders be stopped, keep the matter in mind 
of course, but don’t let this condition sour your re 
lationship with the factory parts traveler. You know 
he has his instructions too, and what's a few thou 
and dollars more to the S.L.M. parts inventory any 
way? 

16. If your service manager wants to freshen up 
the service department with a new coat of paint 
top him, because this sort of things runs into money 
and besides, it’s likely the customers wouldn't even 
notice a new paint job 

17. Be sure to drive your 
day, even between meetings. Tell them every cu 
tomer can be sold twice as much as he needs. In 
that way, you will build your service absorption level 
and your factory will be proud of you. If an occasion 
al customer gripes about his bill, make one of your 
new-car salesmen pacify him. In that way, he will 


ervice salesmen every 


blame the salesman—not the service department 

18. If your customers tell you they cannot reach 
your service department by phone—don’'t act hastily 
maybe they phoned when you had those long dis 
tance calls to the factory for more ca! And 
for heaven sakes, don’t check on your phone service 
yourself because you may irritate your telephone op 
erator or you may waste good time in trying to raise 
your place on the phone. HBetter call after 6 p.m 
when things are quiet 

19. And remember, if you have all lavender-colored 
cars along about October, you can run them through 
your paint shop. Not many of your customers will 
know they are repaint jobs and those that do after 
ward complain can be adjusted by a generous cash 
ettlement 

20, Last but not least, don't ever discu your op 
erating statement with any of the oldest and most 


experienced dealers in town or your banker. You 
never can tell, they might try to get your franchise 
And, besides, you have now had two year expe! 

lence, so what can they tell you? 

21. Oh! yes, don’t ist don't om your city tate 
or national automobile dealer association They 
might learn something about you that you wouldn't 
like 















The author (left) knows the importance of that driver. 


Why Today's New-Car Market 


Places the Monkey 
on Services Back 


By SCOTT W. HOLMAN, JR. 
Service Manager, Crest Motor Co, (Ford), Atlanta, Ga. 


| N THE past few months many of 
our new-car dealers find that 
the so-called buyer’s market has 
returned and many of the methods 
that were adequate for the wartime 
and postwar years prove unwise 
and, in some cases, disastrous. All 
departments of a progressive a- 
gency must be on their toés more 
than ever before and aware of 
their responsibilities under the 
close competition that a plentiful 
supply of new cars has thrust up- 
on them 

The service department in such 
a market has added responsibili- 
ties and very often will be the de- 
ciding factor in the prosperity or 
failure of the business. Old custom- 
ers must be retained as the back- 
bone of steady volume by fair and 
courteous service and at the same 
time the increased number of new 
cars sold can add valuable new 
customers if all units sold are pre- 
pared properly for delivery and 
every effort made to see that any 
difficulties found within the war- 
ranty period are promptly and ef- 
ficiently repaired in accordance 
with the manufacturer’s service 
policy. This is the crucial period 


in the relationship between the 
owner and dealer and every effort 
hould be made to see that the 
thrill of ownership is not dulled 
by improper handling of any com- 
plaints in the initial contacts of 
the customer and the service de- 
partment 

The importance of correct de- 
livery procedure cannot be over- 
emphasized, and there are several 
steps that every new-car salesman 
that desires repeat business should 
carefully follow to insure future 
satisfaction: 

First, the owner should not be 
told to come for his new car until 
it has been carefully prepared and 
roadtested. 

Second, the car should be clean 
to the point of sparkling. 

Third, the salesman should road- 
test the car with the owner, ex- 
plaining the operation of all ac- 
cessories and explaining the break- 
in procedure. 

Fourth, the salesman should 
then introduce the customer to the 
service manager whose duty it is 
to explain the warranty, show the 
customer the facilities maintained 
for proper maintenance of the car, 


explain the free inspections and 
the time required for each, and 
ynoint out the service entrance and 
the hours that the department is 
open. This last step takes a large 
burden from the salesman’s 
shoulders and makes for fewer 
misunderstandings in future deal- 
Ings. 

Many of our present-day facili- 
ties are geared to the days of scar- 
city when only a few units were 
delivered each month and cannot 
therefore be expected to cope with 
the large volume of cars being sold 
by a sales force freed from the 
shackles of curtailed production. 
We must all look for expanded 
volume to maintain the same profit 
formerly yielded by a few cars, 
since the gross profit per new unit 
sold falls off due to price cutting 
and higher trade-in allowances. 
This means expansion of working 
space, equipment and personnel to 
permit speedy and thorough prep- 
aration of new cars for delivery as 
oon as they are received 

In this revived enthusiasm 
brought on by a free market, no 
one should lose sight of the import- 
ance of retaining old and estab- 
lished patrons. Often it is easy to 


The terrifically competi- 
tive car sales race sets 
definite patterns for the 
alert service manager to 
follow. Here one manag- 
er pictures the situation. 


slip into a bad attitude of taking 
their continued business for grant- 
ed and overlooking the little cour- 
tesies that mean so much 

Our physical plants must be ex- 
panded to handle all phases of 
service with dispatch and efficien- 
cy and more careful selection and 
training of employees is indicated 
since they are the primary point 
of contact with the customer. 

Outdated equipment must also 
be replaced and all mechanical 
aids used should be maintained 
carefully to turn out the largest 
possible volume with the least 
space and manhours. 

Convenient entrances and exits 
should be provided to speed the 
traffic flow, and planned parking 
helps to utilize space to the best 
advantage under crowded condi- 
tions. 

Another important responsibili- 

(Continued on page 92) 
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Garageman George Burrier points to uneven wear on a tire and then 
explains to customer why a wheel-balancing job should be performed. 


This 


hub and drum as a unit 


balancing with 
is best way. 


shop believes 


Look at Tires, Then Sell 


W' HAVE had a 20% increase 
in wheel balancing and wheel 
alignment in the last six month 
of 54 over the first half of the 
year. Thi wheel balancing 
and alignment to approximately 
$10,000 a year—a figure I expect 
to see increase steadily during '55 
for a number of 
People are driving at 
speed New 
their horsepower and, fortunately, 
drivers have that 
higher speeds mean increased weat 
on tires. It to me people are 
much that bump 
ing on a a piece out 
of a tire 
car in fo! 
that 
needs 


bring 


reason 
higher 
increasing 


Cars are 


become aware 
eem 
more consciou 

road will eat 
When a driver brings hi 
gas, it is credible to him 
tires dipped, or if he 
new 


are 
tires, he 
necessity for a wheel-balancing 
job before he starts them 
Hence, it’s much easier for a 
garage to sell a wheel-balancing 
or wheel-alignment job today than 
at any time I can recall] 

At Community Service 
we are especially alert to the con- 
dition of tires 

When we repair a flat or change 
to snow tire ell new tires or do 
a lubrication, or have a car in here 
for a minor o1 repair, or 
when we are roadtesting for engine 
performance or just selling gas, we 
pay special attention to tires. We 
show the customer what is wrong 


can see the 


out on 


Garage 


major 
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By GEORGE BURRIER 


Owner, Community Service Garage 
Merrifield, Va. 


feel them 
what ha 


Poure oO! uneven Weal 


with his tire 


and explain him 
caused a 


We recommend a 


or wheel-alignment 


wheel-balancin 
job in accord 
of wear on the 


why to « 


ance with the type 


tire and explain 
tomers 
Thi what we 
Wheels that are 


alignment cause 


tell them 

out of balance 
further 
teering and cause 
like tie rod end 
hock ab orber to 
A driver will get 
better out of his tires if 
wheels are balanced 

We stre 


maintenance 


and tire 


wear, unstable 
front-end part 
kingpins and 

out faste! 


mileage 


weal 


economy and lowe! 
bills to 
ought to 
Safety 

too, for a car that ha 
that a driver doe 
not have complete control of. Also 
that dipped or 
are Tires defec 

are subject 


convince a 
customer he have a 
needed job done comes in 
here wobbly 
teering 1S a Cal 
have been 


nom 


tire 
gouged safe 
tive with a weak 
to M blowout An 
costly than 
takes to check 
of tire or 
wheel-balancing job 


We had a cu 


pot 
accident can be 
the few 


into the 


far more 
minutes it 


condition time to do a 


tomer come here 
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engine per 
When we roadtested the 
vibration of the 
miles an 
was in 
job 


complaining about 
formance 
Cal we observed 
front-end at about ») 


hour, We told 


need of a 


him his car 
wheel-balancing 
howing him that 
cuffed on the in 
ide. This uneven wear was cau 
yreat deal of wear and tear 
When he agreed to the 
checked 
old him 


and proved it by 
the tire were 
Ing a 
to kingpin 
wheel balancing, we 
for wheel 
that 

In another in 


also 
alignment, and 
job too 
tance tomer 
for a brake 
that his 
worn We __— inquired 
vhether he did not notice a 
himmy out of the front-end, and 
proved to him what we meant. We 
and 


a cu 
adjustment 


came in 


unaware tires were very 


unevenly 


what caused it 


old a wheel 


explained 
here too we balancing 
and wheel-alignment job 
After we through 
tell the cu 
have thi 
time be 
out of 


wheels are out ¢ 


carry these 


job we tomer it 
ary to 


time to 


nece check 


“use in al 


that 
f 


from 


most eight case ten 


come in here 
balance 
We now 
with hub 
believe it 
unit 


wheel 
that 1 we 
balance the 
ich Dig 
that a 


balance e front 


and drum 
pay off to 
entire There are 
brake drum 

brake drum ci 


(Cont 





Testing a car on the analyzer, co- 
partner Crowell pinpoints trouble 
and eliminates guesswork on jobs. 


A CUSTOMER walked into our 
shop one recent week com- 
plaining that his car did not shift 
properly at standstill. His impres- 
sion was that his automatic trans- 
mission needed servicing. 

We gave it a roadtest and sus- 
pected there was something defec- 


tive in carburetion. Checking by 
the various meters on our newly- 
purchased motor analyzer, we sold 
him a carburetor overhaul job that 
came to $5.50, and his trouble was 
corrected 

We give this instance because it 
points up the two procedures that 
have jumped our tune-ups 50% 
in the last six months—roadtest- 
ing and checking on our testing 
equipment. We check practically 
all cars that come in here, taking 
them on the road for about ten 
minutes 

Our analyze 
work and pinpoints trouble for us 

The two tests have won us in- 
creased customer confidence, as we 
explain to them the why of road- 
dials. Thi ha: 
word-of-mouth 


eliminates guess- 


tests and the 
brought us much 
promotion and has headed us fo! 
$4,500 in tune-ups this year 

A customer came in here for a 
muffler and tailpipe, and we asked 


52 


Why Our Tune-Ups 
Jumped Up 50% 


By ALFRED D. CROWELL and FRANK UTERMOEHLEN 
Co-Partners, Boyd's Garage, Silver Spring, Md. 


Tune-ups increased by 50% over a six-month period when customer 
confidence increased by scientifically testing engines on an analyzer at 
this garage. Here Frank Utermoehlen is snapped as he checks a carb. 


him how his car was running, We 
offered to roadtest the car and 
check it by the analyzer. He was 
interested,in the equipment and 
what it would point out, but we 
took him for a short ride first 

We noticed the car bucking up 
a hill, poor acceleration and faul- 
ty pump action in the carburetor. 
We explained that if these defects 
were taken care of, he would get 
better engine performance and 
save on gas mileage. This sale 
amounted to a complete tune-up 
(including carburetor cleaning, of 
course) and with parts came to 
$21. 

Any number of situations will 
come into the shop that will turn 
into a tune-up. One customer came 
in for a muffler. He said he burned 
out a muffler every three weeks 
Believing this was due to poor car- 
buretion, we installed the muffler 
but inquired whether he would not 
permit us to test by our analyzer 
This resulted in a carburetor over- 
haul which with muffler and tail- 
That was four 
in but 


pipe came to $16 
months ago, He still come 
not with burned-out mufflers 
The first thing we do on the en- 
gine that is “missing” is check 
valves, take a compression check 


not charging, we tell a 
gone 


If a car is 
customer why and what has 
wrong. 

A customer brought hi 
for a fender repair and in dropping 
him off at his office, we noticed 
that the engine was idling rough. 
He complained that he had just 
had a tune-up, so we asked him to 
check back with us that evening 
after work. We found spark plugs 
installed that were not intended for 
that car, and showed the customer 
on our meters the difference in 
performance between the plugs 
that belonged and those that did 


Car in 


not. 

We use the analyzer even when 
we want to sell a coil. Putting it 
on the tester and letting the cus- 
tomer read the dial proves to him 
he is getting the correct coil. On 
a road-service call a customer who 
could not start his car told us that 
he had just had the engine tuned 
up. Lifting the hood we found a 
bad distributor cap, the wrong 
plugs and points for that particu 
lar car. Replacements came to a 
$15 job, but also we won the 
when we 


cus- 
tomer’s confidence 
showed him the difference between 
correct parts and substitute 


(Continued on page 87) 
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By Ross L. Holman 


P TO 1954 Car Dealer Sewell 
H. Lowe made quite a bit of 
money in the sale of Chrysler and 
Plymouth cars, but he lost too 
much of it in the operation of his 
shop. Then he discovered a foot- 
loose mechanic by the name of 
Logan Brothers. They made a deal 
Result: shop volume at Lowe’: 
Motor Sales Co. has jumped 20%. 
Before making this new connec- 
tion Logan had been operating an 
independent garage on the othe! 
side of Murfreesboro, Tenn., in 
which both he and Lowe's car a- 
gency were located. He was doing 
well, but a new road right-of-way 
crept right through Logan’s place 
of busine: and messed up his 
plan 
Lowe thought the resulting deal 
would be a happy solution for hun- 
dreds of other car agencies finding 
it difficult to operate both thei: 
sales and service departments at 
a profit 
“Not only them,” 
the deale: who insist they are 
making money out of both the shop 
They could prob- 


aid Lowe, “but 


and showroom 

ably make just a 
profit by concentrating all effort 
on sales alone if they could un- 
load the responsibility of shop 


much over-all 


management on omeone else 
shoulder as I’ve done 

And that’s just what Lowe did 
Shop Manager Logan Brothers, in 
return for certain ervice to 
department, gets all 


It’s all 


own book 


Lowe’ ale 
the gro 

his. He ha 
on it, pay hi 
ential repair parts, pay 
and if the 
Logan’ 


ervice revenue 
to keep hi 
mechanics out of it, 
buy the e 
other shop expenses, 
money, it 1 
a profit it is hi 


shop lose 
loss. If it return 

“That explains it,” said Lowe. 
“Logan knows he is on his own 
He know if he gets any take- 
home pay out of that shop he will 
have to get it out of his own in- 
itiative, and the more he puts into 
it for me and him, the more we 
will get out of it. I furnish the shop, 
the tools and pay all the shop over- 
head. He has no capital of his own 
tied up.”’ 

Up to a year or so ago Lowe’ 
previous shop managers worked on 
salary. But even a good manage! 
who has no direct stake in wheth- 


Shop to Manager 


Top: Despite the fact this dealer (center) has left management of the 
shop completely in the hands of Logan Brothers (right), he still fre- 
quently contacts service customers up front and takes them back to the 
shop to discuss with Brothers the repairs needed. Above: Dealer Lowe 
turns over to Brothers some service money collected for him in the show- 
room. Logan keeps his own shop books and pays mechanics himself. 


er the shop makes or doesn't make 
a profit cant be as aggre ive a 
one who knows that the next dol 
lar of profit or lo is hi 
The deal stipulate that Loga 
must carry out the 90-day fre 
old by Lowe 


eTrvice 


ervicing on new Cal 
Motor Sale This i} 


done by mechani 


grati 
Lowe no long 
er has to pay 

Lowe sells the shop all repaii 
parts. The 20% pick-up in service 
volume since the deal was mads 
proportionate  in- 
Lows 


ha meant a 
ale of part 
at a discount, 


crease in the 
ells Logan al] part 
but at a profit to himself 

Since making this new arrange- 
ment Lowe now takes the time and 
effort he once spent on looking af- 
ter the hop and concentrates on 
front-office sales. As a result, sale 
volume for 1954 was far ahead of 
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the previou ear, not only in new 


and used-car sales, but accessori 
parts and related item 

I wouldn't venture to say how 
much of the new sales volume 
due to being relieved of servicin; 
responsibility or how much is due 
to the model] that 
Chrysler is putting out,” explained 
Lowe but I know the new a! 
rangement had a lot to do with 
it 

Lowe no longe I 
ey keeping the books on shop sery 
icing. It is now Logan job That 
Logan re 


better new 


pends any mon 


aving. It i 
ponsibility to collect all 
accounts and see that they are all 
afe credit risk Although Lowe 
Motor Sales Co. i till nominally 
the contacting party with the pub 
Logan 


is a real 
ervice 


lic for all service busine 
(Continued on page 86) 








SOUTHERN JOBBERS 
and FACTORY MEN _ 














SE Show Being Keyed to Changes 


Wns President Eisenhower's 
chief economic adviser spoke 
out so warmly about the South 
five weeks ago, he probably gave 
as good a reason as I can think 
of as to why the Southeast Auto- 
motive Show this year is so im- 
portant and why it’s important for 
every automotive man to plan on 
attending 

Dr. Arthur F, Burns of Colum- 
bia University, chairman of the 
council of economic advisers to the 
president, told SouTHERN AUTO- 
MOTIVE JOURNAL 

“The development of the South- 
ern economy is perhaps the most 
important factor in the economy 
(of the nation) in the last 15 years 

“How far the trend will go I do 
not know, but I certainly expect 
the trend to continue.” 

His remarks were an amplifica- 
tion of his statement before 4,000 
car dealers in Chicago that “the 
South is industrializing rapidly.” 

The Southeast Automotive 
Show, to be held at Lakewood 


By MAX A. HAYES 


Pres., Southeast Automotive Show 
and Pres., Hayes & Hopson, Inc. 
Asheville, N. C. 


Park in Atlanta April 28-30, is 
being keyed to what Dr. Burns is 
recognizing in this statement. At 
times we wonder if our own peo- 
ple in the South take time out to 
see the great changes coming ove! 
our land 


All but 32 of the 354 exhibit spaces had been filled when this drawing 
had been concluded at Atlanta Feb. 21, with 176 manufacturers as- 
signed 322 booth areas. Remaining booths were expected to be long 
sold out before show time. Only a few factory men can be seen in 
this photograph. At the table are these show officials (1. to r.): Harry 
Gee, secretary: Max A. Hayes, president; Foster B. Steward, manager; 
W. E. Fike, second vice-president, and Henry S. Clark, who is a director. 


Accept this economist’s words for 
the chief significance you can read 
from them: The per capita income 
down here is rising fast far 
greater rate than for the nation as 
a whole. 

The gross sales of every automo- 
tive outlet with live-wire man- 
agement are bound to climb as our 
position continues to 
The problem then 


mainly of oper- 


economic 
move upward 
can become one 
ating in a fashion to assure the 
greatest net income 

This show is the spot for whole- 
alers, dealers and garagemen to 
visit with such thoughts in their 
minds. 

There will be on display tens of 
thousands of dollars worth of e- 
quipment, parts, chemicals and ac- 
cessories which ofttimes can spell 
out the added volume to shove the 
net above the crucial break-even 
point. 

Staffing the scores of booths will 
be some of the top executive per- 
sonnel from the wide variety of 
factories men who can answe! 
any conceivable question about the 
products and trained to counsel 
with visitors on how the product 
can be best put to use in a deal- 
er or garageman operation 

These manufacture! 
every section of the United States 
ums to 


come from 


They are spending huge 
their products in this 
from past ex- 


promote 
fashion, knowing 
perience the value of contacting 
the trade directly on such oc- 
casions 

One of my own best car deal- 
er accounts taught me a lesson 
when this show was held in At- 
lanta several years ago. We ar- 
ranged for his visit because he i 
a keen believer in modern equip- 
ment. He entered the show full of 
enthusiasm and with his check 
book ready for action (according 
to his own statement) 

Some hours later he was a dis- 
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Walker Manufacturing Co. of Wis- 
consin has appointed John L. 
Engels (top), former vice-president 
in charge of wholesale sales, to 
the newly-created position of vice- 
president and general sales man- 
ager, consolidating all sales di- 
visions and subsidiaries under his 
direction. T. Faxon Hall continues 
as vice-president of merchandis- 
ing and public relations, Wayne E. 
Rapp (bottom), former district 
manager of Minneapolis, is now 
sales manager of the wholesale di- 
vision, and Robert E. Archer, who 
was manager of filter sales, has 
been made field sales manager. 
William Jaspersen, former Chicago 
district manager, was elevated to 
sales manager of the original 
equipment division. 





appointed man. He wrote no check 
because he found relatively few 
exhibitors of the equipment he wa 
especially interested in 

This year we feel this 
has been remedied to a great ex- 
tent. The variety of products to be 
on display will indeed be great 

The service market in 1955 may 


ituation 


be expected to rise as much a 
10% above 1954. With that expec- 
tation facing all of us, it will be 
a wise jobber who arrangs for 
as large a party as possible to come 
to the show 

With more than 300 firms, 
counting branch store backing 
this show as sponsoring jobbers, 
we hold high hopes for setting a 


new record of interest. The record 


aftermarket business 
which should be chalked up this 
year should be the stick to stir 
all of us to attend and take full 
advantage of all the show offers 

Preliminaries to the three-day 
show, which runs from Thursday 
through Saturday, will be a Wed- 
nesday morning session for whole- 
salers conducted by National 
Standard Parts Association and a 
Wednesday afternoon meeting led 
by Motor and Equipment Whole- 
salers Association 

A cocktail party, sponsored by 
Southeastern Booster clubs, will 
follow. Final event that day will 
be a “dutch” banquet. These event 
will be 
all factory men 


volume of 


restricted to jobber! and 


L. H. Clampit to Retire 
From Gates Rubber 


H. CLAMPIT, Dallas, Texas, who 

efor the past 32 years ha 
Southwest zone manager for the 
ales division of Gates Rubber Co 
will retire April 1 following the 
Southwest Automotive Show and 
will be associated with Bill Dooley, 
Panhandle Trim Supply Co., Ama- 
rillo, Texas, after May 1 

He has been in charge of distri- 
bution and administering Gate 
policies in Kansas, Missouri, Okla- 
homa, Tennessee, Arkansa 
isiana and Mississippi, western 
Alabama, eastern New Mexico and 
Texas. Les Wright, now district 
manager in the Fort Worth-Dalla 
area, will assume the duties of 
zone manager in Texas, Arkansa 
Louisiana and Mississippi 

Clampit has reached the com 
pulsory retirement age of 65, 


AWOT Invites All Jobbers 
To Attend Show Meeting 


A NY and all wholesalers in Texa 
are invited to attend the board 
of directors meeting of Automotive 
Wholesalers of Texas to be held 
during the Southwest Automotive 
Show in San Antonio, G. C. Morri 
executive director tated 

The meeting will be held at 
2 p.m., on Wednesday, March 30 
in the Hotel ‘A 
of important matters are 


been 


Lou- 


variety 
ched il- 


discussion Morr! aid 


Gunter 


ed for 


Bishman Names Paul Saunders 


Bi hman Man ifacturing Co. ha 
appointed Paul Saunde! Co 
jowling Green, Ky) to represent 
it in Kentucky 
Mi l ippl 


Tennessee and 
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Hadley F. Roberts, Jr. (top), has 
joined Storm-Vulcan, Inc., as as- 
sistant to the president with duties 
in general administration and cor- 
respondence, Jack L. Tuttle, presi- 
dent, announced. J, A, “Doc” Carl- 
son (bottom), formerly branch 
manager for L. D. Tuttle Co., in 
Atlanta, Ga., has been appointed 
assistant sales manager. Robert 
W. Holding has been named plant 
manager and production coordi- 
nator. Phil T, Miner is general 
sales manager. 





Bermuda Convention Trip 
Proposed by Carolinians 


A NOVEMBER convention cruise 
to Bermuda has been pro- 
posed to members of the North 
Carolina Automotive Wholesalers 
Association and fina] decision will 
be forthcoming at the March 16 
board of directors meeting at Win- 
ton-Salem, Jesse F. Jone exec- 
utive secretary, disclosed 
90 far our members have been 
it by a ratio of 
vo to one Jones aid 
membet together with a 
representa 


indicated that 


manufacture! 
have already 
f 115 person vould take 


ention cruise 


“U. S. Tires have been added to 
Chas. F. O'Reilly, vice 
manager, Link 
Springfield 


our line 
president-general 
Motor Supply Co., 
Mo., announced 








SOUTHERN JOBBERS 
and FACTORY MEN _ 














SE Show Being Keyed 


bows President Eisenhower's 
chief economic adviser spoke 
out so warmly about the South 
five weeks ago, he probably gave 
as good a reason as I can think 
of as to why the Southeast Auto- 
motive Show this year is so im- 
portant and why it’s important for 
every automotive man to plan on 
attending 

Dr. Arthur F. Burns of Colum- 
bia University, chairman of the 
council of economic advisers to the 
president, told SOUTHERN AUTO- 
MOTIVE JOURNAL 

“The development of the South- 
ern economy is perhaps the most 
important factor in the economy 
(of the nation) in the last 15 years 

“How far the trend will go I do 
not know, but I certainly expect 
the trend to continue.” 

His remarks were an amplifica- 
tion of his statement before 4,000 
car dealers in Chicago that “the 
South is industrializing rapidly.” 

The Southeast Automotive 
Show, to be held at Lakewood 


By MAX A. HAYES 


Pres., Southeast Automotive Show 
and Pres., Hayes & Hopson, Inc. 
Asheville, N. C. 


Park in Atlanta April 28-30, is 
being keyed to what Dr. Burns is 
recognizing in this statement. At 
times we wonder if our own peo- 
ple in the South take time out to 
see the great changes coming over 
our land 


All but 32 of the 354 exhibit spaces had been filled when this drawing 


had been concluded at Atlanta 


Feb. 21, with 176 manufacturers as- 


signed 322 booth areas. Remaining booths were expected to be long 
sold out before show time. Only a few factory men can be seen in 
this photograph. At the table are these show officials (l. to r.): Harry 
Gee, secretary; Max A. Hayes, president; Foster B. Steward, manager: 
W. E. Fike, second vice-president, and Henry S. Clark, who is a director. 


to Changes 


Accept this economist’s words for 
the chief significance you can read 
from them: The per capita income 
down here is rising fast far 
greater rate than for the nation as 
a whole. 

The gross sales of every automo- 
tive outlet with live-wire man- 
agement are bound to climb as our 
economic position continues to 
move upward. The problem then 
can become one mainly of oper- 
ating in a fashion to assure the 
greatest net income 

This show is the 
alers, dealers and garagemen to 
visit with such thoughts in their 


pot for whole- 


minds 

There will be on display tens of 
thousands of dollars worth of e- 
quipment, parts, chemicals and ac- 
cessories which ofttimes can spell 
out the added volume to shove the 
net above the crucial break-even 
point. 

Staffing the scores of booths will 
be some of the top executive per- 
sonnel from the wide variety of 
factories men 
any conceivable question about the 
trained to counsel 


who can answer 


products and 
with visitors on how the products 
can be best put to use in a deal- 
er or garageman’s operation 

These manufacture! 
every section of the United States 
They are spending huge sums to 
promote their products in this 
fashion, knowing 
perience the value of contacting 
the trade directly on such oc- 
casions 

One of my own best car deal- 


come from 


from past ex- 


er accounts taught me a lesson 
when this show was held in At- 
lanta several years ago. We ar- 
ranged for his visit because he is 
a keen believer in modern equip- 
ment. He entered the show full of 
enthusiasm and with his check 
book ready for action (according 
to his own statement) 

Some hours later he was a dis- 
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Walker Manufacturing Co. of Wis- 
consin has appointed John L. 
Engels (top), former vice-president 
in charge of wholesale sales, to 
the newly-created position of vice- 
president and general sales man- 
ager, consolidating all sales di- 
visions and subsidiaries under his 
direction. T. Faxon Hall continues 
as vice-president of merchandis- 
ing and public relations, Wayne E. 
Rapp (bottom), former district 
manager of Minneapolis, is now 
sales manager of the wholesale di- 
vision, and Robert E. Archer, who 
was manager of filter sales, has 
been made field sales manager. 
William Jaspersen, former Chicago 
district manager, was elevated to 
sales manager of the original 
equipment division. 





appointed man. He wrote no check 
because he found relatively few 
exhibitors of the equipment he wa 
especially interested in 

This year we feel thi 
has been remedied to a great ex- 


ituation 


tent. The variety of products to be 


on display will indeed be great 

The service market in 1955 may 
be expected to rise as much as 
10% above 1954. With that expec- 
tation facing all of us, it will be 


a wise jobber who arranges fol! 


as large a party as possible to come 


to the show 

With more than 300 firm 
counting branch stores, backing 
this show as sponsoring jobbers, 
we hold high hopes for setting a 
new record of interest. The record 


aftermarket business 
which should be chalked up this 
year should be the stick to stil 
all of us to attend and take full 
advantage of all the show offers 

Preliminaries to the three-day 
show, which runs from Thursday 
through Saturday, will be a Wed- 
nesday morning session for whole- 
salers conducted by National 
Standard Parts Association and a 
Wednesday afternoon meeting led 
by Motor and Equipment Whole- 
salers Association 

A cocktail party, sponsored by 
Southeastern Booster clubs, will 
follow. Final event that day will 
be a “dutch” banquet. These event 
will be 
all factory men 


volume of 


restricted to jobber and 


L. H. Clampit to Retire 
From Gates Rubber 


H. CLAMPIT, Dallas, Texas, who 

efor the past 32 years has been 
Southwest zone manager for the 
ales division of Gates Rubber Co 
will retire April 1 following the 
Southwest Automotive Show and 
will be associated with Bill Dooley, 
Panhandle Trim Supply Co., Ama- 
rillo, Texas, after May 1 

He has been in charge of distri- 
bution and administering Gate 
policies in Kansas, Missouri, Okla- 
homa, Tennessee, Arkansas, Lou- 
isiana and Mississippi, western 
Alabama, eastern New Mexico and 
Texas. Les Wright, now district 
manager in the Fort Worth-Dalla: 
area, will assume the duties of 
zone manager in Texas, Arkansa 
Louisiana and Mississippi 

Clampit has reached the com 
pulsory retirement age of 65. 


AWOT Invites All Jobbers 
To Attend Show Meeting 


A NY and all wholesalers in Texa 
are invited to attend the board 
of directors meeting of Automotive 
Wholesalers of Texas to be held 
during the Southwest Automotive 
Show in San Antonio, G. C. Morri 
executive director tated 

The meeting will be held at 
2 p.m., on Wednesday, March 30 
in the Gunter Hotel, “A 
of important matters are 


variety 
chedul- 


ed for discussion Morri aid 


Bishman Names Paul Saunders 


Bishman Manufacturing Co. ha 
»aundel Co 
Ky., to represent 
Tennessee and 


appointed Paul 
Sowling Green 
it in Kentucky 
Mississippi 
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Hadley F. Roberts, Jr. (top), has 
joined Storm-Vulcan, Inc., as as 
sistant to the president with duties 
in general administration and cor 
respondence, Jack L. Tuttle, presi- 
dent, announced. J, A. “Doc” Carl 
son (bottom), formerly branch 
manager for L. D. Tuttle Co., in 
Atlanta, Ga., has been appointed 
assistant sales manager. Robert 
W. Holding has been named plant 
manager and production coordi 
nator. Phil T, Miner is general 
sales manager. 





Bermuda Convention Trip 
Proposed by Carolinians 


A NOVEMBER convention cruise 
to Bermuda has been pro- 
posed to member of the North 
Carolina Automotive Wholesalers 
Association and final decision will 
be forthcoming at the March 16 
board of directors meeting at Win- 
ton-Salem, Je e F, Jone exer 
utive ecretary, disclosed 
50 far our members have been 
favol of it Dy a ratio of 
to one Jonet aid 
nber together with a 
representa- 
indicated that 
would take 


manutfacture! 


ve have already 


a total of 115 person 


the convention cruise 

“U. S. Tires have been added to 
Chas. F. O'Reilly, vice- 
manager, Link 
Springfield 


our line 
president-general 
Motor Supply Co., 
Mo., announced 





Oklahomans Agree on Group Name 
And Elect Two More Directors 


— in Oklahoma City for 
the second time in slightly 
more than a month, Oklahoma 
wholesalers took additional steps 
toward final perfection of their 
new organization when they gath- 
ered in the Black Hotel Feb, 26. 

With President Joe Owens of the 
Owens Supply Co., Enid, presiding, 
45 jobbers present approved an 
emblem and agreed on a name 
Automotive Wholesalers of Okla- 
homa 

Then they proceeded to elect two 
additional directors to represent 
two more state districts, making a 
total of 11 instead of nine. Okla- 
homa and Tulsa counties, which 
contain the state’s two principal 
cities, will each constitute a district, 
thus leaving nine rural districts 

The new directors are Guy 
Young of the Central Auto Parts, 
McAlester, and Woodrow Painter, 
Standard Auto Parts, Miami. 

Six of the 11 directors have been 
elected for one-year terms, while 
the other five were named for 
two years. Henceforth the board 
will be filled by election of two- 
year terms 

Officers and directors previous- 
ly elected are: 

Vice-President, Sid Revis, 
Standard Parts, Tulsa; secretary- 


treasurer, Vernon Kleier, Ponca 
Automotive, Ponca City. 

Directors: Paul Dickinson, Auto 
Electric Sales and Service, Ard- 
more; Ben Leva, Ben Leva Auto 
Supply, Lawton; Jim Duncan, 
Hank’s Auto Supply, Cherokee; 
Jim McGinn, McGinn Auto Supply, 
Elk City; Al O’Connor, Agnew 
Auto Parts, Oklahoma City; Bobby 
Thompson, Ada Auto Supply, Ada. 

At a meeting of the directors in 
Oklahoma City on Feb. 12, 200 
invitations were authorized for the 
Feb, 26 meeting 

The association has not yet acted 
on establishment of a headquart- 
ers, group business being handled 
by the officers at their respective 
offices. There was no announce- 
ment of a date for the next meet- 
ing. 


Tennesseans Will Hear 
Speaker on Credits 


WW HOLESALERS’ Credits under 
Present Conditions” will be 
discussed by Norvell Williams, 
head of the automotive depart- 
ment of the First American Bank, 
Nashville, at the second annual 
convention of the Automotive 
Wholesalers Association of Tennes- 
see at the Andrew Jackson Hotel 


“Sir, I guarantee that choking and coughing will stop if you pour a 
few quarts of anti-freeze into ‘er. 
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in Nashville March 20-22. 

Executive Secretary Keith 
Broyles also announced these addi- 
tional speakers: 

L. V. “Bill’’ Williams, field sec- 
retary of National Standard Parts 
Association, who will speak on 
“Automotive Instruction in Our 
Schools;’”’ Nathan M. Roberts, ex- 
ecutive secretary of the Automo- 
tive Wholesalers’ Association of 
Alabama, “‘Program Development 


President Moody 


in State Association J. J. Dolan, 
attorney of the Tennessee Safety 
Department, who will cover safety 
activities and what his listeners 
can do in the cause of safety; B 
W. “Whit” Ruark, general manager 
of MEWA, “The New Look in 
Wholesaling,” and William C. 
“Bill” Herbert, editor of SOUTHERN 
AUTOMOTIVE JOURNAL, “The Job- 
bers’ Role in the Current Move- 
ment toward Garagemen’s Asso- 
ciations.”’ 

Sam A, Ladd of Chicago, presi- 
dent of Boosters International, and 
Carl W. Sharp of Cleveland, Ohio, 
president of Automotive Affiliated 
Representatives, have also been in- 
vited to speak 

The program will open with an 
“open house” and fellowship pe- 
riod at 3 p.m. Sunday, March 20, 
In addition to the addresses, the 
Monday agenda will include a 
luncheon, a cocktail hour as guests 
of Volunteer Booster Club B-44, 
Nashville, a banquet and enter- 
tainment. 

All parties interested in the 
aftermarket, including all factory 
men, are invited to participate in 
activities these first two days, 
Broyles emphasized. 

The concluding Tuesday morn- 
ing program will be a closed busi- 
ness sesson for members 

A meeting of directors and new- 
ly-elected members will be held 
at 7 p.m. Sunday. 
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Huge SW Show 


oR the 12th 
time in the 
past 17 years, 
the Southwest 
Automotive 
Show opens its 
doors on March 
31 for a four- 
day run in San 
Antonio, Tex- 
as, in the 
Bexar (pro- 
nounced Bear) 
County Colise- 
um and an ad- 
joining build- 
ing to the rear. 
Demand for 
exhibition space forced an expan- 
sion in January by addition of 51 
booths in the second building. Al- 
though the Coliseum proper housed 
the show on its only previous ap- 
pearance in San Antonio, alter- 
ation of the interior of the build- 
ing made some reduction in space 
By mid-February it was indi- 
cated by the show office in Dallas 
that 206 manufacturers will be rep- 
resented by exhibits and personnel, 
171 of them in the main building, 
35 in the annex. They will occupy 
a total of 366 booths 315 in the 
main building. 


By Baron Creager 
Southwestern Editor 


A list of 280 sponsors, all of these 
parent stores, had been signed at 
the same time, but it was quite pos- 
ible this list would swell well be- 
yond 300 before show time 

As in the past this edition of 
the show will attract the usual 
three organizational ide-show 
but this year there is an extra fea- 
ture 

MEWA, with headquarters in 
the Gunter Hotel, and NSPA, in 


At right: Show President Elmer Miller of San Antonio 
and (extreme right) W. W. Whitis of Victoria, Texas, 
who is chairman of the show committee. Below (I. to 
r.) are: Harry Spear of San Antonio, first vice-pres- 
ident; W. F, Barbee of Little Rock, Ark., second 
vice-president; Walter Frazier of Dallas and C. H. 
Mountjoy of San Antonio, members of show committee. 
The Coliseum, pictured above, housed the show when 
it was held once before in San Antonio, but this 
month an annex will accommodate 51 exhibit spaces. 
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Opens March 31 


the Plaza Ho- 
tel, will hold 
regional meet- 
ings on March 
30 before the 
show opens 
The Southwest 
group of AAR 
will also hold 
a meeting. The 
new feature is 
the spring 
convention of 
the Indepen- 
dent Garage 
men of Texas, 
scheduled for 
April 1, 2 and 
3 at the Bluebonnet Hotel in San 
Antonio 
Meanwhile, Booster clubs of the 
area have pooled their energies in 
an effort to make the San Antonio 
visit entertaining and informative 
for wives of show participant 
Booster clubs B-4 of Dallas, B-30 
of Houston, B-37 of Oklahoma City 
and B-46 of Lubbock will jointly 
ponsor a headquartet room in 
the St. Anthony Hotel. Wives of 
Booster members will be present to 
entertain visiting ladies during the 
how day 
(Continued on page 141) 
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Don't Ever Be 


Overbearing 
with Bearings 


By E. M. Lowery 
Technical Editor 


8 of the toughest problems of 
the automotive repairman is 
that of explaining why this or that 
part gave trouble 

This is particularly true in the 
case of engine bearings. In prac- 
tically all bearing replacement 
jobs, the owners want to know 


Illustrations courtesy of 
Federal-Mogul Corp., Detroit, 
Mich. 


Below: Fig. 1—Diagram of metallic particle 

embedded in bearing babbitt lining. Right: 

Fig. 2—Dirt particles between bearing back 
and crankcase bore. 


why. And it’s usually difficult to 
give a satisfactory answer because 
they most always precede their 
question with statements such as 

“You've serviced the car regu- 
larly, no one else has ever touched 
— 

“There was plenty of oil in the 
engine and I always use the very 
best.”’ 

“I just had the oil changed.” 

“I wasn’t driving over 50 miles 
an hour.” 

“Bearings 


should last longer 


Metallic particle 


/ 


Bock of bearing | 
, / 


\ 
08 A 
7 
Mi LZ 
SN /, . AN 
ASS 7/27 
Wy 


Babbitt displaced by particle and raised 
up around it, greatly reducing or destroying 


the oil clearance locally 


Oil clearance 
4 


clearance 
space 


When this happens, the 

driver wants to know 

why. There is an an- 
swer. 


than a mere 6Q000 mile 

It is amazing what they will call 
a premature failure. Engine bear- 
ings, like all automotive parts, are 
designed and manufactured to give 
normal service, which means many 
thousands of miles 

Practically all engine bearing 
failures can be attributed to causes 
entirely foreign to the bearing it- 
self. And in most cases the failure 


Air space prevents heat flow 
from bearing surface _ DIRT PARTICLES 





— Bearing 
‘shell 


KA\ 
‘\ 


Dirt particles between bearing 
back and crankcase bore 
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is caused by human error during 
the bearing installation and/or 
lack of maintenance. 

One of the greatest errors that 
repairmen make is that of replac- 
ing a part without determining the 
cause of its failure. This is often 
true where engine bearings are 
concerned. When an engine bear- 
ing fails in service, the cause of 
failure should be found and cor- 
rected in order to prevent a re- 
currence. 

Probably the most common cause 
of bearing failure is dirt and for- 
eign metallic particles which some 
way get into the crankcase (usual- 
ly the result of improper precau- 
tion at the time of an engine re- 
pair). These foreign particles are 
‘riolent enemies of engine bearings 
and are sure to cause premature 
bearing failure. Therefore, the re- 
pairman should exercise great care 
with regard to cleanliness when 
making any internal engine repal! 


Filters Are Efficient 


Today's air filters are highly ef- 
ficient, yet they cannot complete- 
ly eliminate the entrance of con- 
taminated air into the intake mani- 
fold. Foreign particles contained 
in this air will eventually find 
their way into the engine oil sup- 
ply. There is always the possibility 
that these particles may reach the 
engine bearings before they are 
“picked up” by the oil pump in- 
take screen or the oil filte: 

When they reach the bearing 
they may become embedded in the 
bearing as shown in Fig. 1. 

When the bearing becomes coat- 
ed with hard particles such as iron, 
sand or carbon, it, in a measure, 
becomes a grinding wheel and im- 
mediately starts reducing the di- 
ameter of the crankshaft. This ac- 
tion creates new metallic contam- 
ination of the oil and eventually 
the bearings and the shaft have 
to be replaced 

Fig. 2 illustrates a very common 
cause of bearing failure—that of 
dirt particles between the bearing 
back and the crankcase bore. This 
condition can only be attributed 
to carelessness on the part of the 
repairman. 

We know that the rotation of 
the crankshaft in its bearing caus- 
es friction, friction causes heat 
and excess heat is a major cause 
of bearing failure. Heat thus creat- 
ed in a bearing is carried away by 
the lubricating oil and by con- 
duction through the bearing wall 
to the cooler parts of the cylinder 
plock or cennecting rod. 

Therefore the bearing back must 





Technical Editor Lowery 


have perfect contact with block 
or rod, otherwise the flow of heat 
from the bearing will be inte! 
fered with or stopped completely 
Thi result in excessive heat 
build-up and bearing failure 

To obtain perfect contact be- 
tween the bearing back and it 
eat, insert type bearings are made 
with the height dimension “H” 
lightly greater than the height of 
the half bore in block or rod a 
illustrated in Fig. 3. The bearing 
thus projects beyond the rod, block 
and cap 

When the caps are bolted down 
these projecting bearing faces are 
queezed in and the equivalent of 
a press fit is obtained which firm- 
ly seats the bearing and insure 
proper heat conductivity. The me- 
chanic hould 
these projections. Also, the bear- 


to do 


never file down 
g caps must not be filed 
o would cause the bearings to 
buckle or bulge as illustrated in 
Fig. 4 

The amount by which the height 
of a pair of bearings exceeds the 
bore diameter in which they are 


Fig. 3—Fit of bearing in housing 
allows a slight projection or 
“crush.” 





4 
‘Bearing 





002" bearing projection 
beyond surfaces of rod 
ond cap 
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assembled is called “crush” and 
the exact amount of “crush” de- 
pends on the length and wall 
thickness of the bearing. The 
amount of “crush” is determined 
by the engine and bearing manu- 
facturers 

Filing the caps 
“crush” and result in premature 


will increase the 


bearing failure 

Fig. 5 illustrates another com- 
mon cause of connecting rod bear- 
ing failure—the misalignment of 
the connecting rod. The symptom 
of this condition is the cracking 
up of bearing lining at opposite 
ends of the upper and lower shells 
as at “A” and “B”, and heavy wear 
or scoring on the piston surface as 
at te and D”. The 
the heavy pressure areas may be 


location of 
reversed, depending upon which 
direction the rod is bent 

Rod alignment hould 
be “checked” when doing an en- 
vine bearing job 

Another cause of bearing fail 
ure which may be attributed to in 
that of shift- 
ed or distorted bearing caps. If the 
ocket which is used to tighten 
the bearing caps is too large, it 


alway 


correct installation | 


may crowd against the cap, caus- 
ing it to shift or distort, This will 


cause heavy pressure areas neat 
the parting line on opposite ice 
urtace 


of the bearing Impropet 


tightening or torquing may cause 
the same condition 

which have 
iderable service, the bearing seat 


may be found to be out of round 


On engine een con- 


particular! the connecting rod 
bearing seats; this is brought about 
by loading and flexinys In ich 
cases the replacement insert when 
installed will conform to the shape 
of the seat resulting in out-of- 
round bearing urface causing 
binding, excessive pressure and 


premature bearing failure 


Fig. 4—-Wall buckle or bulge of 
bearing is caused by excessive 


f 4 
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Also on an engine which has 
seen considerable service we may 
find a bowed crankcase, causing 
misalignment of the main bearing 
illustrated in Fig. 6, This 
condition is usually caused by the 
continued heating and cooling of 
the cylinder block. About the only 
condition is to install 
bearings 
size. 


bore u 


cure for thi 
a set of undersize main 
and line bore to the correct 
Installation of new bearing alone 
will not correct the condition and 
will only result in premature bear- 
ing failure 

We've listed some of the many 
causes of engine failure. 
When an engine bearing does not 
render its normal service of many 
miles, in most cases 


bearing 


thousands of 


will be from improper 
mainte- 
nance, But fail, the 
cause must be determined and cor- 
before other bearings are 


otherwise the failure will 


the cause 
installation or impropet 


when bearing 


rected 
installed 
repeat itself 

We believe that lack of 
liness during installation and fail- 
ure to properly service the crank- 
case, the oil filter and the air clean- 
ers are the greatest enemies of en- 


clean- 


gine bearing: 
Don't be “overbearing”! 

To Remove ‘55 Plymouth 

Fue] Tank Filler Tube 


i pew following information on re- 
moval of a 1955 Plymouth 
fuel tank filler tube appeared in 
a recent Plymouth Product Infor- 
mation News 

Removal of the L-shaped fuel 
tank filler tube, for repair or re- 
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‘A True centerline of a straight crankshoft 


Left: Fig. 5—Location of heavy pressure areas in con rod bearing and 
on piston caused by con rod misalignment. 
Above: Fig. 6—Diagram of a bowed crankcase. 


placement on 1955 Plymouth mod- 
els, can be made without lifting 
the body from the frame. This can 
be done by cutting the tube and 
vent pipe in two sections, at a point 
approximately 342” from the 90 
bend beneath the chassis, and re- 
moving each section separately 
(Accompanying illustration shows 
connecting hoses and clamps per- 
mit re-use of filler tube and vent 
pipe.) 


To reconnect the two sections, 


use three inches of part number! 


— 


BEND VENT PIPE 
if NECESSARY 


FENDER 








gee wat 


FRAME 
ho : 


and two 
number 870469 fo! 
use part number 
hose for the 


734749 rubber 
clamps, part 
the filler tube 
1619755 rubber 
pipe 

Install the lower 
fuel] tank; the 3” to the 
upper section install in the 
quarter panel. Then fasten the two 
together. There should be 
lo” clearance between the two 
to prevent metal contact 
noise. Clamp 
tightened to 


vent 


ection in the 
connect 
and 


ection 


ection 
which can cause 


hould also be wel] 


prevent slipping which might oc- 
cul 

For replacement, a filler tube in 
available from Mo- 
1615613 


two sections Is 
Par under part 
and 1615614 


number! 


Ball-Bearing Water Pump 
For Plymouth V-8's 


y ipene description of a self-lubri- 
cating water pump for Plym- 
outh Hy-Fire V-8 engines ap- 
peared in a recent Plymouth Prod- 
uct Information News 

A new ball-bearing water pump 
entered production recently on all 
Hy-Fire V-8 engines. This is a pre- 
lubricated-type which ha 
no lubrication fitting on the hous- 
previous V-8’s or the 


6 engine 


pump 


ing as do 
current PowerFlow 

A hole is located on the under- 
ide of the pump housing for 


drainage 


wate! 


Associates Investment Ups 
Net 16% in 1954 


FN pmserenrte Investment Co.’ 
consolidated net earnings in- 
creased 16° from $13,504,062 in 
1953 to $15,679,790 in 1954, Rob- 
ert L. Oare, board chairman, said 
Total finance $1,- 
058,501,445, the third 
year for an excess of a billion dol- 
lars. Earnings were equal to $4.85 
a share on 3,125,472 
tock outstanding 
hare in 1953 
federal in- 


volume Wa 
consecutive 


hares of com- 


mon compared 


with $4.19 a 
Net earning 
come taxes were $30,479,790 com- 


$28,654,062 the pre- 


before 
pared with 


viou yeal 








April: The Shop and Safety 


Roads are slowly being improved as the total number of 
motor vehicles mount. How about the shop and safety? 
Next month Ed Lowery will give some pointers on that. 
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The pressure checking gauge provides a means for 
diagnosis with transmission in the car. With oil at 
normal operating temperature, the pressure check can 
locate faulty operation of oil pumps, valves or internal 


Rear servo gauge is necessary to properly adjust the 
rear band with oil pan removed, transmission either 
in the car or on bench. With rear band centered on 
the drum, turn adjusting screw until actuating lever 


leakage by noting main line oil pressure. 


Increase Your Take on 


contacts the face of the gauge. 


“Automatic” Johs by 


Using the Proper Tools 


|g aan knows better than the 
manufacturer's service engi- 
neers that when their product hits 
the field, various and sundry me- 
chanics will find various and sun- 
dry methods of short-cutting the 
recommended service procedures 
About all they can do about it is 


to make the unit as fool-proof a 


Also with the pan removed or with 
transmission on bench, the front 
servo gauge is used to adjust front 
band. Gauge is used to properly lo- 
cate piston in front servo, after pipe 
plug is removed from body. 


By E. S. Harris 


possible, make the recommenda- 
tions for techniques and tools a 
imple as they can, and then hope 
that the short-cut 


to come will not ruin the device 


which are sure 


and their reputation 


With some make and model excep 
tions, the servo band adjuster can 
be used for external adjustment of 
the servo bands, where otherwise 
the oil pan would have to be re- 
moved to make the correction. 
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This was demonstrated recently 
to an independent service operator 
who decided that the trend to auto- 
matic transmissions wa o certain 
and general hed better get into 
the swim himself. His work orde1 

howed him that in years past hi 

temmed for a great part 


nd standard tran 


revenue 


After linkage adjustments have 
been made, the throttle lever bend 
ing tool can adjust the lever to con 
form without having to remove it 
from the shaft and without danger 
of damaging internal parts. 








While it simplifies the re- 
moval of extension housing 
cil seal on any application, 
the extension housing oil 
seal remover and slide ham- 
mer can save removing the 
transmission from car on 
types using a long tunnel in 
the frame. 


Left: They may look like part of the unit, but don’t try to get them in 
the transmission case during reassembly. At the top we have the rear 
clutch hub retainer bracket bolted to the carrier to retain the clutch 
discs in place for you. At the bottom the front planet carrier assembly 
holder is bolted to the bench to position the job. Right: A mechanic can 
overhaul a Hydra-Matic by rolling it all over the floor and bench if he 
knows all the best wrestling holds and is in the best physical condition, 
but it is quicker and easier if a transmission holding stand is used! 


mission repall 

If clutch and transmi 
going to be replaced by automatic 
he'd better be ready to 
maintain the automatic jobs. Since 


ions were 


drive 


The dial indicator set requires two assistants 
to properly measure mainshaft end play: dial 
and mainshaft end- 
play guide (gripped in mechanic's left hand). 


indicator extension rod 


Hyd 


a-Matic drives seemed 


the oldest and most prevalent, he'd 


Rive 


follow up on the others 


So 


first attention and 
later 


time off 


them hi 


he took and 


some 


to be 


made a circuit of all the dealers 
and independents he knew were 
servicing Hydra-Matic regularly. 
From them he'd what tools 
and know-how he'd need and lo- 
cate the necessary manuals 

At his first dealership stop he 
picked up the complete list of spe- 
cial tools and gauges necessary to 
properly service the of the 
drive in most general Then 
as he went from mechanic to me- 
chanic all the way up 
alley he presented the list for their 
recommendation 

Later, he laughingly related that 
by the time had 
told him how he got around using a 
certain gauge for this or that oper- 
ation by substituting something of 


learn 


mode] 
ervice 


gasoline 


each mechanic 


his own manufacture or his “gue 
or “feel,” he was about convinced 
that 
ary 3ut 
each of them insisted on using oth- 
er gauges for other operations ex- 
cept for this certain little specialty 
“short-cut” of his own choice 

So it needed a 
double-check on his findings. He 
made a return trip through the 
same shops he’d called on before, 
but instead of asking them to check 
off a gauge or tool, he'd tell them 
what the mechanic up the street 
was skipping or substituting, and 
asked their opinion on the substi- 
tution 

It was on thi 
the 
Invariably 


none of the tools was neces- 


surprisingly enough, 


appeared he 


return trip that 
facts of the case 
the 
raise 
othe! 


ne got real 
mechanic 
the 


fellow 


he said 
would practically roof 
the risk the 
was taking by short-circuiting a 
certain adjustment or 
Then he'd tell about a come-back 
he’d had when that particular op- 
wasn't cats 
Man-oh-man 


about 


operation 


done to a 


how 


eration 


whiske! could 


By use of the annular piston seals leak detector you can detect 

and correct seal leaks before you reassemble and install the 

automatic transmission. The special air gun can also be used to 
blow out oil passages. 


= 


4 
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This rear servo spring compressor is a triple-threat instrument, acting 

as bench vise, safely unloads the heavy spring to remove retainer and 

during reassembly it holds the piston and spring in position while in- 
stalling the compensator piston and seal ring. 


a guy take chances like that 

By the time he got back to his 
own shop practically all the tools 
and gauges he'd checked off were 
checked back on the list and it be- 
gan to appear that the people who 
made the transmission had some- 
thing more than a vague idea what 
it took to properly repair and ad- 
just it. He decided he would wait 
until he knew more about the work 
before he began to short-cut their 
recommendations in his own way 

At the training school his in 
structor verified these findings 
and when he began to learn about 
the fine necessary to 
provide the proper ratio changes 
under various driving conditions 
the necessity for exact settings was 
obvious. When he had the chance 
to attempt assembly disas- 
sembly operations with and with- 
could 


tolerances 


and 


out the prescribed tools, he 
ee how the loss of time would add 
up the longer he operated without 
the time-saving tools 

The “why and wherefore 
various tools and 
on the job are outlined in the il- 


of the 


gauges he used 


lustrations 


Overdrive Circuit Color 
Codes for Chevrolet 
colo! 


O VERDRIVE circuit 

were discussed as follows in a 
recent 1 of Chevrolet Service 
New: 


Three combination 


codes 
sue 


of overdrive 


control circuit color codes may be 
1955 pa 


SeTVICe a 


encountered on enger- 


car vehicles in the re- 


SOUTHERN AUTOMOTIVE JOURNAL for 


ult of wire color changes made 
after the start of 

A limited number 
production vehicles were 


hown in diagram 


production 

of early-run 
wired 
with color code: 
at top. Wire 
hortly after the 
to the codes shown 


colors were changed 
tart of produc tion 


in diagram at 





GROUND OUT SOLENOID 


commacts 


onion 
Swinton 


eartéay Dis TRIBUTOR 








bottom with only the tan used be 
tween the kickdown switch and 
Effective approximately Jan 
uary 15th, the wire 
kickdown switch 
changed from tan to blacl 


coil 
between the 
will be 


and coil 
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Brake Shoe Grinding 
On ‘55 Chevrolets 


7 following comment on brake 
shoe grinding was carried in 
a recent issue of Chevrolet Service 
News 

Information has 
that brake shoes are being ground 
on bench grinders to the 
true diameter of the drum when 
replacing shoes or drums on 1955 
passenge! Although accept- 
able on past models, this 
should be discontinued on current 
passenger-car models on which the 
brake anchor adjustment has been 
eliminated 

To compensate for this 
adjustment, the brake hoe 
been made .057” to .087” 
in diameter in production than the 
drum. Thi the center por 
tion of the to contact 
the drum first takes 
place the heel and toe of the shoes 
full contact 
hoes to the 
drum on bench 


been received 


type 


cars 
practice 


lack of 
have 
smaller 


allow 
brake shoe 


and as weal 


will come to a 
the 
diameter of the 


grinders will produce heel or toe 
ulting in erratic brake 


Grinding true 


contact, re 
action 
When a 
hoe grinder 
should be 
indicated 
When a 


pl inde! 


mounted type 
the hoe 


undersize 


bench 
used, 
ground to 
above 
mounted type 
the hoe 


the 


pindle 
hoe used 


hould be 


diametet 


ground 10 actual 


drum 


Atlanta Fleet Managers 
Promote Skill Contest 


EMBERS of the Fleet Superi 
M tendent Association of At 
lanta (aa are time 
labor iving up 
t which 


bond, a $25 wat 


entering 
money ol 
will pay 
bor d 


econd 


tions in a conte 
a $50 war 
and a free dinner as first 
and third prize 

Contestants are members of the 
association in charge of a fleet and 
methods they 


KNOW from 


tools or 


must ubmiut 
using and 


will 


are now 


experience work 
Nashville Dealers Elect 


officer of 
Automoti 


Col 


New 
(Tenn.) 
Clation are 
Liddon Pontiac, p! 
E. McAdams, Hipp: 


Liddon 


Robert 


vice-president 
er, Frazer Moto 
treasure! ¥ 
Parne}] 

Coble 


recto! 











Fig. 1—On Plymouth and Dodge it is necessary to re- 
move the door trim panel to gain access to the attach- 


ing nuts. 


Fig. 2—With handle removed the push button is ad- 
justed by hex nut (indicated by pencil point). 


Chrysler's Handles and Locks 


pe servicing of new parts al- 
ways requires new servicing 


procedures. Nothing can be more 
time-consuming and expensive 
than a mechanic fumbling with a 
new part that doesn’t work just 
right and he doesn’t know why. 
The final result of such fumbling 
is usuaily a part damaged beyond 
repair, and more than likely some 
of the associated parts will be dam- 
aged. 

Even such items as door handles, 
locks and door glass regulators re- 
quire specific procedures for cor- 
rect service 

The current Chrysler Corp. cars 
are equipped with new door hard- 
ware, such as outside door handles 
and inside remote control handles 

The current Plymouth has new 
push button door handles retain- 
ing the rotary latch, These handles 
are used for the first time with 
self-adjusting rotary latch that au- 
tomatically tightens the door as the 


By E. M. Lowery 
Technical Editor 


car is driven. The handle is held 
in place by two studs and is at- 
tached from inside the door. 

To gain access to the attaching 
nuts (Fig. 1) it is necessary to 
loosen the door trim panel. (Note 
Although the procedure doesn't 
call for it, completely removing the 
trim panel may prevent damage to 
it.) After the trim panel is re- 
moved, the attaching nuts can be 
removed with a socket wrench and 
short extension. 

In many cases it will be neces- 
sary to adjust the push button 
pressure and/or travel. This can be 
accomplished by tightening o1 
loosening the hex nut at the end 
of the plunger (Fig. 2). If the 
push button works hard when the 
door is open, it can be freed up 
with a few drops of oil 

The remote control door handle 








April: Body Shop and Safety 


Ever think of the ways in which the body shop can help your 
customer to have a safer car? Next month Ed Lowery will 
carry you over the editorial road on that timely subject. 








This handle is held in place by a 
quare spring clip, locked in a 
groove in the handle shaft. It can 
be removed with a tool made in 
the shop from a piece of 1/8” 
flat steel stock (see Fig. 3) 

From the left insert the tool be- 
tween the handle and washer. Push 
against the clip and pull outward 
on the tool handle to release the 
clip. At the same time pull the 
door handle out, The windew regu- 
lator handle is removed the same 
way, with the handle alway 
pointed downward 

Front door latch and remote con- 
trol assembly: 

Remove the door remote control 
handle, window regulator handle 
arm rest (if so equipped), garnish 
molding and trim panel. Remove 
handle and door lock 
Lower the window and 


the door 
cylinder 
remove the gla run channel 
Remove the screw holding the 
remote control base to the door 
Carefully 
then remove the four door lock at- 
taching screws. Rotate the lock and 
disconnect the remote control arm 
from the lock. Remove the door 
lock through the opening in the 


door 


raise the window and 


3efore installing a new lock ap- 
ply a small amount of lubricant 
to the lock mechanism. Install the 
door lock through the door open- 
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For old dealers! For new dealers! Studebaker means new opportunity! 


Studebaker’ electrilying 
ew progress is just a sample 
Of whats coming 


OU can see the pay-off result of Studebaker’s 
 pretnnir hs expansion program in the profit- 
packed action that Studebaker dealers are getting. 

Why not cut yourself in for a sizable share of this 
electrifying progress that Studebaker is making? 
Swing into a proud place of your own in the surging 
new Studebaker success parade. 


New dealers and old dealers agree that it’s both 


macnoonrnmt 


inspiring and profitable to be teamed up right now 
with alert, fast-moving Studebaker—America’s 
Friendliest Factory. Read the two statements below 
and learn why. 


A number of good points for the right kind of 
Studebaker representation are open. Address Gen- 
eral Sales Manager, Studebaker Division, Stude- 
baker-Packard Corporation, South Bend 27, Indiana. 


"We're out to top all records!" 

“We have been representing Studebaker in the Atlanta 

area since 1917. Prior to that, for several years, we had 
o successful Studebaker dealer 
ship in Griffin, Ga. We have had 
great yeors, great cars and 
great support from Studebaker 
in the past. But never has the 

prospect been so bright for us 

as right now.” —L. B. Yarbrough, 

President, Yarbrough Motor Co., 


Atlanta, Georgia 


“We know we picked a winner!" 


“The moment we signed up with Studebaker we found 
ourselves receiving ‘very important person’ treatment. 1 
like that kind of interest and the 
sincere friendliness that begets 
it. | feel certain that acquiring 
my Studebaker dealership will 
prove the best business move | 
ever made J.D. Macdonald, 
135 West Fifth Street, £ jreka, 


California 


STUDEBAKER 


Studebaker Division of the Studebaker-Packard Corporation...world’s 4th largest full-line producer of cars and trucks 
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Gring = —- BRAZING 


MATERIAL, 4 INCH STEEL 


Fig. 3—Diagram for a shop-made 
tool for removal of regulator and 
remote control handles. 


ing. Rotate the lock in order that 
the remote control arm can be 
connected to the lock rivet. Install 
the four door lock attaching screws 
and the two remote control base 
screws. Install the door lock cylin- 
ders and outside door handle. Low- 
er the glass and install the felt 
run channel. Complete the job by 
installing the remaining part: 

The front door window lift reg- 
ulator: 

Removal and installation: 

Remove the window regulator 
handle, door handle, garnish mold- 
ing and trim panel. Remove door 
glass run, Raise the window and 
shift the glass back. Disconnect 
regulator arm from window glass 
lower channel and lift out the 
glass. Remove the regulator attach- 
ing screws and remove the regula- 
tor through the door opening. 

After installing the regulator, 
turn the handle so that the arm 
is in the raised position. Engage 
regulator arm in the door glass 
lower channel and position the 
glass in the division bar channel. 
Lower the glass and install the 
door glass felt run channel. Oper- 
ate the regulator; if okay, install 
other parts 

Removal of Dodge window reg- 
ulator handles and inside door 
handles: 

Since these handles are locked 
in place by retaining clips, they 
must be removed as follows 

Fig. 4 illustrates the modifica- 
tion of a standard screwdrive! 
which will make an ideal tool for 
this operation 

With either handle down in the 
vertical position, insert the modi- 
fied screwdriver from the left side 
between flat washer and handle 
(see Fig. 5) so that it engages the 
lip of the locking clip. 

Insert a standard screwdriver 
between the flat washer and han- 
dle on the right side to prevent the 
handle from cocking during re- 
moval 

Apply pressure on the modified 


66 
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Fig. 4—Screwdriver modification for tool to remove door regulator and 
remote control handles. 


screwdriver to release the locking 
clip, and continue to apply pres- 
sure on both screwdrivers to force 
the handle of the shaft. 

Note: When installing the han- 
dle, it is only necessary to make 
sure that the flat washer is in 
place and that the locking clip, 
which is replaceable, is in good 
condition before manually pushing 
the handle on the shaft. Apply 
pressure on handle until clip locks 
it in place 

The outside door handle: 

The retaining nuts are on the 
inside of the door and access to 
them is gained by removal of the 
door trim panel 

Adjustment of the push button 
is made by removing the trim 
panel and adjusting the set screw 
until it just touches the door latch: 
operating lever when the push but- 
ton is al] the way out. 

Note: If excessive pressure on 
the push button is required to un- 
latch the door, move the striker 
plate out. This will prevent the 
automatic take-up latch from ex- 
erting excessive pressure against 
the weatherstrip 

Chrysler remote control door and 
window regulator handles: 

The change from previous mode] 
handles consists of the escutcheon 
plates cast integrally with the 
handle. The method of attaching 
the handles is accomplished by the 
use of spring clips instead of pins 

There are two different type 
clips used in production—the float- 
ing type and the locking type. They 
are interchangeable, the only dif- 


ference being the method of lock- 
ing the clips in the handles 

The floating type does not lock 
into the handle until the assembly 
is installed on the shaft. The spring 
tab on the clip is then raised by the 
shaft, causing it to engage into a 
milled slot in the handle as the 
assembly is pushed onto the shaft. 
The cutaway section of the clip 
engages a groove in the shaft, thus 
locking the entire assembly into 
place 

The locking type clip locks into 
the handle by means of a raised 
tab which engages the milled slot 
as the clip is forced into the handle 
The entire assembly is then held 
on the shaft in the same manner a 
the floating clip 

Removal of handles: 

Insert special tool C-533 be- 
tween handle and crank, and with 
center pin of too] on tab of spring, 
release and pull handle off shaft. 

Note: The release tab of clip 
will always be to the left of the 
center line so as to give positive 
bearing on top and bottom of shaft 
when opening and closing the door. 

Insert a regular screwdriver on 
the right side between washer and 
handle or crank to prevent assemb- 
ly from twisting. Make sure special 
tool engages release tab of clip, 
then pull both tool and screwdriv- 
er in outward direction. This will 
release clip from locking grove 
on shaft and allow for removal 
of handle or crank. 

When reinstalling 
make sure concave side of washer 

(Continued on page 92) 


assembly 


Fig. 5—Application of modified tool. 


ENTRY FROM LEFT SIDE 
OF ALL HANDLES 


“STANDARD SCREW 


LOCKING CLIP 


/ HAMOLE OR CRANK 
/ 


/— RELEASE 
/ Ta® OF CLIP 


gree BOTH 
| SCREWDRIVERS 
| IM DIRECTION 
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| knew your customers 
would like quality 
J-M Lined Brake Shoes, Joe 





Right! And, they sure 
save shop time, because 
they re so easy to install 


Conveniently located Distributors 
packages that are quick and easy to 
identify 


thousands of motorists: that’s why more 


a name that means quality to 


and more servicemen are switching to 
Johns-Manville Asbestos Brake Linings. 


Remember too, the Johns-Manville 
name and Johns-Manville products are 
consistently supported by the strongest 
advertising program in the Brake Lining 
industry—on television, **Meet the 
national magazines, “The 
Post,” “Collier's 


plus local sales promotion aids 


Press”: in 
Saturday 
“look 


Evening 


iOue 


You'll like the speedy service J-M Brake 
Shoe Exchange offers... you'll save time 
on the job with the handily packaged 
Custom 4 Star”, P B and WireKlad’* 
sets...and, best of all, you'll be building 
repeat business with satisfied customers 


Talk John 
Manville friction materials. It's the line 


to your jobber about 
developed by modern research and 
backed by the leading name in asbestos 
products For more information on how 
you can profit by selling the J-M line 
Johns 
N.Y 


see your distributor or write 


Manville, Box 60, New York 16 





JM) Johns-Manville gs/zs¢z¢ Friction Materials 


en 
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“This is the 


lve been waiting 


The New Packard Franchise Provides 
A Sound Approach To The Future... 
And Dealers Are Signing Up 
In Record Numbers 


Dealers have been watching the headlines ever since details of the great 
Packard Program first became known. They have watched intently as 
Packard announced the most important automotive achievement of our time. 
And they have studied the public’s enthusiastic reception of two brilliant 


new cars-—the new Packard and 1955 Clipper. 


What they have seen and heard has given dealers a new perspective . . . 
a view of a rich and growing opportunity in this business. Packard’s 
belief has been confirmed—there is a great market—a growing market 
... for automobiles of individuality and distinctive quality! 


Part of the Packard Program is to produce automobiles to fit the needs 
of this growing market. The other part is to build a sound profitable 
dealer organization with sufficient market penetration to assure a satis- 
factory dealer profit. That is the foundation of the Packard franchise 

solid, profitable growth for Packard and its dealers. Equally important, 
Packard respects its dealers as independent businessmen, entitled to 
make a living and ‘‘do some living”’ at the same time. It is fundamental 
with Packard that “‘the best business is the business that’s best for 


both of us.’ 


For these basic reasons, a record number of new dealers —939 in ninety 


days—have signed the Packard franchise and said: ‘“This is the franchise 


I’ve been waiting for!” 


PACKARD DIVISION 


STUDEBAKER-PACKARD CORPORATION 
DETROIT 32, MICHIGAN 
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ee 


Iranchise 


The new Packard Franchise 


brings a new era of 





dealer-factory relations 
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1955 PASSENGER-CAR SPECIFICATIONS 


ENGINE | WHEEL ALIGNMENT BRAKES 


| 


Caster | Camber 


Degrees | (Degrees 


MAKE AND 
MODEL 


No Heater 


Qts 


Qts. 
Air Cleaner 
Vibra. Damper 


Cooling System 


Oil Filter 


Main Bearings 
Crankcase Cap, 


Taxable H. P. 
Camshaft Drive 


BUICK Special 27 5.2 2.05 188@4800 
BUICK Century 2 x 2 26@ 1600 
BUICK Super and Roadmaster ] 1.2 256@ 4600 


CADILLAC 60 ‘3 58 ) 250@ 1600 
CADILLAC 62 { } 36 5 250@ 1600" 
CADILLAC 76 1) 250@ 4600 


1243@3800 


CHEVROLET 6 j a3 , 136@ 1200 
CHEVROLET 6 j ; } 162@ 4400 


CHRYSLER Windsor De Luxe 2 5.63 x 3.6 2 158@ 4400 
CHRYSLER New Yorker De Luxe $81 x 3.63 ) 250@ 14600 
CHRYSLER imperial { i981 x 3.63 ) 250@ 4600 
CHRYSLER Crown Imperial 4.81 x 3.63 5 250@ 4600 


DeSOTO Fire Dome 1.720 x 3.344 ; 155@ 4400 
DeSOTO Fire Fite 4.720 « 3.344 } 200@ 4400 


DODGE Coronet 6 5 ; } 123@3600 
DODGE 6 and Royal 6 } 25 175@4400 
DODGE Custom Royal 6 d 4.25 2 143@ 4400 


FORD Customiine 6 4 ; 1.62% 3 5 120@ 4000 
FORD Customiine 8 ‘ sA2x 3 162@4400 
FORD Tnunderbird 75 } 


HUDSON 
KAISER Manhattan 


LINCOLN Cust. & Spec. Cust ; 96 225@4400 


MERCURY Custom and Monterey fix 3 18K@ 4400 
MERCURY Montclair 5.75 «3 198@ 4400 


NASH Statesman ) gx 4! | 100@3800 
NASH Ambassac‘tor 6 “4 5 st in 2 140@3700 
NASH Ambassa‘tor V-8 m4) V ' } 20%@ 4200 
NASH-HUDSON Metropolitan ? ‘ ¥ 12@41500 
NASH-HUDSON Rambler ; ten 4! J 1@ 3800 


OLDSMOBILE 68 122 ; 1%.5@ 4000 
OLDSMOBILE Super 68 22 7 ; 202@ 4000 
OLDSMOBILE 08 2¢ x 3} 202@4000 


PACKARD 7 \ ; 1 )0@ 1600 


PACKARD Clipper Custom 2 \ ; 215@ 1600 
PACKARD Clipper Super 2 gx 3 225@ 4600 
PACKARD Clipper De Luxe 2 5 ; 5 225@ 4600 


PLYMOUTH 6 i 4.25 } 117@3600 
PLYMOUTH 6 1 ; 167@4400 


PONTIAC Chieftain ’ Vai 4.7 } 180@ 1600 
PONTIAC Star Chiet val 5x3 180@ 4600 


STUDEBAKER Champion 6L } ; 101@4000 
STUDEBAKER Commander x Val 1% 3 ; 162@4500 
STUDEBAKER President 12044 Val - ; } 155@ 4500 


WILLYS Bermuda & Custom 108 él 2 75| 26 115@3600 
WILLYS Jeep Z il bh, 15.63 75@ 1000 


ABBREVIATIONS 


* Eldorado 270@ 4800 | Vaive-in-head OB Oil Bath 

A-2 Dr. 100 and 4-Dr, 108 J 140@ 3800 with supercharger Prt. - Preferred 

Ch Chain K 16.5 with con i , Ps Propeller shaft. rear transmission 
F  193@4400 straight drive, 198@4400 with Fordomatic trans. 16.5 with Dynafiow. RW - Rear Wheels 

G Gear. L-head. X—Coupe 120'»”, sedan 116 


H Hydraulic No. v—Yes 
Z--CJ-5 61” and CJ-38 80” 





SOUTHERN AUTOMOTIVE JOURNAL for MARCH, 1955 








Discover todays BIG PROFIT 


‘in brake fluid service with... 


New DU PONT No./ 
BRAKE FLUID KIT! 


of de 





Your customer's life is constantly at the mercy 


' 
© Filler tube , 
\_y pendable brakes. Yet a recent survey found over 70°; 


of all cars in need of brake fluid. And 44‘; of brake 


j 


o Canna , fluids sold were below S.A.E. standards! 
To help you meet today’s big need for dependable 
0 brake fluid service, Du Pont makes this special offer 


C of an amazing new one-man-operation dispenser 
© Shut-off clamp bleeder, your choice of Du Pont Brake Fluids, and 


business-getting mailers, stickers, posters everything 


you need to build up a profitable brake fluid service 
The customers are already on your drive — and they'll 
N° 7 BRAKE FLUIO : be repeaters. Brake Fluid requires annual flushing and 
DISPENSER @ Bleeder plug refilling, plus regular checking. It’s a cinch to sell de 
EN a pendable stopping power with Du Pont No. 7” Brake 

Fluid. Get your kit today! 


: BLEEDER ta yf =—<h 
One y+} SPECIAL OFFER! oD | 


plug PUR 
ASSORTMENT “A” 


, Z G ms Du Pont fh / Hes ty Flue 
ONE-MAN OPERATION. You can now fill master cy! es . woos 
. 1 Dispenser Bleeder, incl. Pressure lank 
inders and bleed brakes faster easier than ever before Regular [ Price 
It does the TWO jobs but at only a fraction of tl t agg ape 
aoe 2 oun ) é on a ne mona 1? CO 
, SPECIAL INTRODUCTORY OFFER 
of expensive brake bleeders. It's portable, no air connec 
tion needed no aeration or fluid contamination possible ASSORTMENT “'B” 
Patented 4-way bleeder plug fits most master cylinders 
1m 1 5-Galion Du Pont No."'7'' Heavy Duty Fluid $70.00 
Turn out more profitable brake jobs per day. Ask your > 
| Dispenser Bleeder, in Pressure Tank 119 
Regular Dealer Price 4} 9° 


SPECIAL INTRODUCTORY OFFER $24.95 


wholesaler today 











|) 
PLUS = 200 Customer Mailers 1 Window Poster 50 (Door-Jamb) Stickers f-] 


1 Wall Chart—Illustrating Effect of Substandard Fluid 2 1 Service Instruction & Selling Ideas 
‘ 


DU PONT NC"7” PRODUCTS 


FROM CHEMICAL RESEARCH... FOR EASIER CAR CARE Ate v5 rat FF 
BETTER THINGS FOR BETTER LIVING ... THROUGH CHEAUSTRY 


"sp Join the Du Pont No.'7'Crusade for Brake Safety ... by adding Brake Fluid Service ! 
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MAKE AND 
MODEL 


BUICK Special 


BUICK Century and Super 


BUICK Roadmaster 


CADILLAC 60, 62 and 75 


Conventional 
CHEVROLET 6 Powerglite 

Conventional 
CHEVROLET & Powerglide 


CHRYSLER Windsor De Luxe 


CHRYSLER WN. Y. De L. & Imperial 


CHRYSLER Crown imperial 


TO Fire Dome 
TO Fire Flight 


DODGE Coronet 6 
DODGE Coronet 6 
DODGE Royal 
DODGE Custom Royal 


FORD Customiine 6 
FORD Customiine 8 
FORD Thunderbird 


HUDSON 


KAISER Manhattan 


LINCOLN Cust. & Spec. Cust 


MERCURY Custom, Monterey and 
Montclair 


NASH Statesman 

NASH Ambassacior 

NASH Ambassedor V-8 
NASH-HUDSON Metropolitan 
NASH-HUDSON Rambler 


OLDSMOBILE 68 
OLDSMOBILE Super 68 
OLDSMOBILE 68 


PACKARD & Custom 
PACKARD Clipper Del. & Super 


PLYMOUTH Plaza, Savoyand 
Belvedere 6 

PLYMOUTH Plaza, Savoyand 
Belvedere 6, 


PONTIAC Chieftain & Star Chief 


orupeens 2 Champion 
STUDEBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Jeep 


*-Aute tr, 6°bte 

ato After top center 
Au- Automatic 

B48 Bel. & Bal 

bte— Before top center 
Ca - Carter 


26 


26-3: 


$2 
32 


32-4 
26-1 
26 28 
394 
26, 28 


26 


26-28 
15 38 


26 24 


ai} 


bte 


WP bte 
OP’ bte 
O’bte 


10° bite 
i’bte 


2’ bte 
4" hte 
"hte 
bt 


hte 
hte 
hte 


ELECTRICAL 


Max. Centrif 


Spark Advance 


11-13.5°@ 1750 


11-13.5°@ 1750 


1-13.5°@ 1750 


10.75-12.75° 


@200 


1° @1730 


16° @ 1800 


13-15°@2050 
13-15°@2050 
13-15°@2050 
7-7 @A00 

11-13°@ 1800 


7-7 @1350 
5-17°@ 1650 
15-17°@ 1650 
11-13°@ 1625 


\ 


O° @1000 


r@itn 
Ly @isoo 
HP @1200 
@izn 
P@2n 


isa 
i--@ 
I~ @ 


6°@2100 


ABBREVIATIONS 


Cs.P.— Crankshaft pulley 
FW OF ly wheel 

Ho Holley 

N Negative 

P. Positive 

Q-- Usage not recommended. 


Spark Advance 
Max. Vac 


10.5°@ 12” 


10.5°@ 12” 


10.5°@ 12” 


13-1444°@15” 


7° @y 


134°@ 15" 


1044-1244°@ 17” 
1044-1244°@ 17" 
1044-12}4°@ 17” 


6-"@i1" 


1044-1244°@ 17" 


77@14" 
+-5°@sh,” 
+-5°@8,” 
6-8°@11" 


1444°@7'4 
1649°@4.6" 
1644°1500rpm 
@32.4 H20 


V@ 


5°@ 2000 
5 He 


1544°@2000K1 


1955 PASSENGER-CAR SPECIFICATIONS 


FUEL SYSTEM 


0 


Cap. & Ter. Gra 
Fuel Pressure 
Ibs. 

Tappet Clearance 
Intake (.0 
Tappet Clearance 

Exhaust 


> 


MAAVE-267 
WwcD 


Zz 
= 


Neo {St WCFB 


P RP-4G 
N60 WCFB 


Ca-WCFB 
21858 


RP-7007970 


N5O 7005921 
22 

N5O 7006825 
7005810 


P1120) «~BAab 2180S 
P135 Ca WCPB21 268 
P65 Ca WCFB21268 


Pi20 Bab BBD21178 

P1120) Ca WCFB22108 

P1105 St 13-124 

P1105 St 1 
a) k l 
t 


P1065 
P105 


l 
l 
l 
l 


3 
20 
P90 F G4 
POO ) 2100-DD 
P90 ‘ 1074 


M 


RP Rochester Products. 

St Stromberg 

tde—Top dead center 

VD Vibration damper 

X—Jeep CJ-6 42°, Jeep CJ-38 37-43" 
Z— Zenith 


< 
> 
r 
5 
yr 


Opens b or 


intake Valve 
atdc 


l’ate 


1044*bte 


12°bte 
18°bte 


15°bte 
15* hte 
15° bte 


4° at 
12*bt« 


12°bte 
14°bte 
ld*bte 
1é*bte 


13° bte 
12*hte 
IZ bte 
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You’ll get the start of your LIF E... 


w= NEW EXETER 4 saree 


“THE BATTERY WITH 9 Lives» 

















LIFE 


OF CAR 


Under average ownership 


Saher or 4 YEAR 
GUARANTEE 


Starting Power 150 to 170 Amperes 


LAHER ANNOUNCES the beginning of production of “AMERICA’S FINEST” battery 
the EXETER 4 — companion battery to the famous EXETER, which in 10 years has 
built a reputation second to no other battery in the high-price car and commercial 
field. Now comes the EXETER 4 

with starting power 150 to 170 Here is the AMAZING TEST—preef that the 
Amps.—sold with a written guaran mew EXETER 4 is America’s Finest Battery! 
tee for LIFE of car under average 





ownership of 4 years. Turn over engine 16 minutes st 5 minutes 
4 


Turn over engine 3 minutes ¢ minutes 


HERE ARE THE RESULTS of a test just "3 ‘ae over engine 2 minutes . minutes 


completed with an EXETER 4 bat Turn over engine | min. 15 secs est 5 minutes 
tery in stock for 2 weeks, on a 6 Turn over engine | minu minutes 


cylinder 4-year old Chrysler 


The New EXETER 4 Battery started mn eum Ganine S04 = : arma 


| 
| 
| 
. . I 
this Chrysler 15 times — each time Turn over eng 
| 
| 
| 


wn over engine 5 5 minute 
mm over engine 45 seconds rs minutes 


mn over engine ov set 0 } minutes 


minutes 
° . . cnn . nut 
before discharging battery by dis mn over eng fs minutes 
4 : wn over engine 14 seconds PS minutes 

te 


connecting ignition and turning 
over starter. 24 HOUR INTERMISSION 


Turn over engine 1 min. 15 secs 


urn over engine seconds 





‘ 
LAHER offers a complete line of ). Turn over engine 25 seconds 


' 
botteries designed and engi 
neered for TODAY'S more power 
ful modern cars, trucks & busse 


ST. LOUIS, 7131 Locust St @ OARLAN 
300 Madison Ave @ PANSA ’ 
910 Florence St @ SAN FRAN 
Pike St @ PORTLAND NW 15th SE 


— INDUSTRIES 
= § i om _ ——-“ 


v 
_ INC. @ LAHER BATTERY PRODUCTION CORP, @ on SPRING & TIRF CORP. @ LASCO BRAKE P#O’ U~15 COFP,, IT’ 
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Gentil 


Here several 


school 


in a dry carb with a large can to best 


pour 


backfired 


which was spilled on the car and 
the boy caught fire 

The boy is still in the hospital 
The doctors say they may have to 
take his hand off 

Using a small 
way to put gas in a carb to 
start the car. If the then 
backfires, there is no great amount 


A LIFE-SAVING TIP 


Baytown, Texas 
men: 
weeks ago a high 


pouring gasoline the 


boy was blowtorch ij 


the engine 


course 


Of 
and of 


from course engine 


the ga: 





—_— 
INSIST ON SUNN EN 
MEASURED PIN FITS 


we — 
. = ~ 


fi os < 
x nef \ 


™~ 


Piston Failures are Expensive... 
In Loss of Profit and Loss of Good Will 


Many piston failures have been traced to incorrect 

Pin Fits which do not allow cam-ground pistons to 
expand properly, resulting in scored pistons. 

Whether you fit your own pins or send the work out, we 
can help you eliminate practically all comebacks from 
piston scuffing and scoring. 

Our 24-page booklet ‘Just What Is A Pin Fit’’ gives the 
complete story, with many illustrations of actual piston 
failures and their causes. 

{ndorsed by piston, ring and car 

manufacturers — 200,000 requests 

already filled—why not drop us a 

card for your own free copy. 


diti ry i 


See Sunnen Pin Fitting and Rod R g equip 
in operation at Southwest Automotive Show, San Antonio 
-~March 31 to April 3. Booths 199, 200, 201. 
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A column of informal 

comments about the 

automotive trade and 
its problems. 





of gas that has been spilled over 
one or on the engine to catch fire 
If the engine backfires, just keep 
turning engine over with the start- 
er and the blaze will be sucked 
into carb and will do no harm 
Never pou! 
the same time 
trying to start cal 
blowtorch. If no 
torch is handy, pour a 
amount of gas in and 
back before the engine is turned. 
The price of a small blowtorch 
is too small a price for any garage 
to be without one, even if it is to 
be used for nothing else but start- 


gas into the carb at 
someone else is 
unless you are 
blow- 


small 


uSInNg a 


carb step 


ing cars 


ALTON M. HEARN 


FORD FAILS ‘EM? 

It just isn’t right when a factory 
declines to stand back of its prod- 
uct, and yet that’s what one Bob 
Holsaple goes around telling folks 
about a product which he is charg- 
ed with helping to sell for Ford 
Motor Co. Maybe there ought to 
be an investigation of sort, 
because: 

This official 
the Ford Tractor 
Division keeps saying (and he 
smiles, too, when he says it) that 
“stands back of every 
manure 


ome 


in Atlanta, Ga., of 
and Implement 


the company 
product it sell 
spreader.” 


except it 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 5, Ga. 
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- This is YOUR Ad...in 


saturday roe 
‘ 


S 


...and it will make 
YOU 
a added PROFITS 


| BOWES 
I} 
TRI-BRITE | 


| 





= 


EASY BEAUTY For Your ‘ 


beauty « 


To renew the 
hme bio ment 


@ TRI-BRITE is going over like “hot cakes”... because it really does what our 
advertising says it does. You know that thousands of folks in your area will see 
advertisements like the above in Saturday Evening Post and American Legion 
CA SH IN on Magazine. They'll want this fine product and they'll buy from you if you just 
tell ‘em you have it. Your Bowes Distributor will supply this window Decal and 


other display material. It's easy to make this advertising work for YOU. Ask 


Bowes Advertising vor soves ner top ws ora eto. 


BOWES "SEAL FAST’ CORPORATION, INDIANAPOLIS 7, INDIANA «+ HAMILTON, ONTARIO « LONDON, ENGLAND 
BOWES PACIFIC CORPORATION, RIVERSIDE, CALIFORNIA 
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THEY WANT IT! 


How well will the Lincoln Con- 
tinental to be announced this fall 
sell? Speculation on what this car 
will look like was published in an 
article on page 32 of the February 
issue, but there was no great spec- 


ulation at that time on what the 


demand would be. 

Now comes the report from De- 
troit which may give some ink- 
ling along this line. 

The other day William Clay 
“Bill” Ford, the brother who will 


head up this division, was play- 
ing golf with a friend, so the re- 
port stated. The friend said he 
would like to get ten of the cars, 
which will virtually be hand- 
tooled. 

“Why, that would be $100,000, 
as they’!] sell for around $10,000,” 
Ford was reported to have replied 
“You have no use for ten any- 
way.” 

Replied his golfing friend, the 
story goes: 

“I want one for myself, one for 
my wife and one for my daughter 





More drum lathe per invested- 


AMMO is DRUM LAT 


* MODEL 3000 


= 


> 
— 


seer |! 


aS 


s drums 6” through 24” diameter —7%" deep. 


* construction, tremendous 2%” Spindle and 
giart 3%” Cross Feed Support assures accurate cutting 


on dil drums. 


ye exclusive INFIMATIC FEED allows infinit 
adj from .002” to .020”. Feed may 


io 


ble 
whi 9 for maximum smooth stock removal. 


. ve Boots fully enclose entire Spindle, Cross 
Slid Lead Screw against chips and grit. 


1%” hex Boring Bar. 
, Grinder and Heavy Duty 


ries avail- 





Ask tor @ demonstration in your own sop 


AMNCO TOOLS, INC. 2110 Commonwealth Avenue, North Chicago, Illinois 
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and I can use the remaining seven 
in my business. If I gave you a 
certified check now for the ten, 
would you believe I could afford 
them and use them?” 

Ford’s father was amazed at the 
market which developed around 
the old Continental, as last month’s 
story explained in detail. Now Ford 
Motor Co. circles are wondering if 
their proposed projection of a- 
round 2,500 units a year will be 
far too conservative 


SELLING TRANSPORTATION 


“We sell transportation not 
iron” is the slogan which has been 
carried out in selling new cars for 
years at Robinson Brothers, the 
long-time DeSoto-Plymouth deal- 
ership at Jackson, Miss 

Founded in 1909 and among the 
early sellers of the Brush, this firm 
approaches prospects on the basis 
of showing them what transporta- 
tion costs just as a truck sales- 
man might discuss costs with a 
fleet operator. 

The average car buyer is will- 
ing to pay for his ride, point out 
Sidney A. Robinson and F. E. Fyke 
When you start citing the various 
costs which go into the over-all 
costs of operating a motor vehicle, 
the prospect becomes interested 
and frequently can be convinced 
that the valuation on his old car 
is being justly appraised in the 
light of so much charge per mile 
for its use 





Ford Motor Co. gives Clarence I. 
Poore (right), manager of its 
Washington, D, C., administrative 
department, a gold wrist watch 
in recognition of his 35th anni- 
versary with the company. Emer- 
son Planck (left), sales manager 
of the Washington district, makes 
the presentation in behalf of Hen- 
ry Ford II. 
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Another in a series of reports to AC wholesalers and dealers 


One secret behind one of industry's 
greatest success stories! 





ULTI-PLY 
DIAPHRAGM 


AC’s multi-layer diaphragm multiplies 
fuel pump life expectancy! 

The heart of any mechanical fuel pump is its 
diaphragm. Normally, as long as the diaphragm 
lasts, the pump lasts—providing fuel for the 
engine and extra vacuum for windshield wipers. 
All AC diaphragms have 3 or more “plys” 
providing maximum flexibility and life. These 
benefits can be obtained with no other type of 
construction. Number of “plys” is tailored to the 


individual application, 


Tested in use through more than 9 out of 10 cars and trucks on the road 
a 170° range of temperature! are equipped with AC Fuel Pumps! 


The U.S. Army proved the dependability of AC's Few if any other automotive components can 
multi-layer diaphragm over a period of years. lay claim to such nearly universal acceptance. 
In Africa—hard driving through 110° of heat Nine out of ten cars you pass are factory-equipped 
and more had no harmful effect on this specially with AC Fuel Pumps. AC quality dominates the 
treated fabric. In Alaska— maneuvers with thet field. AC builds more, AC sells more—because At 


mometers at 60° below zero had no ill effects huilds them better! 


Another AC Sales Story that cant be topped 7 
Always look to AC and GM for Leaderspyy 


AC SPARK PLUG DIVISION + GENERAL MOTORS CORPORATION «+ FLINT. MICHIGAN 
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Dear Bill, 

Our truck department foreman BUSTER WRITES 
took his vacation this month, so 
the old man told me to take over VAY BUD DY 
for a spell. As usual, I always hate 
to leave the truck department after 
once getting into the swing of 
things 

For some reason, working on 
commercial vehicles always seems 
so much more important than fix- 
ing up passenger cars. When the 
truck owners begin to fret over 
“down time” and just what the 
operation will add to operational 














cost, you can’t help digging in to 
see that they get rolling in jig 
time. 

And again when you start toting 
up the work order you can’t resist 
a feeling that this is “important 
business.” A truck customer may 
pick up a $1,000 tab without a 
whimper for an operation that 
wouldn’t read a 10th of that 
amount on a passenger car plus a 
squall] that would be heard acros 
toewn 

Truck operators can appreciate 
good equipment and good mechan- 
ical ability a lot better than the 
usual passenger-car driver, too 
and is far less likely to cut corner: 
to save a dime. A cobbled up job 
can cost them more money in lost 
time, drivers’ wages and damage 
to merchandise than any possible 
saving in having it half done. They 
- want it done right the first time 
sHock ABSORBER —e and know you can’t have the 
skilled manpower and_ proper 
equipment for chicken feed—be- 
cause most of them have tried it 
so know what a good shop cost 

This is the only department 
where we run a swing shift with 
the mechanics alternating between 
ye the day and night shift. Several of 


them told me it was during these 


= 
“ee night shifts, when they are making 
y ( repairs to vehicles which must 


— 


> work during the day, that they 
make their best paychecks. They 
This attractive are seldom pulled to take care of 
S-color, 12%" x 19” drop-in trade, since the doors are 
permanent metal sign closed, so are able to plow right 
is yours FREE through any job without interrup- 
(along with many other tion 
sales producing Truck mechanics get a kick out 
tools) when you sign of our line mechanics’ thinking 
flint that the truck work is too heavy 
AUTHORIZED DEALER! or dirty. They have trucks and 
dollies for handling wheels, jack 
HECKETHORN 

for drive-line components and 


AY | MANUFACTURING & 
SUPPLY CO. hoists for the engines, and without 


ennetem, Goterate exception the vehicle visits the 
steam cleaner before it does them 
And in a truck shop the other 
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What makes customers come back for more? 














They'll all come back if you give ’em the best. When it’s 
a bearing job... just tell ‘em it’s TIMKEN? ? 


omers will come back again — of course, that’s Timker cat aa 
gorgeous gal serve name your ato rkn - 
* ity bear "The Tin is Ri Mer ” He 
ey re hungry! But how much simpler — ing Pon npa Canton 6, Ohio, C able 
or you if they'd come back simply be- aos Os 
Cause wy know you five exceptional 
service! They will if vou sell them on 
your service the right way —by proving "TIMKEN 
o them you use only the best replace- 
ment parts. In tapered roller bearings, TAPERED ROLLER BEARINGS 


! 
WOT HUST A BALL (>) WOT JUST A ROLLER —) THE TIMMEN TAPERED ROLLER C—> BEARING TAKES RADIAL i Ano THRUST ~Q)~ LOADS OR ANY COMBINATION 5 ie 
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mechanics are always more ready 
to lend a helping hand, for recip- 
rocity reasons if not plain courtesy. 
And they all maintain that truck 
manufacturers are a lot more con- 
scious of accessibility than passen- 
ger-car makers, 

When you look at the numbers 
of trucks out working on the high- 
ways, and find how future plans 
for the nation will call for even 
more of the on-the-road as well as 
off-the-road vehicles, you can fair- 
ly feel that heavy-vehicle work 
will increase greatly with time. 


And you wonder why more guys 
don’t specialize in this type of serv- 
ice business. If they should watch 
a good truck mechanic work in a 
well-equipped shop, they’d find 
the work is neither too heavy nor 
too dirty, and for my money it’s 
a Satisfying and profitable job of 
work! 

Now that I have myself thor- 
oughly sold in the heavy-duty re- 
pair biz, I’ve got to beat it back 
to the passenger-car service de- 
partment where I belong. Don’s 
vacation is over—the lucky stiff. 





the 


HYDRAULIC BRAKE 


” BLEEDER TANK 


works better — 


like-a bleeder should! 


LOWEST PRICED IN ITS SIZE — 
NO WRENCHES NEEDED — 


NO BULKY COUPLINGS IN THE WAY! 


There's nothing better for bleeding 
brakes than an EIS Hydraulic 
Brake BLEEDER TANK. It's 
engineered to save time and 


brake fluid—assures a perfect bleed 


job—everytime. 
SUGGESTION—Brake bleeding on 
booster-equipped trucks can be 
mighty troublesome. Try it with an 
EIS BLEEDER TANK and you'll see! 


NOW READY! Adapter Plug for | 
1955 Chrysler Products Master 
Cylinders. Ask for No. 1655. 


wo. rss 
FILLER NOEZLE _ 


Prrsever Bussoe? (ey 
Medel T1200 | 


REFILL WITH EIS SAE BRAKE Fly, 


| al 


» = 


Sure hope the March winds blow 
lots of shop volume your way 
Yrs, 
Ed. 


C-A-S-H in C-A-S 


(Continued from page 43) 


do more work. I suggested we put 
his old bill with the work he 
wanted done and turn them both 
in together. It was agreeable. And 
the C-A-S accepted.” 

Too, Roath has sent in an ap- 
plication to cover the original close 
estimate and then sold the cus- 
tomer on having the job done in 
complete detail. 

“If an applicant’s credit is worth 
the original amount, the finance 
company will always go at least 
10% more,” he said 

When the applicant’s credit is 
accepted, the finance company for- 
wards the check for the full a- 
mount to the jobber. The jobber! 
deducts the amount for the parts 
and the garageman gets the bal- 
ance before he starts working on 
the applicant’s car. 

“If we attempted to handle our 
own collections,” said Roath, ‘and 
we ran into a few delinquents, we 
would have to hold up paying the 
jobber. This way we can operate 
on a pay-as-we-go basis.” 

Getting paid promptly has per- 
mitted those who work the C-A-S 
deal intelligently to add new e- 
quipment to take care of major 
jobs and thereby do their regular 
customers’ work faster, quicke! 
and more efficiently and thus to 
show a greater net profit 

“‘We were warned at the begin- 
ning,” said Marcotte, “that the 
first six months would be rugged 

that we could expect poor cred- 
it risks to flock in and apply fo! 
credit, and that we could expect 
an over-abundance of turndowns 
But, as we were told, this has now 
tapered off to where it is no long- 
er a nuisance factor 

“Too, garagemen 
stayed with it can now screen an 
applicant pretty accurately. And 
they don’t try to write up every 
Tom, Dick and Harry.” 

Now that the C-A-S plan is no 
longer new, garagemen who have 
made use of it have leveled off and 


who have 


are reaping its benefits 
Editor’s note: If your whole- 
saler is not promoting this plan, 
contact Certified Automotive 
Service, Inc., 111 North Market 
Street, Champaign, Ill., for ad- 
vice. A new film is available for 
jobbers to explain the program. 


SE BLEEDER TANKS 
mE IN STOCK AT YOUR 
1S DISTRIBUTOR 


EIS AUTOMOTIVE CORP. 
Middletown, Conn. 


Visit Our Booth No. 129-30 at Southwest Automotive Show 
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INCREASING DEALER PROFITS EVERYWHERE! 


Pull front wheels and 
inspect linings 


The Check brake drums 
Inspect front wheel bearings 
Clean brake assembly 
Check hydraulic system 
Adjust brakes 
Road-test brakes 


And with the Raybestos Plan you can 


charge for every check you makel 





CAYLEE 


This is the 7 POINT 
complete new BRAKE 
Raybestos selling — 
“package” that is fe, BRAKE EXPERT ON DUTY 
pulling in the 


brake work 














USE IT TO | eine Linine 
INCREASE YOUR 

BRAKE SERVICE 
BUSINESS 


STUFFERS 


Mimi 
| ecm 
OwneRS 5 











POWERFUL NATIONAL ADS like this one RAYBESTOS LINED SHOES “CONTOUR RAYBESTOS PG SETS All Raybestos 
are urging car owners to get the Raybestos GROUND” A special process developed Brake Linings are Proving Ground 
7-Point Brake Check. Tie in with them by Raybestos. The shoes are carefully Tested for greater highway safety. And 
Let them increase your business, too. This ground for proper belly contact only Raybestos linings are made by 7 
new brake service profit plan is really inherent springiness of shoe assures different manufacturing processes 
moving the famous products shown at the correct contact at heel and toe. No assure just the right combination for 
right. Watch for these ads to run spongy pedal action—no high spots every make and model car 


a GET WITH IT, DEALERS. THIS PLAN HAS REALLY GOT IT!¢ see your jobber for detaity 


RAYBESTOS DIVISION of Raybestes-Manhation, inc., S/DGEPORT, (Oun 


RAYBESTOS-MANHATIAN. INC. Brake Linings « Brake Blocks 
Clutch Facings « Fan Belts « Radiator Hose + industrial Rubber 
Engineered Plastic, and Sintered Metal Products « Rubber Covered 
Equipment « Asbestos Textiles « Packings « Abrasive and Diamond 
Wheels + Bowling Balls 


AMERICA’S BIGGEST SELLING BRAKE LINING 
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Automatics Won't Bite 


(Continued from page 48) 


cases we offer to roadtest the car. 
About 75% permits me to 

Taking no more than ten min- 
utes per roadtest, we do about 25 
roadtests a day, and in about 25% 
of the cases find repairs necessary 

mostly minor adjustments in 
bands, linkage or carburetor. If the 
minor adjustment does not take 
care of what is wrong, then the 
transmission has to be taken out 
In that case the job may be burned 


clutch plates, oil leaks, broken or 
worn gears that are making an ex- 
cessive noise 

We try to show and explain to a 
customer what has gone wrong, 
and show him the parts out of an- 
other transmission that his car will 
require. 

A customer came in yesterday, 
for example, complaining his shift- 
ing was too slow. We adjusted 
bands and linkage on his car for a 
charge of $5.10 

In another case where an over 
haul was necessary, we disassem 








Packed in handy half-pint cans, 
24 to the case. List Price $1.00 











Parko makes a complete line of 57 
laboratory tested automotive products 


BEST TREATMENT FOR 
LEATHER AND PLASTIC SEATS! 


Leather-Nu contains SD- 
100, a newly discovered 
leather restorer and sof- 
tening agent. It cleans, 
conditions and protects 
all types of leather and 
plastic auto upholstery. 
Leather-Nu restores the 
color and makes any lea- 
ther article softer and 
more pliable. 

Your customers will find 
this new leather treatment 
extremely effective and 


easy to use, 


PARKO LEATHER-NU... ORDER YOUR SUPPLY TODAY! 


f bt 


d largest’ manulacture 


PARK CHEMICAL 


8074 MILITARY 
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bled all parts, cleaned and _ in- 
spected and made all repairs. Labor 
on an overhaul comes to $45, and 
parts may amount to anywhere 
from $90 to $150. 

Right now automatic transmis- 
sion repair comprises 50% of our 
over-all general repair volume. It 
is steadily growing with the aid 
of word-of-mouth promotion to in- 
clude a nice volume from used- 
car dealers in the Virginia and 
Maryland suburbs. We have even 
considered specializing in auto- 
matic transmission repair, so grati- 
fying have been the rewards. 

To independent garages hesi- 
tating to take on automatic trans- 
mission repair, I can only recom- 
mend that they give it serious 
thought and start tackling it. A 
mechanic with an all-round repair 
experience seriously interested in 
learning how to repair automatic 
transmissions can be trained in six 
months. 

Garages will ultimately have to 
go into this field if they want to 
stay in business. This volume will 
continue to grow. The dealers will 
not be able to handle all of it. Be- 
sides, you will be in a better posi- 
tion to give faster service at a 
competitive yet profitable price 

I took a private poll of custome: 
opinion on automatic transmis- 
sions, and 96% said they would 
not go back to a standard gear- 
shift. It appears to me there are 
no two ways about it: We're in 
business to repair what the public 
wants. 

The only caution I would add to 
this advice, once a garage gets into 
this type of repair, is: Keep the 
component parts clean, wash them 
first after removing a transmission, 
and, second, use only quality parts 

Otherwise, good luck! 


Commercial Credit Income 
Broke Record in 1954 


C OMMERCIAL Credit Co.’s net 
income in 1954 was $24,228,- 
773, largest in its history, compared 
with $23,847,991 in '53 and $19,- 
814,307 in ’52 

Net income per share on com- 
mon stock outstanding at the end 
of each period, adjusted for distri- 
bution of one share for each share 
held July 1, 1952, was $4.86 for 
1954, $5.21 for 1953 and $4.34 for 
1952. 

On Dec. 31, 1954 
408,245 increased share 
ing issued in connection with the 
conversion of 342% junior subor- 
dinated notes during March and 
August, 1954 


there were 


outstand- 
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KEEPS 'EM ROLLING! 


KESTER ACID-CORE preferred solder from coast to coast... and why 
SOLDER helps keep it’s been so for so many years. 

the jobs rolling in 
fine shape by reduc : ad 


mn?’ sé le er v COS 
ns id rim ¢ ts Don't forget the other Ke ster product Radiator Flux 


while increasing Core Solder Plastic Rosin and “Resin-Five” Core 


speed and efficiency. Solder for car radio, ignition and other electrical ser 


And those are tha main réa4sons why Kester’s the ice; also Solid Wire and Bar Solder — Soldering Salts. 


KESTER SOLDER 


fe O M PA N Y 4236 Wrightwood Avenue, Chicago 39, Illinois; Newark 5, N. J.; Brantford, Canada 
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We Help Public Crucify 


(Continued from page 47) 


tried to do business with him. 

Credit buying has been over- 
used, causing the market to drag 
for months to adjust itself. 

A lot could be said here about 
the need for real salesmen and 
some sweat-producing selling by 
dealers, as well as a closer recog- 
nition of the necessity for excel- 
lent factory-dealer relationship. 
Those are two phases of this busi- 
ness with which all dealers are ac- 


quainted, and we won’t pretend to 
comment on those fields. 

However, there’s one thing 
which is beginning to come back 
into the picture. That’s increasing 
talk of the need for a junker plan. 

Kentucky is toying with the idea 
of creating a plan for junking old 
cars, with factories, dealers and 
police cooperating to see that the 
old crates wind up on the junk- 
piles. 

All of us owe our customers the 
obligation of seeing that their 
traveling on the streets and high- 





Cop Anthee new 


NVUPO TOV eee eres ars 4, 


= LUSTER TONE 


PI, a OUTTA Verge ee bea 


<finish! 


at the Southwest Show 


LUSTER TONE is a sparkling chrome-like finish 
thet has both appeorence and durability. The 


first Anthes 


wets to beer this exclusive 


LUSTER TONE finish ore the Anthes direction- 
al signals. Now longer lasting, more eye- 


appealing. 


e 
On oll Anthes mirrors and cieorance lights « 


superior baked-ename! 
up appearance, with lo 


aluminum finish steps 
er protection. Costs 


no more, adds class. Anthes Force Oller Co., 


Ft. Madison, lowe. 





IRST LINE 





» and proud to serve the safest 


drivers on the road / 
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ways is just as safe as we can make 
it. In too many instances we are 
not recognizing the responsibility 
of every reputable dealer to junk 
old cars or fix up those which are 
fixable. 

Registrations are climbing rap- 
idly, far more so in the South than 
any other region because of the 
fast industrializing of the South- 
ern areas with the resultant rise 
in per capita income. Our high- 
ways and streets are slowly being 
improved to meet this swelling 
stream of flowing metal. It’s our 
job to minimize the number of 
jalopies rolling down those ribbons 
of concrete. It’s our business to 
promote safety by promoting the 
sale of safe units to replace the 
ones in which Mr. Skull and Bones 
may be riding on the next trip. 

The market can best be illus- 
trated by the following current 
statistics: 


Car Age Is High 


Did you know that the age of 
the average car on our highways 
today is six and a half, compared 
with five and a half before World 
War II? With the more powerful 
engines, with the higher speed 
which our improved roads permit, 
it’s our duty to lower the age of 
the average car coming toward us, 
assuring your own family and 
mine that it’s safer to travel than 
it used to be when roads were less 
adequate and cars were older. 

Let me say before concluding 
that I for one believe that the “‘in- 
dependents” are going to make the 
grade. They’re going to make it, 
in my opinion, for a number of 
reasons. 

Perhaps one big factor will be 
that the factories seem to want to 
work closely with their outlets 
They appear to me to be watching 
their production to maintain as 
high quality as possible 

My own factory has given us 
excellent products this year. We’re 
in a position to make some money, 
and I feel that we wil! do it. Our 
penetration of the market should 
increase as the months go by in 
655. 

For our own operation, we are 
out to give overhead the closest 
haircut it’s had in years and we're 
expecting to continue to be in on 
quite a few deals 

The dealer who goes out in shirt- 
sleeve fashion this year should 
wind up with a better net profit 
than the pitiful average of only 
a percentage point or two last 
year. We are convinced he will 

- and that we will, too! 
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| © Faster, Easier-to-use 
“y | VULCANIZING CLAMPS 
ji We (with the exclusive Magnetic Pressure Foot) 
SHOP CLAMP WN 
Mounts on wall or table for } 


a i ae cae | / e FILLER TABS on “Sizzle Patches” 


ing for fast, easy positioning 


Magnetic pressure foot. Handles ji . 
aes te 11:00, ond all tubes. | 4° Li py o ; Plug the Hole for Safer Repairs 


ag Lf Yes, THIS IS IT! .. . the most 


Ne; complete method for better, 
PORTABLE CLAMP faster, and easier Tubeless 
Tire Repairs. These Vulcaniz- 
ing Clamps are proving to be 
time and labor savers — and 
“Filler Tabs” are tire savers. 
Compare them all, if you wish, 
and you'll see why Monkey ont 
Grip offers MOST. 








Carefully engineered 
for easy handling. Fits 
any position in tire. 
Fast running pressure 
screw, magnetic foot, 
and other exclusive 
features 


Call or Write for Illustrated ‘‘HOW-TO-DO”’ Literature 


®@ INSPECT THESE MONKEY GRIP QUALITY PRODUCTS 
AT THE SOUTHWEST AUTOMOTIVE SHOW «+ SAN ANTONIO - 
MARCH 31 THROUGH APRIL 3—BOOTHS 204-205 


©©@e09400000000000000000000080000000000008080 
Rayon Cord Ps \ Wi 
TIRE REPAIRS be \ S” RUBBER MATS 


77° cord construction. Scien Available in th 
tifically designed to provide Ft vailable in three sizes, 
strong, light weight, perma two designs, and eight 
nent repair. Packed in display bright colors to match 
aoa automobile interiors 
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Feather Flex 
Tire Repairs All sizes 
Vulcanizing COLD PATCH 


MONKEY. Xe =e. Jo A 


kits 


MOMKEY ORI SALES CO. GE) 
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lightest and most powerful 
Y” drive in its field! 


RUNS NUTS You'll be amazed at the power you get 

from this new leader in 2” drive Air 
DRILLS Impactools. Actually does all work which 
REAMS previously required two or more tools. 
Handles all but the largest nuts and bolts 
DRIVES SCREWS = oncars and trucks. Ideal for close-quarter 

work. Reduces arm fatigue in any work- 
SAWS HOLES ing position. Standard attachments con- 


WIRE BRUSHES vert tool for multiple uses and multiple 


savings. 


TAPS 
The new 404 will help YOU turn out 


BORES WOOD more jobs in less time . . . for more profit. 
DRIVES STUDS Seeing is believing. Your Ingersoll-Rand 


jobber will demonstrate this sensational 
DRILLS MASONRY tool in your shop now. Give him a call 


today! 
18A-172 


Ingersoll -Rand 


11 Broadway, New York 4, N.Y. 
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Dealer Leases Shop 
(Continued from page 53) 


has to take all the brickbats as well 
as the credit for the way he serves 
that public. However, Logan says 
that so far there have been prac- 
tically no complaints. 

On Logan’s part the advantages 
are at least as great as for the 
other party to the deal. To begin 
with, he is risking none of his own 
capital. At his previous place of 
business he had money tied up. 
He is now operating a garage with 
up-to-date equipment, parts and 
overhead that someone else is fi- 
nancing. 

Another advantage is that in 
accepting this arrangement he 
stepped into a ready-made busi- 
ness volume. Most of Lowe’s pre- 
vious car buyers are bringing their 
vehicles back for most of their 
servicing. On nearly every new- 
car sale Lowe accepts a trade-in 
He turns many of these trade-ins 
over to Logan to recondition for re- 
sale. He pays him the average 
price that an individual car user 
would pay. In short, Lowe him- 
self is the shop’s best customer. 


Special Installations Paid 


Whenever Lowe sells a car ac- 
cessory, such as seat covers, radio, 
heater, etc., he pays the shop man- 
ager to install it 

“Mighty few of my customers 
know anything about my shop ar- 
rangement, though it would make 
no difference with me if they did 
know,” explained Lowe. “Many of 
them still come to me with their 
servicing problems. I carry them 
back to the shop as I always did 
and tell the manager what he 
wants done. Of course, I am still 
responsible in a way to each cus- 
tomer for good servicing, but I 
know that under our partnership 
arrange nent Logan will gain more 
by giving it to him than I would 
lose by his failure to do so. Under 
our deal either party can term- 
inate the contract on short notice 
if unsatisfactory. So far, it is worth 
too much to both of us for that 
to happen.” 

Since Logan has to depend on 
his own initiative for what he 
earns, he has done a splendid job 
whooping up new business. On 
service jobs he makes a special ef- 
fort to draw each car owner’s at- 
tention to repair needs in addition 
to those for which he is already 
having his car serviced. Logan 
promotes complete remodeling and 
paint jobs 

One new angle he has added to 

— 
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his shop volume since he took over 
is the buying up of wrecks. He 
gets many of these at low prices 
from the wreck owners or their in- 
surance companies and then does 
a spic and span job of bone-setting 
and face-lifting before selling the 
vehicle at a nice profit. 

“T furnish the capital to buy 
these wrecks,” said Lowe, “and all 
that Logan has to pay me is in- 
terest on the money until he can 
sell the remodeled cars.” 

On the firm’s side of the pic- 
ture Lowe now has far less trouble 
getting a car repaired to his cus- 
tomer’s satisfaction than under the 
old arrangement 

“For example,” he explained, 
“one of my customers comes in at 
five o’clock closing time. Even if 
Logan is locking the doors he will 
take the car in and service it right 
there because it means another job 
and more money for him. He'll 
even come back at night, if neces- 
sary. You can’t imagine how much 
that means in additional good-will 
with my car-buying customers who 
are still looking to me to get their 
vehicles serviced.” 

Naturally, even a _ partnership 
like this could go sour if the serv- 
ice partner himself isn’t carefully 
selected. Logan’s background was 
found to be one of high mechan- 
ical efficiency and diligence. But 
the partnership incentive of hav- 
ing such an important stake in shop 
revenue is a big factor in the pay- 
off. 

Maybe this wouldn’t work for 
you, but it does in this case! 


(Continued from page 52) 


We like to give our customers 
the individual attention he and 
his car should get. We need our 
customers, and any time we spend 
in roadtesting cars and explaining 
the meaning of the meters is time 
well spent 

For if you convince them that 
you are scientifically accurate in 
solving their trouble, and thei 
cars perform accordingly, they tell 
their friends, and the best promo- 
tion in the world is word-of-mouth 
promotion 


Chrysler Fills Dallas Post 


Chrysler Division ha named 
Fred M. Harris as regional sale 
manager for its Dallas, Texas, re 
gion, E. M. Braden, genera] sale 
manager, announced. He was for- 
merly Denver, Colo., regional man- 
ager 
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ELECTRIC 


otha, 
ac IMPACTOOLS 


lightest and most powerful 
1,” drive in its field! 


Never before has so light an electric tool 
been able to do so many of your jobs so 
fast and easily. The new 5U’s 25% more 
power handles all but the largest nuts and 
bolts on cars and trucks—makes this Im- 
pactool ideal for use on today’s high com 
pression, high torque engines. You get 
extra speed and power on universal joint 
and angle head jobs. You get multiple 
uses with easy-to-apply standard attach 
ments. 


For time, effort and money savings, 
nothing can compare with the new 5U. 
See a demonstration of Ingersoll-Rand’s 
2U, SU, 8U and 34U Electric Impactools in 
your shop now. Call your Ingersoll-Rand 
jobber today! 

18-173 
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DRIVES SCREWS 
SAWS HOLES 
DRILLS 

WIRE BRUSHES 
TAPS 
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DRILLS MASONRY 
DRIVES STUDS 
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11 Broadway, New York 4, N.Y. 
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A BATTERY FOR 
EVERY REQUIREMENT 


Delco offers four complete lines covering all 
applications— Original Equipment, Economy, 
Extra-Duty, and Farm Tractor lines. 


LARGEST 
READY-MADE 


wonssei MARKET... 


AGGRESSIVE 
NATIONAL ADVERTISING : aeadenhil 
ou Can quickly prove tnis Dy Check- 


Delco's appearance in these leading consumer : 
magazines reaches a combined audience of ing the cars that pass your place of 
15,250,000— motorists in every community. business. Almost half of them are 


originally equipped with Delco. . . 
the leading new car battery. Further 
proof of Delco’s popularity is found 
in the fact that Delco also leads all 
other batteries in replacement use 
This means that the Delco dealer 
has a large and profitable ready 
made market for his batteries. 


Add to this Delco’s strong advertis 
ing and merchandising support, its 
performance record, and its complete 
line—you will see that the Delco 
line offers you every sales advantage 
a battery line can offer! It’s a sales 
opportunity you don’t want to miss! 


A NEW WORD FOR POWER 
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® Listen to Lowell Thomas on CBS 
Radio Network see 
for Time and Station 


Your Newspaper 


A UNITED MOTORS LINE 
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€7RONGEST MERCHANO/SING 
SUPPORT EVER / 


This program consists of signs, display stands, 
service kits, and everything else you need to 
increase battery sales. 


LOWELL THOMAS’ 


CBS RAD/O SHOW 
Every week, five nights a week, 
this famous newscaster delivers ail 
soles messages that help you 
sell more Delco batteries. > Ce (y 


ey 1 


UNSURPASSED 
PERFORMANCE 


As a General Motors product, Delco batteries 
are bocked by the experience that built 
50,000,000 cars! 
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Shining Up Profits 


(Continued from page 41) 


During the contest no one in 
Albuquerque is safe from being 
approached. Girls in the office 
solicit their friends and neighbors. 
They even approach people they 
know who happen to come into the 
showroom, 

Countermen in the parts depart- 
ment push the polish the year 
‘round and during the contest they 
push polish jobs. When they get 
a prospect, they signal for a serv- 


ice salesman to close the deal. With 
this exception, all other employees 
do their own selling. 

“During the year,” said Gardner, 
“we turn out over 4,000 polish 
jobs. We'll do 1,200 new cars, 1,500 
used cars and 1,300 to 1,400 cus- 
tomer jobs. The contest involves 
customer jobs only.” 

The job is priced at $16.50. 
Polish boys get $6.50. Cost of ma- 
terials amounts to $2 and a wash 
job is figured at 70¢. Add the $2 
commission and this leaves a gross 
profit of $5.30. During the last 





@ Just plain horse sense makes 
car owners and mechanics prefer 


Aero-Seals. These quality hose clamps are 
winners in any race. The precision worm gear 
drive means a tight, leak-proof connection 


that vibration can’t snap open! 


AERO-SEALS’ corrosion-resistant stainless steel] 
uniform clamp pressure 


band gives longer service life . . . 


leaves hose unpinched, damage-free . . . 
again .. . will outlast the hose. Easiest hose clamp installation 
and removable with a screwdriver, AERO-SEALS come 


in a complete size range. 


a ans 


DON'T FALL FOR IMITATIONS! 


You and your customers will profit when 
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Re-usable again and 


Tow WORM DRIVE 


HOSE CLAMPS 





three-month contest, the 678 polish 
orders brought a gross profit of 
$3,590. 

“Through contacts made solicit- 
jobs,” Gardner ex- 
have accumulated 


ing polish 
plained, ‘“‘we 
many new service customers. This 
new-customer gain for our service 
department would absorb. the 
overhead involved in our polish 
department.” 

Because of the 
polishing is done outside the shop 
in the corner of a building used for 
the body shop. Space thus utilized 
is not needed for any other profit- 
able phase of the business 


volume, most 


Look at Tires 


(Continued from page 51) 


when a wheel is in balance. Doing 
the entire unit together makes 
customers aware of a more satis 
factory job, and brings us in- 
creased business from the friends 
of happy customers 

The increasing business 
see ahead in wheel balancing and 
wheel alignment will come chief- 
ly through word-of-mouth promo- 
tion. Our two mechanics whom I 
have trained myself in doing a 
competent job are alerted to tire 
wear and feel. and talk up this 
service. Customers we have pleased 
with a wheel-balancing job tell 
their friends and neighbors. But we 
have had no need for promoting by 
newspaper or direct mail 

Growing volume, we think, will 
come to any garage willing to take 
the pains to observe tires and talk 
up defects to drivers 


that we 


Oklahoman to Head Up 
Truck-Trailer Makers 


— Truck-Trailer Manufactur- 
ers Association elected R. R 
King, American Body & Trailer, 
Inc., Oklahoma City, Okla., as pres- 
ident at its recent convention in 
Boca Raton, Fla 

Southerners among the directors 
chosen were John Andrews, An- 
drews Industries, Inc., St. Louis, 
Mo., E. J. Lucas, Kingham Trailer 
Co., Louisville, Ky and George 
Mercer 3rd, Steel Product Co., 
Savannah, Ga 

Among other 
association decided to 


resolutions, the 
upport im- 
mediate repeal of federal excisé¢ 
taxes on truck-traile compon- 
ents, accessories and parts. It de- 
clared opposition to any legislation 
which would result in a monopo- 
listic invasion of the trucking field 


by railroads. 
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more than a replacement part... 


A TRUE IMPROVEMENT IN IGNITION! 


New wien rubbing blocks 


for a new high in sustained efficiency 


Stainless steel springs 


for a Rew high in enduring dependability 


these lwo new 
advancements 


combined with Filk 
exclusive Crown 
feature 


71 high st 


ignition se 


indar 


© Hydrogen-brazed pure tungsten points 
© Rigid one-piece deep channel arm 

® Pure hard fibre machined bushing 

® Balanced for speed range efficiency 
® Perfected tor functional precision 


Atle’ Cotiemhfe — 


F.4 8B. Mfg. Co., 404 
Ave, Ct 1 hv 
int 

New York, Bost 





Monkey on Service's Back 
(Continued from page 50) 


ty of the service department lies 
in its ability to offset the fixed 
overhead of the business by its 
profit, thus freeing the sales man- 
ager from the necessity of includ- 
ing in his evaluation of each deal 
the unabsorbed portion of expense 
that is left when the gross profit 
is subtracted from the overhead. 
This is often the weight that swings 
the balance of competition, since 
the sales department can afford 


to take a less profitable deal, se- 
cure in the knowledge that any 
profit made is net profit to be put 
in the bank, not cut into by un- 
absorbed expense. 

To attain such an idea] state of 
affairs the service manager must 
review his operation in terms of 
gross profit, not just volume alone 
Each man’s performance must be 
weighed to determine if he is real- 
ly making money for the company 
Unprofitable departments must be 
eliminated and more emphasis 
placed on the sale of items which 





Patented Spiral Design... 
Proved in actual shop use 


FASTER Spiral-patterned pure aluminum oxide 
abrasives provide extra ‘tooth’ over entire 
sanding surface — resist gum-up— brush 
clean in seconds 

COOLER Revolutionary, new spiral design 
creates cooling currents of ai flowing over 
work. Prevents heating and buckling of 
metal 

CLEANER Spirai design directs waste to right 
and down for cleaner, more healthful shop 
safer work 


Finer, tougher grits do more jobs 
faster. The SPIRO 24 grit outper- 
forms conventional costlier 16 
grit discs, 80 grit eliminates many 
hand filing and buffing jobs. Long- 
wearing SPIRO DISCS never dry 
out, can’t crack, are for- 

ever waterproof. 


SOLD ONLY THROUGH JOBBERS AND DISTRIBUTORS! 


SPIRO, INC. 
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deliver a larger percentage of re- 
turn. Each expense that is not di- 
rectly recovered on a customer re- 
pair order must be carefully scrut- 
inized and all buying of shop sup- 
plies should be closely controlled 

The waste of any of the above 
supplies can add up quickly to loss 
of profit and all employees must 
be schooled to think along these 
lines. Incentives should be used 
to make each employee feel a stake 
in profitable merchandising of 
service, with customer satisfaction 
above all 

No other division of a new-car 
agency has such a direct bearing on 
sales and profits, and the present 
accelerated pace of selling ampli- 
fies the importance of this role. The 
very life blood of the business may 
well be the stream of cars that 
flows through the shop, bringing 
potential new-car buyers for the 
still more competitive years to 
come, back to an establishment 
that inspires a feeling of confi- 
dence. 


Chrysler's Handles, Locks 


(Continued from page 66) 


is out and that the shaft is aligned 
with handle before attempting to 
install the assembly 

Exterior door handle 

These handles are of a combina- 
tion push-pull type. This is a flush 
type handle which requires push- 
ing a button on the handle to open 
the door. Due to the arrangement 
of the cams and springs in the door 
handle, the handle may be re- 
turned to flush position by push- 
ing the button back without open 
ing the door. When the handle 
is returned to its flush position its 
snap action is cushioned by a rub- 
ber bumper which contacts the end 
of the handle. 

The removal of this handle does 
not require the removal of the trim 
panel. The attaching screw is ac- 
cessible when the door is opened 
The other end of the handle is held 
to the body by a grooved boss, 
capped with a screw which engages 
a spring clip in a “T’’-shaped slot 
in the door panel. After screw has 
been removed, door handle can be 
lifted from the spring clip secured 
in the “T’’-shaped slot of the door 
panel 

Installation of door handle 

To avoid damaging finish when 
installing door handle, use mask- 
ing tape around door handle open- 
ing and install handle in reverse 
of removal. Remove masking tape 
before tightening locking screw. 
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STORM-VULCAN 


ENGINE REBUILDING MACHINES 
Mean Setter Performance - More Profits 


Y 





PROFIT-MAKING EQUIPMENT 
FOR YOUR MACHINE SHOP 


Storm-Vulcan, Inc. is proudly maintaining the reputation for 
engineering quality and dependability established through 35 
years of service. Thousands of our earliest machines are still 
in daily use. Why not investigate these high production 
machines for your shop now? 








MODEL 75A CAMSHAFT GRINDERS 


The industry's most sensational development 
of the decade! Thoroughly proven un- 
equaled in precision, simplicity, and speed of 
production. Handles automotive, industrial 
and diesel camshafts up to 99”: duplicates 
any cam profile 











MODEL 85 HEADMASTER 


Today no automobile manufac- 
turer grinds cylinder heads! So, 
why not restore the original fin- 
ish when resurfacing heads by 
MILLING them on the Storm- 
Vulcan Headmaster. Just one 
sweep of the exclusive carbide 
tipped cutter across the head re- 
moves all necessary stock with 
positive control amazingly fast! 











\ MODEL 15A 
: CRANKSHAFT GRINDER 
» 


No other machine has ever approached 
the performance of Storm-Vulcan 
Seen 


oe Crankshaft Grinders for precision 
i # speed or economy of operation! 
—— Handles crankshafts up to 62 inches 

ee 


between centers 








WIRE or WRITE 





MODEL 40 FOR COMPLETE NEW 
NE W — , CATALOG 
* Storm-Vulcan, Inc. also manu 


factures Cylinder Boring Bars, 
PARTS CLEANING MACHINE Rod Aligners, Rod Straighten 
Only 40 inches from floor! Here is a large capacity ing Presses, Cylinder Hones, 
(holds 3 to 5 engine block) cleaner with new conven- Piston Grinders, Rod Grinding 
ience for handling parts. Powerful Turbo-Blast agitation 
cleans fast and thorough at low cost 


STORM-VULCAN INC, “ontistexas 


Quality * Dependability * Service... for over 35 years 


and Boring Machines 
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Take It from a Leading 
Independent Serviceman: 


Mi Vaeitauca(as Dealer is my 
partner in 


service !” 


“When I need service information, 
special tools, or even tips on service, 
my Chevrolet dealer is the man I 
turn to. He has never let me down yet. 
I appreciate this because so many of 
my customers drive Chevrolets.” 
HAROLD RUPE 

RUPE’S MOTOR SERVICE 

R. R. 1, SOUTH BEND, IND. 





Quality you can 


F Technical help in 
Service problems 


Booklets like the Repair 
Manual help you solve 
tough problems quickly by 
showing best a quickest 
installation methods, On 
all tricky service problems, 
see your Chevrolet dealer. 


e A complete line s Inereased 
of Chevrolet service 


Your Chevrolet dealer is 
one, convenient source for 
all Chevrolet’ parts—not 
just a few, but all of the 
more than 22,000) parts 
serviced, He can assure 
prompt delivery. 


efficiency 


The right parts do the job 
best. They are made to fit 
right... function better 

last longer. lt pays to 
do business with your 
Chevrolet dealer your 
parther in service. 


depend on 


Your Chevrolet dealer 
handles Chevrolet parts 
that are precision-built for 
deveatstiiinn Buy your 
Chevrolet parts from the 
man who specializes in 
them your Chevrolet 
dealer. 


Tie in... cash in! 


Lire advertisements like this create demand 
for and pre-sell your customers on Genuine 
Chevrolet Parts. Take advantage of this national 
advertising by using Genuine Chevrolet Parts. 
It's just good business! 


Now more than erver— 
YOUR CHEVROLET DEALER I8 
READY, WILLING AND ABLE 
TO SERVE VOU ! 
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Tubeless Almost Went Fiat 


(Continued from page 44) 


The net result of the first meet- 
ing was that a modest sum was 
authorized for further develop- 
ment, but the engineering group 
was advised that if this tire was 
ever to be a factor in the passen- 
field it would have to have 
that 
demon- 


ger-Cal 
very advantages 


and 


unusual 
could be felt, 
strated 


Nea! ly a 


seen 


after the first 
meeting, a meeting 
held in the same typical factory 
development engineer's office, and 
another tire was shown to the sales 
people. 

This time there 
tire that the tests indicated had 
definite advantages giving an 
easier, smoother, better ride. How- 
ever, a new feature had been add- 
ed. This time a thick, gummy sub- 
stance had been made a part of 
the tire, and by the insertion of 
this puncture-sealing material we 
now had a tire without a tube that 
would seal punctures on a running 
wheel—thereby eliminating the 
flat-tire hazard 


yeal 


second was 


was a tubeless 


It Had Sales Appeal 


was a tire that had 
appeal—a tire that would ride 
easier, that would eliminate the 
demon inner tube that was so often 
punctured in its application to the 
wheel, was guilty of going flat 
when a nail entered the tire and 
was the primary blow- 
outs. Here was a tire that actually 
sealed punctures and gave a feel- 
ing of security 

As a result of this 
larger sums of money were author- 
ized for the necessary building of 
a quantity of tires for roadtesting 
on our fleet and, of course, 
executives’ cars and field sales 
ganization in order to gain further 
knowledge of the performance of 
this product; and to find out if 
there any bugs that would 
develop in rigorous tests as well as 
in the 
use! 

Almost a year of extensive test- 
ing and improvement of this prod- 
many things about 
the application, servicing and care 
of the tubele We realized 
we had a job on our hands of teach- 


sales 


Here 


cause of 


enthusiasm, 


on oul 


or- 


were 


service of the more normal 


uct taught us 


tire 
ing hundreds of thousands of peo- 
ple, engaged in the servicing of 
automobiles, how to mount, dis- 
mount, repair and recap this new 
product—if and when BFG took it 
to market 


Our man: 
this tire w 
would give 
elimination 


progress. However, we tested pub- 


lic reaction 
research dey 


Typical answers received were 
“How would 

1” 
“I'd be afraid to 


on the whee 


like that.” 
“There ai 
can hold ai! 


Why does 


was satisfied is a 
seal punctures, 
ride, and the 


real 


igement 
ould 
a better 
of the the 


rubber 


tube was 


time 

of al 
rubber 
or linet 
tubeles 


through our busine 


yartment 
hold it 


you eve! 


ride on a tire and 
not 
the 
in tire 


tion 


n't no tire built that 
without a tube 


this tire hold air? It 


simple 
the fact that a new 
called butyl 
second 
in tube 
greater resi 
than tube 


tire we 
held 
leak 
body 


it in 
through o1 


tory. It} 


Wa 


ial 


world wat 


has 


making 


an integral 


the 


the tire 


conventional 


ten 
tance 


part 
trapped 
tire 


con 


to do with 
kind of rubber, 
developed during 
This butyl 
to twelve 
to the los 
made with crude 
the butyl tube 


of the 
the al 


It could 
diffuse 


into 
ible 


truc- 


pos 








DETROIT...1965 


What automotive miracles will be wrought on 


the drawing-boords of Detroit in the neat ten years? 


w 


These questions 


on SIZE on HORSEPOWER? 


hats the limit 


concern you now, because the 


machine tools you buy today must work on the cars 


One way to be sure 


sre they 


ore 


LEMPCO 


trucks, tractors and busses of tomorrow 


your automotive ir achine tools 
will have a long profit-making life to make 
beor the name LEMPCO 


with the future in mind! 


which means they 


forward-designed 


PRODUCTS, INC. BEDFORD, OnI0 


MODEL 520 
CRANKSHAFT GRINDER 
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Lempco builds 
the most complete line 
of Crankshaft Grinders in America 


TAL. 
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Also, we placed ridges on the 
bead, and as the air is applied, 
these rim seal ridges are pressed 
against the rim flange. Even under 
the most abnormal! driving condi- 
tions, tubeless tires cling snugly to 
the rim and whee! 

As we look back, it is easy to 
see how that we overstressed the 
question of service because actual- 
ly a tubeless tire today is easier to 
apply—with the drop center rim 
used on passenger tires—than the 
average tire and tube combination 
However, in introducing a new 
product extra care must be taken 
to make sure proper service is 
rendered, because failures in a new 
product are far more serious than 
the same thing happening in an 
accepted or so-called standard 
article of merchandise on the 
American market. 


Tubeless Unveiled in ‘48 


We introduced the tubeless tire 
for sale in Cincinnati, during 1948, 
and you know that when any prod- 
uct is turned over to the public, 
something always turns up that 
even years of careful testing has 
never uncovered. Some weakness- 
es were discovered in the early 
version of the tubeless tire and a 
number of production methods 
were developed to improve the 
product. 

As with McCormick, Wright 
brothers, Robert Fulton, etc., we 
were scorned by good men—good 
merchandisers. 

What happens in a tubeless tire 
which is unfortunately bruised? 
If a bruise break does occur, air 
passes slowly through the rupture 
in the tire and instead of a sudden 
blow-out you have a slow-out 
a slow, safe flat. 

The 1948 tire was a puncture- 
sealing tire. In 1952 we introduced 
a tubeless tire without puncture- 
sealing material. This new product 





MODEL R1-20 had most of the features—it was 
No. 1 Seller Ro- tubeless, it gave an easier ride, it 
tary “T° direct — assured slow-outs instead of blow- 

e; 2 HP, ver- . 
ABR WOCE meu cur com- py Rad es te = but 7 - = seal emote 
BULLETIN’’ plete line! engine ye imina ing ie punc ure-sea ‘ 
KEEPS REPAIR Rotary ing material we had a tire lighter: 


7 
ad in weight and, as a consequence, a 
N « Han —_ . 
MEN SOLD O ¢ Reel Type See your Jobber today or write for product that gave automotive en- 
. 


-FREE catalo, rices, complete 
—_. , —* Tlccemtien “ gineers some very definite ad- 
: vantages. 


—_——_——_— ———_— a — ame 
’ | DIXIE POWER MOWERS As a final stamp of approval, 
SOUTHLAND MOWER COMPANY tubeless tires are standard equip- 
SELMA, ALABAMA ment on 1955 models of all major 
passenger-car manufacturers. 





Please send me complete details on how to make 


I 
l 
l 
more trouble-free sales with Dixie Mowers | 
NAME | 
FIRM NAME 
ADDRESS j 
1 


Excerpts from an address before the 
Atlanta (Ga.) Fleet Superintendents As- 
CITY State sociation recently. 
Dees eee eee eee ee ee ee ee ee ee ee 
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in the 


POST 


April 9 


April is Ride Control Month—Proft 
Month for the shop with a 12-shock 
assortment of Briggs Hydro-Muscle Ride 
Control. Powerful ad at left hits your 
customers in April 9 Saturday Evening 
POST. Be ready! Get your Briggs 1250 
or 1254 assortment, get FREE tie-in 


display tools now, 


It really takes“ Muscle” 


to keep your car riding like new 


a ur own “muscle ” goon. Just try ompress or 
Make your own le test” so Just try to comy re) 
extend a new, full-power shock absorber! Thats the kind o 
tend full-r hock absort That's the kind of 
“muscle” it takes to keep your car riding like new—to control 
he springs, stabilize sidesway, keep all four wheels on the 
th pring tal d y. keer f heel th 
road. When shocks lose that ‘‘muscle’”—and they do wear out 
—your car is free to buck and sway, it steers hard and tires EVERYTHING TO TIE IN—included with 
wear faster. Why take the chance? Ask your repairman to assortment: wire display rack, window 
1 gone “flabby” banner, application wall chart, sales 


check your shocks now. If they've leaked and g 
badges, inspection folders, ride control 


ask him to replace with genuine Briggs Ride Control . 
facts, selling pitch... all for the price 


, wEr, eo wer serie 
weather shocks with exclusive “Hydro-Muscle” power ed of 12 shocks alone! 


in steel—for the ride of your life—for the life of your 


THE BRIGGS SHOCK ABSORBER COMPANY + CLEVELAND, OHIO ® no wonder BRIGGS business 
Division of The Gabriel Company ; P 
man is BIG business! 


BRIGGS ride contro 
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North Carolinians Fight 3% Sales Tax 
As Many Dealers Struggle to Survive 


_— the past year 12% of 
North Carolina’s dealer body 
has gone out of business and many 


fighting for survival, ac- 
States- 


more are 
cording to Fred H. Deaton, 
ville, former president of the 
North Carolina Automobile Deal- 
ers Association and chairman of 
this year’s legislative committee 

The association has urged deal- 
ers to staunchly oppose the pro- 
posed change of the $15 maximum 
sales tax to a straight 3%, and not 
to agree to any compromise 

Deaton stated that dealers now 
have to absorb much of the $15 
maximum tax and would have to 
absorb even more of a higher tax 
and “respectfully submitted” that 
the current 40% of total state 
revenue is the motor vehicle’s fair 
share of the state’s taxes. 

At a recent meeting of the legis- 
lature in Raleigh, Armistead 
Maupin, NCADA’s general counsel, 
presented the dealers’ case from 
the consumer's standpoint, show- 
ing the motor vehicle as a con- 
tinuing source of revenue. As for 
the $15 maximum, he pointed out, 
such a limit does not apply to a 
motor vehicle because the revenue 
department has held that accesso- 
ries also must be taxed at 3% 
Average sales tax on a new auto- 
mobile is now $22.35. 

It is estimated by the Automo- 
bile Manufacturers’ Association 
that $555, or 27.74%, of the cost of 





James A. Ayers, Cadillac-Olds- 
mobile dealer of Chattanooga, 
Tenn., and past president of the 
Tennessee Automotive Association, 
has been appointed chairman of 
the business management com- 
mittee of the Nationa] Automobile 
Dealers Association, NADA Presi- 
dent Frank H. Yarnall announced 
on Feb. 28. 
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-w car 1s taxes. 

Maupin said that the consumer, 
in paying 40% of the state’s total 
paid all of the highway 
$14 million into the 

This $14 million is 
income tax funds to 
highway users 


a $2,000 ne 


revenue, 
fund and 
general fund. 
exclusive of 
which dealers and 
contribute also. 


GM's Scholarship Plan 
Attracts Thousands 


eae Motors’ recently 
nounced plan to provide 100 
college scholarships each year as 
a phase of its new program of fi- 
nancial aid to higher education 
had attracted over 10,000 high 
schoo] seniors by late February. 
Deadline for applications was 
March 5. 
Awards range 
$2,000, depending on 
ed need” of the winner: 


from $200 up to 
“‘demonstrat- 








pf! ¢ a RODUCES 


INT 


Ne. 830 6” REVERSIBLE JAW PULLER 
Here is @ quick reversible puller for all types of avto- 
motive work. Designed for maximum safety and 
efficiency. As more force is exerted, the tighter the 
jaws grip. QUICK-LOCK feature enables user - 
quickly reverse puller jaws Has a spread from 0” 
6" and ao reach of 31/2 Mechanics net $8. 10 
No. 8632 4° STRAIGHT JAW ADJUSTABLE PULLER 
This puller is a single end, two jaw puller that is 
designed for removing generator, magneto gears and 
bearings os well os pinions, timing geors and other 
ports that are difficult to remove. Spread — 0” to 
4". Reach — 3'2 Mechanics net $5.30 
The Nos. 830 and 832 Pullers are Herbrand’s 
TOOL-OF-THE-MONTH selection. 


COMPLETE 


First Major Puller 
Improvement In years 


Now—from Herbrand—you can secure 
advanced design Pullers to answer vir- 
tually every automotive requirement. 
Only 8 parts instead of 12 or 16. They 
assure big savings in time and effort 
on all jobs requiring removal of gears, 
bearings, bushings, pulleys, grease re- 
tainers, oil seals, hubs, steering wheels, 
balancers, etc. All models are adjust- 
able to wide range of applications — 
easily adaptable to annual changes in 
car designs. 


— ——— 


i 


VIVID) 


QUICK-LOCK FEATURE 


Spring steel locking arm slips instant- 
ly into grooves in integral link pin, 
thereby locking link securely in posi- 
tion. Jaws reversed or readjusted at a 
quick simple flick of the finger. No 
bolts, nuts, or pins to lose or misplace. 
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This Business of Service 


(Continued from page 39) 


These letters show that what 
will please one customer will not 
please another. But to do our job 
we must please both 

How? 

The list of 
tomers change 
department to 
one, but since we 
space we will consider only a few 

1.—Lack of confidence. When 
they enter the service department 


reasons why cus- 
from one service 
another is a big 


have limited 


they usually have lost a certain 
degree of confidence in the prod- 
uct. 

Their reaction to thei: 
during the first few minutes will 
great deal to do toward 
confidence in the 


must 


reception 


have a 
restoring the 
product and the “‘House.”’ We 
greet them promptly and courte- 
ously to inspire confidence 

(And 
him in advance just 
will be necessary to 
trouble. Also, the 
these repairs.) 


for goodness sake, advise 
what repairs 
correct the 


exact cost of 





LINE OF PULLERS 


The only Puller Line with the 
Exclusive QUICK-LOCK Feature 


Remarkable QUICK-LOCK on 
linkage permits adjustment, rever- 
sal, or removal of Puller jaws in 
seconds. There are a total of only 
8 parts instead of customary 12 or 
16. Jaws can’t slip off work...grip 
tighter as extra force is exerted. 
Herbrand Pullers are forged from 
special alloy steel and cadmium 


Herbrand Tools 


Fremont, Ohio 
THE BINGHAM-HERBRAND CORPORATION 
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plated for greater durability and 
finer appearance. Buttress type 
threads afford 4 more strength 
than conventional V type design. 
From every standpoint, these Her- 
brand models will set the pace in 
Puller design for years to come. 
Write today for full details on 
complete line. 


DISPLAY MERCHANDISER 
No. DB-18 


430”x 30” Merchandise: provides eye- 
catching display of entire line of 
Herbrand Pullers. Incluces No. 825-€ 
Universal Wheel Hub Puller, No. 830 Six 
Inch Reversible Jaw Puller, No. 831 
Eight Inch Reversible Jaw Puller, No 
8432 Four Inch Scraight Jaw Adjustable 
Puller, No. 833 Ten Inch Straight Jaw 
Adjustable Puller, No. 845 Steering Wheel 
Puller, No. 861 Timing Gear Puller, No 
862 Harmonic Balancer Puller and Driv 
er, No. 866 Slide Hammer Puller, No 
867 Pilot Bearing Puller, No. 868 Three 
Way Medium Dury Puller, No. 869 Cross 
Arm Puller, and No. 872 Gear and Bear- 


ing Splitter 
~~ 


tA) 


The Tool Line With Turnover 4 
Not Leftovers! 


VAN-CHROME TOOLS 
the feneal mouly Can bug / 





2.—We understand his 
needs 

We must advise—and correctly 

He wants a tune-up. We should 
find out why: Gas mileage? No 
power? Lack of speed? 

A general tune-up may not catch 
the cause of the complaint and if 
unhappy 
advisor has 


must 


it doesn’t, he is 
After the service 
diagnosed the cause of 
and has listed the 
on the work orde! 
the responsibility 


correctly 
the complaint 
required repair 
it then become 
of the foreman and the mechani 
to properly supervise and pe:form 
work 

this 


the necessary 

Failure to do 
come-backs 

In referring to 
would be dangerous to forget the 
dissatisfied customer who does not 
come back to complain. This cus- 
simply takes his busines 
Because we 
we sometimes 


results in 


come-backs, it 


tome! 
elsewhere 
his dissatisfaction, 
that he is a more real loss 
to the service department than the 
come-back customer 1 

He is a potentially bigger finan- 
cial los don't have 
the second regain hi 


confidence, as we 


can't see 


forget 


because we 
chance to 
do with the cu 
to complain 
don't 


forevel 


tomer who return 

The 
backs” are 
know how 
vertising the will 
their friend 

If all 
ployes 
the customer dissatisfaction cau 
ed by 
problem would be 
mance by the sale 


unhappy come 
and we 
bad ad 


amone 


Porn 
neve! much 


pread 


ervice department em 


could be made to realize 


COMmC-DAaCK oul major 


olved 
Good perfor 
man, the service manager, the me 
with whom the 
contact | 
And if they 
itisfied 


their busi 


chanic or anyone 
come if 
SERVICE 
get ervice they'll be 


custome! 
rendering 
and continue to give u 


rie 


Miami Motorama Attracts 
Far Bigger Throng 


Henny attendance for the nine 
days of the General Motor 
Motorama at Miami, Fla., thi eul 
was 364,073 
542 last year a 45,531 inet 

Harlow H 
aid ‘The 


our 1955 


compared with 318 


Curtice pre 
enthusiastic interes 
product 
Motorama visitor 

and Miami | 
market that awa! 
who offer 
reinforces 


econo 


in 1955 
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The first Chevrolet Nomad rolls 
off the production line at the At- 
lanta, Ga., assembly plant. On 
hand as workmen put final touch- 
es on the new mcdel are (L. to r.): 
L. R. Mason, plant manager; 
Chester G. Meng, divisional su- 
perintendent of production, and 
Henry R. Stuessel, general fore- 
man of the passenger line. 


Selling—Top to Bottom 


(Continued from page 38) 


resentative on the street selling 
to independent garages, gains in 
parts sales volume amounted to 
30% during ’54 over the previous 


Home & Shop! The Fan Of (001 Uses! “Ss the body shop and service 


shop, each mechanic working on 


For Big-Profit ~ a 50-50 basis has an established 
f quota depending on_ individual 

Resale! - , ability. Under the incentive pay 

a > plan a certain percentage was 

f YL (» Jf awarded a mechanic on the amount 

of labor sales in excess of his quota 

This a 62% increase 





resulted in a 

in body labor in ’54 over the 
previous period. This and the 53% 
increase in the shop’s total labor 
sales meant higher earnings for 
the mechanics. Our top mechanic 
made $150 and over a week and 
our average mechanic in the shop 
$100 a week. 

We made every effort to bring 
increased traffic and volume into 
the service department by offer- 
ing free lubrications on the first 
birthday of a car, or one year from 
the purchase date 

To all newcomers to town we 
make get-acquainted offers of free 
lubrications through direct mail. 

Our service writers are kept 
busy soliciting by telephone ten 
at vy —— he _ — Thousands P — persons per writer per day of cus- 
js Pcie Mam homes. Here's YOUR OPPOR. I tomer names obtained from ou 
TUNITY to make money, save money, with Asso- service manager. 

The all-out effort of each in- 


ciated’s resale fan program! 
HANDI-FAN instantly adjusts to deliver air up, dividual in our organization to 


down, straight ahead, or at any angle. 3 speeds ‘ realize his goal, and the collective 
BOO 450. 901 ‘fm. 4 . f j 

l , 1450, and 900 cfm. 4 polished aluminum effort and zeal to achieve, account 
blades —snap-out safety grills both sides—all steel EXHAUST FAN... apn 

construction—beautiful silver-blue baked enamel Window fits into “U" clip for our result 


finish—full year guarantee, on fan; holds it in place 
INTAKE FAN... 


MORE FA N VALUES! air eatotde a ~ Memphis Used-Car Men Elect 


e 20” Reversible Push Button Ex ante wa The Memphis (Tenn.) Used- 
yey cae ae on ; . ; Car Dealers Association has chosen 

@ 20", 16", 12” Exhaust, Intake an : . \. ae : a 
Circulator “Move-About” Fans a se officers for the coming yea! 

e Other high-volume window and Paul Renfroe, president; Hugh 


pedestal air movers and coolers CIRCULATOR FAN... HASSOCK FAN... 
Moveit, setit, wherever high Circulates continuous stream Cox, secretary - treasurer, and 


Write For Catalog Pages! volume cooling 1s wanted of cool air throughout room Claude Shute. treasurer. New di- 
“ , rectors are Woodrow Wilson, Pat 
ASSOCIATED EQUIPMENT ae] ste) F valor, Patterson, George Andrews and 


Roy Cortner 


Cullen, vice-president; Johnny 
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PUTS THE WORLD’S BEST 
BEARINGS IN YOUR HAND 
WHEN YOU SPECIFY 
FEDERAL-MOGUL 





108 TESTS ASSURE QUALITY 


Some types of our bearings get as many as 108 

different inspections. These include visual, mechanical 
and special inspections, including analyses and 
temperature controls. Others may require only half that 
many tests to assure top quality. But, regardless of the 
bearing or bearing part you need, you can be sure of this: 
If it comes to you in the red-and-black 

Federal-Mogul box, it’s tops in quality and accuracy 

for the job it has to do! 


Yow can depend on your 
Federal-Mogul Jobber! 


FEDERAL-MOGUL SERVICE SER AL- MOGUL 


Division Federal-Mogul Corporation sc* 1085 cp -20 
DETROIT 13, MICHIGAN ENGINE TINT 
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Top Paro 








A GENERAL MOTORS PRODUCT ~..... exzzg)* UNITED MOTORS LINE 
yoni? OTOR 


DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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Make Em Top Sellers 


DELCO-REMY COMPLETE BREAKER PLATES 


MAKE REPLACEMENT EASIER, SURER 


There are plenty of customer advantages to help you sell 
Delco-Remy pre-adjusted, center-bearing type breaker plate 
assemblies . . . extra advantages, too, for the man who does 
the installing. Fact is, all he does is put the plate in the 
distributor! Contact points are already aligned, spring tension 
already adjusted, condenser mounted, and clearances already 
checked. Looking at it from the mechanic’s viewpoint, Delco- 
Remy’s complete replacement breaker plate assembly is a real 
time and work saver when servicing Delco-Remy distributors. 


And here are the mechanical advantages the Delco-Remy 
complete breaker assembly offers the customer: 


@ Scientifically spaced support bearings provide maximum 
stability under all operating conditions. @ Smooth motion 
of movable plate on molded anti-friction bearings allows quick, 
accurate response to sudden engine-speed changes. 3 Built-in 
oil-retaining felt provides dependable, long-term lubrication. 

@ Chemically treated support plate increases service life by 
resisting surface corrosion and “grooving.” 


Breaker plate assembly packages are available to cover the 
original equipment replacement needs of many 6- and 8-cylinder 
late-model passenger cars from 1949 through 1953. 


See your United Motors catalogs for complete description and 
application data. Then order a stock of Delco-Remy breaker 
plate assemblies from your United Motors distributor. 


COPYRIGHT 1955 DELCO-REMY DIVISION, GENERAL MOTORS CORPORATION 


EPt CTRICAL SYSTEMS 


/ 


BELCO-REMY . DIVISION OF GENERAL MOTORS . ANDERSON, INDIANA 
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10] WRITE FOR CURTIS LITERA 
TURE ASSEMBLY KIT 0-6—(Gives 
full information on Ourtis Air Compressors 
Ourtis Oar Washers and Ourtis Auto Lifts 
Ourtis Pneumatic Machinery Division of 
Ourtis Mf Oo., 1988 Kienlen Avenue, St 
Louis 20, ‘to 


10 MODEL NUMBER INTERCHANGE 

Handy reference sheet with com 
plete listing of all passenger cars by model 
number interchangeably with model name 
Saves look-up time by including car model 
data not found elsewhere, Useful as a supple 
ment te every automotive parts catalog Kem 
ae Co., 20-21 Wagaraw Rd., Fair Lawn 


105 WAGNER AIR BRAKE AND RO. 
TARY AIR COMPRESSOR BULLE 
TIN. Discusses in detail straight air and 
air-over- hydraulic alr braking systems 
Contains an explanation of the operation of 
the Wagner Rotary Air Oompressor complete 
with diagrams, cross section drawings, and 
photographs, Lists by catalog numbers com 
ones parts as well as field installation kits 
irite for Oatalog KU 201, Wagner Electric 
Avenue, &t 


Corporation, 6362 Plymouth 


Louis 14, Missouri 


] 08 12-VOLT EBLECTRICAL EQUIP 

MENT FOR PASSENGER CARS -A 
20-page book cevering the description, care, 
maintenance, checks, and servicing of the 
latest type Deleo Remy 12-volt electrical 
equipment used on passenger cars, 44 illus 
trations covering the charging, cranking and 
ignition circuits, ete Technical Literature 
Department, Delco-Remy Division, Anderson 
Io 


109 AMMCO HONING, ENGINE RE 
BUILDING, AND BRAKE SERV 
ICK TOOLS AND EQUIPMENT Catalogs 
describing the Ammeo line of Wet and Dry 
Pin Fittin Honing Machines, Brake Shoe 
Grinders, Brake Drum Lathes, Brake Shoe 
Setting Gages, Brake Drum Micrometers 
rake Oylinder Hones, Con-Rod Alignors 
Main and Oamshaft Bearing Horing Ma 
chines, Ridge Reamers, Cylinder Hones, Sur 
facing Hones, Torque Wrenches, Small Bore 
Hones, Tappet and Rocker Arm Grinders and 
other tools, Ammeo Tools, Inc 2110 Com 
monwealth Ave., North Chicago, Illinois 


11] SELECTED GUIDE OF SPECIAL 
IZED LUBRICATION TOOLS—-Set 
up in chart form covering 19 makes of cars 
and # specialized tools, Especially helpful to 
inexperienced operator, making it practically 
impossible to select the wrong gun or a 
cessory for any given operation. Also has 
chassia drawing pointing out every part 
named, Form No. 38-808. Alemite Div., Stew 
art Warner Corp 1826 Diversey Varkway 
Chicago 14, Illinois 


] ] MUSTANG ENGINES 
catalog en Mustang precision geared 
engines, Information on regular, plus-power 
and high compression models, Information on 
the Mustang guarantee and testing processes 
Mustagg Division of Rebuilders, Ine 100 
International Rd, Garland, Texas 


] ] FEATHERTOUCH colorful cata 
log sheets showing, with complete 
specifications, the ‘‘Feathertouch'’ valve seat 
grinders, ‘‘Intheblok'' valve grinder, Uni 
versal Preas and many other Winona prod 
ucts, Winena Tool Mfg. Co., Winona, Minn 


Complete 


1] DIXIE LAWN MOWERS Beautiful 

color catalog sheets on this complete 
line of mowers. Also sales aids and dis 
tributer mailing pieces, Southland Mower Co., 


You Can Keep Up 


fo Date! Send 


the Card for ... 


®@ more information about NEW PRODUCTS on following pages 
®@ copies of these new FREE CATALOGS AND BULLETINS 


Selma, Ala 


] 18 BRAKE SERVICE GUIDE—(omplete 

instructions for inspecting, flushing 
and bleeding the brake system. Handy trou 
ble cheek chart, Write for Bulletin HU-411 
Wagner Electric Corp., 6400 Plymouth Ave 
St. Louis 14, Mo 


1] RAMCO SERVICE MANUAL 5th 

edition. Illustrated. Gives complete 
data on piston ring installation—also hints 
on locating engine trouble—causes of oil 
loss——pitfalls of motor-overhauling and how 
to overcome, Ramsey OCorp., 3698 Borest Park 
Bivd., St. Louis 8, Mo 


12 OIL FILTER MANUAL Oatridge 

installation manual emphasizing 
easier service on late model cars with hard 
to-reach filters. Illustrated instructions for 
cars through ‘54, with cross reference chart 
Wix Oorporation, 1211 Ozark St., Gastonia 
N. 0 


12 TIRE RETRUING An illustrated 

bulletin about this newest extra-profit 
service. Describes ‘‘Bear Balantru'’ Service 
which makes possible both tire re-truing and 
wheel balancing in practically one operation 
Explains method using just one mounting 
Bear Mfg. Co., Dept. SAJ, Rock Island, Ii) 


12 COMPLETE DIETZ CATALOG 

Illustrates and describes the Dietz 
complete Line of Turn Signals, Clearance 
Marker Lights, Stop and Tail Lights, Head 
lights and Spotlights, Mirrors, and other 
lighting and safety equipment for passenger 
cars, trucks, buses and tractors, This 20 
page, color catalog also shows displays and 
merchandising aids and is indexed and Kala 
mazoo punched for easy reference and filing 
Rk. E. Dietz Co., 225 Wilkinson St Syracuse 
Lo = 


] 25 STANDARD DUTY GENERATOR 

REGULATORS A 16-page 8% 
x 11 inch booklet covering the operation and 
maintenance of Delco-Remy regulators, (62 
pictures) Contains illustrations showing va 
rious steps of adjustment. Will help automo 
tive electricians understand and service regu 
lators, Deleo-Remy Service Department, An 
derson, Indiana 


12 FRONT END SUSPENSIONS 14 

page booklet on the HOW'S 
WHAT'S and WHY'S of wheel suspensions 
Fully illustrated Describes advantages of 
GH line Available upon request from 
Hershey Metal Products, Ine Automotive 
Division, Derby, Conn 


127 HYDRAULIC BRAKE FLUID SERV 
ICES—-HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED Fasy reference 
book that contains helpful service instruc 
tions as well as detailed descriptions and 
illustrations of the latest methods and pro 
cedures for profitably servicing hydraulic 
braking systems. Send for Bulletin HU-17H 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri 


128 SIGNS OF PROFIT A four-page 
pamphlet deacribing Arrow generator 
and starter stock assortments, One page is 
devoted to a description of the Arrow Quick 
Checking Meter and ita uses. Arrow Armatures 
Co Sox 1425, Spartanburg, 8. ¢ 


129 AUTOMATIC TRANSMISSION 
SERVICE TOOLS~— Illustrated cata 
log pages for use of tools for Olds, Cadillac 
Pontiac Lincoln Nash Hudson Kaiser 
Frazer, Ford, Mercury and Chevrolet auto 


matic transmissions. The New Britain Ma 
chine Co New Britain, Conn 


13 VALVE CATALOG—-A new 160-page 

catalog of valves, valve guides, valve 
seats, valve openings and other valve com 
ponents is offered by Rich Mfg. Corp., Battle 
Oreek, Mich 


13] PLASTI-KOTE ‘‘DO - IT - YOUR 
SELF’’ PRODUCTS——Complete cata 
log of Plasti-Kote aerosol pressurized prod 
ucts, Covers prizes, color cards, merchandis 
ing display aids, et« on lacquers, enamels 
touch-up colors for tractors, farm equipment 
Includes fire extinguishers, insect repellent 
and other aerosol-packed items, Plasti-Kote 
Inc., 425 Lakeside Ave. N.W Oleveland 1% 
Ohio 


13 AUTOMOTIVE SERVICE GUIDE 

A practical and factual presentation 
of the use of Impactools in automotive serv 
icing. Contains time study reports showing 
how dealers and shops can increase profits 
for both themselves and their mechanics 
Automotive Service Guides are now available 
for Ford, Chevrolet, Plymouth, Oldsmobil« 
Hudson and Studebaker Specify whic! 
Guides you want, John K. Uhler, Ingersoll 
Rand Co., Phillipsburg, N. J 


133 CATALOG NO 54-25th ANNI 
VERSARY~ Features more than 200 


Champ-Item automotive replacement parts for 
all makes of cars. A handy service book 
Champ-Items Im 6190 Maple Ave St 
Louis 14, Mo 


] 3 STREAMLINER CATALOGS on 

Moog Coil action front end parts, coil 
springs, chassis parts and electrically heat 
treated springs for cars and trucks. Moog 
Industries, Inc., 6651 Easton Ave., St. Louis 
14, Mo 


] 35 WHEEL WEIGHTS Colorful cata 
log describes eight types of balance 
weights covering 74 sizes. Also lists weight 


tools for application and removal of weights 
Snug! Wheel Weight Mfg. Co.. Kokomo, Ind 


] 37 DELCO REMY ELECTRICAL 

SERVICE A 20-page 8%x11-inel 
booklet covering essential steps in servicing 
the electrical system on an automobile. Pro 
fusely illustrated (84 pictures). A muat for 


the automotive electrician, Deleo-Remy Ser 
ice Department, Anderson, Ind 
138 SPARK SPECIFICATION 
CHART types of ir 
stallations, designed to hang on wall, i: 
cludes correct procedure on installing and 
servicing spark plugs. Spark Plug Divisior 
Electric Auto Lite Co., Toledo, Ohio 


14 PRESSURIZED COOLING SYSTEM 
Servicing and maintenance of t 
cooling system is detailed in 


PLUG 


covering all 


pressurized 
booklet available from Stant Mfg. Co if 
Columbia Ave Connersville, Ind 


14] NEW PISTON RING CATALOG anid 
full Power Story on Moog X-Plus 
Piston Rings for motor reconditioning. Mo 
Piston Ring Co., 6651 Easton Ave., St. Lou 
14, Mo 
142 WIRE, CABLE AND IGNITION 
CATALOGS of Andrews Mfg. (©: 
924 8. Theresa, St. Louis, Mo 


143 NATIONAL MACHINE LINE—\: 

fully illustrated pamphlet describing 
function and construction of National Drive 
Shaft Bushing and Seal Assemblies, Un 
versal Joint Ball Housing Kit, Transmission 
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1428, Spartanburg, 8. 0. 
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PUEL PUMPS AND ANTI- 


Kits and 
1, Airtex Aute- 
I mi, 


ne., 
piney Sparen Seese 
bes the new reck- 
fhe areas fas 


jacks, motor stands, floor 


"E'Csbls Company, Ine. 
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ae 


eH 


F 
the 
$3 
Ee 





ve, ay Be Ae 

cover au 

ae Sat ea, ar 

apecification data. Electric Aute- 

te Oo., Spark Ping Division, Champlain & 
Chestnut 8t., Toledo 1, Ohio, 


19 SPARK PLUGS —— Condenser four- 
onan maotien felies for Passen- 
r 
ek’’ Indieteator and Date 
os ae ge tool is y —_ 
serv men lagnosing spark 
range problems, ‘The Electric’ Aute Lite 


Roget Division, Oh & 
it @ 1, Ohio, z 


e> 


asORrPTiYE, BOOKLET © sien sine 
— Latest alpha- 
and factory-recommended 


deasematas a com 
ciple automobile shock ab- 
— Mig. & Supply Oo., 


ABSORBER CATALOG NO. 


on A $e-peee ng by num- 
cars, and some 
Monroe 


ulpment Go., Monroe, 


AND HOWS OF VOLT 


lustrate the text. otor uets, 
= 7 Northern Bivd., Long Island City 


215 LAHER CATALOG PAGE — Both 


sides feature ear 

“4 booster > tnetud on epesstieotons 
and price. er Bring Tire o 
Madison Ave. Memphis. Teun ” 





to 
tion MB, 


BXIDE SECOND ANNIVERSARY 

REPORT—Oustomer results and con- 

struction details of Exide Ultra-Start Battery 

in sight page booklet, The E Btorege 

aad . 22 8. 16th Bt. Philadeiphia 2, 
TROUBLE 


ING — Clearly describes and iliue- 
trates correct presepape Ser testing fuel and 


secoum pumps, and to rd properly « 
pump pressure gauge. Four- pam- 
phiet oles Spapates completa foo! pump 
specifications « car application 
Kem ey Go., 20-21 Wagaraw Rd. 

ir Lawn, BN. J. 


egy nen | eames oy 
pe catalog listing complete line 
portable slectrieal tools, including drills, 
polishers, sanders, valve face and seat grind- 
ers, bench grinders, abrasive dice and flexi. 
ble shafts. Also included are electric tools 
for home work shop and crafteman. Albertson 
& Oo., Ine., Sioux City, lows. 


23 NEW MODEL 619 CRANKSHAFT 

~— A 2-page informative 
bulletin just published by Lempeo Products, 
Ine, Complete with illustrations, dimensions 
and re data on this low-cost, precision 
crankshaft er with outboard counter- 


balancing. 1 Products, Ine., D 
feud, Bollord tle Ie PO 


RUBBER PRODUCTS — A con 

densed catalog designed for parts 
reference wor uet releseed. It contains 
handy simplified identification and Illustra. 
tions of floor mats, pedal pads, motor mounts, 
and rubber bushings. Doan Mfg. Oo., 1725 
London Road, Cleveland 12, Ohio. 


OIL FILTER SELLING AID8—How 

to get extra fite tn off filter serv 
lee anles. A profit-making proup of sales tools 
for dealere—the K&-80 Assortment of filter 
eart and band tools for use in servicing 
the -to-get-at as well as readily accessible 
filters op today's passenger care tz Dir- 
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SOUTHERN AUTOMOTIVE JOURNAL 
806 Peachtree St., N. E. 


Atlanta 5, Ga. 





Eee 
oe Li» ig Jersey. 


RADIATOR AND WATER 
y- eh dgsribng naw rade 


ee ener 


and Hudson Wet 
411 WN. Woleoth Ave, Obleage, I 


nears 
AUTO- 


St, Louls 14, M 


315 i pr volo x11 LONITION 3 Dele amy ‘ 
'* a: lighting > W a - 
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366 See AEE cements Fem urea 


ae, 

main bearing attachment 
oa in the block and new WL TO-0O 
&® must for Dynsflow, 
and other hydramatic trans- 
— i Tool Mig. Co., Winona, 
370 BMEEROL MFG. CO. — Oomplete 
ted gee] on entire nae: 

Oil, Marvel a big © 

= Oiler, iHi-Re Rev Motor Ou. 
Shows deccription. ~ er in- 


fonapicn. Mucewel % Co.,, 242 W. 69th 
Bt., New York 23, N. 


AE ay wt a "Price list, complete details 

te and scces- 

sorien, and and ides multipurpose uses where 

tools can save up to 90% of time re- 

quired by hand methods. John K. Ubler, In- 
li-Rand Oo., Phillipsburg, N. J. 


3 HIGHWAY SAFETY BQUIPMENT 

~—~A two-color 12-page presentation 

of the entire Antes, line. Includes the new 

Anthes ee and pep Lites. All items are 

a oe ribed and pisinily numbered with 

Exon lite tor'yous sobely. dotiee 

> a pune or your supply. 8 
Force Oiler Oo., Fort Madison, Iowa. 


any d HOT SPRAYING METHODS 

sutomotive refinishing described 

in boo A ‘"Phe Hot issue,’ Based on ex- 

heustive research it gives both advantages, 

disadvantages and technica! information de- 

rived from these tests, Martin-Senour Oom- 
pany, 2620 &. Quarry &t., Chicago 8, Lil. 





407 tus AB O’s OF GAPE PROFITABLE 
SERVICE — A 24-pa, page k 
lished Bowes ‘‘Seal Past’’ ‘ 
Jomplae wy gg trations and how-to-do- 
tructions. Outlines latest tube and casting 
repair techniques as well se recondition 
Fast" Goro, poeta ie recale, Pong ** Sea 
Fast’ ‘orth Pine Street, Indian- 
apolis 2, Indiana. 


408 Wapsumrp, wien evar 
prope: le eo BS ny 
r arm « Cat or 
Tet and curved oted 


ears and trucks, 
{986-1962 — inclusive—ehart DM 5642. 
Hy . 817 Washington &t., 


410 PRs rene eran 


Fagner, Hlectzl: 


maintenance 
Oorp., 6400 Plymouth Ave., St, is 34, Mo 


41 TAIL PIPE REPAIR KIT — A four- 
color catal describing 
Qugher beney sence seamless tail re- 
ba ag Four i to fit all cars, aker 
preme Ohemical Oorp.. 915 Whitman &t., 


Montgomery, Alabam 


4 SIOUX TOOLS — Mustvaend and de- 
-page Catalog 


eer re condensed 
No. sIoux Perteble” soetete Tools 
for repair and mainte Al- 
bertson & pany, Inc., 8100 Lowell Ave. 
Sioux City, Iowa, 
afl Pee HOW TO PREVENT PREMATURE 
BRAKE BLOCK PAIL 


List Items You Want. 
Tear Out and Mail 
Attached Card 


Now! 








NEW PRODUCTS 


AND CATALOGS 


according to the manufacturer It 

comes ready for installation with 

bulb, harness, plastic-tipped handlk 

and Tungsol flasher 

700—Point Sets signals, meets safety lighting require- Want more info? Use coupon on 
ments and is especially useful on page 106 and you will get tu 

large vehicles with restricted views, (More New Products on pagel10) 











One-piece point sets which are said 
to facilitate installation and prevent 
loose connections by use of a rigid 
connector stud for primary and con- 
denser leads have been announced by 
Kem Manufacturing Co., Inc., Fair- 
lawn, N. J. 

The pre-assembled points were in- 


stalled in a 1953 Oldsmobile V-8 in 

912 minutes, according to the an- 

nouncement, whereas 36 minutes is GET A TRADE-IN 
_—_—_—— 


the factory-prescribed time. 
Want more info? Use coupon on 


page 106 and you will get it! ALLOWANCE 


701—Valve Pads 


Overhead valve pads for 1955 Chev- 
rolet V-8’s, Y-block V-8’s, Ford 6's, 
Chevrolet 6’s, GMC trucks, Buick 
standards and masters, Nashes, Stud- 
ebakers, International trucks, Olds 
mobiles, Lincolns, Mercurys, Cadil 


lacs, Willys, MG’s and Austins are Exchange with 
MUSTANG} 


the dollars roll in 
when you sell 
Mustang 








$10 profit per shop hour 


much more thon you meke overhauling 


available from Earle Estes Manufac- 
turing Co., Union City, Ga 

To install the pads, which are mad Written new engine guarantee 
of cotton wicks sewed together and 
enclosed in porous duck covers, r¢ you don’t gamble. 
move the valve covers and place the Mustang guarentees the job. 
pads (saturated with motor oil) over 
the mechanism and recover 


Want more info? Use coupon on Every Mustang performance tested fal 


page 106 and you will get it! 


2 you sell it with confidence. M7. 
y, Z 


702—Signal Switch ; Lorene 
A universal directional signal Z fNGO/ , 


switch unit specially designed for 
heavy-duty service on buses, trucks Available for most makes and models 
and trailers is now being marketed 
by Auto Lamp Manufacturing Co., 
2909 Indiana Ave., Chicago 16, II. 
The manually operated’ switch, 
which has a built-in pilot light, fits 
most steering columns and operates 
standard six- and 12-volt directional 
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Colormagic on the Car Cushion 


NOW! AND NEVER BEFORE 


SARAN PLASTIC 


RIDING COMFORT AT ITS BEST 


BREATHES AS YOU RIDE 


4 
EASY TO y 
KEEP CLEAN ™~ 


WINNING MORE SALES FOR YOU IN '55 


PROTECTS WITHOUT HIDING 


| 


NO CLOTHING 
DRAG 


/ 


ii 
LOCKED-IN 
COLORS 


LIST 
PRICE 


it be: 


FOR FRONT 
OR REAR 


Naturally it is Crest bringing you the newest, the finest Cushion Topper, the 
modern approach to cushion comfort and upholstery protection. And — it’s avail- 
able in the beautiful pastel shades your customers have been asking for. 
Saran Plastic Cushion Toppers bring your customers a new color beauty that’s 


alive with luxury, 


Topper” 


CUSHION COVER 


Want more facts? Use Reader Service Card Page 106 


There’s real customer acceptance in 
Saran Plastic Cushion Topper — and 
profits, too! Only a few part numbers 
are needed for a well-rounded stock; 
no special tools or skilled help are 
required for installation; a complete 
dealer merchandising program and con- 
tinuous national advertising bring you 
repeat sales and profits, and you join 
the nationwide Cushion Topper Sales 
Center dealers. 


BE SURE TO GET YOUR SHARE 
of Saran Plastic Cushion Topper profits 
in 1955! For complete details, fill out 


the coupon on the opposite page. 


“Toppere 


NO CLOTHING DRAG. The 
smooth, durable Saran Plastic elimi- 
nates clothing drag — slide in or 
out, effortlessly. 

PROTECTS WITHOUT HIDING. 
Like all members of the famous 
Cushion Topper family, Saran Plas- 
tic Toppers give protection where 
it really counts—on the seat cushion. 
The seat back remains exposed to 
blend with modern interior styling. 
RIDING COMFORT AT ITS 
BEST. You ride relaxed — arrive 
refreshed — because riding on Saran 
Plastic Toppers is the most com- 
fortable way to travel. It insulates 
and cushions the ride every second 
your customers are on the road. 
EASY TO KEEP CLEAN. Tough 
Saran Plastic resists dirt, stains and 
grime. There are no soft fibers to 
absorb soil or moisture. A damp 
cloth brings Saran Plastic surface 
back to sparkling, new appearance. 
LOCKED-IN COLORS. Saran 
Plastic Cushion Toppers are avail- 
able in three exciting pastel shades: 
red, green and blue. The colors are 
locked in... can’t fade, can’t 
wear away. 


) HERE IS 
MERCHANDISING 
AT ITS BEST 
WITH THIS 
COMPLETE 
IMPULSE BUYING 
CUSHION 
TOPPER 
SALES CENTER 


You're in a profitable business within your 
present business and it takes only 200 square 
inches of floor space. Cushion Topper Sales 
Centers produce sales almost automatically. 
It includes a strong eye-arresting, traffic- 
stopping metal display that displays six Crest 
Cushion Toppers, a sample fabric book, en- 
velope stuffers, a wall banner, window 
streamers and complete merchandising point- 
of-purchase aids. The Sales Center is stocked 
with eight Saran Plastic Toppers (stock No. 3) 
in locked-in lovely pastel colors. You pay 
for Cushion Toppers only — all merchandis- 
ing aids are shipped FREE! 
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Colormagic Snapped to the Car Floor 
The Magic of ©) Prevents Slip, Slide or Creep 


-Pot win FLOOR TOPPERS 


with exclusive snap-fitted design 





FLEXIBLE CONTOUR FIT 
CUSHIONS 
VIBRATION 


CAN'T SLIP 
OR SLIDE 


SNAP-FITTED— 
‘Always Under Foot’”’ 


CAN’T SLIP, SLIDE OR 
CREEP — Car- Pet Twins are 
wedded to the car floor. Twin 
Topper’s exclusive new snap- 
fitted construction anchors them 
to the car floor. Once installed 
they can’t creep, can’t move. 
Yet they snap on — snap off for 
easy cleaning. 


FLEXIBLE CONTOUR FIT — 
Unlike hard, makeshift mate- 
rials, flexible Twins follow the 
contours of the car floor — leave 
no gaping spaces to collect dust, 
dirt, and moisture. 
CUSHIONS VIBRATION— 
Twin Toppers are cushioned by 
Thana Foam Latex that absorbs 
shock, uncomfortable vibration, 
and insulates against extremes 
of heat or cold. 


TOUGH VINYL PLASTIC 
SURFACE — Has no ribs, no 
ridges, no fingers to collect dirt 
and water. It resists abrasions 
and stains — cleans in seconds 
with a damp cloth. 








COLORMAGIC.- 
STYLED 


THERE'S MAGIC HERE 


INSULATES AGAINST 


HEAT OR COLD TOUGH VINYL PLASTIC SURFACE 


Colormagic-Styled For Every One Of Your Customers 


FIRST — an outdoor material was snap-fitted design locks Twin Top- 


COLORMAGIC - STYLED — 
Twin Toppers are available in 
11 brilliant colors impossible to 
reproduce in makeshift mate- 
rials. There’s a Colormagic color 
to complement every car interior 

locked-in colors that never 
fade. They’re a fresh, colorful 
approach to modern car floors. 


THANA 
FOAM 


Floor Topper 


reshaped to fit car floors and cover 
up worn spots — or protect new car 
floors. But they slipped and slid out 
of position. THEN — car interiors 
became so colorful that dull blacks 
and browns wouldn't do, This make- 
shift material had little color variety. 
And they still moved out of position. 
NOW —Car-Pet Twin Floor Toppers 
offer the first scientifically styled floor 
covering in 11 brilliant colors that 
can’t slip, slide or creep. Exclusive 


pers to the car floor, Car-Pet Twin 
Toppers obsolete all previous types 
of floor coverings. They're what your 
customers have been demanding and 
waiting for. Stock them — display 
them — and you'll sell them. There 
is no complicated inventory plan. 
Car-Pet Twin Toppers fit all car 
floors — one universal size. Now — fill 
out the coupon below. Be the first to 
get the sales and profits available in 
your community. 


ndadas ° % 


THE CREST COMPANY, 5735 Cass Avenue, Detroit 2, Michigan 


Name 
Please rush me complete 
details on 


Car-Pet 
Twin Toppers 


Address 


Company Name 


Alwoys Under Foot” 


] Cushion Topper 
Sales ( enter City Jone State 


bean oeanaeencean aan nmeaeeun aaeedl 
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More New Products 
(Continued from page 107) 





703—-Battery Chargers 


Two battery chargers, both ac- 
commodating six-volt batteries at 80 
amps and 12-volt batteries at 40 
amps, featuring heavy-duty trans- 
formers, large ventilating fans, full- 
wave selenium rectifiers and over- 
load protection, have been = an- 
nounced by Allen Electric & Equip- 
ment Co., 2101 N. Pitcher St., Kala- 
mazoo, Mich 


Mode! F-560 is portable with carry- 
ing handle; the other, Model F-562, is 
wheel-mounted with grease-resistant 
tires, an automatic timer and a tub- 
ular steel handle with rubber grip 
and hooks for storing leads 

Want more info? Use coupon on 

page 106 and you will get it! 


704—Stud Assembly 


A spring shackle oversize stud as- 
sembly for the rear spring front hang- 
er on 1949-54 Fords and 1952-54 
Mercurys has been announced by 
Champ-Items, Inc., 6191 Maple Ave., 
St. Louis 14, Mo. 

Since the rear spring front hanger 
on Fords and Mercurys is welded or 





Packaged Profits 


for the 


IGNITION 


SPECIALIST! 


Andrews Ignition Parts, Wire 
and Cables is the complete line 
of quality automotive merchan- 
dise, attractively packaged, 
and designed for perfect fit. A 
boon to the Ignition Specialist 
who takes pride in his replace- 


ment service. 


ASK YOUR JOBBER 


Southeastern Re 


totive: 
LAWRENCE M., HIRSIG & COMPANY 


American Natione! Bank Building 
Jacksonville 7, Floride 


Want more facts? Use Reader Service Card Page 106 


+4 


D0S-50H 


= 


Andre us 


a2 


Southwestern Representative: 


LYNN & HEMPHILL 


301 North Market 
Dellas, Texas 


ST. LOUIS, MO. 





a 
R_oversize D 


riveted to the frame, the manufac 
turer said, a new stud will not cor- 
rect wear in the hanger when stud 
holes are worn. This No. 105 tapered 
oversize stud, which comes complete 
with rubber bushings, nut and lock 
washer, eliminates the necessity for 
replacing the hanger 

Want more info? U 

page 106 and you will get it! 


coupon on 


705—Tubeless Tire Bulletin 


An illustrated four-page bulletin 
on tubeless tire repair equipment and 
materials, featuring information on 
“plug-the-hole” vulcanizing patch re 
pair method, has been issued by Mon 
key Grip Sales Co., P. O. Box 6170, 
Dallas, Texas. Magnetic pressure foot 
vulcanizing clamps are also covered 

Want more info? Use coupon on 

page 106 and you will get it! 


706—Lubrication Fittings 


Lubrication fittings individually 
packaged in hermetically-sealed cel 
lothene to keep out moisture and dirt 
have been announced by Alemite Di 
vision, Stewart-Warner Corp., 1826 
Diversey Pkwy., Chicago 14, Ill 

A display stand is available con- 
taining five boxes of 100 each of the 


more widely used fittings, each en- 
cased in a 2” segment of the strip 
Model numbers are stamped on each 
package. 
Want more info? Use coupon on 
page 106 and you will get it! 


707—Wheel Balancer 


An on-the-car wheel balancer, 
featuring a foot-operated control 
switch, a remote control wheel spin- 
ner and a partitioned weight tray, 
has been announced by Hemmeter 
Corp., 57 Evelyn Ave., Mountain 
View, Calif 

The unit has a 1'’hp motor and a 
flat, full-view scale. It balances to 
Six ozs in one ope ration, the an 
nouncement said 

Want more info? Use coupon o1 

page 106 and you will get it! 
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YOU are INVITED to ATTEND 


See the newest 
and the finest tn 


eutomotive 


TOOLS e« PARTS 
SHOP EQUIPMENT 
CHEMICALS 
SUPPLIES 


* Over 200 of the 
Nation's leading 
manufacturers 
will exhibit 


* Over 300 Southwestern 
Jobbers sponsor this great 
merchandising event 


SAN ANTONIO, TEXAS— MARCH 31, APRIL 1, 2, 3 


SHOW HOURS for visiting members of the automotive trades 
and guests: March 31, 1 p.m.-6 p.m., April 1, 1 p.m.-10 p.m., 
April 2, 1 p.m.-10 p.m., April 3, 10 a.m.-5 p.m. 


DAILY ATTENDANCE PRIZE—$350.00 CONSOLE T-V 


Sponsored by 


era THE SOUTHWEST 


ae ee ee 
ol t+ nWee di ‘ ‘Is from a Sponsoring Jobber. 
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More People Buy 


WHEEL 
WEIGHTS 


because they 


DO THE JOB: 


ad Type 

Made for all cars with K and L rims. 

All passenger cars manufactured 

since 1949 have either K or L type rims. 

Made in the following sizes: '/4- Y2- %- 1- 1%- 
1Y2- 1%- 2- 2Y4- 242- 2%- 3- 3/2- 4-ounce 


ALL PERFECT WEIGHTS WILL FIT RIMS MOUNTED 
WITH TUBELESS TIRES AS WELL AS RIMS 
MOUNTED WITH REGULAR TIRES AND TUBES 


PERFECT Wheel Weights are designed RIGHT and made RIGHT. They fit 
ALL rims mounted with tubeless tires. They're made to do the kind of a job 
that lasts and means satisfaction. That's why MORE PEOPLE RIDE ON 
PERFECT WHEEL WEIGHTS THAN ANY OTHER KIND. PERFECTS are pre- 
cision manufactured to fit any car and GUARANTEED to be within 1/32 
of an ounce correct. Get the weight that lives up to its name—PERFECT. 


—— 
‘U” Type eee “Special” Type 


Fits all passenger cars made before 1949 Made for all late model 
which had either E or F type rims. Still gives Cadillacs equipped with 
satisfaction on most cars * (Not recommended large chrome hub caps cov 
RR for late model Fords and Mercurys. Use ering the entire wheel. Made 


p  "'C” Type for these cars.) manufactured . 
'\8)} up to present time. Sizes: 2-1-1 %/2- 2-24. in the following sizes: '2- 1 
.X 3- 3¥2- 4- 4%2- 5- 5'/2-6-ounce 1%4--2- 242- J-ounce. 


Keene Oa 
PERFECT EQUIPMENT CORP. 
804 W. Morgan St KOKOMO. IND. P.O. Box 706 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 





708—Fitting Chart 


A 3%” x 6%” chart for selecting 
brass fittings for iron pipe threads 
—a >and copper tub- 
jing, featuring 
| OAASS FITTING i holes of standard 
“SELECTO-SIZER” - | brass fitting sizes, 
OM PIPE THREAD SIZES | i ha been issued 
geet iby E. Edelmann 
{i \P\C\ Rr & Co., 2332 W 
oe J\/ i Logan Blvd, Chi 
"1 we Ve (Ve cago 47, Ill 

@ Called the “S« 
lecto-Sizer,” the 
- f \f\CN. {iron pipe thread 
) ) ¥ sizes include 1%”, 

7/16 4%”, 4” and %” 
) ) ) - ; Copper tubing 

’ ie oe ate te | hole begin at 


Corres TusING SIZES 


1. (OtLmann & CO %” and go up 

jamal ;©j through 3/16”, 

4”, 5/16”, %”, 

7/16”, 4%”, %” and %”. A six-inch 

ruler is incorporated on the edge. The 

serviceman matches brass fitting ends 

to holes in the card to determine 

proper sizes 

Want more info? Use coupon on 
page 106 and you will get it! 


709—Ignition Spray 


A spray for guarding the ignition 
system against moisture, and which 
forms a plastic coating when dry, ha: 
been announced by Plasti-Kote, Inc 
425 Lakeside Ave. N. W., Cleveland 
13, Ohio. It is also useful in combat 
ing rust and corrosion on radio and 
TV antennae 

Want more info? Use coupon on 

page 106 and you will get it! 


710—Car Cooler 


A car cooler which can double a 
a portable refrigerator or beverage 
cooler has been introduced by Acton 
Manufacturing Co., Inc., 605 S. Sum 
mit St., Arkansas City, Kan 

Using ice as a cooling medium, the 
unit, which holds 100 lbs., is in 


stalled in the car trunk. A high-speed 
six- or 12-volt electric sump pump 
circulates ice water through cooling 
fins in the blower section. Air from 
the interior of the car 1 
through the fins by a six- o 
blower and is returned to the 
ger area in a constant cyci »y al 
connecting the hose he ice chest 
unit is converted for use on picni 
or parties. Price is $125 

Want more info? Uss« coupon on 

page 106 and you will get it! 
(More New Products on page 116) 


I 
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2 “cure 98 J of 
= 6All Brake Troubles 


in 3 
Special Note—A number of 1955 cars have e 
non-adjustable anchors. Pre-fitting of these imp e feps 


shoes with a bench type radius grinder, before 
Step 1 cation. Tho Grete better a eemsee ft 
grinds the shoes to drum size while they are 
Measure drum and set Brake Dokter tn position on the cor 
allowing for shoe operating clear- 
ance. 





Step 2 


Mount Brake Dokter on spindle— , 
adjust shoes and grind lining to > o\ Y The Brake Dokter is a com- 
100% drum contact. =" bination brake drum gauge, 
» brake shoe gauge, central- 
izing tool and precision, 
spindle-mounted lining 
grinder, 








Handles all popular brake assem- 
blies—the new type with fixed 
anchors... or those with adjustable 
anchors—also self-centering shoe 
assemblies. 


Grinding shoes while mounted on the backing 
plate eliminates diving, side pull, squeals, 
hard and soft pedal and other brake troubles. 


It provides the only method of removing all accumulated errors 
in one operation... with proper shoe-to-drum clearance so that 
lining has correct arc and is square with face of drum. 


\ Approved, used or recommended by leading vehicle manu- 
vT \ facturers’ service departments. 


Ask Your Jobber or Mail Coupon 


Install drum. No further adjustment 


\ 
al See Us 


Booths 


Barrett Equipment Co. 
Zist & Cass, St. Louis 6, Mo 


270-271-272 


| 

| 

! 

| 
21st and Cass + St. Louis 6, Mo. AUTOMOTIVE ! Address 

| 


Send us complete details on the Brake Dokter 
City 


SHOW 
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WALKER OIL FILTERS 


y ‘aeninar 


Check the Water 
in the Crankcase Oil 
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aA TAI ated dacttentive of all 
oil contaminants—the chief cause 
of sludge and source of corrosive 
acids. In photos, left test tube con- 
tains contaminated oil. In center, a 
few drops of water are added. Third 
photo, shows how water broke 
down detergency ... allowed con- 
taminants to settle out in tube. 


that all gasoline engines produce 
water... that water in the oil is a 
threat to the performance of their 
cars. In their owners’ manuals they 
warn of water damage in normal 
stop and go driving. Picture shows 
how water “‘blows-by” the pistons 
into crankcase oil to form sludge 
and acids. 








all about the damages of water- 
caused sludge and acids. They see 
the results in the acid-pitted bear- 
ings and sludge-gummed valves 
which they are so often called wu 

to replace. Pictures show ty: 
sludge and acid action on engine 
parts. 


May | check the water in your oii? That question is important to your customers 
because water is the most destructive of all oil contaminants. Protect them against 


water-caused sludge and acids by installing the Walker Oil Filter—the 


specifically designed to check water in the crankcase oil 


WHAT THE ENGINE PUTS IN... WALKER TAKES OUT 





WATER from engine blow-by 


/ 





ROAD DIRT from engine breathing 


df 





CARBON SOOT and LEAD COMPOUNDS from engine combustion 





METAL PARTICLES from engine wear 





Tell these facts to your customers .. . 


Every gallon of gasoline burned 
in an internal combustion engine 
produces a gallon of water. 


Not all of that water evaporates 
or passes out the exhaust — some 
water always blows by the pistons 


into the crankcase oil. 
Water in the oil is the chief cause 


of sludge and source of acids. 


Remember, your customers 


tection offered by the Walker Oil Filter 
that checks water in the 


Laminar construction- 


_ 


you can do it in 30 seconds 








Sludge and acids cause poor en- 
gine performance and costly 


repairs. 

The Walker Oil Filter checks dam- 
age from water in the crankcase ¢ 
oil because it is the filter specifi- 


cally designed toremoveall harm 
ful contaminants —including water 


need the complete filtration pro 
with exclusive patented 


oil and also 


removes all other harmful contaminants. 


oil filter 


The Walker replacement element 


gives added protection 


in any make or type of oil filter. 


Racine, Wis. + Oil Filters... Exhaust Silencers .. . Jacks 


WALKER MANUFACTURING COMPANY of Wisconsin . 


Want more facts? Use Reader Service Card Page 106 115 
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More New Products 
(Continued from page 112) 





711—Self-Spray Unit 


A line of self-spray enamels and 
lacquers in aerosol containers, each 
equipped with a spray gun, has been 
announced by Plasti-Kote, Inc., 425 
Lakeside Ave. N, W., Cleveland 13, 
Ohio. The enamel, which is said to 
dry dust-free in 20 minutes, dries 
hard in three hours. A gray metal 
primer with a zinc chromate base for 
inhibiting rust is also available. 

Want more info? Use coupon on 

page 106 and you will get it! 


712—Spark Plug Gasket 


A 14-mm, steel spark plug gasket, 
providing a tighter, more permanent 
seal between the gasket seat of the 
spark plug and the engine head, the 
manufacturer said, has been an- 
nounced by Champion Spark Plug 
Co., 900 Upton Ave., Toledo 1, Ohio. 

The gasket is made of a zinc-plated, 
di-chromated steel to retard corrosion 
and is .065” thick, compared with 
085” of a copper gasket, but the 
compressed thickness is the same. 
However, they require a slightly dif- 
ferent installation procedure from a 
copper gasket. 

Want more info? Use coupon on 

page 106 and you will get it! 





Add ‘2,190 a year 


to Your Net Profits by Balancing 
One Car a Day with the Famous 


HUN TER Wheel Balancer 


Ask your Hunter representative 
for complete details and actual 
case histories on amazing Hunter 
profits. By balancing only four 
cars a week your 

Hunter Tune-In 

Balancer will pay 

for itself out of profits in 90 
days. No wonder more Hunter 
Wheel Balancers have been 
sold than any other make. 


~ 
Wwr-wKn 


Ask your jobber about 


| is 
_4 lo => <a 


Hunter Trim-A-Wate— 
the all-in-one, all-purpose 
wheel weight tool 


Hunter X-Act passenger 
car and truck wheel weights 


me 


Ili)) HUNTER Engineering Company 


Hunter Avenue and Ladue Road 


ee ee ee 


CONTACT YOUR JOBBER OR MAIL THIS COUPON 


TO HUNTER ENGINEERING COMPANY 
Hunter Avenue and Ladue Road 


St. Louis 24, Missouri SAJ-35 


Please send me more information on the Hunter 
Tune-in Wheel Balancer 

Name 

Company 

Address 

City 


Be Sure to visit the Hunter Booth at the 
Southwest Automotive Show in San Antonio 


Want more facts? Use Reader Service Card Page 106 





713—Seal Kit 


A torque tube and ball-joint grease 
kit with locking clamp for retainer 
nuts to fit 1937-54 Chevrolet passen- 
ger cars and pick-up trucks is avail- 


able from Champ-Items, Inc., 6191 
Maple Ave., St. Louis 14, Mo 

A clamp locks the packing nut to 
keep it from backing off. The seal 
is split for easy installation 

Want more info? Use coupon on 

page 106 and you will get it! 


714—Steam Cleaner 


A small steam cleaner which works 
directly off regular water mains 
where pressure is 60 Ibs. or greater, 
reportedly reach working tempera 
tures in two to three minutes and 
delivers 60 gals. of hot solution hourly 
at 50 psi and up, h been announced 
by Malsbary Manufacturing Co., 845 
92nd Ave., Oakland 3, Calif 

Where water main pressure is be 
low 60 Ib: , a booster pump a embly 
which bolts directly to the cleaner 
is available to boost pressure 50 Ib 
above inlet pressure Standard ac 
cessories include nozzle-control steam 
gun, 25-ft. steam hose draft diverter 
and instructions and parts list 

Want more info? Use coupon on 

page 106 and you will get it! 


715—-Body-Mounting Mirror 


A body-mounting mirror for wrap 
around or standard windshields and 
right- or left-side mounting has been 
announced by Yankee Metal Prod 
ucts Corp., 25 Grand, Norwalk, Conn 

The mirror, which has an adjust 
able 44%” offset head mounted on an 


adjustable arm, is available with 
polished plate glass or glass that i 
according to the manufacturer, dou 
ble-thick, distortion-free and non 
glare producing 
Want more info? Use coupon or 
page 106 and you will get it! 
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Mr. Dealer—Here’s how to 


make a $7.15 per car sale 


on an operation as simple 
as an oil change! 


rrpe “A 


eFitt 


isstOn & 


vwerstid® 
 ulteamatic ” 


*Flare Liqui-Matic Fluid 
65c a qt. The average car uses I! qts., 


wertlite 
srudeboket 


, Ke 7 
Ai 
om wd 


tails for 


which makes a total sale of $7.15. in addi 
tion, many dealers make a charge for serv 
ice. Your opportunity for greater profits. 


Over 7,000,000 Automatic Transmission Cars are Potential 
Customers ... Thousands More are Built Each Year! 


GET READY FOR YOUR SHARE OF THIS TOP-PROFIT ITEM! 


More than 7,000,000 General Motors and other 
make cars are already equipped with automatic 
transmissions and the number is ever growing! 
These units require a refill every 10,000 to 
25,000 miles. The Service Manual which the 


ree! 


New Service Manual On 
Automatic Transmissions 
An illustrated service guide for me- 
chanics and service station ottend- 
ants! Contains complete details on 
checking, draining and refilling all 
cars with autometic and semi-auto- 
motic transmissions, and Hudson wet 
clutches. Mail the coupon today 


THE BELL COMPANY, Inc. 
413 N. Wolcott Ave., Chicago 22, Ill. 
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Bell Company offers, fully explains how to serv- 
ice and refill these transmissions. Any garage or 
service station can render this service. Your 
local jobber has FLARE LIQUI-MATIC FLUID 


available in convenient sizes. Contact him today, 


‘so ee 2 2 SS Se Se eee ee ee eee ee oe a 
THE BELL COMPANY, Inc. Dept. SA 
413 N. Wolcott Ave., Chicago 22, Ill. 


Please send me immediately a free copy of your Service 
Manual on Automatic Transmissions. 


Want more facts? Use Reader Service Card Page 106 





716—Testing Data Booklet 


A booklet of test specifications for 
active models of its line of batteries 
coils, distributors, generators crank- 
ing motors, regulators and magnetic 
or solenoid switches has been is- 
sued for maintenance and testing of 
electrical equipment in the service 
field by Delco-Remy Division, An- 
derson, Ind. Called DR-324S, list 
price 1s 25¢ each with a special price 
for ten or more. Individuals or busi- 
nesses should contact a local United 
Motors Service dealer or write to 
United Motors Service, 3044 Ww 
Grand Blvd., Detroit 2, Mich. 

Want more info? Use coupon on 

page 106 and you will get it! 


717—Lacquer Thinner 


A lacquer thinner said to help re- 
tard chalking on a baked enamel 
finish and to help eliminate swelling 
of sand scratches has been developed 
by Brown Solvents Corp., 111 E. Grif- 
fith, Charlotte, N. C. 

The thinner, which is applied in a 


one-to-one combination, also helps, 


according to the manufacturer, blend 
new lacquer color into original fin- 
ish while doing spot work, cuts time 
for polishing and reduces the possi- 
bilities of lacquer primer surfacer 
peeling, pin holing, shrinking or dull- 
ing lacquer color by being porous 
Want more info? Use coupon on 
page 106 and you will get it! 





TRIPLE A SPECIALTY COM 


SALES DISTRIBUTORS 


Sidney Butz & Associates, 521 E. 20th, Charlotte 6, N. C. 
J. S. Connell Company, 2816 Commerce St., Dallas 1, Texas 


There’s a Double-Duty 


(6 and 12 volt) 


Silver Beauty made for you 


Want more facts? Use Reader Service Card Page 106 


Whether you 
need a 2 amp. slow 
charger or a 75 amp. 
fast charger — or something 
somewhere in between— Silver 
Beauty has a model specially 
designed to handle the job for you 
in the best and quickest way. Yes! 
Now you can get a lifetime-depend- 
able Silver Beauty Charger for 
both 6 and 12 volt batteries in 
a size for every need and use 
— auto, truck, marine, or 
farm. See your jobber 
for details. 


PANY © CHICAGO 12, ILL. 





718—Valve Seat Grinder 


A valve seat grinder with pilots 
consisting of a spring steel expanding 
paralle] sleeve with internal tapered 
fins to match the male taper of the 
hardened and ground steel arbor and 
designed to center concentrically with 
the least worn portion of the valve 


Mua 
’ 


gy | 


guide has been announced by Tobin- 
Arp Manufacturing Co., 6442 S. Penn, 
Minneapolis 23, Minn 

Each sleeve has a range of approx- 
imately .010” to accommodate dis- 
crepancies in the I.D. of valve guides 
produced by different manufacturers 
The grinding head, which is powered 
by 110 volts AC-DC, 12,000 rpm 
heavy- duty angle driver, is equipped 
with a timing-belt-driven speed re 
ducer adjusting to 6,500 rpm with in 
creased torque for pulling grinding 
wheels over 24%” diameter 

Want more info? Use coupon on 

page 106 and you will get it! 


719—Caster Corrector 


A caster-correcting compensator 
for 1955 Chrysler Corp cars has been 
introduced by Kwik-Ezee, Inc., 17 W 
60th St., New York 23, N. Y. Three 
sizes are available 

Want more info? Use coupon on 

page 106 and you will get it! 


720—Cylinder Chart 


A 22” x 35” wall chart listing re 
placements for wheel hydraulic brake 
cylinders, repair kits and brake hose 
for most popular automobiles has 














heer ~ = w aw ot Ee 


Master Parts Divi 
Fairfield, 


been issued by 
sion, Airtex Products, Inc., 
Ill 
Want more info? Use coupon on 
page 106 and you will get it! 
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res) 


Tom Hutton Al Schneller 


“LUBRICATION IS ONE OF OUR 
MOST IMPORTANT SERVICES... ways 


, to add 
that’s why we chose to your Profits 


Linco/r Lubricating Equipment?’ Be creck inose poins on 


Reports: Al Schneller, Service Manager Comny Sar Yaw Carrot 
CHUCK HUTTON DODGE AND PLYMOUTH DEALER @ Check the Fan Beit 
Memphis, Tennessee Check the Air Cleaner 
Check the Oil Filter 
“I am convinced that the lubricating department is one of the Check the Spark Plugs 
Check the Battery and Cabies 
Check Radiator Hoses 
Check Radiator Fluid 
- @ Check the MuMer and Tail Pipe 
ceiling Lubreels speed up work, allow more space around © Check ait Lights 


most important departments in any dealer’s shop. That's why, 
when it came time to equip our new building, we chose 
dependable, efficient Lincoln equipment. I have found that the 


the lifts and make clean-up easier. @ Check the Tires 
“ ; @ Check the Windshield Wiper 
Also, I have found that the clean, good-looking Lincoln equipment and Washer 


makes a business-building impression on our customers.” @ Replace lost or damaged 
Grease Fittings with Lincoin 


(signed) Al Schneller BULLNECK® Fittings ... the 
modern fitting with the 


bali-in-the-top. Seals dirt 
CHUCK HUTTIC out... grease in. 


*Tradename Registered 


pine —_ 


| 


MODERNIZE 
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721—Upholstery Cleaner 


A foam cleanser for ‘seat covers 
and upholstery hag been announced 
by Plasti-Kote, Inc., 425 Lakeside 
Ave, N. W., Cleveland 13, Ohio 


Manufactured in a 10-0z, acrosol con 
tainer, the cleaner require: 
ing or rinsing. 
Want more info? Use coupon on 
page 106 and you will get it! 


no mix- 


722—Battery Carrier 


A lightweight aluminum-alloy bat 
tery carrier to accommodate stand 
ard size batteries, featuring steel tips 
on three points for non-tilting action, 
has been developed by Five Star 


Manufacturing Co., Grand Forks, N 
D. A spring action on the lever-typ« 


handle facilitates quick gripping and 


fast removal. 
Want more info? Use coupon on 
page 106 and you will get it! 


723—Cleaner-Conditioner 


A cleaner-conditioner and sealant 


for radiators and cooling systems con 
tained in a double-compartment pack 
age has been introduced by Perma 
tex Company, Inc., 
Brooklyn 35, N. Y. 


The upper compartment holds acids 
scale 


corrosion rust, 
detergent to dis 


for dissolving 
and lime and a 


solve oils and greases and float them 


1720 Avenue Y, 





MERIT, 

THE MODERN MUFFLER, 
MEANS SATISFIED 
CUSTOMERS 


Your customers trust you to choose the 
brand of muffler you put on their cars. They 
want you to know things like this: 

“Will my car perform better?”’ . “Will 
it be quiet?”’. . . “Will I get good gas 
mileage and long life from this muffler?”’ 
Your answer to all these questions is an 
unqualified yes—if you sell Merit 

Dealers who've already switched to Merit 
are sure they make any car perform 

better. They know there’s a Merit muffler 
individually engineered for every make and 
model, precision designed for each of 

their customers’ cars 

When you change to Merit, your 
customers will be pleased with the new 
power of their cars. And Merit’s patented 
Cushion-Aire™ shell with the sound-killing 
air chambers insures maximum silence 
You'll be certain, too, that your customers 
will be pleased because Merit mufflers 
(with heavier steel shells and heads) last 
thousands of miles longer than 

ordinary mufflers 

You'll make about $9.00 on every Merit 
muffler and pipe combination you install 
And you'll make steady, satisfied customers, 
because you've given them the best 

Take time out to listen to your Merit 
jobber salesman when he calls. It will be one 
of the most profitable fifteen minutes 

you ever spent 


MUFFLERS AND PIPES 


610 Smith Street - Dept. 5C - Toledo 1, Ohio 


Want more facts? Use Reader Service Card Page 106 





out, The bottom section has an anti 
rust ingredient for inhibiting refor 
mation of rust and corrosion and 
sealer to halt leaks and seepage. It 
also contains a neutralizer for the 
acid cleaner 

Want more info? Use coupon on 

page 106 and you will get it! 


724—Pre ssure Sealer 


A pressure sealer and 
motor blocks that have been re 
paired is available from Versnick 
Manufacturing Co., 4700 E. Nevada, 
Detroit 34, Mich 

Included is a circulator for pump- 
ing the sealing solution through the 


A @& © 


tester for 


motor block, a stand and the liquid 
sealing compound, A _ transparent 
plastic plate seals the top of the 
block during the process. The circu 
lator and tester can also be used to 
seal cylinder heads, exhaust mani 
folds, marine-type manifolds and 
other types of castings, the announce 
ment said 

Want more info? Use coupon on 

page 106 and you will get it! 


725—Filter Installation 


A filter installation kit for 1955 
Chevrolet V-8’s, including cartridge, 
lines, mounting bracket and neces 
sary fittings, is available from Hast 
ings Manufacturing Co., 325 N. Han 
over St., Hastings, Mich 

The unit can be installed 
removal of engine accessories, drill! 
ing, tapping or radiator draining. It 
mounts on the curb side of the ex 
haust manifold and is accessible for 
cartridge changing 

Want more info? Use 

page 106 and you will get it! 


726—Are Welder 


A universal combination are weld 
er operating on AC or DC with a 
soft or forceful arc on ferrous or non 
ferrous materials, sheet metal or 
heavy plate, in all positions, accord 
ing to the manufacturer, and under 
arc blow positions or poor fit-up is 
available from The Lincoln Electric 
Co., 22801 St. Clair, Cleveland 17, 
Ohio 

The machine, it is claimed, will 
permit using iron powder type elec 
trodes. Current models available are 
300, 400 and 500-ampere AC com 
bined with DC capacities in 200, 300, 
375 and 450 amperes 

Want more info? Use coupon on 

page 106 and you will get it! 


without 


coupon on 
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the BIGGEST VALUES... the BIGGEST PROFITS... 
in SAFETY SERVICE 


are yours with 


“BEA 


Telaliner . .. wheel alinement at its Finest! **On-A-Car”’ Balancer. . a complete, self-con “Oo 
The newest way to sell and do alinement work tained unit with all the features you've wanted tr 
Scientifically checks and corrects mis-aline in an on-the-car balancer. Includes most dramatu anyone 
ment by latest electro-magnetic method which way 


n-A-Car™ Tire Truer Now, a tire 
uer fast and simple t erate that 
can learn true tire urately in 
yet devised to demonstrate un-balance— the rule Ama 

is fast and easy. Sells more alinement jobs by “Balance Prover The “Bear 
exposing steering troubles right before cus- from side; simpler 
tomer’s eyes! 


is saler you spin ty ‘ ‘ ny tire coght 
both hands are free for making Dramati 
adjustments; more accurate, because of ‘Bear's ct rene the need for 


new Centering Tool! on-the-car Tire Truer d 


all the way acer thee 





disturb the riginal af 


» 








Extra Heavy-Duty Service 9000-8300 197-84 Super Frame & Alinement Service ‘Bear’ Safety Test 
For fast, accurate frame and alinement work on Everything you need for handling frame correction Wheel Alinement Tester ha 


I qquipamment (a) 
’ 
heaviest trucks, buses, tractors and trailers work 


‘ ! tthe 
and complete chassis alinement on cars and ‘ 
Handles 95'¢ of all frame and axle straighten light trucks with greater ease and convenience Tester feature 
ing without removing the body! Has power to Gets the vehicle off the floor { 
spare with 60 tons of hydraulic pressure 


yver wheel aline 


quick, easier check to show car 
ing and correction. Has tot upacity of 96,000 lights. (c) Hydraulu 
pounds of hy« ihe power! ljustable runways automatn test 


seconds! 














727—Wet Surface Grinder 


A universal wet surface grinder for 
grinding and resurfacing of heads, 
manifolds and blocks for inline and 
V-8-type motors and most internal 
combustion engines is available from 
Peterson Welding Laboratories, Inc., 
1423 Virginia Ave., Kansas City, Mo. 

The grinder features a 5” faced, 
flat-dressed 16” grinding wheel and 
a centrifugal-force-flush coolant sys- 
tem which is said to allow a .010” 
cut in cast-iron stock in one pass. 
Wavy cuts are eliminated, according 
to the manufacturer, because the 5” 
facing on the grinding wheel spans 
cylinder openings and avoids the 
tendency to dip or “bite in” at these 


openings and ride up at the bridges 
between them. 
Want more info? Use coupon on 
page 106 and you will get it! 


728—Power Mower 


A 1.6hp power mower with two- 
cycle automatic governor control, a 
reversible handle and semi-pneumat 
ic tires has been announced by South- 
land Mower Co., Selma, Ala. 

The guarded blade is said to cut 
1” to 3” high within %” of any ob- 
ject. Side exhaust eliminates wind- 
row. It is built on a steel base with 
an all-steel frame. 

Want more info? Use coupon on 

page 106 and you will get it! 








Don’t Set Valve Gap 


IN HALF THE TIME 


... the new precision instrument that utilizes an 
entirely new principle in adjusting valve clearance, 
or “gap” on valve-in-head engines. The Valve- 
Gapper assures micrometer accurate valve clear- 
ance adjustment and instant location of noisy or 
defective hydraulic lifters. 


® Reduce Valve Adjustment Time approxi- 
mately 50 per cent! 

® Check the Valve Gap Visually and get 
Micrometer Accurate readings BEFORE, DUR- 
ING and AFTER Adjustment. 

® The VALVE-GAPPER is Fast, Easy to Use — 
both hands ore FREE to make adjustments 
while dial indicator registers exact setting. 

® Use the VALVE-GAPPER for instant location 
of defective hydraulic lifters. 

® Use the Dial Indicator for other shop tasks. 


“7 


“Close Enough’.. 





Vaive Gapper in position on 1954 V-8 Ford 
Engine 





MODEL 201—FOR GM DIESEL ENGINES 


Enables mechanics, owners, operators to— 


®@ Time Fuel Injectors © Balance Fuel Racks 


® Adjust Valve Clearance 








Order from Jobber or Write P&G Mfg. Co 
| P&G MANUFACTURING CO. DEPT. 20C 


2262 N. Albine Avenve, Portiand 12, Oregon 


Please send me Volve-Gapper literature and prices 
FIRM NAME 

YOUR NAME 

ADORESS 


city 


ENGINES SERVICED 


Mechanic using Valve -Gopper on Chevrolet 


Engine. MY JOBBER IS 


Want more facts? Use Reader Service Card Page 106 


ZONE STATE 





729—Contact Points 


Heavy-duty contact points for 
quick heat dissipation and resistance 
to burning and pitting have been in- 
troduced by Wells Manufacturing 
Corp., P. O. Box 71, Fond du Lac, Wis. 

The points feature heavy-duty 
tungsten discs and are furnished in 


sets to fit Ford, Auto-Lite and Delco- 
Remy ignition systems 
Want more info? Use coupon on 
page 106 and you will get it! 


730—Valve Refacer 


A valve refacer, available as a cab- 
inet or bench model, featuring a cup- 
type grinding wheel permitting grind 
ing on the side of the wheel to main 
tain the same number of _ surface 
grinding feet regardless of wear, has 
been announced by Tobin-Arp Man- 
ufacturing Co., 6442 S. Penn, Minne- 
apolis 23, Minn 

The grinding, chuck and feed spin- 
dles are ball bearing and have auto- 


matic take-up for wear. The lubri 
cant sump is of a drawer-type de 
sign for easy removal in cleaning and 
the special-formula lubricant is said 
to eliminate heating as metal is be- 
ing removed, making a smoother fin 
ish. Chuck capacity range is from “4” 
to %” stem diameter. It has a 4” 
head diameter with angle settings 
from 0° to 45° with automatic stops 
at 30° and 45°. 

Want more info? Use coupon on 

page 106 and you will get it! 


731—Remote Control Unit 


A remote control unit for use in 
wheel alignment, making it possible 
for the operator to check and cor- 
rect wheel run-out, caster, camber 
and toe without coming from under 
the car, the manufacturer said, has 
been announced by John Bean Di- 
vision, 1305 S. Cedar St., Lansing 4, 
Mich. The unit is standard on 1955 
John Bean Visualiner equipment and 
is available in kit form for installa- 
tion on other models 

Want more info? Use coupon on 

page 106 and you will get it! 
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MORE FORD 
USINESS 
COMING UP 





’ Many more Fords will be coming 
your way when your shop is identified 
by the Genuine Ford Parts Sign! 





The reason’s simple. Ford owners know from 
experience that a service station which 

takes the trouble to stock the right parts for 
their customers will take the trouble to give 

their cars the right kind of service. 


What’s more, the news gets around. You'll 
get lots of free word-of-mouth advertising 
from the many new customers your sign pulls in. 
Then, too, a hard-hitting national adver 
tising campaign is constantly reminding 
Ford owners everywhere that Genuine Ford 
Parts are best for their cars. 


Remember, too, the increasing number of 
Ford car and truck owners is an ever-growing 
market for your services. Genuine Ford 
Parts will help you get and keep your share 


of this business. 


So mail in this coupon today! And we'll 
give you full information on how to get this 
business-boosting sign up over your shop 
in a hurry--at no cost to you. 








PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Compony, Box 658, Dearborn, Mich 


Please send me complete information telling me how independent garages 
» Genuine Ford Varta mgn. I'd like to cash in on thi, too 





= 
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732—Headlight Rim 


A caddy-type chrome headlight rim 
for 1955 Fords has been introduced 
by Detroit Master Products Co., 
16490 Woodward Ave., Detroit 3 
Mich. It is designed to fit all °55 
Thunderbirds, Mainlines, Custom- 
lines and Fairlanes. 

Want more info? Use coupon on 

page 106 and you will get it! 


733—AC Welder 


A general purpose AC welder, 
covering a current range of 25-295 
amperes and providing a 50% duty 
cycle in the norma] welding range 
of 200 amperes and somewhat lower 


duty cycles when higher settings are 
used, has been announced by General 
Electric, 1 River Rd., Schenectady 
5. N. Y. 

To simplify routine maintenance 
and primary connections, side covers 
may be removed by taking out thre¢ 
screws on each side 

Want more info? Use coupon on 

page 106 and you will get it! 


734—Radio Door Control 


A door control utilizing radio-fre- 
quency signals to actuate by remote 
control garage doors or estate gates, 
featuring an external light for il- 
luminating the garage when the door 
is opened, has been announced by 





REAR VIEW 


4-way mounting 
bracket adjustable 
for right or left, up 
or down position 


Also furnished with 2 
filament 21-3 C.P. bulb 
for use as a combina 
tion tail lamp-stop and 
tail lamp or directional 
signal 


DO-RAY LAMP CO. ss. 


124 Want more facts? Use Reader Service Card Page 106 
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lor TRUCKS 
and BUSES 


THIN and POWERFUL 


CAN BE SEEN FARTHER 
AWAY NIGHT AND DAY 


NO REFLECTOR!” 


* BIGGER — BETTER — BRIGHTER! 

* Scientifically designed lens pat- 
tern. Approximately three times 
more light brilliance than present 
types of stop lamps. 

* Lightest weight 7-inch stop lamp 
made. Entire unit weighs only 1% 
Ibs. 

* Only two major parts: rugged 
body and socket assembly. 

* Extra heavy steei reinforcing 
plate welded to inside of lamp 
provides a sturdy, dependable 
mounting to truck body. 


* Depth of lamp only 2-7/16". 
Full 7” diam., one-piece Lucite 
lens and door. 


No. 90 — and 
No. V.P.-90—Vapor- 
proof. 


Available in 12-16 volts. 
L al 


9 Seto 2 TR OT ial oa a 





DV Controls Division, Engineered In- 
struments, Inc., 955 Soto St., Hay 
ward, Calif. 

The unit, which operates from a 
115-volt, 50/60 supply, is designed to 
mount against garage ceiling rafters 
It contains a “4hp motor operating 
through silent chain drive a drawbar 
which is mechanically attached to the 
door. A friction clutch included in the 
drive permits overriding the door in 
either direction 

Want more info? Use coupon on 

page 106 and you will get it! 


735—Anchor Pins 


Adjustable eccentric anchor pirt 
which can be substituted for non 
adjustable brake shoe anchors on the 
front brakes of 1955 Chevrolets have 
been introduced by Ammco Tools, 
Inc., 2100 Commonwealth Ave., North 
Chicago, Il. 

The operation is said to require 
less than 15 minutes and the brake 


shoe setting gauge and specia! adaptor 

can be used to secure 100‘ lining 

to drum contact, it was reported 
Want more info? Use coupon on 
page 106 and you will get it! 


736—Parts Chart 


A 43 x 41” wall chart showing it: 
line of chassis and suspension parts 
for passenger cars and containing all 
necessary information for ordering 
has been issued by Moog Industries, 
Inc., 6650 Easton Ave., St. Louis 14, 
Mo. The chart is particularly useful 
to wheel alignment shops in explain 
ing needed repairs to car owners 

Want more info? Use coupon on 

page 106 and you will get it! 


737—Pressure Signal 


A truck safety device which sig 
nals when brake air pressure begin: 
to fall has been introduced by Robin 
son Products, Inc., 16550 Wyoming 
Ave., Detroit 21, Mich 

Called the triple safety low pres 
sure signal, the unit is actuated by 
air pressure and cannot fail to oper 
ate due to broken wires, etc., the 
manufacturer claimed. When pres 
sure reaches the danger point, the op 
erator is warned by the appearance 
of a red lucite rod, at which time a 
minimum pressure of 50 Ibs. remains 

Want more info? Use coupon on 

page 106 and you will get it! 
(More New Products on page 129) 





ANOTHER 
VICTOR 
OIL SEAL 
FEATURE 


Be 
#Y 


Finish like a Ball Bearing 


(for perfect sealing of the housing) 


Which assortment should you order? 


Choose from 3 Victor Cabinet Assortments for 


What good is an oil seal that leaks around its case? keeping wheel bearing oil seals right at hand 
when needed. Stops job delays and lost added 


But that’s no problem when you replace with Victor sales. You get the strong steel cabinet free— 
Seals. They’re carefully formed, then centerless ground buy the seals only. 

or precision lathe turned on the O. D. to a ball-bearing 060. SV-BIB small ecccstment for 11 Popular Core 
finish. ——21 different items—52 pieces 


, , , ‘ i 

That s the Victor Quality way of insuring absolute Sde. SU-BEB Comsicte Accetment ter 18 Peete: 
concentricity .. . true circularity . . . exact dimension Cors—41 different items—98 pieces 
... @asy, accurate press fit .. . and most of all, perfect, 
leak f ntact of th seal’s t ll and h r No. JV-23A Front Wheel Seals Only for 12 Popular 
eakproof contact of the seal’s outer wall and housing Corecn¥O Gitesent Neme-40 oleae 
surfaces. 

: o. , , at Order by Assortment Number from your Whole- 

Ball-bearing finish ... Oil, grease, and heat-resisting saler—or make your own seal selection to get 
Victoprene sealing element . . . one-piece mechanical in on this deal. 
and chemical bond construction—all these are Victor ,. “A 
developments for better sealing of the housing as well ~ 
as the shaft. 

There’s no better way to do the job right and satisfy 
the customer—with added profit for yourself—than to 
recommend a Victor replacement for every oil seal you 
take out. Victor Mfg. & Gasket Co., P. O. Box 1333, 
Chicago 90, IIl. 








“THE MARK OF QUALITY" 


. —_ 
Ji GASKETS + OIL SEALS » PACKINGS 
SEALING PRODUCTS EXCLUSIVELY 


THE ONLY COMPLETE LINE— SOLD BY LEADING WHOLESALERS EVERYWHERE 
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CURE THERES A WAY TO BUILD 
( YOUR SERVICE BUSINESS... 








“UMS 


HAS IT! 


In addition to good service, a profitable repair business 
requires good parts with strong sales support and a ready- 
made market. That’s where the famous UMS lines can help 
you. With General Motors’ experience of building 50,000,000 
cars behind these lines, you can be assured of their quality— 
General Motors’ quality that’s unexcelled in the industry! 

As for the ready-made market—almost every other car that 
passes your door is equipped with these lines—offering a 
market that can’t be matched! 

For sales support—read the rest of these two pages and 
you'll see that here is the most aggressive and complete sup- 
port ever put behind any line of automotive parts. 

+ That's why we say, “Sure, there’s a way to build up your 
repair business .. . and UMS has it!” 


* Listen to Lowell Thomas on CBS Radio Network —see Your Newspaper 
for Time and Station 





WORLD'S 
LARGEST 
PRE-SOLD 
MARKET 


As original equipment on 
nearly half of the cars on the 
road, these UMS lines have 
paved the way to a ready- 
made, pre-sold market that is 
a ag in the automotive 
industry. These are all “name” 
products that are known and 
respected for fine performance. 





GREATEST 
MERCHANDISING 
PROGRAM IN 
THE INDUSTRY 


It's the greatest not only 

because it includes so many 

sales aids, but because mer- 

chandising programs are 

worked out individually for 

each product, and are specifi- 

cally planned and timed to hit 

with all possible force—assur- 

ing good results. 
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STRONGEST 
ADVERTISING 
SUPPORT EVER 

A consistent advertising 
campaign, including 271 ad- 
vertisements in leading maga- 
zines, has been designed to 
pre-sell your customers. It’s 
national in scope, but local in 
effect. People in your com- 
munity, your block, will read 


000,000 these advertisements—and you 
CARS’ WORTH OF will profit. 
EXPERIENCE 


BEHIND TH 
1 
UNITED MoTOns ccromun | NATIONWIDE 
f 


LIN AVAILABILITY 
=s The right part, right there, WA R E bed O USE 


right when you want it. That's 


what doing business with 
a, United Motors means. There 
are nearby United Motors Dis- SYSTE M 
tributors, backed up by the 
warehouse inventories of a 


oO 
— EQUIPMENT pope sy ~_ of GM and 
ASSIS AND ENGINE mica 
PARTS For 
BUICK . YZ t 
“ae: ome 
MOBILE PONTIAC Service 
Pluc- SCHOOLS 
DELCO BATTERIES eum on de te 


maintenance Of automotive 


NEw DEPARTURE BALL BEaRings equipment are available 


through UNITED MOTORS 


we 
OCHESTER CARBURETORS at the General Motors Train- 


ing Center nearest you 











COMPLETE 
CATALOG AND 
SERVICE 
INFORMATION 


Quick, easy-to-use applica- 
tion and service information 
comes to you on all UMS 
lines, through the most com- 
plete and up-to-date catalog 
service in the industry. 





Seite un SEE YOUR 


PEECO canoe sie UNITED MOTORS DISTRIBUTOR 
ROCHESTER 


Delco “Remy Srapring 


LIGHTING IGNiTions 


LIGHTERS 


GENERAL MOTORS PRODUCTS | GENERA UNITED MOTORS LINES 
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_a<at 
The TOOLS Mechanic 


Today’s REPAIRS and Better 


SOCKETS 

The famous New Britain top 
quality thin wall Sockets... 
fit easily into tight spots on 
modern motors. 4", %", 2" 
and %" Drives in all needed 
openings. Triple plate, chrome 
finish. 


REVERSIBLE 
RATCHETS 


Sturdiest, smoothest Ratchets 
made. Exclusive double pawl 
mechanism gives extra 
strength without bulk. Stream- 
lined head gets into confined 
spots easily. 4", %", 2" and 
%"' Drives. 


ENGINEERS 
WRENCHES 


Thin, strong, balanced 
Wrenches, forged of finest 
alloy steel. Open End, Box, 
Tappet and Combination styles 
in all sizes. 


THE NEW BRITAIN MACHINE CO. 
NEW BRITAIN, CONN. 


Want more facts? Use Reader Service Card Page 106 


The New Britain Line has set a world standard in 
Tool Quality for many years. Naturally, these great 
Tools have the precise fit, perfect balance and great 
turning power modern repair work demands. . . 
slim, trim, but powerful Socket Wrenches and 
streamlined Drive Parts —all of the finest alloy 
steel, heat treated to the peak of rugged perfection 
and glistening, triple plate,chrome finish. New 
Britain offers in this complete Line not alone the 
basic Tools shown, but hundreds of specialized 
Tools that get mechanics into and out of tight cor- 
ners and difficult spots on modern engines and 
equipment. Ask for complete Catalog No. 58. 
Shown above is a magnificent New Britain Set #6151T 
with every basic Tool any professional mechanic will ever 
need. All 151 Tools contained in a sturdy steel Kit with 
hinged top and removable trays. Ask about it and the many 
other New Britain Sets that can be tailored to your particu- 
lar needs. 


Ss Choose for 


SERVICE 





REAMERS, PILOTS 

AND HONES 
New Britain Tools afford a 
complete selection of indi- 
vidual Tools and Sets for ream- 
ing or honing bushing of '5/;2 
diameter to cylinders 8” in 
diameter. 


VALVE LIFTERS 


Available in sizes and types to 
service all makes and models 
of passenger cars, trucks, buses 
and tractors. 


STUD 
EXTRACTORS 
Modern design Tools for re- 
tracting or setting studs. Slip- 
proof design with milled jaws. 
Made in %” and 2" Square 
Drive — capacities 4’ to %4"’. 
VISIT BOOTHS 68-69 
SOUTHWEST AUTOMOTIVE 
SHOW—SAN ANTONIO 
MARCH 31-APRIL 3 


HAND TOOLS 
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More New Products 
(Continued from page 124) 





738—Hub Cap Remover 


A hub cap and disc remover which, 
according to the manufacturer, will 
not damage paint or dent the parts 
has been introduced by Presto Manu 
facturing Co., Ltd., 302 Fort St., Win- 
nipeg 1, Canada. 

The tool features a rubber grip- 
type handle which can be used for re- 
placement of hub caps. Other uses 
of the device are removal of front 
wheel grease cap, transmission and 
snap rings, door hinge pins, chrome 
moulding and strips, water pumps and 
cylinder heads after removing studs, 
it was reported 

Want more info? Use coupon on 

page 106 and you will get it! 


739—Heavy-Duty Polisher 


Two heavy-duty polishers, on 
automatic, which are 60‘ more 
powerful than previous models but 
5‘ lighter, have been announced 
by Black & Decker Manufacturing 
Co., 600 E. Pennsylvania Ave., Tow 
son, Md 

The polishers feature a centrifugal 
fan to increase the amount of air 


passing over the commutator and a 
redesigned handle for more comfort 
able operation. A compound called 
Vitri-Glaze for use with the polisher 
in removing road scum and paint 
chalk and to polish finishes is also 
available 

Want more info? Use coupon on 

page 106 and you will get it! 


740—Wrecking Accessories 


Willy 
four-wheel-drive truck or Jeep in 


Equipment to convert a 
to an all-service wrecker for service 
tations, tire companies automobile 
dealers or garages is available from 
Koenig Iron Works, 2214 Washing 
ton Ave., Houston, Texa 

Units, which can be purchased or 
used separately, are power take-off 
extension, helper springs, bed-mount 
winch, wrecker frame, boom, space! 
bar, lift plate and cable, the an 
nouncement sala 
Want more info? Use coupon on 
page 106 and you will get it! 


741—Oil Filter Kit 


An oil filter kit for 1955 Chevrolet 
V-8 featuring a Micronic refill] and 
a “dirt check” window, has been an 
nounced by Purolator Products, In¢ 
Rahway, N. J 

The Micronic element, said to re 
ist channelling, unloading, warping 
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and disintegration, reportedly re 
moves solid contaminants of micron 
ize (.000039”) and takes sludge, acids 
and water droplets out of oil but 
leaves detergent additives undis 
turbed, the manufacturer said 

Want more info? Use coupon on 

page 106 and you will get it! 


742—Tubeless Repair Kit 


A repair kit for tubeless tires con 
taining materials to handle injuries 
up to 5/16” in diameter has been an 
nounced by Kex Products, Inc., 7259 
Lansdowne Ave., St. Louis 19, Mo 

The kit contains one pistol-grip 
trigger-type repair gun for injecting 
sealing compound into injuries, one 


buffer for cleaning the damaged area 
inside the tire, three cartridges of 
sealant, one eight-oz. can of tire plug 
cement, six tire plugs with rasp quill 
No. 11RQ and six plugs No. 12RQ 
Want more info? Use coupon on 
page 106 and you will get it! 


743—Wind Silencers 


Wind silencers, said to fit most pop 
ular cars, including those with wrap 
around windshields, have been an 
nounced by Gordag Industries, In« 
Minneapolis 17, Minn. Made of stee! 
finished in chrome, they can be 
quickly attached by the purchaser 

Want more info? Use coupon on 

page 106 and you will get it! 








Want to know more about bat- 
teries? Read Exide News. Every 
issue is packed with valuable tips 

. new, easier ways to service 
and sell ... answers to questions 
frequently asked by customers 
You can have a year’s subscrip- 
tion to Exide News FREE 12 
monthly issues loaded with 
money making ideas. No obliga 
tion. Just fill in the coupon and 
mail it today. 


Start my free subscription to the Exide News NOW! 


Name 
Company 
Address 
City 





How 
’ 
© Tess Batteries in 


H 
©Ww fo Plan @ Batte 
ry 





MAIL 
TODAY! 
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744—Reconditioning Equipment 


A precision guide reamer to pro- 
duce oversize bores in integral valve 
stem guides, featuring alignment on 
a tapered arbor principle and long 
aligning bushings for accuracy, has 
been announced by Cedar Rapids 
Engineering Co., 915 17th St. N. E., 
Cedar Rapids, Iowa. 

A universal head stand, adjustable 
for length to accommodate passenger 
car and light truck head from straight 
8's to V-8's, has also been introduced. 
Heads can be rotated 360° and locked 


according to the manufacturer. 
Want more info? Use coupon on 
page 106 and you will get it! 


745—Adhesive Kits 


kits containing ap 
plicator gun and adhesive supply, 
one with four 74 oz. cans of super 
weatherstrip adhesive and the other 
with four 7% oz. cans of black weath 
erstrip adhesive, have been an 
nounced by Minnesota Mining and 
Manufacturing Co., 900 Fauquier St., 
St. Paul 6, Minn. 


Two adhesive 


in any position 


valve seat insert operations and guide 


reaming can be 
removing the 


head 


The gun is a pistol-type pump with 
a drawn spout and a screwdriver tip 
which can be swiveled into position 
without tipping the container. It can 


Valve seat grinding, 


accomplished without 
from the stand, 





build 


your reputation 


F \GINAL 


iN 


ALVES 


Suppliers for more than 
30 ORIGINAL MANUFACTURERS 


what 
motive, Industrial, Farm or Marine—You can't go 


No matter 


wrong, standardizing on gme, Original Engine Engi- 
neered Valves 


your Valve requirements—Auto- 





For more than 46 years, yme Valves have been the 


preferred choice of more than 30 original equipment 
manufacturers —Know-how, that can't be matched for 


producing a 


unmatched Know-how, makes possible a better, more 


dependable 


Two piece 
Valves— 


better, more dependable Valve. This Original 


A a 


Valve. Wider, more comprehensive 


Type 


coverage and faster availability. Yes, you will increase 


customer goodwill, build your reputation, with rmec 
replacement Valves. 


MR 
pocket 
Valves 


JOBBER 


line with 


for details 


Write for NEW CATALOG 54 


Moke a profit on 
EVERY smc Valve you sell 
Buy them as an individual 
your 
shown, on each purchase. No 
waiting for compounded 
sales to see what you make 
Ask your distributor, or write 


COMPLETE THE 
VALVE TRAIN 
WITH — 


Make and 
with rmec 


rmc, 

VALVE GUIDES 
VALVE SEATS 
VALVE SPRINGS 
and other 
component ports. 


discount 








RICH mz 


BATTLE CREEK 
MICH,, U.S.A. 


WAREHOUSE & DISTRIBUTED BY 


Pioneer Warehouse Co 


(Herman Shields) 
2314 Front & 


2436 Dennis & 
Jacksonville, Fla 


Meridian, Miss 


Distributors Warehouse 


Neo! Greenfield Sales 
509 E. Third 

Fort Werth 3, Texes 
Neo! Greenfield Seles 
2916 Mein 

Dalias, Texas 
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be dismounted for cleaning and reas- 
sembled in a matter of minutes, the 
manufacturer said 
Want more info? Use coupon on 
page 106 and you will get it! 


746—Caster, ‘Camber Shims 


Ball joint front suspension caster 
and camber shims for 1955 Chevrolet 
cars and sedan deliveries have been 
announced by Champ-Items, Inc., 
6191 Maple Ave., St. Louis 14, Mo 


Packed in a hinged-lid metal box, 
they are packed in assortments of 
72, 24 each of 116A and B, and 12 
each of 116C and D., 

Want more info? Use coupon on 

page 106 and you will get it! 


747—Tubeless Tester 


A tubeless tire tester consisting of 
an aluminum tank mounted on a base 
with arbor support and arbor to hold 
the tire and allow it to rotate is 
available from Bishman Manufactur 
ing Co., Osseo, Minn. 

The lower portion of the tire and 
wheel is submerged to locate leaks 
in the bead, valve, wheel rivets or 
the tire itself. 

Want more info? Use coupon on 

page 106 and you will get it! 


748—Battery 


A battery with a resilient plastic 
rubber resin alloy container, which 
is claimed to be up to three times 
stronger than rubber, has been an 
nounced by Laher Tire and Battery 
Corp., 26th & Magnolia, Oakland 7, 
Calif. 

The battery is said to contain more 
liquid, thus eliminating the necessity 
for frequent watering and keeping a 
cooler operating temperature. Life of 
the unit is guaranteed to be four 
years, the manufacturer said 

Want more info? Use coupon on 

page 106 and you will get it! 


749—Tubeless Repair Kit 


A tubeless tire repair kit featur 
ing a rubber plug which is inserted 
into the tire with rubber fins inte 
grating into the casing to seal the 
puncture has been introduced by 
The Buxbaum Co., 1260 7th St., W 
Canton, Ohio 

The repair, which is used after a 
tire has been removed from the 
wheel, is available in three sizes, The 
kit also contains a plug-pulling tool 
and lubricant-cement 

Want more info? Use coupon on 

page 106 and you will get it! 
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Brake lining claims coming at you hot and heavy? Got you con 


fused? In a stew? There’s no need to be. Here’s one sure thing 
that makes sense in any man’s language 

Today, Bendix-Eclipse Brake Linings and heavy-duty fric 
tional materials are used on more new vehicles than any other 
make! The choice by far of America’s leading car and truck 
manufacturers. And since the earliest days of the automobile, 
the name ‘Bendix’? has always been identified and associated 
with every major braking improvement and advancement 

What better assurance could you have that Bendix-Eclipse* 
Brake Blocks and Linings are best for you and your customer 
Order your stock now from your local Bendix-E clipse jobber. 








otk, 


-_ 
Bendix-Echpse 
” 


On more 
new vehicles 
than any 
other make 


Bendix-Eclipse Brake Blocks aa Linings 


MARSHALL-ECLIPSE DIVISION OF “Bandit” TROY, NEW YORK 
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FOR EVERY 


TRUCK & 


Only your National Jobber has the big complete line 


When you need oil seals, you need 'em now, 
and need ’em right. You go to the jobber who 
has complete stocks and gives you fast service. 


Your National Oil Seal jobber has the right 
oil seals for 95% of all cars, including orphans. 
The same goes for trucks, buses, tractors, and 
trailers. Only National has the big complete 
line, because only National makes all these seals 
for original equipment. And since National 
seals are approved original equipment, you're 


It’s easiest to keep popular seals on hand 
in a National Oil Seal service stock. Exclu- 
sive feature of National cabinets lets you 
find the right seals fast, and warns when 
stocks of any given number are low. Your 
jobber keeps the stock up. Two stocks: 
big one contains front and rear wheel 
seals for popular cars; smaller stock (ideal 
for lube stations) contains front wheel 
seals only. Catalog, price sheet, steel en- 
ameled cabinet supplied. 


Support this 


( (et industry-wide 
ee program 


General Offices: Redwood City, California 


Plants: Redwood City, California and Van Wert, Ohio 


“Always install a new National Oil Seal 
every time an old seal is removed!" 


sure National seals are exact replacement 

(If you suddenly need a really odd-ball seal 
which your jobber doesn’t stock, he orders it 
from National's convenient nation-wide ware- 
houses. Delivery is practically overnight — not 
next month!) 

For seals, for other key parts you need, pat- 
ronize your National Oil Seal jobber. He's the 
man who's got the big complete line, and gives 
you top service to boot! 


Front wheel stock 
for lube stations 


SAFETY 
GREASE feont WHEELS 
ust “w rity SEAL 


Front and rear 
wheel stock for 
garages, brake shops 


NATIONAL MOTOR BEARING CO., INC. 


Oll & GREASE 


Want more facts? Use Reader Service Card Page 106 








TIME SAVERS 











To Make a Cleaner 
For Small Parts 


— is an ideal little parts 
cleaner I have found very han- 
dy around my shop. It’s simple to 


make and even simpler to operate. 
Use any 5-gal. can. Weld a %4” 


5-GAL. CAN 
AIR 
ADAPTER , 


BRACE 
SHUT-OFF | 





adapter into the side of the can. 
Screw a 4” 90° elbow on the 
adapter, Attach a %4” x 4” nipple. 
Screw a 4” control valve about 4” 
from top to control air. From con- 
trol valve place an air chuck. 
To operate place air hose over 
chuck, Open valve as freely as de- 
sired, enough to cause fluid to be- 
gin to roll or boil. This method 
works on the same order as a 
washing machine. It will create a 
circulation around the parts and 
clean them better and faster.— 
City Garage, Prentiss, Mississippi. 


Replacing a V-8 Ford 
Oil Pressure Gauge 


Ww replacing the V-8 Ford 
oil pressure gauge or block 


unit mounted on the bell housing 


and it does not loosen with a 
wrench, we use this method: 

A few taps on each side with 
a long blunt punch on top of the 
gauge and the soldered connection 
will break, leaving a square shank 
to be removed with a_ socket 
wrench.—C. Kernaghan, 2324 Har- 
ris, Independence, Missouri. 


Making Switch Nut Wrench 
For Windshield Wiper 


F you don’t have a wrench to 

fit the nut on the 1954-55 Buick 
windshield wiper control switch, 
you can make one from a short 
piece of 12” standard water pipe. 
It is just the correct diameter. 
Arthur Kay, Sitton-Buick Com- 
pany, 38 Westfield Street, Green- 
ville, South Carolina 





No. 105 spring Shackle Over- 


ize Stud Assemblyfor pomrepsies 


ront hanger for Ford 


and Mercury 1952-55. The rear 
spring front hanger on Ford and 
Mercury cars is welded or riveted 
to the frame. When the stud holes 
are worn, a new stud will not cor- 





Bayo yeeU 
MORE 


by 





SERVICE ITEMS 


Oversize Stud. 
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ORDER FROM YOUR JOBBER 


keep toe-in setting accurate for 
easier steering. Assembly con- 
sists of oil-resisting rubber grease 


rect the wear in hanger. To elimi- 
nate replacing hanger simply install 
Champ-Items No. 105 Tapered 


List $1.00 each. 


No. 109 tai r Arm Take-Up Kit 
for late model cars — provides 
proper tension, eliminating idler 
arm looseness and noise. Helps 


retainer, compression spring, 
thrust washer and cup. 
List $1.00 per kit. 


Write for our latest catalog. 


4OMOr,, 
¥ 


’ ¢ 
CHAMP-ITEMS 
jf é 
cane 
ae 


Emerst 
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GOT A GOOD 
§ IDEA? 
will be paid for every 
time - saver or shop 
short - cut accepted 
for publication in this section. 
A nee or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga. 


the cam on the mainshaft 

Remove the steering wheel and 
upper mainshaft bearing support 
plate. This plate also supports the 
signal light switch. With a small 
round file, elongate the two switch 
mounting screw holes in the plate 
approximately 3/32” toward the 
mainshaft. When re-assemblying, 
push the switch toward the main- 
shaft as far as it will go while 
tightening the two mounting 
screws. This will cure the trouble. 

Victor McGee, L. E. Dick Motor 
Company, Mayfield, Kentucky 


Constructing a Jack 
For Transmission 


i MAKE a transmission jack, 
take a piece of sheet stock 3/16’ 
thick, 20 x 10”. Cut off 6”, making 
two pieces one 6 x 10”, the other 
14 x 10”. Mount four 
the 14 x 10” piece. Mount a scis- 
ors jack on top. Bend the 6 x 10” 
in a V-shape (drill *%” hole in the 
center before bending it). Drill a 
‘%” hole in the top of the jack and 
bolt on. Put a 42” cap screw in 
the handle hole drill and pin 


casters on 














Removing Oil Pan Faster 
On ‘49-54 Chevrolet 


ERE is a method I use to save 

45 minutes or more when re- 
moving oil pans from ’49-54 Chev- 
rolets: 

Remove the crank pulley, re- 
move the upper engine support 
bolts and raise the engine approx- 
imately 242”. Place a 2 x 4 block 
between the engine support and 
the engine mounting plate. This 
will give clearance between the 
third arm and the pan for easy re- 
moval. 

Replace in reverse.—C. T. Essie, 
Modern Chevrolet Company, Win- 
ston-Salem, North Carolina. 


Cylinder Holding Device 
For Buick Power Brake 


* IDEAL holding fixture fo! 
power brake cylinders’ on 
1953-54 Buicks is a Dynaflow low 
or reverse brake band slipped over 
the housing and clamped in a vise 
There is no chance of distorting 
the cylinder, since the band fits 
snugly around the complete cir- 
cumference of the cylinder and re- 
quires very little pressure on the 
vise. Both ends of the cylinder are 
exposed and it can be completely 
disassembled or reassembled with- 
out removing it from the vise 
Arthur Kay, Sitton-Buick Com- 
pany, 38 Westfield Street, Green- 
ville, South Carolina 


Fixing Directional Switch 
On Nash Signal Light 


— directional ignal light 
switches on many of the Nash 
Statesman and Ambassador series 
often fail to cancel after only a 
small amount of use. In nearly all 
cases the switch is too far from 
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NOW AVAILABLE WITH REPLACEABLE HEADS ++ 
DIETZ PASSENGER CAR MIRRORS 


M 


.-Protitably! 


IN 
NO. 78 WESTERN NY 


TRUCK MIRROR 


@ Holds Position Despite 
Vibration or Jarring. 

@ Fits all Trucks —New or 
Old, Either Side. 

@ Four Heavy-Duty Exten- 
sion Arms adjustable from 
16” to 27”. 

Big 6” x 16” Hammer- 
tone Grey finish Mirror 
Head. 

Easily Replaceable Clear 
Plate-Glass Mirrorin 
Rubber Cushion. 














I\ ahhh hhh 


| ® 


Ne. 502 
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r ast 
jse % 


and lower the jack. 


unit can be built using an electric 
no welding is required 

Jack Monroe, Jack Monroe’s Ga- 
rage, 2 Montclair Road, Leesburg, 


drill, as 


Florida. 


Pulling Worn Bushings 


socket wrench to raise 


This 


From Blind Holes 


I" PULLING worn bushings from 
blind holes as in starters, gene- 
rators, etc., run a tap of suitable 


size into the bushing 


With 


threads 


the tap 


inside the bushing, 


entire 


and force the bushing 
Stanley Clark, Box 222, 
Bradenton, Florida. 


When Plunger Is Stuck 
On a Valve Lifter 


valve lifters for 
usually find the plunger is 


cutting a few 


turning of the tap will either free 
it, or when the tap bottoms in the 
hole, it will act like a wheel puller 
out. 


fewer disassembling hydraulic 
cleaning, 
stuck 





Please Advise Immediately .. 


.. If you have any other item that will 
prove as beneficial as Grant Piston Rings! 


A letter received by Bob Trinchero, 
a Grant distributer from enthus 


Bert Legg 


astic fleet operator 


- 

FORK LIFTS 

Use GRANT PISTON RINGS 
especially where inside 
gas fumes are likely to 
impair health. 
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The material a piston ring is made of is important... but 


beyond material, ring design is what does the real job. 


While others may attempt to control oil and save power by 
merely changing the appearance of their rings, Grant Piston 
Rings continue to perform best through the excellence of 


their unique and patented design. 


Dealer information 
furnished on request. 


ORDER FROM NEAREST WAREHOUSE— 


Automotive Warehousing Co., 
477 Oth St.. N 
Atlanta, Georgia 
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Inc 


Bethlehem Equipment Corp 
109 W. 64th St 
New York 23, New York 


1122 E. Pike 


Seattle 


Grant 


241 WN. WESTMORELAND AVENUE, LOS ANGELES 4, CALIF. 


C. A. Solberg 


Washington 





in the body and is hard to separate 
if you don’t have the proper tools 

An easy method to do this is to 
remove the retainer and push rod 
seat, then hold the body in one 
hand and hold the nozzle of the air 
hose firmly against the hole inside 
the plunger and quickly open the 
air valve. The compressed air will 
pop the plunger out of the body 

If it is stuck too tight, submerge 
the lifter in parts cleaner for a 
few minutes to soften the varnish 
and repeat the above procedure 
Arthur Kay, Sitton-Buick Com- 
pany, 38 Westfield Street, Green- 
ville, South Carolina 


Repairing Regulator Arms 
On Power Window Lift 


( N CARS equipped with the 
as lifts, the regulator arm 
sometimes breaks where hinged 
To repair this, I take a %” flat 
washer and saw it in half, fit the 
broken arm together on the upper 
and lower sides of the arm, elec- 
tric-weld washer to arm 

Then I dress rough metal from 
the careful not to 


arm, being 


WELD WASHER AT 
THIS POINT 


oF 


DO NOT DAMAGE 
BALL SEAT 





UNRIVET 
ee “PWOTHER ARM HERE 





damage the recess for the cylinder 
plunger. Carefully take the other 
cross arm apart at the riveted 
center section, reinstall the weld- 
ed arm, rerivet and then reinstall 
the assembly.—Monroe N. Hays, 
4118 Lamont, Corpu Christi, 
Texas 


To Remove Screws 
From Door Hinge 


P HILLIPS head door hinge 

can be removed from many 

automobiles by using an old No 

3 or No. 4 Phillips screwdriver 

when there is no Phillips bit socket 

handy 
The 


crews 


screwdriver should be cut 
off to about 3” long and the cut 
end ground square to fit a tap 
wrench. This makes it much easier 
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to loosen the screws than when To Save Exhaust Gasket many such headaches in this area 
using a regular Phillips screw- On Chevrolet Truck C. T. Essie, Modern Chevrolet 
driver. Also they can be made Company, 800 West 4th Street 
tighter when reinstalling the door Q* LATE-MODEL Chevrolet trucks Winston-Salem, North Carolina 
hinge screws.—Rupert Dalrymple, (235 to 261) it is almost im- 
2706 Louise Avenue, Baltimore 14, possible to keep the exhaust pipe Develops Air-Locking Rim 
Maryland. gasket from burning out, especially 
—_ on trucks used on long runs. By An air-locking rim for all type 
Making a Special Wrench using gasket part me 3696990 in- of tubeless truck tire has been 
For Lincoln Generator stead of No. 3692831, which iF developed by Goodyear Tire & 
specified, trouble is eliminated Rubber Co. Officials said this pe! 


R EMOVING the rear generator The engine comes equipped with mits adding the tubeless to the 
mounting bolt on a late Lin- a thin flat gasket, but the manifold present standard design and con 


coln is not easy. There’s not enough is machined to use the 3696990 truction of truck tires in the same 
room to slip a box socket on the gasket. This substitution has cured way as done for passenger ca! 


nut, and it’s too near the car- 
frame for an end wrench. A special 
tool is called for and it’s easy to 
make one out of a cheap end 
wrench. 
Simply cut off the 5/8” end, 
ware or greater safety 
stubby handle. Such a too] hold: : 
“back up” on the nut very nicely 
while almost any wrench can be 
used to turn the head of the bolt 
Lynn F. Snoddy, 1622 Vivian 


Street, Shreveport, Louisiana more light from K-D 
Checking Paw! with Shaft heavy duty rear lites 


From Overdrive Solenoid 


— mechanic who works on Selita: saneiatin oalidin Genes dieu wash ene dials oni bates 
overdrive transmissions should duty units . . . trucks, buses, tractors and trailers. The 
have the shaft from a discarded semaphore prism lens of KD 201 and KD 200 effects 
overdrive solenoid in his tool box maximum light output with correct distribution. These 
It is the ideal tool for checking the K-D Class A Lites provide new car stop and rear light 
pawl fast and easy. The paw! may efficiency for all vehicles 
be pushed in, of course, with al- oy oy a oe a a | 
most anything, but if it happens to bonderized steel reenforced for long hard usa 
stick slightly, getting it out i black enamel finish. Diameter 41/g” depth 2 
something else again Heavy gasket between door and 3'/," ns 

I insert the old solenoid shaft, neoprene rubber grommet for wire leads 
turn 90° and then you can pull moisture protection. Double contact 
with pliers, if necessary.—Victor a a ae ote 
L. McGee, L. E. Dick Motor Com- Seta Senden Ws all hale tale eoatenn 


pany, 415 North 7th Street, May- 
field, Kentucky KD 200 Class A Stop and Rear Lite 


mounting rommeted 





” 


o with two ‘4 mounting bolts spa ne KD 200 
Replacing Water Pumps 
On Chrysler V-8's 00s. Uses . . . seaia helen had einai 


ble brackets »” glass semaphore lens thr 


sateen I have had to replace “egg ares "ar on 
water pumps on several Chry ; MOCK GNOME! Tints 
ler V-8 cars equipped with air- 
conditioning and power steering 
because of lack of lubricant 

For a time-saving short cut, re KD 3451 9 and Rear Lite sturdy heavy duty reer 


move the grease fitting on the anes clea sible stop lite lasladien enneaet 


KD 34 Oversize a te ” heavy duty 


AU S451 if j a ' window for 


minat 


water pump. Take a piece of 5/16” 
copper tubing approximately 10” 
to 12” long, thread one end of the 
tubing and swell the other end 
Put the threaded end in the wate! 
pump and insert the grease fitting 


kK el, 4 
in the other end ) We yr 
This will enable the water pump INS NEN A DMPA WY d 


to be lubricated properly Earl 1910 ELM STREET + CINCINNATI 10, OHIO 
L. Pickett. 420 West Burleson WAREHOUSES; BOSTON - CHICAGO - LOS ANGELES 
iesinn Wane NEW YORK - FHILADELPHIA - SEATTLE - TORONTO 

ul on eras 


The Complete Line 


singie-sou 


> 
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Fingines treated with the 


TRIZOL TRIO 


amaze owners.. Reep customers yours! 


CARBON GUM & 
VARNISH REMOVER 


-qASTA CARBONOFF” 
—" MADE WITH 100% Deguramed CASTOR _ 


..the oiliest oil in the world! 
*U. S. Pat. 2,401,369 


TRIZOL’s three essentials for superior engine win him for keeps...attract his friends, too! 


care and treatment—“CASTA-CARBONOF?,” 

“CASTA-FILM” and“CASTA-LUBE” The TRIZOL TRIO has double barrelled potential 
...Restores original zip to tired motors—keeps new 
motors young. Activating 100% degummed Castor 
Oil—the oiliest oil in the world—does the job! 


—are laboratory achievements that will 
enable you to give your customer un- 
precedented engine performance. You'll 


LEARN MORE ABOUT THE 


TRIZOL TRIO—AND HOW THEY 
Send full information on the TRIZOL TRIO Tune-up System today: 
CAN HELP YOU SELL AND SAT- 


Nome—— 


ISFY MORE! ASK YOUR JOBBER 
Company__— , , 

OR MAIL THE COUPON. 
Street Address. : 


.  — Zone State 
sau eeeeeeeesenessesesesssesessaaand 
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Seated at table are (Il. to r.): John 
W. Maloof of Atlanta, director of 
the Georgia Citizens Council; Don 
Costa of Montgomery, Ala., South- 
ern regional representative of the 
Inter-Industry Highway Safety 
Committee; M. R. “Bud” Darling- 
ton of Washington, D. C., manag- 
ing director of the committee; Col. 
R. W. Boyles, Southern coordina- 
tors chairman and West Virginia 
public safety department director; 
Bob Shinn, director of the Na- 
tional Safety Council's “Opera- 
tion Safety” program, and Maj. 
N. W. Kimbrough of Montgomery, 
Alabama public safety department 
service division chief and vice- 
chairman of the Southern Con- 
ference of State Safety Coordina- 
tors. Others are representatives 
from the remaining Southern 
states belonging to the conference. 





























Safety Coordinators Study 
Vehicle-Check Program 


YHE Southern Conference of 

State Safety Coordinators, 
meeting in connection with the 
Southern Safety Conference at KEM 
New Orleans late last month, wa ; 
presented a total picture of the * 
1955 National Vehicle Safety POINT SETS 
Check Program for Communitle 

At a breakfast meeting staged 
by the Inter-Industry Highway for use on: 


Safety Committee in behalf of the 
of the BUICK 


three national sponsor! 


afetv-chec k program, coordina OLDSMOBILE 


tors from 12 of the 14 Southern 


states heard M. R. Darlington, Jr., PONTIAC 
Inter-Industry managing director CADILLAC 


and Bob Shinn, “Operation Safety 
director of the National Safety CHEV-V8 


Council, outline plan and objec- 





























tives of the 1955 NVSCPC and others 
The safety-check program thi 

year is being sponsored jointly by *PAT. PENDING 

Inter-Industry, Council and Lool 

magazine n cooperation with the 


National ' Conference of | Stat MANUFACTURING CO., INC. 
PAaLeLYy I ina an ] VaTIOU FAIR LAWN, NEW JERSEY 











" regional component 
Nearly 600 communities thus far . 
ve been indicated as prospect 
f the autonomou community 
a vide citizen afety-check of cal 











WRITE FOR FREE BULLETIN 5F ON BREAKER POINT SERVICE 
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“We depend on 


Business Publications 
for vital news 


of a dozen industries...” 


says E. J. Thomas, President 


Goodyear Tire & Rubber Company, Inc. 


“Alert reporting and expert interpretation of engineer- 
ing and business news,” Mr. Thomas adds, “make a 
variety of business periodicals ‘must’ reading for 
Goodyear executives.” 

Where editorial pages are “must” reading, advertis- 
ing pages are studied, too. When the news and the 
articles of a magazine are essential and helpful to a 
reader, the facts and figures in the advertising pages 
impress him deeply. 

Business publications provide a direct sales route 
for any product or service of benefit to business or 


professional men. 


NATIONAL BUSINESS PUBLICATIONS, INC. 1001 ritecath street, .., Weshington 5, D.C. + STorling 3.7525 





decisions in the businesses, industries, sciences and 


The national association of publishers of 171 technical, 
professions ...pin-pointing the market of your choice 


professional, scientific, industrial, merchandising and 
marketing magazines, having a combined circulation 
of 4,022,707 audited by either the Audit Bureau of 
Circulations or Business Publications Audit of Circula- 
tion, Inc, .. . serving and promoting the Business Press 
of America . . . bringing thousands of pages of special- 
ized know-how and advertising to the men who make 


Write for list of NBP publications and the latest 
“Here’s How” booklet, “How Well Will We Have to 
Sell Tomorrow?”, by Ralston B. Reid, Advertising & 
Sales Promotion Manager, Apparatus Sales Division, 
General Electric Company, Schenectady, N. Y. 
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unequalled anti-rust pi 

there’s no layer of oily rust i 

tains an exclusive combi ion* 

vide better rust and corrosion 

national brand. ges 
*Patent Pending 


rea” ANTI 


5 ag 


b 
* 





nag 


is completely 






Does Not 
Boil Away 








x 


(OVED! DIFFERENT! 


| | gives better protection against rust and corrosion 


system tight enough to hold water. And only the new 
PEAK gives FULL-RANGE PROTECTION ... protects 
cooling system metals whether a strong or weak solu 


tion is used. This feature makes PEAK the idea! anti 


Sed freeze for all regions— North or South, East or West 
7 If you want to offer the finest anti-freeze to your cus- 
his year, talk to a CSC distributor before you 

For more information and 












SOUTHWEST AUTOMOTIVE SHOW 


VISIT COLE-HERSEE 
BOOTH NO. 251 





























COLE-HERSEE PRODUCTS 


ARE "BUILT TO CARRY THE ELECTRICAL LOAD" 


HEADLAMP SWITCHES 
STARTER SWITCHES 
HEATER SWITCHES 
PANEL SWITCHES 

DIRECTIONAL SWITCHES 
TOGGLE SWITCHES 

PUSH PULL SWITCHES 
FOGLIGHT SWITCHES 


WINDSHIELD WIPER SWITCHES 
BACK-UP LIGHT SWITCHES 


DIMMER SWITCHES 
DOOR SWITCHES 
HEAVY DUTY SWITCHES 
MOMENTARY SWITCHES 


TRAILER CONNECTORS 
PLUGS & SOCKETS 
VOLTAGE CONTROL UNITS 
DASH & PILOT LIGHTS 
FUSE BLOCKS 
JUNCTION BLOCKS 
PROTECTIVE DEVICES 
NEUTRAL SAFETY SWITCHES 
MAGNETIC SOLENOID SWITCHES 
IGNITION LOCK SWITCHES 
SWITCH KNOBS 
RHEOSTAT SWITCHES 
TRAILER ACCESSORIES 


MASTER DISCONNECT SWITCHES 


CROCKETT-JORDAN CO 
2708 Commerce St., Dallas, Texas 
CHARLES L. MERCER 


6848 North lOth Place, Phoenix, Arizor 


(New Mexico and El Paso Territory) 
HAROLD R. COLONY CO 
5th and Walnut Sts., Des Moines, low 


4 


HYDRAULIC STOP LIGHT SWITCHES 
SEALED BEAM CONNECTORS 
LINE CONNECTORS 


COLE-HERSEE COMPANY 
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FARM IMPLEMENT CONNECTORS 


(Missouri and Kansas Territory) 
PIGTAILS 


SOUTHERN SALES CO 
514 Court St., Jackson, Mississipp 
(Arkansas and Louisiana Territory) 


20 OLD COLONY AVENUE 
BOSTON 27, MASS., U.S.A. 
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SW Show (Jobber News) 


(Continued from page 57) 


This will be the second time for 
the show to be spread in San An- 
tonio, the first occasion being 
March 23 to 26 in 1950. The 1955 
version will be bigger, with 206 
exhibitors this year compared with 
189 in 1950, 366 booths against 335 
in 1950 and 56,750 square feet of 
floor space compared with 50,000 
in 1950 

The first Southwest Show was 
on Jan. 20-23, 1938, in Fort Worth, 
where it has been spread twice, 
against three times in Houston, 
four times in Dallas and once in 
Oklahoma City. 

For three years following 1938, 
the show was held consecutively 
— in 1939, 1940 and 1941. At that 
point, World War II put a stop to 
such exhibits and it was not at- 
tempted until at Houston, during 
the memorable cold wave of Feb. 
27-28 and March 1-2, 1947. Since 
then the show was set up every 
year through 1953, missed 1954, 
but is scheduled to return to the 
every-year basis with the 1956 
event scheduled for Houston. 


2,412 Exhibitors Have Shown 


In the 11 previous shows, a total 
of 2,412 exhibitors have occupied 
4,388 booths and the total floor 
space available has been 960,000 
square feet. Automotive wholesal- 
ers to the number of 2,179 have 
sponsored previous shows and, ac- 
cording to announcements of at- 
tendance at the close of all pre- 
v4ous shows, total attendance has 
been 215,671. 

This year’s show is being con- 
ducted as an experiment — and 
apparently a successful one — at 
the management level. 

There is no employed manager, 
but the show is being operated 
through the Dallas office, and 
Secretary Helen Bumpus, by an 
executive committee 

This committee includes Show 
President Elmer Miller, the Straus- 
Frank Co., San Antonio, but its 
chairman is W. W. Whitis, W. W 
Auto Parts Co., Victoria, Texas 
Two other members are Walter 
Frazier, Hirsig-Frazier Co., Dallas 
and C. H. Mountjoy. The Mountjoy 
Co., also San Antonio. 

Officers in addition to Miller and 
Frazier, who is show treasurer, are 
Harry Spear, first vice-president, 
Moog Industries, Inc., San Antonio, 
and W. F. Barbee, second vice- 
president, Voss - Hutton - Barbee 
Co., Little Rock, Ark. 

In addition to the officers, direc- 
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tors are: John Bales, John Bales 
Auto Co., Fort Worth; W. Y. Cald- 
well, Champion Spark Plug Co., T 
H. Everett, Monkey Grip Sales Co., 
and T. C. Garrett, Straus-Frank 
Co., all of Dallas; J. N. Greiner, 
Greiner Auto Parts, New Orlean 

John McKinney, Van Nor 
John Patrick, Mountjoy Parts Co 
of Houston, and B. T. Scofield 
Johns-Manville Sales Co., all of 
Houston; R. L. Sanders, Automo- 
tive Supply Co., Amarillo; Ken 
Stout, Unit Parts Co., and H. J 
Vanhook, Van’s Auto Supply, both 


man Co 


of Oklahoma City 

The show committee, also head- 
d by Whitis, four San 
Antonio members as follows: R. W 
Johnston, Black and Decker Man- 
ufacturing Co., Coy Kerr, Raybes- 
tos Division, Al Kraft, Fritz Keller 
Co., and Ben Reininger, Motor 
Parts and Machine Co., with J. T 
Davis Motor Parts Co., 
Christi, and the president 

The show at Houston next year, 
May 10 through 13 in the Coli- 
seum, will be the first completely 


includes 


Corpus 


air-conditioned one 








when a car is 


2 years old or more, 


it’s time to sell 


HAPPY 
BIRTHDAY 
TOME 








a mat for the floor! 


.. . but be owre it’s an 
ARMORSEUEXGEUOORIMAT, 


the 


shape is 


built-in 


the 
strength 
is in the 


RECOMMEND ARMOR-FLEX 
FLOOR MATS FOR Putt 
FLOOR PROTECTION—FOR 
EXTRA PROFIT, 


The best aute floor mats weer 
out. Consider this < , > oe 

motorist steps in and out o 
= os over 4000 times In a 2 
ear period—spends perhaps 650 
ours behind the wheel. The floor 
mat takes quite a beoting .. . 
wears out... needs replacement. 


it will pay you te promote the 
ARMOR-PLEX line of floor mots. 
They're custom made by a special 
process that shapes the met per- 
manently. The contour of the 
floor board is built inte the mat 
for perfect fit—for easy instalia- 
tion. The seam (where floor 
board meets the hump) is rein- 
forced with an extra piece of 
rubber welded into position for 
better “shaping” ond maximum 
strength. 


Doan MANUFACTURING CORP. 


1761 LONDON ROAD - 


CLEVELAND 12, OHIO 
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Modern two-tone styling calls for 


sharp, clean masking 


Get precision color separation with 


ScorcH = 


Masking Tape! ' 





Repainting flashy new cars—older cars _ has less edge build-up . . . handles easily 
too—calls for high-style two-tone work. cuts down your work... removes clean. 
To turn out perfect jobs use the masking Use famous “SCOTCH” Brand Masking 
tape that always holds tight... it’s thin— ‘Tape for a// your repaint jobs. 


3M Automotive Products :g57; 


Order now from your 3M jobber 


Made in U.S.A. bysMinnesota Mining and Mfg. Co., St. Paul 6, Minn.—also makers of “SCOTCH” Brand Pressure-Sensitive Tapes, “SC OTCH" Brand Magnetic Tape, 
“Underseal” Rubberized Coating, “Scotchlite’ Reflective Sheeting, “Safety-Walk" Non-slip Surfacing, "3M" Abrasives, 3M" Adhesives. Export Sales Office: 99 Park 
Avenue, New York 16, N.Y. In Canada; P.O. Box 757, London, Ontario 
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“There's my display for the tire exhibit, gentlemen. I think it'll stress 
the importance of good tire covering.” 


Engine Rebuilders Plan 
Meeting in Cleveland 


HE Automotive Engine Re- 
builders Association is plan- 


ning its annual convention to be 


held in Cleveland, Ohio, May 8, 
9, 10 and 11 at the Hotel Cleveland 
There will be no display of prod- 


ucts, but standardized conference 


booths will be provided for sup- 
pliers to discuss new products and 
selling plans. Two subjects featur- 
ed on the program will be “Valves, 
Valve Failures and Correct Pro- 
cedures” and “Additives in Lubri- 
cants.”’ 

Conference periods with jobber- 
rebuilders visiting manufacturer 
booths will occupy three half-days 
with the other half-days devoted 
to the ousiness program and 
speeches by leading personalities 
in the industry 


MEWA Stresses Survival 
At Southwest Meeting 


= to Survival in a Com- 
petitive Era” will be the 
theme of the Motor and Equip- 
ment Wholesalers Association busi- 
ness conference at San Antonio, 
Texas, on March 30 before the 
opening of the Southwest Auto- 
motive Show. 

Discussions will spotlight a 
practical approach to profitable 
sales practices, credit financing, 
market analysis, cost control and 
diversification, among others. 
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Featured on the program will be 
a talk about MEWA’s recently- 
inaugurated group insurance plan 
by John W. Davis, president, Im 
perial Industries, In¢ 
tion of current trends in whol 
saling by B. W. Rua MEWA 
general manager; a di,cussion of 
methods of building ale by 
Howard Reed, management and 
legislative counsel to MEWA, and 
“Profit Is Where You Find It 
a talk by Charles H. Davis, MEWA 
Southern representative 

Jay T. Davis of The Motor Part 
Co., Corpus Christi, Texas, secre 
tary of MEWA, will preside 

All wholesaler and manufacture! 
personnel are 


an evalua 


executive and sale 
invited to attend 


Strausz Hires Burce Lewis 


Strausz, Inc., Atlanta, Ga ha 
named Burce Lewis, former sal« 
manager of Glamour Products Co., 
Syracuse, N. Y., to cover Florida, 
South Georgia and South Alabama, 
with headquarters temporarily in 
Orlando, Fla 


Atlanta Agency Adds Two Lines 


Harry I. Malsby, Atlanta, Ga 
manufacturers’ agent in the South- 
east, is now handling the sales of 
Automatic Radio Manufacturing 
Co., Boston, Mass., and Steelcraft 
Tool Manufacturing Co., New 
York, N. Y. 





--- and here’s the 
right Apron Taper 
for two-tone 


masking! 





NEW “SCOTCH SRAND MULTIPLI 
APRON TAPE® (fop unit on stand) de 
livers a choice of two widths of pre 
taped aprons. Can be loaded either 
with 6° and 3” aprons or with 9° and 3 
aprons. Combined with regular 12 
“SCOTCH” Apron Taper (lower unit 
on stand) you've got the proper width 
aprons for neat, speedy masking of 
any area on any car 


SCOTCH 


BRAND 


APRON TAPERS 


Order now from your 3M jobber 


er << 


— 
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use CONTINENTAL 


CHROME-FLEX STEEL-FLEX 
PISTON RINGS 


. unequalled in value, unsurpassed in performance. Don't ever 
take a chance on loging a ring job simply because the cost is 
just a few dollars more than the customer can pay. When you 
want a fine piston ring inexpensively priced—giving your custom- 
er the best possible job, at the least cost—use Continental 


Piston Rings. 


At a considerable saving, the performance of Continental Steel- 
Flex or Chrome-Flex Piston Rings will equal or better that of 
any other piston rings on the market today. 


THE ONLY COMPLETE RING LINE 
MADE IN THE SOUTH BY SOUTHERNERS 


CONTINENTAL PISTON RING COMPANY 
MEMPHIS, TENNESSEE 
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Davis Auto Parts Co., Greenville, 
S. C., was recently appointed a 
distributor of General Motors 
parts. Shown here are the counter 
and principals in the firm. In the 
usual order are Jack Davis, presi- 
dent: Alex Davis, secretary-treas- 
urer, and their father, V. P. Davis, 
founder of the firm, being congrat- 
ulated by John A. Swayze, man- 
ager of United Motors Service 
Charlotte zone. At far right is 
Louis Davis, vice-president, an- 
other member of the family. Over 
450 attended an open house held 
in connection with Davis adding 
the line. 


NSPA to Present Film 
On Vehicle Inspection 


A NEW color sound film on 

what was termed the nation’s 
leading state inspection program, 
Pennsylvania’s, will be presented 
at the National Standard Parts As- 
sociation’s regional conference at 
2 p.m. March 80 at the Plaza Hotel 
in San Antonio. 

L. V. “Bill” Williams, field secre- 
tary of NSPA, will present it at 
this pre-Southwest Show meeting 

Others on the program will in- 
clude John Reynolds of Straus- 
Frank Co., Houston, NSPA regional 
vice-president; Don H. Teetor of 
Perfect Circle Corp., NSPA presi- 
dent, who will discuss “Let's Look 
at 1955”; Hal Miller of Womwell 
Automotive Parts Co., Lexington, 
Ky., NSPA senior vice-president, 
whose subject will be “Business 
Unlimited in Your Own Back- 
yard”; George W. Stout, whole 
saler advertising counsel, J. L 
Wiggins, executive vice-president, 
and Harold T. Halfpenny, legal 
counsel, all of NSPA 


Duke Electric Co., San Antonio, 
Texas, has added Bill Chase to its 
sales staff to represent the firm in 
San Antonio and the nearby area, 
according to J. H. Greer, assistant 
manager. 
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Look both ways/ 


Youngsters are coached to “look both ways” before crossing 
streets... it will pay YOU to be equally cautious when purchasing 
brake parts for service needs... 


—_ 


a 
yw 


- 


...For safety’s sake insist on genuine 


WAGNER LOCKHEED BRAKE PARTS 


(available as replacements for all hydraulic brake systems) 


Wagner welcomes a searching look at its reputation for 
supplying products that give dependable service and cus- 
tomer satisfaction. Wagner products have set the standard 
of quality since the esotonion of hydraulic brakes. 
All Wagner Lockheed Brake Parts for replacement use 
are manufactured to the same specifications, by the same 
machinery, as parts used in complete assemblies for 
original equipment. Your customers can look ahead to 
long, trouble-free service... complete operating safety. 
The Wagner Lockheed line of hydraulic brake parts is 
the most complete on the market, and includes numbers 
not easily obtainable elsewhere. Every make and model 
of vehicle is covered. Parts are available individually or 
in factory-sealed kits. Cylinders are supplied in complete 
assemblies or parts may be purchased separately. 

See your nearest Wagner Jobber or write us. 


Wadaner Electric @rporation 


6362 Piymouth Ave. + SH. Lewis 14, Me, U.S.A. 
( Branches in principal cities in U. $. ond in Caneda) 


YOU can depend upon WAGNER QUALITY becouse 
Wagner Products are used as original equipment by 
manufacturers of cors, trucks, buses, and troilers 


ing 10 ' 
everything ere write vs “dl 
ask your 19 the details 


of au-607. h gives oll 
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BALL-JOINT SUSPENSION 
REPLACEMENT KITS 


for 
FORD, MERCURY 
and LINCOLN 


Stock these preci- 

sion-built G-H kits for 

extra profits and more business now! Like all G-H replace- 
ment parts, they guarantee a perfect fit for easy installation— 
every time! 

Ask the G-H man about the new, complete “Package Pro- 
gram” for both jobbers and dealers. 


For Further Information, Write: 


HERSHEY PRODUCTS, INC. 


DERBY, CONNECTICUT 





Coiner Parts Co., Staunton, Va., 
recently threw a big one for its 
employees. Seated at center is 
Charles E. Kennard, manager, and 
on his right is Blair Coiner, owner, 
while the man next to the last 
person on the left at table is Ed- 
ward R. Winston, assistant man- 
ager. Minor Wiseman, shop fore- 
man, was honored in celebration 
of his 25th anniversary with the 
company. 


NSPA Launches Program 
To Develop Mechanics 


. HELP meet the need for an 
estimated 100,000 mechanics to 
keep the current 59,000,000 ve- 
hicle in safe operatin condition 
National Standard Parts Associa- 
tion, in cooperation with other in 

terested groups, has begun a pro 

gram to assist vocational educator 

and guidance counselors develop 
practical courses in automotive in- 
truction 

Don H. Teetor, president of 
NSPA, had this to say about the 
program: “This vocational educa- 
tion program is one of the most 
important if not the most im- 
portant industry-wide promo- 
tion ever initiated by National 
Standard Parts Association. It i 
another NSPA ‘first’ designed to 
advance the future development of 
the automotive service industry 
It has been made possible only 
through the wholehearted cooper- 
ation of all segments of the indus- 
try and the untiring efforts of ou! 
vocational education subcommit- 
tee. It not only deserves, but de- 
mands, the attention and contin- 
uing work of every member of 
NSPA.” 

“Automotive Instruction in our 
Schools,” a booklet relating bene- 
fits to students, schools and indus- 
try expansion of education in the 
automotive field, has been re- 
leased to all NSPA members along 
with a kit of other promotional 
material. 

(More Jobber News on page 150) 
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=. 


cael / NOW/ 


$7.00 


PER WEEK 


($28.00 per mo.) 


FROM YOUR JOBBER 


(lobbers 
Please see note below) 





Eleven Generators . . . every one 

Arrow Select Quality . . the finest replacements 
you can buy . . . fully guaranteed .. . 

cover 95% of all replacement needs. 


Here's Arrow’s"7-II" deal for you... 


@ ELEVEN “SELECT QUALITY’ GENERATORS .. . cover 95% of all replacement 


sales . . . rebuilt by Arrow . . . guaranteed for a full year. 


@ FREE SELLING AIDS .. . displays, signs, mailing pieces, literature and envelope en- 


closures . . . and technical helps, too. 


@ $22.50 PREMIUM .. . Arrow Super-Test Meters for testing Generators, Starters and 
Regulators on the car included in the $7.00 per week. 


@ SOLID PROFITS .. . full mark-up and fast turnover . . . profits on the first few 
sales will pay for the entire purchase. 


- 
Only $6.25 per week the “7-11 deal with eleven Arrow “Standard Quality” Generators ond 
the same Selling Aids, Premium and Solid Profits plus the Arrow one-year quorantee on every Generator. 


Ask your favorite Jobber for full details. . . today! ; 
Jobbers: Arrow finances this “7-11” deal for you. Use the ; ARROW ARMATURES COMPANY (Mail Inquiry Dept.) 
15 Fordham Rd., Boston 34, Moss 


coupon at right to learn how. 
Yes, | want full information on your “7-11” deal: 


NAME 


ARROW 


ARROW ARMATURES CO. 


BOSTON 34, MASSACHUSETTS ADDRESS 
SPARTANBURG * SOUTH CAROLINA 


COMPANY 
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MOOG ANNOUNCES the most important 
piston ring development since chrome! 








Patent Pending 


—_———— 


~ 


ROME*PLUS 


— 
- 


SEATS as fast as Cast-lron 


“Break-in Sheath” seats as early 
as within 100 miles in engines 
operating under average conditions! 


8 YEARS OF RESEARCH... 

A SOLID YEAR OF TESTING... 
BACK THIS TOTALLY NEW IDEA 
IN PISTON RINGS 


Ordinary chrome rings resist wear. But 
they resist seating too. 

Since 1946, Moog engineers have attacked 
this problem. We learned early that pre- 
seating at the factory was not enough. 
Only the engine itself can seat a ring prop- 
erly and completely. 

Now, at last, working with a leading metal- 
lurgist, we have developed what we believe 
to be the world’s fastest seating top chrome 
ring—as indicated by a full year of labora- 
tory and road tests! 


Moog Chrome+ Plus Piston Rings for pas- 
senger cars, trucks and tractors are pro- 
duced exclusively by Moog under the 


Qivas Process (patents pending). 


For additional information, see your Moog Jobber 
-»-or write Moog Industries, Inc., St. Lovis 14, Mo. 





the only piston ring with new 
revolutionary 


“Break-in Sheath” 


PLUS WEAR of hard Chrome 


Layer of solid chrome, 
not scuffed during seating, 
lasts up to 100,000 miles! 


You’ve never seen anything like it for stop- 
ping comebacks after re-ring jobs due to 
oil-pumping, low gas mileage and loss 
of power! 

How is this new Moog Chrome+ Plus Pis- 
ton Ring different? 


Its dull “satin” finish is the ‘‘Break-in 
Sheath,” a special metal with miraculous 
seating power plated over the shiny, hard, 
long-wearing chrome. Tests prove this 
“sheath” seats the ring in the engine (the 
only place where a ring can be properly 
“mated” to the cylinder wall) as fast or 
faster than cast-iron! 


Because there’s no scuffing of ring or 
cylinder wall during seating, the Moog 


GHQ for Piston Rings 
Coil Springs + Leaf Springs 
Tie Rod Ends + Shackles 
King Bolt Kits + Coil Action 


Chrome+Plus Piston Ring has unbeatable 
lasting power! Think what this means to 
operators of trucks and tractors! 


For unexcelled piston ring performance on 
your next job—re-ring or rebore-—try a 
set of Moog Chrome-+ Plus! 


See the “Break-in Sheath” 
Demonstration 


...at your Moog Jobber’s. In 30 sec- 
onds you'll be convinced——Chrome + 
Plus is the most important piston ring 
development since chrome! 





Sam Grayson, Jr., of Chain Bat 
tery & Automotive Supply, Inc., 
Shreveport, La., is shown here re- 
ceiving a plaque from James P. 
Falvey, president of The Electric 
Auto-Lite Co., in recognition of a 
29-year association between the 
firms. John A. Shank, manager of 
Auto-Lite’s Parts and Service Di- 
vision, looks on. 





More Jobber News 
(Continued from page 146) 





UMS Distributors Council 
It’s a special Fel-Pro Meets in Detroit 


formula that makes SS 
Scheid 90 es “i me pre 3 , first meeting of the newly- 
can bond it a Hire <aie ; ; formed United Motors Service 
Ce os ° +4 ° “rg, i ‘ 
it, without affecting its Pe er iS Distributors Council will be in De- 
sealing power, Because it a 7 ‘ vs troit March 15, 16 and 17 





The 15-member council will dis- 
cuss policy, merchandising plans, 
products and marketing practices 
with W. N. Potter, United Motors 
general manager, V. A. Dupy, 
general sales manager, and other 
officials. 

Southerners on the council are 
O. H. Hamby, Southern Bearings 
and Parts Co., Charlotte, N. C.; 
Kenneth Allen, Motor Supply Co., 
Inc., Meridian, Miss.; John M. 
Yantis, Ozburn, Crow & Yantis Co., 
Fort Smith, Ark.; Paul A. Keenan, 
Keenan Auto Parts Co., Albany, 
Ga.; E. C. Beard, Beard & Stone 
Electric Co., Inc., Dallas, Texas, 
and J. C. Hamilton, Jr., J. C. 
Hamilton Co., Tulsa, Okla 


ig a homogeneous material, 
it maintains its shape 
insuring easy installation. 
Because this amazing 
material can be folded to 
fit into SMALLER 








Grey-Rock Division of Raybestos- 
Manhattan, Inc., has appointed H. 
H. “Pat” Herr, Jr., as manager of 
its Central Atlantic district cover- 
ing New Jersey, Eastern Pennsy]- 
vania, Delaware, Maryland and 
CARTONS, it means the District of Columbia, James 
easier handling and stocking A. Wheatley, Jr., sales manager, 
of entire Fel-Pro Gasket announced. Herr, who has been 
sets... head sets, oil Central Pennsylvania representa- 
ey . tive for eight years, succeeds Fred 

pan sets, full sets and B. Raymond, who is retiring. 


push rod cover sets. n 





FELT Hi PRODUCTS MFG. CO., 1548 Carroll Ave., Chicago 7, Ii. 





oe if’s <g> feleoid Oil Pan Gasket! 
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SNUGL WHEEL WEIGHT MFG 
ASSIS BANQUET 
Sheraton Hot Chicage Dex 














Representatives from almost every State in the Union gathered with the executives of the SNUGL 
organization for a banquet and get-together at the Sheraton Hotel in Chicago on the night of De- 


cember 7th. 


Kenneth Mills, manager of the West Coast Branch was Toastmaster and his theme “Together we 
thrive in fifty-five with Snugi" was the keynote of the meeting. Raiph W. Mills, General Manager 
and Claude W. Mills, Owner, made brief talks, thanking the representatives for a wonderful year 
and predicting that 1955 would exceed all other years in Snug! sales. 


Snug! Representative Territory Snug! Representative Territory 
wa, South Dakota 


AMOROSO, AMOROSO CO Maine, Vermont, New Hamg D J. HORN 
Nebraska 


¢ 
> 
P.O. Box 13, Brookline, Mass shire, Mass., Conn, @.1 1448 Woods Ave. | olr and 


DON AYD Southern | CARL D. KERR Eastern Penn, Delaware 
211 N. Schlueter Ave. St. Louis, Me Eastern Missouri No. | Cameron Law rrisbu Southern New Jersey 
B A. KLINE c b 
ELMER R. CHURCH Michigan 006 W. Main St.. Oklehon _ 
803 S. West Ave., Jackson, Mich Indiana 
S$. LONGDON 
H. P. DeGREEN Ohio, West Virginia, West P.O. Box 2490. Greensbor 
14015 Superior Rd., Cleveland, Ohi« ern Penn., Kentucky 
Cc. W. MILLS Northerr 

JACK DUVAL Northern California PO. Box 432, Park Ridge, ! Wisconsir 
1420 Castro St., San Francisco, Calif 

20 Cas > sc e WARREN "WAM" MUNDY Kansas 
82! McGee St, Kansas City, Mo Western Mis 
JOHN F. EVANS Texas except Pan Handle 
3007 Elm St., Dallas, Texas JAS. MURRAY Washington and 
308 Ninth St. N., Seattle, Wash Oregon 


FALCONER COMPANY South Africa 


P.O. Box 6090, Johannesburg, South Africa H. M. ROGERS Georgia, Florida 


5009 Blackburn Rd. Jacksonville, Fla pert of Tennessee 


H. H. GRAHAM r 
Oo Ss 4 rh Yor 
5050 Russel! Ave, Minneapolis, Minn ‘os ter ge of H is Citteen 0. 8 Lower New k 


H. O. HOLLAND Upper New York W. A. TODD, SOUTHERN SALES CO Arkansas, Loulsiana, Miss 
2110 Elwood Ave., Rochester, New York 514 Court St., Jackson, Miss and Western Tennessee 


HARRY YOUNGER Southern California 
10 Laurel St., Pasadena, Calif 


CHUCK HOLLAND & SON Colorado and 
1117 Forest St., Denver, Colo Surrounding Territory 





Maa 
PEENGE WEIGHT 


KOKOMO, IND. ae tie WHITTIER, CA 
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75% of Companies Report Increases 
In Sales Volume over January, ‘55 


— witnessed a strong up- 
turn in sales volume over Janu- 
ary, 1954, returns from a queétion- 
naire sent 350 jobbers over the 
South and Southwest showed last 
month. 

Surprisingly big increases, many 
of them ranging 20% or higher, 
were reported by 75% of the re- 


spondents. Decreased volume for 


the period was reported by 2242%, 
and 242% said their sales approxi- 
mated the same as for January, 
1954. 

A Missourian merely listed 
“30% over” as his increase beyond 
the January, 1954, figure. He did 
not indicate any special reason. 








ADGERS 


Quality PISTONS 





YOU BUY THE BEST! 


competi t: ve 





for your Free copy Now. 


AT THE SAN ANTONIO 
JOBBER SHOW — BOOTH No. 


AMO ROW Mm yAG AU me 
MEAN ROY B7rer a, 
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The many quality features found only in 
Badger Pistons are the result of close co- 
operation with many of America's largest 
engine rebuilders. Badger gives the Job- 
ber and Rebuilder a better product at a 


Write for Catalog 
Our new and complete catalog No. 55 
contains alphabetical listings of all popu- 
lar passenger cars and many Trucks. Write 


| 
ts 


v} 


Every Badger Piston is designed to 
deliver maximum performance in 
the application for which it was 
engineered. Original equipment 
specifications are closely adhered 
to. 

od Badger Quality is assured by the 

AL most modern inspection methods 
of the finest materials available. 
All Badger Pistons are heat 
treated and tin plated. 


Skilled personnel and the finest 
equipment combine to produce 
the most accurate and uniform 
pistons available. 


Many unique processes and de- 
vices have been developed to as- 
sure fine quality control. 


PISTON Size Gradings 


Every Badger piston is size graded 
Automatic cycle grinders maintain finish 
diameters within very close limits. Each 
piston is gauged as it is removed from 
grinder and code marked for size. 
"Matched Sets" sre quaranteed to be 
within one-half thousandth (.0005) total 
variation. 


101. 





A\GPO RIN G 
VA SSRONODS BSN OY | 


CO, 





A Reader S 


One well-known Washington, D. 
C., firm reported a jump of 23.29%. 
A reply in a nearby Virginia city, 
on the other hand, listed a drop of 
18.7%, 

Said one Virginian 
not much increase 
right direction.” 

A Texan said his volume was 
down 14% and added: 

“Twenty per cent drop i@ price 
of anti-freeze, which was one of 
our majer items, reflected part of 
the drop. Drought conditions in our 
area also reflected on our over-all 
volume.” 

One New Orleans house reported 
sales were off 18% 

Said Jim Vaughn, sales manager, 
Vaughn & Wright, West Palm 
Beach, Fla., after listing an in- 
crease in sales volume: 

“Profit margins continue 
downward trend, operating 
continue on upward trend. Collec- 
continue slow and more 


“Plus .004% 
but in the 


on 


costs 


tions 
hazardous.’ 

One Marylander said his volume 
was down 7% and then com- 
mented: 

“Actually we cut expenses and 
territory. Had this not been done 
we would have had a 5% increase 

“Biggest problem here is short- 
age of independent repairmen. Ou: 
town has one such place left with 
There is one more 
than five miles in the coun- 
try” from his town of much 
than 10,000 population. 

A Tennessean whose 
was up 2% said: 

“Same age-old low 
sales and high slow collections.”’ 

A Houston, Texas, executive re- 
ported a decline of 7% and said 
his problem was ‘manufacturers’ 
making wholesalers of car 
dealers.” 

A Missourian whose volume had 
declined 12% announced he had 
trimmed off some territory. 

A Kentuckian reported his Jan 
uary, 1954, sales climbed 3.8% 
over January, 1953, while January, 
1955, shot up 27.5% over January, 
1954 

Sales at the of a 
Louisiana operation moved 22.3% 
ahead of the preceding January 
and sales at its branch were lower 
by 17.8%, or a combined increase 

(Continued on page 156) 
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Get Aboard These NIEHOFF 


PROFIT MAKERS 
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wine 


eee Says Danny Dollar 


Sail through the year making more money installing 

Niehoff Ignition Parts. They're precision engineered to meet the 
exacting demands of your work. Complete line to fit all makes and 
models of cars, trucks, busses, and tractors. Streamlined, 

instant reference catalog answers service questions at a glance. 
Ask your jobber. 


ae ON et et Meloy 


4925 W. LAWRENCE AVENUE e CHICAGO, ILLINOIS 


f F 


WAREHOUSES 


BRANCHES: | 
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‘ 

You get a product advantage you can see. [ook: I lask “A,” above, contains anti-freeze with an oil inhibitor. Flask ““B” 
contains Du Pont anti-freeze with exclusive chemical inhibitor. Some rust particles have been added to both. The 
difference? When flasks are emptied, notice how oily film in “‘A’’ causes rust to stick to the sides (just as it would gum 


up a cooling system). But see how Du Pont anti-freeze formulated with a chemical inhibitor holds particles in suspen- 
sion. They empty out with the solution, leaving “B’”’ clean—proof that Du Pont anti-freeze keeps a radiator cleaner! 


McGroth UU ee 


rm, 
Mike 
Nozoruk 


You get the backing of motor experts to help you sell You get the biggest TV campaign in the industry. 

men who know what’s best for cars. Again this year Every week of the 1954 football season, almost 10 million 
Du Pont anti-freeze advertisements will carry testimo- Americans tuned their TV sets to Du Pont’s “Football 
nials of famous Indianapolis Speedway race drivers, and Forecasts’’ show. After one year, this program’s terrific 
other motor experts, telling why they use Du Pont anti- popularity ratings have made it the hottest anti-freeze 
freeze to protect their own passenger cars. seller ever to come down the pike. And it’ll be right back 
selling ‘‘Zerone’’ and ‘“‘Zerex’’ for you in 1955! 


‘ freeze ream 
Soll the ant , hot holes 


WE'RE OW TOP *teusparor’ BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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builds sales for you 
34. Ie 


~ 


You get Anti-Freeze Week for extra sales. Joe Davis, of Peoria, Illinois, is shown here with the parts, chemicals 
and other related items he sold during Du Pont’s 1954 Anti-Freeze Week promotion. You can do this kind of busi 
ness at your station when you make the most of Du Pont Anti-Freeze Week. It’s more than a sales tool; it’s a 
real opportunity to get started early on winter servicing . . . before the first freeze jams your station, That's why 
dealers all over the country say, ‘‘Du Pont Anti-Freeze Week is the hottest idea ever!” 


ri, ne 


The New Bork Cm 


NOVEMBER 6 19% s 

Nemours 

is Pont ve to stop, Prise 
ts fair t 


-- 
= ~ me > « ~~. wey 
“7 oem <= a, Oe Soeeee 
- . 
Oy Rett eed 
i: @s — 
=" O*"a9pseees 


" 
a 


— 
7 


atin 


; 


You get a sales boost via Western Union! Al! Du Pont You get protection against price cutting. New stream 

advertising—TV, radio, magazines, newspapers, bill- lined procedure nips price cutting in the bud (in states 

boards— will say, “‘Call Western Union by number, ask having Fair-Trade laws), enables you to sell your Du Pont 

Operator 25 for the name of your nearest ‘Zerone’-‘Zerex’ anti-freeze at the Fair-Trade price—and at full profit 

dealer.’’ She will send pre-sold customers right to you! Du Pont refuses, too, to condone employee sales that 
could eat into your profits 


you sell / 


Du Pont makes only Zerone” and Zerex’ 
+ ++no other anti-freeze brands 


Get your order in early! 
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DEALERS FIND CAR-SKIN 
PRODUCTS EASY TO SELL! 


»».and Customers Always Come Back for More 


There is a good reason for the continued success of Car-Skin Products 


during the past 20 years. Car$kin\Recondigiontr ahd Gar-Skin Fempered 
Wax are superior produc. a of Ras fta iroughout 
k ~~ 

ro 


the country -have foun ' q 


Products will 
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Jobber News 


(Continued from page 152) 


of 9.1%. Commented this respond- 
ent: 

“We have only one _ outside 
salesman at the branch store and 
he was sick and out of the terri- 
tory for nearly a third of the 
month, which probably accounts 
for that store being behind last 
January.”’ 

A Raleigh, N. C., official said a 
17” snow in January, 1955, prob- 
ably accounted for a good bit of 
the 5% drop there 

A climb of 1% reported by a 
South Carolinian was accompanied 
by this observation 

“Most competitive market we 
can remember. Hard to show a fair 
profit. Looks like everyone is out 
to stomp the poor old jobber down. 
We will be fighting for our share 
50 years from now.” 

A Kentuckian whose volume 
was up 16% said his big problem 
was “finding and training young 
blood for our industry.” 

A Kansan wasn’t surprised that 
his volume was up 174%% because 
“it should have been up. First 
quarter of 1954 was slow.” 

An upstate South Carolinian’s 
sales were up 13.2%. For October 
1 through January, his volume had 
climbed 24.9%. “Business is good,” 
he said, “but collections continue 
to be a problem.” 

A central South Carolinian said 

“We feel that this year will be 
as good or a little better than 
1954.” 

His sales had climbed 3° over 
the same month of last year 

“Excellent gains each month, 
starting in July, 1954” was the re- 
port from a Springfield, Mo., firm 
whose volume this past January 
exceeded the same month of 1954 
by 22.8%. 

This was the first time in months 
that a survey showed such a de- 
cided business upturn 


Warehouse Distributors 
To Meet in Cleveland 


To Automotive Warehouse Dis- 
tributors Association will hold 
its annual spring meeting on May 
7 and 8 at the Statler Hotel, Cleve- 
land, Ohio, A. P. Walter of Chi- 
cago, president, announced 

AWDA was organized more 
than eight years ago. The meeting 
coincides with the convention of 
the Automotive Engine Rebuilders 
Association. 
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FORMFLEX CHROME RING SETS 


Bring Engines "Back to Life”... 


At a Price Your Customers Will Pay! 


ow, with Pedrick Formflex Chrome Ring Sets, you can 

do “ring jobs’’ again—thanks to the amazing, exclusive 
“Equalizer!” This revolutionary feature gives you a truly 
all-purpose installation guaranteed to outlast and outperform 
in any engine—slightly worn, badly worn, rebored, re- 
sleeved or new. 


The “‘Equalizer”’ provides soft but positive, uniform pressure 
all around the cylinder wall . . . a correct seal with no drag, 
no high or low spots . . . a new standard in oi! control effi- 
ciency. A Formflex “ring job”’ will restore engine power and 
pick-up, improve gas mileage, reduce oil consumption, assure 
better and more dependable performance. 


ADD IT ALL UP... 


With Pedrick Formflex Chrome Ring Sets you can avoid 
many a costly overhaul—do a satisfactory “ring job” at a 
price your customer will pay. Call your Pedrick jobber today 
—find out how you can get back in the ring business! 


DEPEND ON 


FOR THE RIGHT RING JOB! 


WILKENING MANUFACTURING CO.— Philadelphia 42 





Mills-Morris, Memphis, 
Opens Tenth Store 


ILLS-Morris Co., Memphis, 

Tenn., opened its tenth store 
Feb. 28 at 321 E. Broadway, West 
Memphis, Ark, 

Paul Caster will continue cov- 
ering the Arkansas territory in and 
around West Memphis. Ralph 
Wood and Fred Taylor, who have 
been associated with the Memphis 
store, will make their headquart- 

rs at the new store 

The new location occupies more 


feet of floor 
feet devoted 

ituated in 
row “i 


4,000 
with 800 
space. It is 


than 
pace, 
to display 
the center of 


quare 
quare 


“automobile 


Louisianan Opens Firm 


Roland Auto Supply, Inc., opened 
its doors recently at 1503 McGinnis 
Street, Alexandria, La. President 
is George Leroy “Soda” Roland, 
who had working for auto- 
motive and equipment 
wholesalers in Central Louisiana 
for the last 23 years. 


been 
part 
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YOURS 


FOR ONLY ‘125 
WITH YOUR ORDER 
FOR 12 pr. 

OR 2 


eo onetrat 


THIS °85° 
OIL RIFLE 


gal. CANS OF 





Siloo PENETRANT is the mechanic's time-saver — the best 
friend he ever had. It's powerful — it's concentrated — it 
actually dissolves rust before your very eyes — AND IT HAS 
NO UNPLEASANT ODOR! Use Siloo PENETRANT for freein 

“frozen” and corroded nuts, bolts, studs and joints. Use | 

on those stubborn mufflers and tail pipes. Use it for taking 
squeals out of springs and shackles and for loosening tire 
beads from rims. Siloo PENETRANT is the “liquid mechanic” 
of 1000 uses. Try it and seel 

And the best way to use Silo PENETRANT is with the new 
Sensational Siloo PENETRANT RIFLE. It holds 12 ounces and 
measures 842" in height. Projects a solid pin-jet of 
PENETRANT for a distance of 20 to 25 feet. Nozzle is self- 
Cleaning. You can get this Rifle almost as a gift by order- 
ing only 12 pint cans or 2 gallon cans of Siloo PENETRANT. 
The supply is limited, so better act fast! Sent pre-paid with 
@ money-back a 


Petroleum Solvents Corp., 331 Madison Ave., New York 17, N. 
o's pre-paid 12 pts. Siloo PENETRANT ($9. 48 plus $1.25 x on Rifle) Total $10.73 


lease check 


al. cans ($7.80 plus $1.25 for Oil Rifle) Total $9.05 () please check. 
—eee 1S ENCIOSED. 


Our check for $ 
NAME 


12 PT. CANS 
FOR $9.48 


or 
2 GAL. CANS 
FOR $7.80 








ADDRESS 





oo) 





city 
JOBBER'’S NAME 


Petroleum Solvents Corp. 


Dept. 8 





New York 17, N. ¥. 


See us in Booth 295 
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DeKoven Manufacturing Co., Ra- 

cine, Wis., has named Thomas J. 

Fagan as sales manager for Sound- 

master mufflers, pipes and acces- 

sories. For three years previously, 

Fagan had been Midwest district 
manager. 





Delco Battery Plant 
Set for Kansas 


gree for the construction of a 
plant at Olathe, Kan., which 
will produce Delco automotive 
storage batteries were announced 
last month by H. D. Dawson, gen- 
eral manager of the Delco-Remy 
Division of General Motors at An- 
derson, Ind. 

The announcement revealed that 
the D-R has acquired a 75-acre 
tract in the Southwest area of 
Olathe adjacent to the Atchison, 
Topeka and Santa Fe railroad as 
a site. 

Construction is expected to get 
underway during May, Dawson 
said, with production facilities to 
be completed in the spring of 1956 
The plant as now envisioned will 
provide employment for approxi- 
mately 300 people 


Clevite Service Appoints 
Wickersham and Cooper 


LEVITE Service, Cleveland, 
Ohio, has appointed R. H. 
Wickersham and R. F. Cooper as 
regional managers to operate oul 
of Atlanta, Ga., and Kansas City, 
Mo., respectively. 
They are responsible for after- 
market sales of bearings and bush- 
ings. 


Buxbaum Names Aaron as Agent 


The Buxbaum Co. has named 
Wesley O. Aaron Co., Atlanta, Ga., 
as manufacturer’s agent for its 
automotive division to cover Mis- 
Alabama, and 


sissippi, Georgia 


Florida. 
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Hudson provides working-capital 
fund for every Hudson dealer 
... only plan of its kind anywhere! 


Dealers share benefits 
starting with first 1955 
cars shipped! 


Every Hudson dealer, regardless of location 
or sales potential, is sharing right now in a 
unique new fund that builds new working 
capital for him. 


New fund provides cash payments 


This fund provides cash payments to Hudson 
dealers from the benefits and economies that 
come with volume. It starts with the very 
first 55 cars shipped, and builds added work- 
ing capital for each Hudson dealer. 


Hudson Franchise best in the industry 


This new Dealer Volume Investment Fund 
is in addition to Hudson’s big dealer dis- 
counts, and to area bonuses paid Hudson 
dealers regardless of volume. It is a new 
addition to attractive provisions already in 
the Hudson Franchise for: 


. new-car price protection . . . re- 
bates on previous models at new-model 
time . . . special allowances to protect 
against obsolete parts .. . 100 per cent 
recovery on tourist warranty labor .. . 


and other Franchise features that make 


Hudson dealers truly full partners in a grow The dramatic Hudson line is new from stem to stern. It 
; vers over 94% of entire new-car-market price bracket 


Features: all-new Hornets, Wasps—and the unique Rambler, 
only car built to meet new driving condition the ideal sec 
For further information, use the coupon below. ond car and women’s car; priced below the “low-price three 


) | 
ae: Hudson Motors Division 


American Motors Corporation e Detroit 32, Michigan 


ing, rapidly developing new opportunity 


American Motors 
Means 


Attention: 
More for Americans str. 0. K. VenBorsee, 


Charge ! Sale 


and More for Please rush to me complete 
infor 1 about the new and 


Hudson Dealers, Too! sama Metesn Sesto 
nvestment Fund and the libera 


Dealer rrancnise 
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AERA Convention to Run Heavy 
On the Subject of Oil Additives 


t= additives and results are 
JF going to get a real going-over 
at the convention of the Automo- 
tive Engine Rebuilders Association 
in Cleveland, Ohio, May 8-11 for 
a good reason. 

It’s explained in this AERA 
bulletin issued late last month: 

“Our shop manual bulletin of 


July 15, 1954, on oil additives, 
which concluded with this state- 
ment, ‘The safest practice is to use 
a non-additive oil in any engine 
for the first 1,000 miles after a 
reconditioning or overhaul, Then 
a proper additive lubricant be- 
comes desirable,’ certainly stirred 
up a first-class paper discussion. 








MARVEL MYSTERY OIL 


puts the finishing touch on a job well done 
And it’s a triple PROFIT MAKER FOR YOU! 


Pen ae 
<0 So CO UGG SE 
> ee bi a 


ALL_YEAR ROUND MIX 
25% MARVEL MYSTERY OIL 
WITH AUTOMATIC TRANSMISSION 
OILS. IN HOT WEATHER 
PREVENTS GUM FORMATION, 
AND PROLONGS LIFE OF 
BANDS, IN COLD WEATHER 
PREVENTS CREEPAGE. 








a ee ee 


Vaev 








performance 





MARVEL MYSTERY OIL does the job on any 
car, bus or truck engine. It makes old engines sound 
better, and makes new engines run smoother. Put 
your silent mechanic MARVEL MYSTERY OIL 
to work. Pick up extra profits on the sale of gas, 
crank case or transmission oil by recommending and 
using MARVEL MYSTERY OIL for better engine 
It's the only lubricant of its kind! 


EMEROL MANUFACTURING CO., INC. 
Dept. 163, 242 West 69th Street, New York 23, N. Y. 





Want more facts? Use Reader Service Card Page 106 





“The subject bulletin was a con- 
tribution from one of our associate 
members and was a full quote. Our 
bulletin was brought to the atten- 
tion of the American Petroleum 
Institute, who under date of Sep- 
tember 27, 1954, wrote us at length 
regarding oil classification and the 
lubricating needs of engines. The 
A. P. I. letter directed attention 
to a copy of their 1952 booklet, 
‘Service Classifications and Desig- 
nations for Lubricating Oil for 
Automotive Type Engines,’ which 
does not contain the oil and de- 
tergent classification appearing in 
our bulletin. 

“The American Petroleum Insti- 
tute is a responsible organization 
and they state, ‘... A. P. I. has not 
established any system for determ- 
ining differences in detergent- 
type oils. Neither has it published 
a table showing additive percent- 
ages in motor oils. It would, there- 
fore, appreciate your withdrawing 
the table of comparisons shown in 
the service manual article.’ This 
we gladly do at this time! 


Seeks Future Course 


“Since receipt of the original A. 
P. I. letter, we have conducted 
considerable correspondence with 
A. P. I., other engineers, and mem- 
bers, not with the idea of provok- 
ing a controversy but to reach 
some determination as to our fu- 
ture course in relation to the sub- 
ject 

“While space will not permit full 
publication of statements made by 
A. P. I. and other engineers, we 
are convinced the’ subject. is 
worthy of four-star attention at 
our convention in May. A care- 
fully selected speaker, or speak- 
ers, will be invited to give us the 
‘down-to-earth’ treatment with a 
discussion following. We 
will hope to produce some valu- 
able and usable information 

“The technical consultant of the 
A. P. I. lubrication committee has 
made the following statements, in 
part: 

““*Concerning top 
there is no doubt that it exists and 
that it is increasing, but discussion 
with engineers both here and 
overseas reveals the opinion that 
it is due to increased engine out- 
put; in other words, more load on 
the lands 

“Tn my experience, the quick- 
est way to ruin the top ring and 
groove, aside from dusty dir, is to 
run an engine under conditions of 
steady moderate to 


period 


groove wear, 


detonation, 

heavy knock. 
“Concerning the matter of 

break-in, one can find almost as 
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BONUS ITEMS 
P| WITH EACH D-105 
VIS-U-LID KIT 


| ae 


2 JACK- MASTER TOOL KIT 
WITH WASHER 
NOZZLE WRENCH 


oP 
eee My 


3 TRICO ARM AND BLADE CHART 


Merron 


(\ aun | 
4 TRICO ARM bpeeBr = | a3) 


PULLER TOOL 








FOR THOUSANDS OF DEALERS 
this Trico Cabinet 





NEW! The VIS-U-LID 
which keeps stocks clean 


and adds a Solvent display 


“Save lives in 7°55 


windshie ld wipel blades 


And this eye-catching Trico Cabinet with its new Vis-u-lid is stepping 


up sales of arms, blades ; 
month by month. 
Put a Trico Stock Or: 


with the big season just ahead, your Trico whol 


introductory offer for dealers who have not yet installed one of these 


sales-makers. 


4— If you already have a Trico D-102 Cabinet, take 
advantage of the D-105 Vis-u-lid Kit bonus 


“special” which Trico Wholesalers are offering. 


NEW ELECTRIC TRICO DEALER SIGN 


for window or wall display. Big 15-1/2° diameter, 
brilliant illumination; ideal night light. Cos? 


Your Tri o jobber hasa surprise for you Ask him 


SERVICE 


/ 
/ 
4 


TRICO PRODUCTS CORPORATION, BUFFALO 3, N.Y. 





is focusing more attention than ever on 


ind solvent for additional thousands of dealers 


vanizer Cabinet to work for you. Right now, 


aler has a special 


many opinions as people asked. his stuff and, equally important, or seating of the rings. The trouble 
One important piston ring manu- how to present it in an interesting is easily eliminated by the use of 
facturer said they had always had way.” straight mineral or lightly addi- 
break-in troubles in different en- A piston ring engineer states tive oil during the break-in period. 
gines at different times and the in part “‘After the rings have seated, 
troubles today were no more or “*We have had many examples there is no question in our minds 
where the use of the highly de- that the new lubricants, properly 
tergent oil . . . retarded piston used, aid tremendously in prolong- 


>” 


less than in the past 

“*Your idea for a discussion of 
modern oils at your convention ring seating to such an extent as ing engine life. 
next May is excellent, but make to cause premature engine failure. “We in our industry certainly 
that “spot” a good big one—a Evidently, the additives in these recognize the wide number of va- 
whole morning or afternoon ses- highly fortified lubricants form a riables in engine design and con- 
sion so there is ample time for the polar arrangement or metallic struction, types of pistons and 
presentation of a really topnotch plate on the cylinder wall and re- piston rings, and probably the still 
paper by a man who really know tard the initial and required wear wider variation in the manner of 
breaking in engines. All rebuilt 
engines are not run-in or block- 
tested before delivery to the cus- 
tomer. 

“A modest survey among our 
recognized quality rebuilders indi- 
cates that less trouble is encount- 
ered in the break-in period if min- 
eral oil is used during such a pe- 
riod. By the same token, some oil 
company engineers have privately 
told our members not to use addi- 


DISPLAYED FOR THE FIRST TIME AT tive oils during the break-in pe- 


riod. Everyone with whom we have 


RIKER BOOTH. °e discussed this subject either in 


writing or in person agreed there 


SOUTHWEST AUTOMOTIVE SHOW—SAN ANTONIO Sa 
SOUTHEAST AUTOMOTIVE SHOW—ATLANTA the question. _ ie 


“We assure our membership the 
; , i entire subject will get a thorough 
Improved basic design for Riker Heavy Duty Truck airing at the May convention.” 
Muffler, incorporating all past features to give fleet and — 
independent truck operators long lasting muffler life for Daytona Beach Firm 
less money. Heavy duty and medium weights. Announces Changes 








. a ee na tae ee ILLIAM G. Pendley, formerly 
For the first time—Riker Heavy Duty Passenger Car Wu White Electric Co. of 


Mufflers16 gauge for all cars—-for the buyer who Gainesville, Fla., for many years, 
is now in charge of the machine 
shop for Daytona Auto Supply Co., 


Another first We are the first distributor to announce Inc., Daytona Beach, Fla., Secre- 


Z wants a better muffler. 
3.) a new 360° clamp for muffler systems —-no more “‘leakers”’ tary-Treasurer A. L. Leveille an- 
. . nounced 
easier to apply and remove —all sizes. = — — 
. Charles B Babe French, 
Improved Heavy Duty Diesel Mufflers and Exhaust cites A "'t ee pe = . 
: : 4 partments for severa irysler 
ite ‘*cCeSss( mf i e »mandas Ito 700 yublic 
System Accessories that meet demands for good pu detiess ts tow cutéile sclemem. 
replacing Burton I. Davis, who has 
accepted a position with Bowman 
W. F. and L. D. Riker will be at their booth to help you with exhaust Pr ; ie a Cleveland. O} 
system problems and suggest methods for improvement, and saving of roaucts UO., eveland, 110 
costs. See them at the show — or, your inquiries are always welcome 


WRITE Engineering Department. 





relations. 














Howard Leach Is 


A Mug Man 
MANUFACTURING . . 
steal Uiiciiniia Wstaiaain You should see the 2,200 
Selede 12. Ghle pictures of local and not-so- 

local citizens taken by How- 


ard W. Leach in the last six 
RIKER AREA REPRESENTATIVES months. They’re posted on a 
Co.. 


board at Motor Parts 
SOUTHWEST MIDWEST SOUTHEAST Johnson City, Tenn 


LINCOLN, GEE & BROWN BROOKMOOR CO. G. W. KLIER CO. It started as a _ hobby 
5818 Buffalo Speedway 3450 Prospect Ave. 1036 Peachtree St., N.E. which has grown as has the 


Kansas City, Mo. Atlanta 5, Ga. mass of pictures now peeking 


Houston 5, Texas 
from the board 
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It’s Time to Cash-In on.. 


SURE-FI 
OUTDO 


Every year more and more amateur 

chefs are raving about the new Stearns 

Brazier Charcoal Grille . . . Sales are climbing rapidly 

and steadily. It brings your customer all the pleasure of 

real outdoor cooking. Modern and attractive, up-to-the- 

minute styling that blends with every outdoor furniture 
and decor. 


CHARCOAL BRAZIER GRILLE 
SPECIFICATIONS FOR R-24 
® Shipping weight is 55 pounds, © Easily assembled for storage or 
shipped in single carton transportation 
© 24” diameter, deep bow! ®@ Heavy duty wheels 
® Height to top of bow! 30” ®@ Rugged construction throughout 
© Hard wood cutting board is fur- © Grille is made of 4” heavy wire SUGGESTED $99.95 
RETAIL 


nished as standard equipment ®@ Handle raises and lowers for heat 
intensity control—10 levels | 


= 


CHARCOAL BRAZIER GRILLE 
with ROTARY SPIT and HOOD 


MODEL R-70 


Lowest price in the field! The new Stearns fully automatic Charcoal Brazier 
Grille is popular priced for volume selling at a suggested retail of $39.95. 
It's precision built of long wearing, easy-to-clean materials and can be used 
anywhere — backyard, beach, hunting and fishing, or summer camps — be- 
cause it needs no electrical cord or plug. Here is outdoor cooking without the 
expense and bother of building a stationary fireplace. 


JUST LOOK AT THESE SALES CLINCHING FEATURES! 


@ Battery Driven ROTO-SPIT provides 30 © Completely Portable—easily assembled for 
hours ot continuous power from 2 stand- storage and transportation 
ard D flashlight batteries © Style Designed—to blend with every type 
© Steel Hood—reflects heat and limits spat- of outdoor furniture and decor 
tering 


“Tips for th 

Chef” telis 

Build a 
ee 


SPECIFICATIONS 


© 24” diameter, deep bowl © Grille made of heavy wire 
© Height to top of bowl 30” © Net weight, 55 Ibs 


® Heavy duty wheels ® Shipping weight, 64 Ibs Thisthe - 
y 

booklet distrib. 

Vled Ff REE oe 

Courtesy of the 


E c Stea 
E. C. STEARNS & CO., Inc. mf 


122 DICKERSON ST. SYRACUSE, N. Y. 


ete] s34 40 rr 
Tart $39 


SALES REPRESENTATIVE: ®. B. PILKINGTON CO., JACKSONVILLE, FLORIDA JOHN W. RILEY, GREENSBORO, N. C 
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ce G2 Sn Te 
UNDER THOSE HOODS! 


TAP THIS GREAT SOURCE OF 
EXTRA PROFIT... SELL 
AUTO-LITE WIRE AND CABLE! p12: soo twa Wiss grates hon 


Here’s HOW: 
CHECK BATTERY CABLES 


When you sell batteries 


CHECK SPARK PLUG WIRE SETS 
When ins sof spark plugs Auto-Lite Primary Wire comes in full range of sizes 
and types. Convenient Wall Rack is furnished as 


CHECK LIGHTING WIRES merchandising old 
When you sell sealed beam units TO-LiTE) i 
aT ts} 


“+. GATTERY CABL 
: life Line of Youn Cas 
4 Auto-Lite Battery 


4 out of every 5 cars (over two years old) on Sey See 
. . you serve all popular 


_ need new spark plug wires, battery cables or ser ager Pret 

Y both! These wire and cable replacements 2 

=A represent ‘“‘Black Gold” —higher volume and 

bigger profits for you. Cash in now .. . sell 

proven sales leaders like new Neosheath 

Spark Plug Wire, Flextrand Primary Wire and ‘“‘Power- 

line’ Battery Cable with the new “‘Pcwerline’’ ‘Terminal 
that holds tight. 

All 3 of these outstanding products are original factory 
equipment on millions of America’s finest cars, trucks and 
tractors. Turn this outstanding reputation to your advan- 
tage. Build repeat business, boost volume and profits for 
today and tomorrow with Auto-Lite. 

THE ELECTRIC AUTO-LITE COMPANY Auto-Lite gives you solid selling support with big 


TOLEDO | space advertising in leading national magazines 
read by millions. 


AUTOR LTT 2 wite and cable 









































Automotive NEWS BRIEFS 


{Continued from page 13) 
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“We don’t waste a moment of our high-priced experts’ time.” 





we cowre® On, Leroi 


e 
Waukesha j 


all continental Mo 


They come in like this And go out like this 
(Top photo) (Bottom photo) 


We can give 24 hour service on these and other 
crankshafts. Our “ARCWELL"* process actually 
rebuilds them better than new, to original factory specifications, of a 
big saving in cost. 
“ARCWELL" crankshafts are magnafluxed, heat treated, balanced, 
Tillis micro finished for longer bearing life, and substantially boxed for 
shipment. Journal surfaces are harder, and the added aaa is guaran- 
teed never to flake, loosen, or part from the parent metal. 
CAM SHAFTS: Precision grinding of any automotive, diesel, or in- 
dustrial camshaft to within .001 on lift and | degree on timing. 


Write for full information and prices. 


*Trade Name 


Standard Crankshaft & Hydraulic Co., Inc. 


2917 Rozzells Ferry Rd., Charlotte, W. C. Phone: FR 6-2374 — FR 5-3469 
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Ford Takes One Weekend 
For Big Moving Job 


QO NE weekend was all it took to 
transfer the massive operation 
of Ford Motor Co.’s Richmond, 
Calif., assembly plant last month 
to a three-times-larger building at 
San Jose, Calif., which is 51 miles 
distant. 

The last car rolled off the Rich- 
mond assembly line about 3 p.m. 
on a Thursday, and the first 
one came off the San Jose line 
the following Tuesday, losing only 
two days of production time. Of 
the Richmond employees, 98% 
moved with their households to 
the San Jose area 

In most cases, trucks were load- 
ed with materials from only one 
department, thus permitting em- 
ployees to pick up on Tuesday the 
same tools they had laid down 
Thursday afternoon prior to the 
moving. 


GM Truck Retail Store 
Opens in Atlanta 


7a GMC Truck & Coach Divi- 
sion of General Motors open- 
ed a 28,000-square-foot two-build- 
ing truck retail store in Atlanta, 
Ga., last month, featuring a 2,- 
132-square-foot showroom and a 
6,860-square-foot par’ depart- 
ment in the main building 

The auxiliary building contains 
a paint shop, wash racks and serv- 
ice stalls for new and used truck 
M. J. Cooper is manager of the 
establishment 








SEE PAGES 
182 end 183 
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‘*Coast-to-coast service feature 
nets us extra sales...” 


says MR. EUGENE J. BRADY, President 
of Brady-Frazer Co., Providence, Rhode 
Island, Chrysler-Plymouth dealer and past 
director of R.1.A.D.A. 


COFENWENTY-FIVE years ago we were 
looking for one finance plan that 
could handle all phases of our business 
We picked the Commercial Crepir PLAN, 
Since then, not only has this Plan been 
able to cope with the many personal 
needs of our customers: but it gives them 
prompt, efficrent service in any state in 
the Union. Each year the nationwide fea- 
ture alone of CommerciaL Crepir PLAN 


lands us extra sales 


COMMERCIAL CREDIT DEALERS 
are Successful prarers 


A letter or call to yvour nearest COMMER- 
CIAL Crepir PLAN office will get you 
sper dy and ¢ xpert help with your finane- 


ing problems, too, Why not call toda 





Sai) 






COMMERCIAL 
CREDIT 


CORPORATION 


A service offered through subsidiaries of 
Commercial Credit Company, Baltimore... 
Capital and Surplus over $170,000,000 

. . offices in principal cities of the United 
States and Canada. 















The Texas Automotive Dealers As- 
sociation won a second-place a- 
ward in the state association cate- 
gory of the 1954 public relations 
competition sponsored by the Na- 
tional Automobile Dealers Asso- 
c.ation. Shown here are (I. to r.) 
Floyd L. Randel of Wichita Falls, 
TADA president; Walter B, Cooper 
of Fert Collins, Colo., chairman of 
the NADA public relations com- 
mittee, and C. B. Smith of Austin, 
chairman of the TADA safety- 
public relations committee. The 
award-winning entry described the 
association's safety-youth program, 
including its sponscrship of 12 re- 
gional winners in the state finals 
of teen-age driving contests. Its 
handling of publicity for fran- 
chised new-car dealers who loaned 
cars to schools was cited as out- 
standing. 





AC Spark Plug Installs 
High-Altitude Room 


A C SparK Plug Division has 
installed in its Milwaukee plant 
SHOCK ABSORBE RS a specia] 70-ton chamber that will 
imulate an altitude of 100,000 

feet, cut temperature to 100° below 
° zero, raise temperature to 200 
As popular in the South as above zero and at the same time 
Ps vibrate like a high-flying bomber 
Grits and Black-eyed Peas The purpose of the chamber is 
to reproduce flying conditions to 
test aviation instruments such as 


Gabriel HydrQshox iis gun-bomb-rocket sights and bomb- 


ing navigational computers which 


the favorite for regular duty AC is now making for the govern- 


ment. The room is a big steel box 
standing about 13% feet high and 


G . ] Sil E covering 164% x 22% feet. Glass 
abrie l ver eee wool and aluminum insulation fill 
the walls. Six windows, each with 


preferred for heavy duty seven layers of glass, provide ob- 


servation ports 


The New Gabriel AjustQmatic W. E. Wilson to Manage 

. Kansas City B-O-P 
ales . Trul adjustable for the ‘ ENERAL Motors has promoted 
ride of your choice... 











¥ Wallace E, Wilson from works 
manager of its Buick-O!dsmobile- 
Pontiac assembly’ division § in 
Kansas City, Kan., to Kansas City 
general manager to succeed 
Edward D. Rollert, who has been 
A made general manager of GM's 
INT Harrison Radiator Division at 
vO Lockport, N. Y., James L. Conlon, 
division general manager, an- 
“ nounced. 
Wilson, who joined GM in 1940 
THE Gabriel CO. as a draftsman, has since been a 
project engineer, assistant chief 
1148 EUCLID AVENUE ¢ CLEVELAND 15, OHIO engineer of Oldsmobile, chief 
engineer at the Kansas City plant, 
works manager for aircraft and, 
since Sept., 1, 1953, works manage! 
at Kansas City 
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“We are indeed pleased with the Aro over- 
head reels and supply pump system in operation at 
St. Mary's Square Garage,” says S. E. Onorato, execu- 
tive vice-president and general mgr. “We find them 
highly efficient as we can dispense motor oil, trans 
mission fluid, gear oil and chassis lubricants with 
minimum time and effort. 

“Outstanding display appeal of this Aro 
installation not only enhances our lubrication depart 


ment but affords splendid sales promotion.” 


Whatever your lube service needs . . . ARO has the 


modern answer to help you profit more! 


THE ARO EQUIPMENT CORPORATION 
Bryan and Cleveland, Ohice 


@ St. Mary's Square Garage, a 
modern five-level underground 
structure in a hillside, eases 
parking in downtown San 
Francisco. Capacity 1,025 cars. 
Lube facilities on fourth level. 
A picturesque park on roof. —_— ive Wholesaler 


Are Equipment of California, Los Angeles, Colif 
Are Equipment of Conede, tid., Terente 1, Onterie 
Offices in all principal cities 


LUBE EQUIPMENT 
Also... Air Tools... 

Aircraft Products 

Grease Fittings 
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The 32-millionth car came off 
Chevrolet's assembly line recent- 
ly, produced at the Atlanta, Ga., 
plant. Five metropolitan Atlanta 
dealers donated the car to the 
Fulton-DeKalb counties’ March of 
Dimes drive. Shown here are J. D. 
Thompson (standing), Chevrolet 
Southeast regional manager; Dan 
Sinkler, March of Dimes chair- 
man, at the wheel, and A. M. 
Costley, East Point, Ga., Chevrolet 
dealer, in the front seat. In the 
back seat (l. to r.) are Paul Tim- 
mers, Central Chevrolet Co., Hal 
Smith of Downtown and John 
Smith Chevrolet companies and 
Robert Mason, Southern Chevrolet. 





Predicts High Production 
On 6's during 1955 


‘pee year more than a million 
six-cylinder cars in the low- 
est-priced field will be produced, 
predicted William J. Bird, vice- 
president in charge of sales of 
Plymouth Division of the Chrysle1 
Corp 

Reasons for its popularity, he 
explained, are it powerful en- 
gine in relation to the driving prac- 








tices of a very large proportion of 
motorists,” it durability, easy 
maintenance and service and low 
cost. 

“We are building longer life in- 
to the six-cylinder engine. It’s not 
uncommon at all for an engine to 
operate for 50,000 miles or more 


4 without major repail 
Pull them in—to Your Shop— “In fact, in nana big taxicab 


fleets where standards of prevent- 
° 
with a A rec er ive maintenance are exceptionally 
high, Plymouth taxicabs on the 
, average do not require major en- 
@ Wreckers are profitable two ways — . ee , a — 
. - : gine repairs for 125,000 mile 
for towing, and for pulling disabled ve- 
hicles into YOUR shop where you get the 
repair work. A MANLEY Wrecker can Oldest Agency Closes 


make money for you both ways. i P 
n Oklahoma Cit 
Illustrated above is the MANLE Y WC-8. y 
ILLIAM B. “Buck” Morris, Ok- 


This 8-ton wrecker has a large, oversize © The new WC-5 Wrecker has 
frame with double swinging booms. Two # 10,900 Ib. pulling capacity. It lahoma City, Okla., has taken 
has a double non-swinging boom over the Greenlease-Moore Chev- 


separate winches, with independent con- that is designed to handle “sale Ney 
. . . ocki ‘olet dealership and moved 1 oO 

8. riggers for heav normal garage wrecking jobs. rok 
trols at both sides. Out 8B y Boom can be raised and lowered a new site at 301 NW 13, thus 


side pulls. under power directly from the ; , rr ; agency 
7 model railabl power take-off. Also shown closing the city’s oldest age _ y, 
Modders avallaores is MANLEY 2209 Towing Hitch. which opened in 1918 with a Cad- 


The best-equipped garage gets Write for Inf ti illac franchise and obtained a 
the profitable business. See your Chevrolet franchise 31 years ago, 
MANLEY Jobber today. MANLEY DIVISION SAJ in 1924. 

American Chain & Cable, York, Pa. Emmett A. Darby and Harvey 

nen eee — P. Everest were awarded the 

Greenlease-Moore Cadillac fran- 

chise in January. Changes in own- 

ership were brought about by the 

death last August of Robert T. 
Moore, president of the firm 

(More News Briefs on page 173) 


| 
| 
Manley Division | 

co AMERICAN CHAIN & CABLE Nome 
| 
| 











Address_— 


York, Pa., Chicago, New York, Portiand, Ore., 
San Francisco, Bridgeport, Conn 
tn Canada: { Town. Zone State 
Dominion Chain Company, Ltd, Niagara Falls, Ontario ELLIO 
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(FOR A LIMITED TIME ONLY) 


12 Pints of Du Pont N2 “7° Polish *12 List 
OR 

16 12-02. Du Pont ‘icy’ Brake Fluid $16 List a) 

with every 6-case purchase of these 


»/ =} —, 








CLEANSER 


popu Du Pont Ne “7° Products — =5 SE 


For appearance and pertormance 

Du Pont No. ‘7’ Products give 

CLEANER = you one popular, nationally adver 
tised line. Now an even better deal! 


se rd 


Call your supplier today 


Free displays help you cash in on Du Pont’s nation- 
ally advertised Spring Drain-Out Program 

Your customers will soon be reading about the Du Pont 
Spring Drain-Out Program in LIFE and THE SATURDAY 
EVENING POST. Make sure they know you offer this profit 

able service. Free window posters packed in cases of merchan 


dise. Order now! 


DU PONT N° 7, PRODUCTS 


From Chemical Research eee For Easier Car Care BETTER THINGS FOR BETTER LIVING 


THROUGH CHEMISTRY 
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Instant oll control +a full chrome ring set 


THE MONEY-MAKING REASONS FOR YOU TO INSTALL 


the reasons why... 


\/ 


1. Pre-seated for 
instant oil control 





Pre-seated narrow land con- 
tect surface of Krome-Oil 


top groove com- wy , 
ey |), 


Pre-seating means early break-in, 
no customer complaints. It is a 
factory-applied lapping process 
for the top groove compression 
ring equivalent to many hundreds 
of miles of actual engine operation. 
Sell and install chrome, with its 
long-wearing qualities and instant 
break-in features. It delivers 
premium performance all the way. 


2. Full chrome 
ring set 


Look for chrome here ... to install a full chrome ring set 


When you install chrome, be sure 
you're selling a full chrome ring 
set. Check for chrome on the top 
groove compression ring, on the 
side rails of the oil ring. Install 
chrome confidently because 
Krome-Oil is pre-seated. Krome- 
Oil seats instantly, doesn’t scuff, 
and pays off in longer engine life. 


SSSSSSSS SHS SSSOHSHSSSSSSSSESETETESE SHOES ESESETESESEEEEESESEESEEEEESESEs 


AMERICAN HAMMERED 
Pre-seated \Xrome- (ill 
PISTON RING SETS 


3. All-in-one ring envelope 














All-in-one ring envelope contains all the rings for one 
piston. They’re packaged in this envelope in the order 
of installation. This prevents mix-ups, saves you or 
your mechanic time. A real time-saver in the shop. 


&> install Krome-Oil, the chrome ring set with all the answers 
American Hammered 


AUTOMOTIVE REPLACEMENT DIVISION 
2001 Sentord Street « Muskegon, Michigan 
Manufacturers of American Hammered Automotive Replacement 
Piston Rings. A Division of Sealed Power Corporation 
Remember profit-packed American Hammered Power-Plus Service— 
Koetherizing © Gi-60 Groove insert ¢ Dry Film Lubricant 
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Sese tue Getete John Munn Publishes ful in inspiring older salesmen and 
encouraging new ones 
(Continued from page 170) Book For Salesmen The te eg more than 100 
A UTOMOBILE Selling Letters pages, cloth bound, deals with de 
to Salesmen”’ is the title of velopment of a salesman 

New Orleans to Stage a book just published by John O J Saxton Lloyd of Daytona 
Foreign Cer Show Munn, well-known author and Be ach Fla., and R. D. McKay of 
automobile dealer counselor of Wichita, Kan., both past president 

Toledo, Ohio of the National Automobile Dealers 
He commented to friend | Association, were among many 
praising the 





i y= South’s first foreign auto- 


mobile show will be held in . 
May 6-9 in the don’t know why I put forth the prominent dealers 


effort in my old age, but I really book, which is obtainable at $3.50 
felt that before I became a tomb from The John O. Munn Co.,, 
tone I should put in writing some Toledo Trust Building, Toledo 4, 
of the things that would be help- Ohio 


New Orleans, La., 
Internationa] Room of the Roose- 
velt Hotel, E. O. Jewell, chairman 
of the show, announced. 

The exhibit will include seldom- 
seen cars such as the Porsche, 
Mercedes-Benz and three-wheeled 
Messerschmidt from Germany, as 
well as better-known automobiles 
like the French Renault, German oy hg bad be b4 bad he faa é 
Volkswagon and English Austin es 
An Argentine-built automobile 
and motor scooters from Japan, i . te f* iV 
Italy and Germany a Fes, " Crown valve pads make CHEN 
featured. ROLET V-8 quiet as a mouse! 

On May 8 a sports car race is - ‘ : 
planned by the Delta Region Sport Below you see the Crown #508 being in- 
ne dade stalled on a 55 Chevrolet V-8. Pour regu- 

Sponsors of the show are the lar motor oil on the pad until it is satu- 
board of commissioners of the port rated. When placed none the valve 
of Ce Guten ton ole of Gm mechanism the pad forms a flexible cush- 
Crteiee the re Pero ‘at Gon ion which lubricates the valves and silences 
merce, the New Orleans Board of clicking NOISES. Crown pads ore designed 
Trede. 148. Internctionsl House. to accomplish four important functions: 
International Trade Mart and the (1) to stop valve clicking nas overhead 
Export Managers’ Club of New verve motors, (2) to aid in proper lubri- 
Ovieane, cation of the rocker arms, (3) to protect 

the valve stems from condensation drip, 
4) to strain any dirt picked up by the 
Kent-Moore Selects Walker in) and backlash Puaatlh the breather. 





T. F. Walker’s election by the 
board of directors as executive 
vice-president for Kent-Moore 
Organization, Inc., was announced 
last month by President J. D. 
Adair. Among various positions he 
has been vice-president in charge 
of production and vice-president 
for manufacturing. He was with 
Buick Division and later Pontiac 
before joining KMO in 1940 





The Crown #508 is carefully de 
signed for the new Chevrolet V-8 
Once installed over the valve 
mechanism, your customer's 
Chevrolet will perform quieter 
than a mouse! Crown pads are al 


The pad is made of cotton so available for: Chevrolet 6 

icks sewed together and Ford Y-Block V-8, Ford 6, GMC, 
wrens = og Buick Standard and Master, Nash, 
enclosed in a porous duck Studebaker, International Trucks 
cover. The exact dimensions Oldsmobile, Lincoln Cadillac 
hold the pad in place when Willys, MG, Austin 


installed. 





SEE PAGES 


182 and 183 " 
“Crown—the original and leading overhead vaive pad 


| EARLE ESTES MFG. CO. 


UNION CITY, GEORGIA 
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ae SHAV-PAK 
\ NEW, LOW PRICE! 
KEN-SPEED 
DUAL-PURPOSE 


BEAD EXPANDER 
FOR TUBELESS TIRES 


Services both auto and truck tires! The 500,000th unit to roll off Ford 
Every tire repair man needs this Division’s Atlanta, Ga., assembly 


tas > . line was produced Feb. 8, Henry 
powerful, positive, fast-acting tool. C. Devsey, plent manager (at 


Safer, easier to use. Built extra strong wheel), announced. The snowshoe 
for longer life. You can’t buy better white convertible was shipped to 
. you can’t afford less! For your Crest Motor Co. in Atlanta. SHAVE IN THE COMFORT 


protection, insist on Ken T-130. | OF YOUR CAR, 
Boat or Plane! 





Specially Designed for 
° eas * Operating Standard A.C. 
Air Conditioning Is Now $ AIS tite Shavers in 
Available for Fords Plugs inte ZF  hutomodites, Buses, 
Cigarette Lighter tist Trucks, Boats, and 
\ VAILABILITY of air conditioning Receptacle on Dash PRICE Planes 


for 1955 Ford eight-passenge! INPUT it 

- conn win otis TYPE Bc OuIPUT 

cars and station wagon wa an vous | so creies | WATTAGE PRICE 
nounced Feb. 28 by L. W. Smead a — —— 


Ford Div sonaeel ante 6.578 6 115 volts 15 995 
ore Ivision genera ales man- 12 115 15 935 


Seats bead with a few strokes. FAST .. . SAFE! agel 





OUTPUT LST 


























oo 2 Smead said this was the first 


time in Ford car history that Ford MIGHTY MIDGET 


air conditioning had been avail- 


able. The unit, which will be sold portable | N VE RTE R 


by dealers as optional equipment WITH GREATER OUTPUT 


also heats and defrosts in addition 
to ventilating and dehumidifying DICTATE REPORTS ACCURATELY- PROMPTLY! 
Temperature is controlled by a | 
, m ne 
single lever ake your, sar, — a - 
Suggested list price for the unit a rolling office 
with ATR INVERTERS 


is $435 plus installation, estimated 
for changing your 


at ten hours ae storage battery 
~~ current to A. C. 


INSTANT or gradual release! 


Mechanics have been specially 


trained for the job by factory BLECTRICITY 


Ansyhert 


in_ your own cart 


district service schools 


Plugs into 
Cigarette Lighter 


Receptacie on Dash 


A ‘0 |). —— 
$193) “Sse 
es 


| 
AND UP OGY 





— 
UIST PRICE _ 


ATR INVERTERS ... 
especially designed for operating 
standard 110 volt A. C.. 


@ DICTATING MACHINES ¢ TAPE RECORDER 
WHY BUY TWO? @ ELECTRIC RAZORS @ WIRE RECORDERS 


Ken -Speed Bead Expander is 
J A 
the only tool with the extra , we | tr | eunrer ourrst | just 
power to service both auto and truck tube | __ | vous 60 CYCLES | ae oe 
less tires 6-DME 6 | 115 volts | 30-40 | 19.95 
D © 6H-DME| 6 | 115 volts! 60-75 | 29.95 

’ U lable for 12-volt ation. 

iF IT'S A KEN, IT’S BETTER SEE PAGES Above Inverters alto available eperetton 


See your automotive jobber ( 182 and 183 See youn jobber on write factory today 


: 0 for complele information 
The KEN-TOOL Mfg. Co. ‘ GD AMERICAN Tevevision & Ravio Co. 


Powerful enough for Tubeless Truck Tires! 




















AKRON 5, OHIO 


2 
SAINT PAUL I, MINNESOTA~U. Sa. * 
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This full-page ad 
will appear in the 
March 12th issue 
of The Saturday 
Evening Post, and 
in the April issue 
of Popular Science, 
Popular Mechanics, 
and Mechanix 


Illustrated. 


_ 


ro Ss ee 


— 


ss te et | 


ba moras Chrome Polish =| pe 
4Ror 
r ao 
f , 5 
; = Only 1.2 o~— 


THESE BIG NATIONAL ADS WILL INCREASE 
YOUR SALES OF MOPAR PRODUCTS! 


Powerful national advertising, reaching a total audience 
of 30 million people, will proclaim March and April as 


MoPar’s car-care months . . . will sell the MoPar products aia a 
needed to beautify cars inside and out. Your customers 
will be among the millions reached by this promotion. Be 
sure to have a full supply of all MoPar car-care materials 
in stock so you can give your customers what they will 
be asking for. Contact your nearby Chrysler Corporation 


dealer or MoPar parts wholesaler today. 
I 


PARTS DIVISION - CHRYSLER CORPORATION - DETROIT 31, MICHIGAN 





Rep. Hilton Wait said the bill 
would aliow the tax commission to 


Mississippians Vote to Levy Taxes force sheriffs to collect taxes on 


imported car The old law said 

they must do so, but since the 

On All Cars Bought out of State = ou, mutt & > but se 

between the ne it, only 26 out of 82 had been col 
Cc Veeti he w 7 


— Mi l ippl leg) lat Are ha Ca h differe ice , 7 
) « £ a and tne ra i , A é ed 

Ja ed i I ll di ( uraging th ( I 

pe » a J lrak ) if i le lI le ing he 


e P > ot ral 
J » bill was passed, severa ; 
f , » the state Until the ¢ . 
_ngpenee fon Tonys oes os douseuing legislator pointed out, a Mississip Gasoline Octone Numb 
eager sage M be levied on the pian could go outside the — to Creeps Up Each Year 
that taxes wil e : ¥ and escape the othe! 

‘ , ‘ars buy a car an * ate —" 
full value of all — oa etate’s tax. Then he could escape agro in compressi 
whether or not a traae as ‘ alia he oe 

ssi Mississipp! 5 ax 
ade vg bought in Mississip . 
ere oe pet only for the didn't enforce the law 
a) ' 


are consistent with nationwide 
trends in gasoline octane numbe! 
with the nationwide average fo! 
premium gasoline now standing at 
94, whereas last year it was about 
93 and the year before 91 and a 
fraction, according to J. M. Camp 
bell of General Motors Research 
laboratories division, in addre 


pl would be 





ing 
the lubrication committee of the 
American Petroleum Institute 
The most significant develop 
ment in motor oils is the introduc 
tion of multiple branding to get 
improved viscosity characteristic 


, ‘ 
. and reduction of carbon deposition 
When You Use s) 


he said 


SN A. E. Cleveland, Ford Motor Co 
RU ry tated that the need for the use of 
with higher-priced products like heavy 


duty MS or multi-viscosity oils by 


customers in Ford engines has not 
fi riction yet been established, but that Ford 
0 ig] e ” is planning to take advantage of 


all the increased octane 
offered by the new fuel 


numbe! 


Willys Sales School 
Like GI Training 


Wn YS Motors, Inc., is running 
é schoo] {or | 


a aiesmen neal 
San Antonio, Texa which ha 
been compared with GI basic 
training because of the two-week 
dawn-to-dusk chedule the 30 
hours of classroom work, 90 hour 
of driving and learning to operate 


ary ‘ > an 
for y yur ires 30 miscellaneou attachment 


i folder that tells RAGLYDE : on which increase the versatility of 
IGLYDE and the RuGLYVE very the vehicle 
e Kit make tubeless tire mountn With increasing emphasis on 
utility vehicles, Willys is teaching 
251 factory and field representa 
tives the know-how of Jeep and 
four-wheel drive demonstration 
and selling. “If you can’t demon 
strate it,’ says Hickman Price, J 
vice-president in charge of sal 
“you can't sell it 
SEE US IN BOOTH #316 ) ononetgh = a Bc 
‘ aungarees, 00 an aligue fnat 
South-West Automotive Show The 1,000-acre proving ground ha 
an obstacle course that completely 
stumps conventional two-wheel 
drive vehicles and even gives the 
Jeep a rough time 


sater, easier! 


To save time and RuGLYDE, use 
RuGLYDE in its custom designed 
Service Kit, with special brush and 
applicator. See your supplier for 
details and money-saving introductory 


offer. 


l 





AMERICAN GREASE STICK COMPANY 
Muskegon, Michigan 
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‘“‘My Alemite on-the-car 
Wheel Balancer... 


Says W. L. “Mickey” Walker 
Mickey Walker Shell Service 
New Orleans, Louisiana 


from coast-to-coast, Alemite Wheel Balancers 
pay for themselves, show big profits, 
up tire sales and win new customers! 


Now's the time to tap the big market for wheel balancing 
With 8 out of 10 cars on the road needing wheel balancing, 
you can’t miss. A single job earns you $4.72, net profit, and 
you can easily turn out 4 to 8 jobs a day. Your Wheel Bal- 
ancer can actually pay for itself in weeks! 


Sells tires, too! When you do a wheel balancing job it’s the 
ideal time to point out worn tires, breaks in casings, etc., 
and make tire sales. And you can tell your customers—wheel 
balancing makes tires wear up to 30% longer! 


Attract new customers! Your customers appreciate this ex- 
tra added service—are more and more conscious of Alemite’s 
national advertising, selling Alemite’s Wheel Balancer in 
The Saturday Evening Post. They’ll be looking for it—see 
that you have it! 


ONLY the Alemite Electronic Wheel Balancer spins the en- 
tire wheel assembly right on the car. Balances everything 


Here’s What Owners Say 
About Alemite Wheel Balancer! 


. e “Our Alemite Wheel Balancer makes us more money 
from hub cap to tire at once—up, down and sideways. ons 

than any other piece of equipment we have V. O. B., 
Oregon 


Exclusive Vue-Scale Meter proves to y 
@ “We're just a small outfit, but we made $174.00 the first 


customer that his whee a 
three weeks! 


that they a 
through. A 


promote! ! 


e@ “My previous wheel balancer never satisfied my cus- 
tomers—but the Alemite Wheel Balancer always satisfies 
brings in new ones!" R. E. S., Washington 


customers 


A FREE demonstration proves it! @ “Makes over $100.00 a month!" O. S. T., Louisiana 


e “Helps increase service sales, detects need for front 
wheel bearing replacement, etc.” N. W. Y., New York 


Your Alemite representative will 


prove to you how easy it is to 
balance wheels the Alemite way 
And he'll see to it you get the big 
promotion kit that makes sales for 
you —ties you in with national 
advertising. Call him TODAY! 


ALEMITE 


0G. & SPAT. OFF, 
1826 Diversey Parkway, Chicago 14, Illinois 
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e “Net profit paid for my balancer in just 110 days!" J. S., 
Oregon 


A small down payment puts you in the 
wheel balancing business! 
With 12 to 18 months to pay. And your gross profit on 
only one job per week will cover the monthly payment 
And you are sure to sell more than that! Ask your jobber 
about it now and start cashing in on this big market! 
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F Tool hunting 


eliminated— 


TULDEX 


pays for itself in 
time savings alone! 





... says Whitey Jones, shop foreman of 
Holt Motor Co. of Los Angeles, world's 
largest Dodge-Plymouth dealer. 


“TULDEX pegboard storage pays for 
itself by saving several minutes every 
time you reach for a new tool, And it 
keeps tool loss way down because you 
get a mental picture of each tool’s lo 
cation —if you pull out a panel and it 
looks bare in one spot you can retrace 
your steps to find where you last used 
or loaned the missing tool.”’ 

Whitey, who has been an automo 
bile mechanic for more than 30 years, 
goes on to say, ‘“Tuldex will make any 
mechanic a better worker because it 
organizes his tools so that he can con 
centrate on his job and not worry 
about finding a needed tool.” 


Huot Tuldex de 
Im 


sign features six tool 
hung on wall 


holding 12” x 20” peg 
| Ep 


board panels that roll 
placed on bench 


out on nylon bearings 
pom) Ky 
k minty 


for easy access. The 
panels accommodate 
iv 
Vly 
=v ¥ 
on PORTA-CAB 





movable tool hangers 
in any arrangement 
for all kinds of tools. 
Panels and doors to 
gether give more than 
24 square feet of tool 
storage area— twice 
as much as most tool 
chests. 

The heavy steel 
Tuldex cabinet with 
top and bottom locks 
is finished in blue and 
grey baked enamel 
The big drawer is ideal for power tools 
or bulky items. Tuldex can be set on a 
bench, hung on the wall or mounted 
on a movable Huot Porta-Cab. Over- 
all size is 29" x 26" x 1344". 
Warehouse Stocks 
Carried in Dallas 























HUOT MANUFACTURING CO. 


587 Neo. Wheeler Street + 5. Paul 4, Minn. 
Huot is pronounced “Hew-ot 
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Automobile Old Timers Takes Ball 


In Preserving Industry's History 
By FREDERICK H. ELLIOTT 


Executive Vice-President, Automobile Old Timers 


oe the 16 years of its ex- 
istence, Automobile Old Timer 
has held steadfastly to its objec 
tives of maintaining the history of 
the motor vehicle and of per- 
petuating the memory of those 
pioneers who successfully put 
America and a large part of the 
world on wheels 

One of the world’s most com 
plete archives of the dramatic 
events which paved the way fo! 
today’s automotive achievement 
reposes in the national head 
quarters of AOT in mid-town New 
York at 22 East 38th Street. 

The organization of the nation 
motor car pioneers has compiled 
the historic including 
priceless records of first-hand, on 
the-spot 
sembled authentic data about the 
industry’s early days as it wa 
emerging from a “foolhardy period 
of trial-and-error experiment to 
today’s elaborate scientific labcra 
tories where the design of future 
vehicles, 
mechanism 


accounts, 


observers, and has as 


engines and component 
continues unrelent 
ingly in vast organizations of engi 
neers, chemists, scientists and 


other trained specialist: 
It Furnishes the Link 


Its official publication, Old Tim- 
ers News, links the historic past 
with the progressive and eve! 
growing present. Pictures never 
before published have been used to 
tell yesteryear’s stories, and ai 
ticles on many phases of the in 
dustry’s developments keep AOT 
members everywhere’ informed 
Thus, it is hoped, men and women 
are being helped to peer into the 
future which has grown from the 
footprints of the men who have 
gone before. 

Factual 
4,000 pioneers of the industry have 
been assembled and preserved by 
AOT. All of these men, and some 
women too, have played some part 
in the building, selling or servic 
ing the 2,500-odd makes of motor 
cars which have appeared on the 
American scene before and since 
the turn of this century 

Many Southerners already are 
active members of this organiza- 
tion and find it very interesting 


records of more than 


from the participation standpoint 

Recently AOT located the oldest 
automobile dealer in America. He 
is H. O. Koller, Reading, Pa., who 
began selling Winton automobile 
in 1898 and later distributed Fords 
Cadillacs, Buicks, Packards and 





ERE 


SEE PAGES 
182 and 183 














Ue "STEELFLEX” 
’%,- y . 
Flexible 
EXHAUST TUBING 


from 
UNIVERSAL 
METAL HOSE CO. 
local Atlanta 


warehouse stock 


x 


SAFETY 
EQUIPMENT COMPANY 


212 Marietta Street N.W 


Atlanta 3, Georgia 
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everal makes which are but names 
today. Another result of the re 
earch done by this organization 
was locating the first woman 
automobile dealer in this country 
She is M1 Mary D. Allen, who 
took over and operated her late 
husband’s Stevens-Duryea deale1 
hip in Brooklyn in 1905 

In order to extend the knowledge 
of automotive history as widely a 
possible, AOT has organized 3 


councils from coast to coast. These 


councils, which hold meetings from 
time to time for their members and 
guests, often call upon some pio 
neer to give first-hand accounts of 
the trials and tribulations of the 
days when “Get a horse, Mister” 
was a common jibe. Also, many of 
today’s leaders in the automotive 
world have been invited to bring 
council members up-to-date on de 
ign and manufacturing develop 
ment 


Councils Operate in South 


In the areas where most reade! 
of SOUTHERN AUTOMOTIVE JOUR 
NAL reside, for example, AOT 
councils have been formed in the 
District of Columbia, Maryland 
Virginia, North and South Caro 
lina and Florida 

The Virginia council held a break 
fast meeting in Richmond at the 
dealer convention last Novembe! 

Meetings of these and other 
councils are planned by men in 
those areas and have proved to be 
an important reason why nearly 
5,000 men and women are mem 
bers of AOT today. In the near 
future it is expected that the 
executive committee will appoint 
ix regional vice-president to 
stimulate activity in variou C 
tions of the country 

Col. Willard F. Rockwell, promi 
nent industrialist, is this year 
AOT president. Serving with him 
are A. W. Herrington, William E 
Holler, Alfred Reeves and John J 
Schumann, Jr.,_ vice-president 
Russell M. Nelson, secretary, and 
Frederick H Elliott executive 
vice-president 

Among the notable features of 
the organization’s annual dinne! 
and meetings has been the award 
ing of Distinguished Service Cita 
tions to outstanding pioneers in 
some phase of the industry. To 
date, a total of 61 men have been 
o honored, including J. Frank 
Duryea, William K. Vanderbilt, K 
T. Keller, Alfred Reeves, Harvey 
S. Firestone, Jr., William E. Holler 
William S. Knudsen, Ralph De 
Palma, Charles W. Nash, Alfred P 
Sloan, Jr., William L. Hughson 


Charles F. Kettering, Charles E Col. Willard F. Rockwell, o7 
Wilson, Paul G. Hoffman, William Frederick H. Elliott, executive 
L. Mallon, Wilbur Shaw, George ice-president, Automobile Old 
W. Mason, John L. Collyer, Willard Timers, 22 East 38th Street, Neu 
F. Rockwell, John J. Schumann York 16, N. Y., for further im 


Jr., Russell E. Singer, John R formation 


Davis, Eli C. Wareheim, Robert A 
Stranahan, Clifford M. Bishop, Oklahomans Plan Car Show 
Robert F. Black, Arthur O. Dietz 
and John A. C. Warner The McAlester (Okla.) Automo 
bile Dealers Association will hold 
Editor’s note If any reade? its second annual automobile show 
would like to organize a council March 18, 19 and 20. An innovation 
in his area, he is asked by Auto- will be the addition of a ladies’ 
mobile Old Timers to write to tvle show 








ProfitMaker—°800,000 in 16 Months! 


Garages served by the dis- 
tributors listed below made 
this astounding profit in- 
stalline Rogers engines. 
Did you get your share? 








Snowball your profits the Rogers way. You take no risk sell with 
confidence. Each engine dynamometer tested for new engine per 
formance. Written guarantee for your customers. Start making big 


money now! 


Write, wire or call the distributor nearest you. 
ALABAMA ele ele J , so—~0 
sien Parts MISSISSIPPI 


Parts 


NORTH CAROLINA 


. 
e 
Ma 
pely 
& Supply 
v Parts Co 
abama Auto Parts 
Parts & Supply 
na Parts Service Co 
Clark's Parts Service 
W. Ala. Parts & y ee ' ee e Battery & 
ve ka—Turner Motor Supply 
GEORGIA 


bany 


SOUTH CAROLINA 
Abe Mot 


ee 


Aut 


Yorb kA 
TENNESSEE 
age A 


Waycross 


FLORIDA 


u>-Auto Supply Co t. Pet e 


umb ersburg—-Aut tiv . 
JOHN ROGERS co. 500 West Peachtree St., Atlanta, Ga 
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BUY DIRECT 
FROM THE MANUFACTURER 


ON THE CAR OFF THE CAR 


FRONT OR 
REAR WHEELS 


€) 


CONVENTIONAL OR FLAT TREADS 


Increase your business by offering tire truing 
the fastest growing automotive service in 
America today. Rounder complete $629.50 
Quickly set up for front or rear wheels on 
or off the car. Heavy duty motor and cutter 
f 


produces precision rounding in less than 5 


minutes per tire 


Send for FREE BOOKLET 


PUSH-BUTTON 
PORTABLE 
HYDRAULIC 


Here is the helping hand so often needed 
The greatest labor saving addition to frame 
straightening in 25 years. Operates hydraulic 
rams from | to 100 tons with rapid hammer 
like blows for faster more complete correction. 
Finger tip control of one to four rams on the 
same hook up. 


BeeLine Co. 


DAVENPORT. IOWA US 
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28 UMS Mechanic Schools 
Open by Mid-April 


B Y THE middle of April, United 
Motor Service Division of 
Motor 


opened 28 automatic transmission 
training 


General 


chool 


country for any ervice tation 
or garage mechanic who wishe 
to enroll 

Service training in the factory- 
method | of 


maintenance and 


approved overhaul 
adjustment of 
offered without 
charge. A mechanic needs only to 
contact his nearest UMS distributor 


for particular: 


automatic ] 


Southern centers now in opera- 
tion or scheduled to open are in 
Washington, D. C Jacksonville 
Fla.; E] Paso, Texas: Dallas. Texa 
Memphis, Tenn.; Atlanta, Ga.: 
Charlotte, N. C.; St. Louis, Mo 
New Orleans, La.; Houston, Texa 
Oklahoma City, Okla 
City, Mo 

Other are in 
Cleveland, Ohio; Boston, Ma 
New York, N. Y. (two) 
Ill.; Portland, Ore.; Los Angele 
Calif.; Philadelphia, Pa., Denver, 
Colo.; San Francisco, Calif.; Buf- 
falo, N. Y.; Minneapoli Minn 
Milwaukee, Wis.; Cincinnati, Ohio, 
and Salt Lake City, Utah 


and Kansas 


Detroit, Mich.; 


Chicago 





For the third consecutive year the 
Arkansas Automobile Dealers As- 
sociation received national x 2cog- 
nition for its public relatioxs pro- 
gram as Walter B, Cooper (left), 
Fort Collins, Colo., chairman of 
National Automobile Dealers As- 
sociation public relations c »mmit- 
tee, presented a bronze award to 
Tom McNeil, Rogers, Ark., pres- 
ident of the Arkansas dealers. The 
citation was one of two second- 
place awards in the state associa- 
tion category given by NADA for 
“meritorious public relations ac- 
tivities on behalf of franchised 
new-car and new-truck dealers.” 





expects to have 


throughout the 








Fastest Selling 
Cushion on 
the Market 


Mitchell Offers Most 
In All-Purpose Cushions 


Here is the coolest, most com- 
fortable, all purpose cushion. 
Mitchell's famous "Open 
Window" weave of beautiful 
Vinyl-Coated fabrics allows 
free circulation of air to all 
points of body contact, thus 
speeding evaporative process. 
Each cushion is hinged and 
trimmed with heavy duty 
plastic film—stoutly stitched 
for maximum strength and 
beauty. Parallel constructed 
coils of 21 gage wire allows 
the seat spring units to with- 
stand heavy pressure. The 
beautiful cushions are con- 
veniently packed in assorted 
colors (blue, red, green), 12 
to the carton. 


*VISIT OUR BOOTH #3 
SOUTHWEST AUTOMOTIVE 
TRADE SHOW 


MANUFACTURING CO. 
Fort Smith, Arkansas 
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HAVE YOU HEARD ABOUT 


RUST MASTER'S 





* YOU GET SIX AND ONLY PAY 
FOR FIVE 


The Extra One is ALL PROFIT! Cash In On This Guaranteed 
Sure-Fire Deal! STOCK UP ON THE B/G PRODUCTS 
with THE B/G PROFITS! RIDE THE BIGGEST CONSUMER 


DEMAND EVER! Year ‘round selling season! — Greater 
Customer Satisfaction! DON'T MISS ANY PART OF THIS 


DEAL— ORDER FROM YOUR SUPPLIER RIGHT AWAY! 


HERE'S HOW IT WORKS... 
cy mcl mel. ala a 
Get ONE RUST MASTER FREE! 
Get ONE LEAK MASTER FREE 
ou Get ONE SLUDG-MASTER FREE 
Set ONE CARB MASTER FREE 
Get ONE LEAK MASTER FREE 


y Order 6 
sy for 5 RUST MASTER 
ay for 5 LEAK MASTER — 

1 Pay for 5 SLUDG-MASTER — 
ay for 5 CARB MASTER 

ay for 5 ASSORTED 


r Work n any Multiple 


. “ 
“uit e) a if yOu ait ‘ » 
€)) we Berra! *IMPORTANT: This Special 6 for 5 
pee we 56 CHENG st ASS Deal is good only from 
Ta March 1, 1955 to May 31, 1955. 


“CO TME SILENT PARTINERS OF MOTOR EFF twcy 


ite) a 








the NEWEST, hottest 
auto accessory in years! 


CONTOUR DESIGNED 


je ewest — in 
»m -_ Ce “te flo ha O- 
tection of ll « 


RICH COLORS 


Beautiful for today’s 
modern car 


interiors 


ALWAYS 
STAY PUT 


No te 
sliding —spe 
under-des en Keep 
mats in place. 





Introduced for the first time at 
the December A.S.1. Show, StyleMasters were 
an outstanding success. Orders are pouring 


in repeat orders and repeat orders 


indicating tremendous car Owner reception. 


Contains one StyleMaster each for driver 


SET No. 8465 


and passenger sides 7 Holiday Colors 


Available in 
red, blue, green, yellow, black, tan, 


Packed 3 to carton. Popular 


RETAIL 


grey 
new STARTER ASSORTMENT 


contains one each, red, 


PACK 
. 


PER SET 


blue, green, yellow, black, plus 


attractive window and wall poster 


Full color pictorial box sells 
STYLEMASTERS on your 
counters, shelves, in window 
— anywhere car owners can 
see this attraction. 


Free window-wall poster with Starter Set 


| | CALL YOUR JOBBER or send coupon 


Mail to — THE WOOSTER RUBBER CO., WOOSTER, OHIO 
PLEASE HAVE MY JOBBER SUPPLY ME WITH 
THE FOLLOWING STYLEMASTER KAR-RUGS 


QUANTITY NO. 8465 SETS 
GREEN YELLOW BLACK 


TOTAL 


RED BLUE TAN GREY 


SORTMENT PACKS 


| yellow, | black 


QUANTITY — STARTER AS S sete ~ co 


} 
tains | blue, | greer and banner 





‘ 
‘ 
‘ 

‘ 


~ 


‘MONEY SAVER‘: 


- 
~ 
Fi 


¢ ‘ 


| TROUBLE SAVER | 


— a 
~ 
© = ao? 
> @ « my 
_ - 
_ -—- 
——— —— er eo 


— ? > > 

3;.and customer saver, too! 

Everything it takes to do the job—from major parts to nuts 

and bolts—all in a single package. 

) ine anal i ‘ i > > ‘ > “s 

Pontiac repair kits save time, money and trouble, because Pontiac repair kits are available for 

there’s no time lost in reworking, no need to compromise scores of different, most-demanded serv- 

with substitute emergency parts. And your customers are ice jobs. They're readily available at 

= . . “ , > , > 

assured of original Pontiac performance, dependability and your nearby Pontiac dealer —and priced 
. > : . . ° ) hg to protect your profit 

economy with Pontiac Factory Engineered Parts Kits. 





=, ‘g, 
PONTIACS == RUN BETTER ON eat PONTIAC PARTS 
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get service 
you can give 


@ The jobbers who sell Monmouth* bearings always 
have what you want when you want it. They 
have the most complete stock of active parts in the 
business. 

Moreover, Monmouth bearings are made by the 
same men in the same plant that make most of the 
bearings originally installed in engines. 

Because the Monmouth line solves the two most 


* The wor ni M 


Monmouth 


TRADE MARK 


ENGINE BEARINGS 


Clevite Service 
The Cleveland Graphite Bronze Co. 
Division of Clevite Corporation, Cleveland, Ohio, U.S. A. 
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Sf 
pressing problems faced by service men... immediate 
availability and perfect fit... you can speed every 
bearing job through your shop by using Monmouth 
bearings. You can give better service, faster service 
and more profitable service. 

Next time you need a set of bearings, call your 
nearby N. A. P. A jobber. You'll get the kind of 
service that keeps your shop humming. 


rporation 


Yor ah fet 
MT ed 
Me 
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More News Briefs 
(Continued from page 180) 





More "Horses" Predicted 
In Next Four Years 


appt in low-priced cars 
will increase as much as 30% 
within the next three or four years 
and will climb proportionately in 
the luxury class, predicted V. R 
Raviolo, Ford Motor Co., at the 


lubrication committee meeting of 
the American Petroleum Institute. 
A fuel of 100 octane will be 
needed because a large number of 
cars will have 10-to-1 compression 
ratio and possibly 12-to-1, he said, 
which may result in a single grade 
of gasoline by 1960 or 1962. 
“Probably by 1965 the gas tur- 
bine engine will be in production 
in the lower volume specialty car 
field,” he forecasted. “This field 
will be used to develop production 
techniques, to test the market and 
to prove it in practice before a 





MORE SALES 
POWER! 


E ENG 


with Grand DUAL EXHAUST SYSTEMS 


The Complete Line Of The Automotive Industry 
The Quality Line — A Dual System 
Guaranteed To Fit Every V-8 Powered Car 








DUAL DUAL HEADER | Automobile System System 
SYSTEM SYSTEM 

Buick 
vat Woe ama Cadillac 
—-- Chevrolet 


Girne 
tanauel mere 


Make Dual Dual Header 





V-8 1935-55 

V-8 1950-51 1950-51 

6 1941-55 
Chevrolet V-8 1955 
Chrysler V-8 
tag” 3 
ford v-8 
Lincoln v-8 
Mercury V-8 1 
Oldsmobile V-8 
[Plymouth V-8 
Pontiac v-8 
Studebaker V-8 1951-55 


1937-55 











Also Available... a complete line of Dual Exhaust 
Header Systems for most V-8 powered cars and 
Chevrolet ... Factory Duplicate Rear Outlet Manifold 
Duals for Ford and Mercury 1952-55. 


i 1g 


NEW 


el Lone FIBERGLAS* PACKED 
MUFFLERS with low, mellow tone. First 
Fully Engineered Fiberglas* Packed 


uiel- 


Mufflers. 
Also Available .. .a complete line of Grand-tone 


hd 


High Efficiency Steel Packed Mufflers. 


*Fibergias (Reg. U. S. Pat. Off.) is a trademark of 
the Owens-Corning Fibergias Corp. 


AUTOMOTIVE PRODUCTS 
2055 RUBY STREET - MELROSE PARK, ILLINOIS 
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major production commitment is 
made.” Then within a few years, 
“the major portion of automotive 
engine production will be of the 
gas turbine variety.” 

“The important part of an auto- 
mobile with a gas turbine engine 
will be the high-speed reduction 
gears with high tooth loadings and 
high-speed bearings. The gear case 
will probably be separate from the 
main engine oil system in order to 
separate out lubricating problems.” 


January Used-Car Sales 
Drop 2.9% in South 


ALES of used cars in the South 

declined 2.9% in January from 
December, but sales throughout the 
nation increased 9.4%, according 
to the National Used-Car Dealers 
Association. 

Area reports indicated that in 
the Midwest, including Kansas and 
Missouri, January sales upped 
4.7% and inventories increased 
14.4%. In the Southwest, including 
New Mexico, Oklahoma and Texas, 
sales were up 2.6% and inventories 
up 12.8%. 

Inventories in the South in- 
creased 8%. States include Ala- 
bama, Arkansas, Florida, Georgia, 
Kentucky, Louisiana, Maryland, 
Mississippi, North Carolina, South 
Carolina, Tennessee, Virginia 
West Virginia and the District of 
Columbia. 


Oklahoma Dealers Conduct 
Five Regional Meetings 


A SERIES of five zone meetings 
of the Oklahoma Automobile 
Dealers Association are underway 
with the Northwestern’ group 
scheduled to gather on March 22 
at the Youngblood Hotel in Enid 
and the Northeastern meeting to 
be at the Mayo Hotel in Tulsa 
March 29. 

The Southwestern zone met in 
Lawton Feb. 15, the Central zone 
in Oklahoma City on Feb. 24 and 
the Southeastern at McAlester 
March 8. 


Newton of Chattanooga Dies 


Emmett Stanford Newton, 67, 
president of Newton Chevrolet in 
Chattanooga, Tenn., died in Feb- 
ruary after an illness of several 
months. He entered the automobile 
business as co-owner of Hardwick 
Buick Co., selling his interest in 
1924. In 1929 he bought Couch- 
Jones Chevrolet, which he op- 
erated as Newton Chevrolet there- 
after. 
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€ 
39,000 top ignition men agree: Blue Streak ignition parts 
are sturdier ; they last for more miles; their performance 
spurs your customer to tell his friends, “Great mechanic 


that Joe”. We build your “reputation insurance” into our 
parts. For an example, take a look at the heavy-duty 


| Or O Yr construction of the BLUE STREAK VOLTAGE REGULATOR. 
“KING SIZE” PARTS for greater stability of 
performance, thousands of extra miles of life. 


% 
SIMPLE, ACCURATE ADJUSTMENT due to 
eccentric cams. You get micrometer spring tension settings 
at a turn of your screw-driver. 


TWO CONTACTS ON CUTOUT ARM eases current 


burden, minimizes contact burning, lengthens regulator life 


_, SEE YOUR UNIQUE COVERED BOTTOM protects vital resistance 
| BLUE TREAK ) BLUE STREAK units from damage due to shock, moisture. 


JOBBER STANDARD MOTOR PRODUCTS, INC. Long Jeland City 1,N.Y 
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GENERAL TIRE OFFERS 


WINDOW Can V CHANNEL 
WEATHERCTRIP 


The Automobile Manufacturers As- 
sociation has chosen James J. 
Nance (shown here), president of 
Studebaker-Packard Corp., as 
president to succeed the late 
George W. Mason of American 
Motors, who headed the organi- 
| zation for nine years. George W, 
CATALOG NO 777 Romney, president of American 

Motors, succeeded Nance as treas- 

urer. 





Standardize Dipsticks, 
Say Petroleum Men 


tar 

otha INDUSTRIAL pR ee in modern engines are 
Ooucr 

s yo visION a source of confusion and irri- 


WABASH. INDIA 

NATIO: tation to service station workers 
ONAL SALES etPassenrarive | and the public alike because of the 
$402 CwEStER ays mevsiane 4 e extreme variety in markings and 
ba ! the difficulty of seeing the oil level 
when the film is thin and clear, 
stated C. W. Georgi, Quaker State 
Oil Refining Corp., at a recent 
One of the most complete meeting of the lubrication commit- 
tee of American Petroleum Insti- 

Channel Catalogs , 

Many engines are over- or under- 
supplied with oil because of dip- 
ever assembled stick variance, he said, and an 

engine which is over-filled will 
very often develop high consump- 
Just off the press! Here is the latest and most complete tion, reflecting unfavorably on 
information available today on the selection and applica- both the oil marketer and the car 
‘ ‘ , manufacturer. Georgi suggested 
tion of quality channel. Over 16 pages of practical that the committee present an of- 


buying information on General Tire channel is presented in ficial recommendation to the SAE 
easy-to-use, quick reference style. for uniformity 


Order your free copy on the coupon below 
Auto-Lite Bumper Plant 


THE GENERAL TIRE & RUBBER COMPANY Completes Expansion 


INDUSTRIAL PRODUCTS DIVISION $2,000,000 expansion and 
modernization program at 


WABASH, INDIANA The Electric Auto-Lite Co.’s 
Sharonville, Ohio, bumper plant 


has been completed and the plant 
is now in full operation, according 
vice-president 


NA TIONAL SALES T nubber Products Company 


5402 Chester Ave. © Cleveland 3, Ohic 


REPRESENTA Tl VE Send free catalog on your glass channel. to C. L. Lancaster, 


and plant manager 


RUBBER PRODUCTS : ; ae 
The improvements, which have 


COMPANY . increased daily production to as 
high as 12,000, were inaugurated to 
5402 Chester Avenve = permit straight line production and 
Cleveland 3, Ohio ee total automation of some work. 
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STAVE THE MOST IMPORTANT 
ames ADVANCEMENT 


Penne gnc moe GREEN IRIDESCER a | , SINCE L A CQ UER 


oo 


NOW. a surface that dries dust free in 10 to 15 
minutes with R-M Permax and R-M Enamel 
Reducer (S-30 ER-59 THE MOST IMPOR. 
TANT ADVANCEMENT SINCE LACQUER 


QUICKLY FREE your spray booth for the next paint 


job and turn out more jobs per day 


SAVE WEAR on compressor machinery because 
the new R-M enamel combination allows use of much 
lower air pressure Use only 40 to 45 pounds, yet 
operating speed is increased with practically no paint 


waste trom overspray 


MORE PROFIT from increased paint mileage per 
gallon 


GAIN remarkable all-weather control and stop worry- 


ing about orange peel! 


6975 MILFORD AViwuE OFTROIT 10 micmiGan 


RinsHeo-Mason Company m8 Ss, cae 








Manufacturer of passenger and commercidl Car lacquers, enamels, primers, surfacer 
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Inter-Industry Safety 
Names Four Members 


HE Inter - Industry Highway 

Safety Committee has appoint- 
ed four new members, A. vander- 
Zee, chairman and a vice-president 
of Chrysler Corp., announced. 

N. K. VanDerzee, vice-president, 
Hudson Motor Car Division of 
American Motors, is a new repre- 
sentative of the automobile manu- 
facturers. 

Representatives of the National 
Automobile Dealers Association are 


Frank H. Yarnall, Chicago, II1., 
president; Carl E. Fribley, Nor- 
wich, N. Y., first vice-president, 
and Roland Hughes, Jonesboro, 
Ark., chairman of the public re- 
lations committee. 

Continuing to serve as NADA 
representative is Charles C. Freed, 
Salt Lake City, Utah, immediate 
past president and vice-chairman 
of the committee. 

Other representatives of auto- 
mobile manufacturers serving on 
the committee are: W. F. Hufsta- 
der, vice-president, General Mo- 








“MAMLEY VALVES 


oe Win and hold 
satistied 
customers.”” 


says Albert E. Duncan, Duncan 
Auto Supply Co., Inc., Fort 
Worth & San Antonio, Texas. 


“We have sold the full line of Manley 
Airchrome Valves for ten years in both 
our stores—and Manley only. Each year 
our business has grown and we don’t know 
what valve trouble is.”” Everybody profits 
more with Manley Parts. Ask for name 
of local jobber. Manley Valve Corp., 1523 


Fairmount 


Ave., Philadelphia 30, Pa. 


District Sales Representatives: J. S. Connell 
Co., Dallas, Texas; Lawrence M. Hirsig 
Co., Jacksonville, Fla. 


New catalog sheets available, 
listing many new numbers. 


... supplier to leading original equipment manufacturers 


MANLEY Vale Parts 


VALVES e« SPRINGS oe 
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GUIDES—end TIMING CHAINS 





The South Carolina Dodge Dealers 
Association was awarded a special 
citation as a line group entry in 
the 1954 public relations competi- 
tion sponsored by the National Au- 
tomobile Dealers Association. 
Presentation was made by Walter 
B. Cooper (left) of Fort Collins, 
Colo., chairman of the NADA pub- 
lic relations committee. It was ac- 
cepted for the state association by 
J. E. Parker of Aiken, president 
of the line group. 





tors Corp.; A. vanderZee, and 
Walker A. Williams, vice-presi- 
dent of sales and advertising, Ford 
Motor Co. 

Tire manufacturers’ 
tatives are J. A. Hoban, 
president of replacement sales, B. 
F. Goodrich Co.; L. A. McQueen, 
vice-president in charge of sales, 
General Tire and Rubber Co.; H. D. 
Tompkins, vice-president, Fire- 
stone Tire and Rubber Co., and R. 
S. Wilson, vice-president, Good- 
year Tire and Rubber Co. 


represen- 
vice- 


January Factory Sales 
Top All Januarys 


OTOR vehicle factory sales in 

January were the highest for 
that month in the history of the 
automotive industry, the Automo- 
bile Manufacturers Association 
said Feb. 26. 

The month’s total of 726,108 
car, truck and bus sales was more 
than 100,000 units above the pre- 
vious January record of 606,833, 
set in 1951, and nearly 175,000 
units above the January, 1954, 
figure. 

Passenger-car sales for the 
month reached 636,242. Truck and 
motor coach sales totaled 89,866. 

January sales were down slight- 
ly from the previous month's 766,- 
169, which set an all-time record 
for December. 
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HYDRAULIC 
BRAKE HOSE 


REPAIR KITS 
& PARTS 


SLATED F 


_ 





Depend on the complete lines of 
these ether famous MASTER § “ FREE! Easy-reference BRAKE CYLIN- 


BALL & ROLLER BEARINGS + DRAG DER & PARTS CAR APPLICATION CHART. 


LINKS » WATER PUMPS + KING 83 

g 22 x35 wall chart shows part - 

BOLT SETS + COIL SPRINGS + FUEL atin teal ceien dina tau a 
PUMPS + TIE ROD ENDS 


MASTER PARTS DIVISION 


AIRTEX PRODUCTS INC. FAIRFIELD, ILLINOIS 
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Finance Executive Rude Deplores 
Profitiless Practices of Dealers 


Oo GrROUP of retail merchants 
in the United States is in a 
more favorable position than auto- 
mobile dealers, yet some of them 
persist in pursuing unhealthful 
sales practices which create “prof- 
itless prosperity.” 
“Giveaways” and “$1 down 
sales” were scored particularly 
Feb. 28 by Alan G. Rude, senior 


vice-president of Universa] C.I.T. 
Credit Corp., in an address before 
the 18th annual convention of the 
Louisiana Automobile Dealers As- 
sociation in New Orleans. 

Rude, whose company has fi- 
nanced about 15,000,000 cars — 
one tenth of the industry’s entire 
output—in the last 40 years, fore- 
cast a constantly expanding car 





SPRING 
DEAL! 


, Extra Profits for YOU! 


A clean cooling system stops 
trouble. Make extra profits 
this spring. Offer your cus- 
tomers WARNER RADIATOR 
CLEANER. 


Prevent rust, corrosion, scale, 
Stop water pump squeaks, 
Offer every customer WAR. 
NER COOLING SYSTEM 
PROTECTOR. 


Every car that comes over 


your driveway needs at 
least one Warner Product 


WARNER RADIATOR PRODUCTS 
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Famous over 30 yeors. The 
one way for immediate, easy 
repair of all cooling system 
leaks. Sell the leader— 
WARNER LIQUID SOLDER. 


VS PCULLL Yb 


WARNER-PATTERSON COMPANY 


920 $. MICHIGAN AVE., CHICAGO 5. iLL. 





Vice-President Rude 


maret. He based this prediction on 
these major factors: Increasing 
population, a growing trend to 
two-car families, the projected 
huge highway modernization pro- 
gram, and the greater sales appeal 
being built into new models. 

“The average family will pur- 
chase in its lifetime a series of cars 
which, in the aggregate, will ex- 
ceed the value of the family home,” 
he said. “No other group of re- 
tailers in the country is in so fav- 
ored a position. Yet some dealers 
have adopted merchandising poli- 
cies which add up to profitless 
prosperity. 

“You cannot expect the public 
to have respect for a_ business 
which does not develop its own 
self-respect,” he said. “Instead of 
advertising giveaway programs, $1 
down sales and all the other un- 
healthy practices being used in so 
many parts of the country, dealers 
should institute and maintain a 
sound and constructive sales pro- 
gram that will safeguard their 
market and build public respect 
for themselves and their product. 
Dealers must establish and stick 
to sound merchandising principles 
that will create healthy conditions 
in the industry.” 

Rude advised dealers to regard 
automobile finance companies as 
a definite part of their merchan- 
dising plan. 

“The economic justification for 
companies like ours,” he said, “‘is 
not only to furnish funds to help 
the eight out of ten car buyers who 
must finance their cars, but also 
to help the dealer sell more cars.” 

Rude said sales training is a job 
which is never completed, and he 
advocated “periodic readjustment” 
of salesmen to their jobs. He said 
successful dealers achieve a high 
absorption of overhead costs from 
two main income sources—parts 
and service sales and finance re- 
serves, 
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performance. 


Sure you know CHROME-CONTROL LEAK-PROOF Piston 
Rings. You know they hug that cylinder wall, keep the oil down 
and power up. You know they seat quick and do the job right 
and you also know they give positive performance. You know 
that because you’ve heard about them for more than 45 years. 


McQUAY-NORRIS McQuay-Norris Manufacturing Company, St. Louis 10, Mo. 
BEARING SERVICE 











aN 





The Lincoln Futura, premiered on 
public highways March 3, is an 
inch short of 19’ long, is 84.6” wide 
with a wheelbase of 126”. It is 
equipped with a 330hp motor, but 


@ since the engine is experimental, 
displacement, compression ratio 
and other details are not revealed. 

pe = oa 3 oaonn Goneees penege - 
the Lincoln-Mercury Division o 
NEW GUARANTEED Ford Motor Co., called it “a $250,- 
000 laboratory on wheels” because, 


Bulld-a-Stock he said, “the Futura is a roadable 


——- It 2 oa ey 
MERCHANDISER qupueh > quihes & greek deal of 
important engineering data from 


Cabinet it and to test public reaction to its 
very advanced styling.” 





Sales-Making Display! Chrysler Names Purdy 
Convenient Storage! Chrysler Corp. has named L. J 
° Purdy as a special assistant on the 
Quick Inventory Check! staff of C. J. Snyder, vice-presi- 
dent and operating manager, Sny- 
der announced late last month 
Purdy was formerly a vice-presi- 
With ALL Guaranteed dent of Dodge Division in charge 
Parts Merchandisers the of trucks. 
Cabinets are always FREE to the 


Dealer. Your entire investment is 
ae e. 00 Nash Motors has appointed C. D. 
mn Popular Profit Making parts Keller as manager of its Atlanta, 
covering all 3 systems. Ga., zone succeeding A. L. 
os Christian, Roy Abernethy, sales 
: vice-president, announced. Keller, 
Pra el who joined Nash in 1945, was 
formerly manager of the Boston, 
Mass., zone. At one time he was 
See your assistant zone manager at St. 


GUARANTEED PARTS Louis. 
4 JOBBER for full details 














or write now to 


@ GUARANTEED 


PARTS CO. INC., Seneca Falls, N. Y. 


Ignition Service Parts 
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Wash cars in 3 less time! 


— NEWDUPONT SAY 
car wash pouch 


MADE OF DACRON’— Exclusive — Patent Applied For 
Self-Sudsing — Long Lasting — Flush-As-You-Wash! 


xs 


JUST PUT IN }y = = DU Pont CAR WASH 





~ 
_ 


AND ZIP POUCH SHUT! M YE CLEANS 
EVERY PART °)"\7, OF CAR WITH FRESH 


Fe , é, Ly O 
SUDSING — oy © ACTION: MAKES NEW 
fo 


OA y.) SUDS AS IT GOES! 


4”U. AN 
VAy } ’ 
YA/® ~ ~ 





New Du Pont Speedy Car Wash Pouch takes off 
dirt, grease and grime faster, more profitably! 
Feeds fresh Du Pont Car Wash suds to each part 
of the car — loosens stubbornest dirt at one swipe. 
With hose, operator flushes while washing —once 
over does the whole car! New Du Pont Speedy 
Car Wash Pouch is made of long-lasting Du Pont 
“Dacron”’ —strong, fast-drying, mildew-resistant. 
Saves time, saves car wash, makes money for you! 


Dealer cost $2.75 *Reg. trade-mark for Du Pont's polyester fi 


For more information and name of nearest wholesaler 
stocking this new item, clip and mail to: Du Pont Co 
7010-E Du Pont Building, Wilmington, Delaware 
Please have nearest wholesaler give me more infor 
mation about Du Pont Speedy Car Wash Pouch. 


Better Things for Better Living 
... through Chemistry 


DU PONT NC we PRODUCTS 


“FROM CHEMICAL RESETARCH...FOR EASIER CAR CARE’’ 


City. ————— State 
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IMPERITIAT 


to Stock Brass 
Fittings is the 


co 
«a 
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Picked by thousands of shops across the 


because: 
It saves time and money. Cabinet 
» Every item is in plain view through included 
Glass Door. 
» Select the right fitting in a flash. -? 
Stock can be checked at a glance—cost- ' 
ly time-consuming pick-ups avoided. 
It's priced RIGHT! to Dealer 
Contains 224 of only the fastest mov- bh eee nee 
ing fittings. priced af less than 


° . cost of the fittings 
® Steel cabinet hangs on wall or bin. » —H, ° 


of extra charge 


No. 440-F Imperial Brass Fitting 
An IMPERIAL Jobber near you will be glad Stock complete with 224 parts. 
te show you this new and better way to 


stock brass fittings. Ask for his name. 
Ask for Catalog 124 


THE IMPERIAL BRASS MFG. CO.; 1227 West Harrison, Chicago 7, Wl. 
in Caneda: 334 Leuvder Ave., Toronto, Ont. 


Bross Fittings © Flexible Lines 
” Tube Working Tools © Service Aids 
| Shut-Off Valves © Orum Faucets 





, Visit our booth at the Southwest Automotive Show 





Warren Koeching drives the 
Chrysler 300 with which he won 
the national speed trial champion- 
ship of the National Association for 
Stock Car Auto Racing at Day- 
tona Beach, Fla., making a new 
record of 127.580 mph on Feb. 22. 


Wreck Responsibility Law 
Proposed by Floridians 


LORIDA is out to bear down 

heavily on drivers and automo. 
bile owners who are responsible for 
accidents but who won’t pay the 
bills. 

One provision of a newly-draft- 
ed bill would allow the state to 
take up both the driver’s license 
and the tags of any motorist in- 
volved in an accident who has no 
liability insurance coverage. 

The driver responsible for the 
accident could get his license and 
tag back after taking out insur- 
ance and paying for damage to the 
other party. The driver not re- 
sponsible for the accident could 
get his back by taking out insur- 
ance. 

But if either should hold out, the 
state could keep the tag and li- 
cense for as long as five years 

The present financial-responsi- 
bility law allows only drivers’ 
licenses to be suspended, and this 
for only a year. 


Chrysler to Construct 
New Automatic Plant 


| Pecan Corp. will start con- 
struction early this spring on a 
new automatic transmission plant 
to be located on the outskirts of 
Kokomo, Ind 

The 800,000-square-foot plant 
is expected to virtually double the 
company’s present capacity for 
automatic transmission produc- 
tion. 

L. L. Colbert, president, said, 
“Customer demand for Chrysler 
Corp. cars with our fully-auto- 
matic PowerFlite transmission is 
so great at this time that we must 
expand our production facilities 
substantially to keep pace with 
the growing popularity of this fea- 
ture of our cars.” 


Chrysler's Gale Addresses SAE 


George O. Gale of Chrysler 
Corp. addressed the Atlanta, Ga., 
section of the Society of Automo- 
tive Engineers on March 7 on 
“Nuts and Bolts and Nylon Mate- 
lasse.”” Gale is assistant chief en- 
gineer with DeSoto. 
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Fragments from t 
Gokstad War Ship 





Wood carving 
from Gokstad 
War Ship 


j tions reproduces 
from ‘Viking Age 
Charles Scribner: 


Viking ship 
from Bayeux 
tapestry 


A glance tells even the casual observer that this ex- 
ample of early shipbuilding is unquestionably VIKING. 


To the Viking, shipbuilding was the most honorable of 
callings and Norsemen achieved a degree of skill un- 
equalled by any other contemporary European peoples. 
These men of old took a fierce pride in their trading 
vessels and ships of war... a pride borne out by the 
excellence of their craftsmen. 





Today, men in the original equipment and automotive 
supply replacement industry know that the finest cop- 
per tubing for the industry is unquestionably VIKING. 
VIKING craftsmen, with the same pride of achieve- 
ment as their namesakes, work constantly to produce 
the very finest copper tubing . . . a tubing made to 
rigid standards of quality . . . a tubing worthy of 
the name VIKING. 


- 


“his 


\/IKING 


4 CLEVELAND 10, OHIO 


’ PRECISION DRAWN SEAMLESS COPPER AND ALUMINUM TUBING 


- 
i 


; es a. ee AE 











STRENGTH THROUGH ANNEALING EASY TO BEND AND FLARE 3 COMPACT 


> Viking copper tube is annealed 
— with precision uniformity in 
electric annealing furnaces. The 
uniform temper insures speedy, 
efficient, trouble-tree fabrication 
and strength 


Whatever the application, Vik ; hy Vikings individual carton of 
P?>> tubing cuts overhead. No need 


ing copper tube makes the work iy * 
0 faster because it is easier to (( (h) ( for repackaging in ehardtotind 


abricate. Vikin automotive container. Simply attach label 
tubing is soft and plieble can ' and drop inthe mail! 
be formed, flared and expended Nhe mayls 

quickly without danger of trac 
turing and splitting. 
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"Mr. Chevrolet of the South” Puts 
Charleston Franchise in New Home 


HARLIE Johnson, “Mr. Chevro- 

let of the South” for years, is 
back in the limelight now. 

When Fort Sumter Chevrolet 
dedicated its new building at 
Charleston, S. C., last month, it 


dealerships than any other man 
in the South. 

Charles F. Johnson resigned as 
assistant general sales manager of 
Delco Appliance Division of United 
Motors and went from Detroit to 


the Chevrolet dealership, and be- 
came president of Fort Sumter 
Chevrolet which succeeded that 
firm. 

In 1940 he bought dealerships at 
Conway and Florence, S. C. In 
1943 he acquired Twin City Chev- 
rolet at West Palm Beach, in 1945 
Southland Chevrolet, Inc., Miami, 
and in 1947 Beach Chevrolet Co., 
Miami Beach. 

He purchased Southern Chevro- 


Charleston on Oct. 21, 1935, to let in Atlanta in 1951 and City 
settle in the Southeast. Chevrolet, Inc., Charlotte, N. C., 

He bought Bennett Motor Co., two years later. In 1953 he also 
acquired an interest in Coggin 
Chevrolet at Nashville, Tenn., and 
joined with his son, C. F. Johnson, 
Jr., in buying the Chevrolet deal- 
ership at Mobile, now Johnson 
Chevrolet. 


was just another milestone in the 
career of a man who has perhaps 
been involved in more Chevvy 








Fort Sumter Is the Papa 


Fort Sumter Chevrolet is the 
parent organization and has in- 


S A q i $ FA C T i 0 N eee vestments in many of the other 
organizations. 


... FROM HASTINGS REBUILT PARTS gh 
BRINGS IN MORE PROFITS and West Palm Beach businesses 


° ° ° have been disposed of 

‘ . . . 

Hastings precision rebuilding insures The Charleston, Charlotte, At- 

good performance and customer lanta, Mobile and Nashville firms 

satisfaction—your key to bigger sold at retail 15,372 new and used 

profits. Be sure for your customers’ peo = aenane totes of 
‘ more tha 2, : n 

_ rnd own sakel Try the Hastings service and parts volume 

ine of: 


More than 800 people are em- 
Generators ployed in these organizations 
Armatures 


The new Fort Sumter plant con- 
tains about 65,000 square feet of 
Pressure Plates 
Carburetors 


floor area. A 35-foot aluminum 
pylon, capped with the Chevrolet 
Starter Bendix 
Starters can be 


emblem and floodlighted at night 
street. 
Ford 


seen a mile down the 
aia Johnson’s interests, incidentally, 
Distributors 


have not been entirely automotive 
Clutch Discs He is a director of the First Na- 
Fuel Pumps 


tional Bank, Asheville; owns and 
Bonded Brake operates a large dairy farm near 
Shoes 


sales, 


Hendersonville, N. C., and owns 
Southern Aero, Inc., Atlanta, air- 
plane sales and service operation 
for the Southeast 

With his son-in-law, R. W 
Beveridge, he has financial inter- 
ests in Utility Truck Corp., New 
York City, and Utility Truck Dis- 
tributors, Union City, Ind., makers 
and distributors of truck bodies 
for Chevrolet and GMC vehicles 
throughout the United States and 
Canada. 

The Chevrolet magnate has con- 
tributed substantially to scientific 
research at the University of 
Miami. 

The Johnsons reside at Palm 
Beach, Fla., and maintain a sum- 
mer home in Biltmore Forest, nea! 
Asheville, N. C. 

(More News Briefs on page 203) 


through 





aber 


Catalogs available te Jobbers only. 
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The PIONEER Tool 


FOR INSTALLING VALVE SEAT RINGS 


The Biggest 
Seller 


THE FIRST . . . and still the MOST POPULAR 
MOST PRACTICAL, SIMPLEST, MOST UNI. 
VERSAL tool of its kind made 


EVERLASTING . . . the first tools made over 
25 years ago are still in service 


K.O.LEE CO. 


ABERDEEN, SOUTH DAKOTA 


If it's made by Lee it's aK “Out” 








BRAKE CUPS GET “fgqy,T00! 


I'M A TRU-TORQUE SAFETY 
CUP. EVEN THOUGH I’M 
SOFTER AND BETTER SEALING 
MY METAL EXPANDER KEEPS 
ME IN PERFECT SHAPE IN 
SPITE OF TERRIFIC HEAT 


THIS PACE 1S KILLING 
ME. THESE BRAKES 
ARE GETTING SO H-O-T 
| JUST CAN'T TAKE 
IT. WHAT’S YOUR 


TRU-TORQUE Safety Cups are supported 
with Metal Expanders to insure positive con- 
tact with cylinder walls at all times. Made 
of high tensile natural rubber for positive 
trouble-free service under the most severe 
conditions. 

Sizes ¥%4" to 1%" 


OTTO-ITEMS, INC. 


4390 Olive Street St. Levis 8, Me. 
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NEW Ewing PORTABLE 


STEAM CLEANER 
BUILDS PROFITS FAST 


OIL BURNING CLEANER MOVES 
EASILY FOR ALL CLEANING JOBS 
AT LOW COST—EXTRA PROFITS 


150 Gallons steam per hour 

80 te 100 Ibs. pressure. 

Cold water to steam in 2 minutes. 
NO pre-mixing of compounds. 

Fully automatic controls. 

Bare minimum of moving ports 
Solution does not poss thru colls. 
Steiniess steel combustion chamber. 
Underwriters’ approved burner 


MODEL A-OP 


Quickly and easily you roll the Ewing Model A-OP 
steam cleaning machine from one job to another to 
clean motors, chassis, heavy trucks and trailers faster 
than ever. No need—now—to turn down profit making 
jobs! 

Portable Model A-OP also furnishes abundant 
warm water to quickly, safely clean waxed finishes; 
Huge volumes of steam cleaning solution for really 
— cleaning jobs, motors, chassis, parts. For safer 
working conditions you can easily clean pits, walls, 
racks, floors and drives. 

Fully automatic controls make the Ewing Model 
A-OP the safest, most profitable cleaner to use on all 
cleaning jobs. Ask for details, today! 


STATIONARY 
LOW COST MODEL C 


80 Galions Steam per Hour 
Operates on Any Type Gas 
Especially designed for the opera- 
tor who needs a low cost, high 
quality steam cleaner that is de- 
pendable. Model C provides lots of 
warm water or plenty of steam 
cleaning solution. Fully automatic 
controls make it safe for anyone to 


operate. 
MODEL "Cc" 
LARGER MODELS AVAILABLE STATIONARY 
JOBBER INQUIRIES INVITED 
For BEST results use Ewing Compounds in ANY Steam Cleaners! 


EWING MANUFACTURING CO. 


Established 1924. America's most complete line of 
dependable Oil and Gas operated steam cleaners 


2545 N. W. 10th Box 875 


GAS OPERATED 


Ewing Mfg. Co., Box 875, Oklahoma City, Okla. 
RUSH details of the New EWING Model A-OP 
steam cleaner: Stationary Model "C” [) Gas burning cleaner 


Portable 


without obligation 
Name 


Address 
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Oklahoma City, Okla. 
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GENERAL ELECTRIC PUTS 
DRIVE BEHIND NEW C-E 
Ul -Weditior WEADLAMP 
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ALL-OUT ADVERTISING 


Che -UWlaittr 


HEADLAMP 


Revolutionary G-E headlamp makes 
night driving safer than ever before 
—opens way to replacement of headlamps before they burn out 
—leads to sale of headlamps in pairs instead of one at a time 


HE new General Electric G&Zhedie Headlamp that 

helps motorists see through fog, rain and snow, lets them 
see up to 80 feet more road ahead on clear nights, too, will 
bring you the biggest spring sale of headlamps you've ever 
had. Never before have you had such a natural sales-maker 
Never before have you been backed by such a powerful adver- 
tising Campaign. 

General Electric is packing 6 successive weeks with advertising 
to kick off its promotion to help you sell G-E G& Zéadtn 
Headlamps. Not just one at a time but in pairs! Not just to 
cars with burnouts but to every car, new or old. 


WE TELL "EM — YOU SELL EM. The promotion calendar at 
left gives you an idea of the size of this campaign. National 
magazines and coast-to-coast TV tell your customers about 
the new G-E @&-Zéeldn Headlamp. It's a safety story so 
important it will pay off in bigger headlamp volume than you 
ever thought possible. 

EVERY CAR YOU SERVICE IS A PROSPECT. When a 
motorist drives in with a burned out headlamp, you can easily 
sell him a pair of replacements by pointing out all the safety 


— hl Weaiti 
HEADLAMPS 


wpuet Aum tm cans waareee™ 


advantages and low cost of General Electric Gl Whellen Head 
lamps. And cars with blackened inner bulbs, morsture inside 
headlamps, cracked lenses, deteriorated reflectors, give you 
another natural opportunity to sell a parr of the new headlamps 
Remember, motorists get all the extra safety of G-E Gt Mielin 
Headlamps only when they have both old headlamps replaced 

Cars with headlamp troubles are not the only hot prospects! 
By displaying G-E Qt Zietin Headlamps in your windows 
and telling every customer about them, you'll sell pairs to 
owners of new and old cars alike before their headlamps burn out. 


DON'T MISS THE OPPORTUNITY! We're doing all we can 
to help you sky 
rocket your head- 
lamp business 
Make the most of 
it. Feature G-E 
Gt Whalln Head 
lampsand get 
your share of this 





Order your supply NOW! 


List Case 
Price juan 


$1.80 8 
$1.90 8 





Lamp No. 
5040 6 
5400 12 


Voltage 




















Already approved by 


brand new... and 
44 of the 46 states. 





profitable market 





New - design lens and 
reflector combination 
bends light down 


New filament shield 
blocks off uncon 
trolled upward 


(i } light 


yin 


FREE DISPLAY MATERIAL 
With your order of G-E Gv Bia 
Headlamps you get a display piece and 
banner for counter and window. An8 
page brochure gives ye 
tips, shows how to aim the new lamps 
Check your G-E lamp supplier today 


GENERAL @@ ELECTRIC 
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New-design filament 
gives 25% more light 


yu further sales 
in 6-volt lamp 











otnrn 
At DP tisernie 
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Smocther Ride 
.. +» For Wore Profits 


SELL D&T COIL SPRING 
STABILIZERS 


MOLDED 
OF HIGH 
QUALITY 
RUBBER 


a 
~ STABI 
ARE LICENSED UNDER PAT. NO. 


TURNER Merefacturies Co. 
KOKOMO, INDIANA os.0 * 


SEE YOUR JOBBER OR 
WRITE FOR LITERATURE 


STOP oOjiL PUMPING 
AND PISTON SLAP 


Automotive engineers agree that worn or col 
lapsed pistons must be expanded from the in- 
side by exerting constant pressure against the 
WHERRY MASTER RECAMS is the accepted, time-proven 
rect method of re-camming pistons. They stop oi! pumping 
Easily installed—without removing pistons in most cases 


60c EACH 


inside of the pistor 
scientifically cor 


piston sia» 
and motor noise 


Include MASTER RECAMS in every over-haul job 


See the WHERRY exhibit 
SOUTHWEST AUTOMOTIVE SHOW—Booth 283 








WHERRY 
fast OIL CHANGER 


With the WHERRY MINIT DRAIN you can drain 
@ crankcase in I'/, minutes. It's easier, faster 
and cleaner. No air hoses—no electric wires. Five 
turns of the crank and the oi! begins to flow 
from crankcase through transparent cylinder so 
customer can see condition of the oi! in his car 
Helps sell oil-change service, new filter or cart 


$74.50 


f.o.b. St. Lowis 


WHERRY ENGINEERING CO., 
3229 Mergenford Rd. ST. LOUIS 16, MO. 


ridge 








It’s EASY to keep your floors 
44 oh a) od 1 OO) |) Od 


with © e 
R @ Reduce 
educe 


ABSORBENTS 


s dry 


WRITE TODAY FOR FREE 
60-SECOND DEMONSTRATION, 





CHECK THESE ADVANTAGES 


@ Easy to use Economical 
slipping hazards 
hazards 
conditions 
enalties 
conditions 


housekeeping 





For your GUARANTEED 


G aaa’ 


LAKE 


CELLULAR-TUBULAR 
RADIATOR CORES 
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Mail Coupon Today 
ARE YOU READING SOMEBODY 
ELSE'S COPY OF SAJ...? 
I Why not get your own subscription so you can always be sure of see- 
ing each issue . . . the price is low and it's al/ good reading. 


| SOUTHERN AUTOMOTIVE JOURNAL 
| Depertment A-11 

806 Peachtree Street, N.E. 

Atiente 5, Georgia 


| Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 3 years 


C) New Subscription 
[) Renewa! 


| Neme ~~ a 


| P. O. Box or 
| Street and No ee 


| a —————————— 


j Neme of Firm ee 
©) Enclosed find $2.00 
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More News Briefs 
(Continued from page 198) 





Remove Plastic Material 
Before Car Delivery! 


HE February issue of Plymouth 
Product Information News car- 
ried this precautionary note, some- 
thing which might easily relate to 
more than just new Plymouths. 
The plastic material that covers 
the seats of new Plymouths deliv- 
ered to dealers should be removed 
prior to delivery of the car to the 
retail customer. 

This type material is intended 
for temporary protection and is not 
suitable for permanent use as a 
seat cover. If left on the seat, mois- 
ture gathers and causes stains and 
marks on the upholstery, particu- 
larly when exposed to sunshine. 
During warm weather the mater- 
ial also becomes sticky and un- 
manageable. 

Customer inconvenience and dis- 
satisfaction can be avoided by re- 
moving this material before the 
car is delivered to the new owner. 


Production of Tubeless 
Is Running High 


Mo than three quarters of the 
passenger-car tires now being 
produced by United States Rubber 
Co. are tubeless tires and the pro- 
portion is growing daily, Howard 
N. Hawkes, vice-president and 
general manager of the firm’s tire 
division, announced March 1. 

The greatest single factor behind 
the decisive swing to the tubeless 
is safety, he said. They run cooler, 
are less likely te have blowouts 
than those with inner tubes, and 
reduce punctures to a minimum. 

He cited another trend, the shift 
in production from all-black tires 
to white sidewalls. One half his 
company’s production is now go- 
ing into the white casing 


AAA Selects Three Men 
To Racing Hall of Fame 


bps American Automobile Asso- 
ciation contest board announced 
March 6 the election of three rac- 
ing giants from the 1911-1920 era 
in automobile history to the Auto- 
mobile Racing Hall of Fame 

Tommy Milton, now living in 
Detroit, Mich., Bob Burman and 
Dario Resta were the only three 
of some 40 nominees to make the 
grade this year in the highly se- 
lective voting procedure. Burman 
and Resta are dead 
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Louisiana Wholesalers 
To Meet April 18 


E Automotive Wholesalers’ 

Association of Louisiana will 
hold its first semi-annual spring 
meeting April 18 at the Bentley 
Hotel in Alexandria. 

In making this announcement, 
R. E. Zerlin of New Orleans Auto 
Supply Co., president, said that 
two meetings a year had been 
among the plans which the direc- 
tors had had for the association 
since it was founded, He said it 


was felt that two meetings a year 
would not be needed for several 
years, but the growth of the group 
in its first year has now made two 
meetings desirable. 

The meeting will be devoted 
primarily to association business 
There will be several speakers and 
social activity consisting of a 
luncheon 

Raymond H. Pope of Baton 
Rouge is vice-president, Ira C. 
Dimmick of Lake Charles is treas- 
urer and Guy Campbell of Monroe 
is secretary 





ACME AIRLINER 


flotes, deflctes, govges 
A 'must'' for all stotions 





in recent important tests 
by a leading consumer testing organization! 


ACME VALVE CORES 
The 3-in-) Gevge. In- Eavel to or better thon 


independent test! 


RATED AMONG THE 


Acme Tire Pressure Gauges rated 
among the top two for accuracy, 
readability and ability to “take it” in 
recent important consumer tests! Used 
by leading servicemen everywhere. 
Send for complete catalog No. 1003. 


No. $25 
Personal Gauge 
(10 to 40 ibs.) 
1 Ib. calibration 


ACME RUBBER VALVES 


Made of premium aquolity 


other leoding bronds, by rubber, For use on not- 


wrel or syntheti. rubber 





ACME 





TIRE PRESSURE GAUGES 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 
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CAMEL 


Vulcanizing 
Patches 


Tubeless “Tires 


: More than two years ago tests of 
’ various methods of repairing tubeless 
tires were started at the Egan plant. The 
method of repair illustrated below was 
proved best in actual road tests. 


... Be Sure! 


e tire from wheel. There is no short cut to positive 
nt of injuries to the tire. Then repair with a CAMEL 


After removing tire from wheel, ex- 
amine thoroughly and remove injur- 
ing object. Buff thoroughly around 
area with strong wire buffer. 


Place @ regular CAMEL Vulcanizing 
Patch over injury. Use the same 
CAMEL Patches in the same familiar 
way as when repairing an inner tube. 
(If injury is more than V4", it may be 
necessary to add tube gum, or com- 


pound from a CAMEL Tire Gun, to 
fill the injury.) 

Center CAMEL No. 77 Clamp (which 
has @ fixed spider) over patch. Tighten 


clamp, light fuelboard. It's that sim- 
ple! We recommend materials illus- 
trated at right. Use them and be sure 
... every time. 


“The CAMEL Method Is The Proved Method.” 
H. B 


M 


EGAN MANUFACTURING CO. 


,Ef KLAP f RONTC CANADA 





Officers elected at the annual con- 
vention of the Louisiana Automo- 
bile Dealers Association, held Feb. 
28 and March | at New Orleans’ 
Roosevelt Hotel, included (1. to r.): 
J. Alfred Begnaud, secretary; A. 
DuPre Vaeth, who was elevated 
from vice-president to the presi- 
dency: Glenn Huff, who was 
moved up from secretary to vice- 
president, and John O. Hofbauer, 
who is the managing director. 


Ford Plans to Construct 
Huge Parts Factory 


ORD Motor Co. announced plans 

March 3 to build a 600,000- 
square-foot automotive parts man- 
ufacturing plant near Sandusky, O 

R. H. Sullivan, vice-president 
and group executive, said the com- 
pany is negotiating with the Penn- 
sylvania Railroad to purchase ap- 
proximately 180 acres as a site for 
the new plant. 

The facility will be a component 
of the company’s Parts and Equip- 
ment Manufacturing Division 
which now operates seven plants 
in southeastern Michigan and an- 
other in Green Island, N. Y. 

“When in operation, the San- 
dusky plant will employ about 2,- 
500 persons, and later production 
schedules may require additional 
employees. Parts to be produced 
by the plant will be announced 
later,” Sullivan said. 

Construction work is planned to 
begin late this spring and the plant 
would be completed by mid-1956. 

The plant, Sullivan said, is the 
latest step in Ford’s $1,700,000,000 
postwar expansion and moderniza- 
tion program. New facilities com- 
pleted since 1946 have included 16 
manufacturing plants, eight as- 
sembly plants, 19 parts depots and 
seven engineering buildings, Con- 
struction is under way on 14 ad- 
ditional projects. 


Kentuckians Meet in August 


The annual convention of the 
Kentucky Automobile Dealers As- 
sociation will be held August 28- 
30 at Kenlake Hotel, Hardin, Man- 
aging Director Lew Ullrich an- 
nounced this month 


North Carolinians to Convene 


The annual convention of the 
North Carolina Automobile Deal- 
ers Association will be held May 
5-7 at the Carolina Hotel at Pine- 
hurst, Mrs. Bessie B. Ballentine, 
executive secretary, announced 
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Tough problem? You’re darned right! Hundreds of 
delicate subtle pastel automotive colors and more com- 
ing! A king-size headache for the refinisher if he hasn’t 
got the right materials! 

Months ago, sensing the eager public acceptance of 
these smart pastel shades, Martin-Senour started in- 
tensive laboratory research to create an answer to the 
problem of matching these light tricky colors. 

Now, we can offer you No. 6249 MODERN WHITE 
P.S.G. COTE to be used directly under off whites and 
to be tinted with Martin-Senour lacquer tinting colors 


when used under pastel greens, grays, blues, etc. 
We sincerely believe this new Primer-Sealer-Ground 
Coat to be superior to anything on the market. 


As a metal primer, as a sealer over old lacquer and 
old enamel finishes, and as a proper ground coat 
for lacquer finishing materials. May be tinted up 
to 5% with M-S Lacquer Tinting Colors. Tinting to 
the approximate shade of the color coats gives 
savings in time and money—as well as guaran- 
teeing the best possible color matches. 


ADVANTAGES: 
Performs all the above functions simultaneously. 
Greatest adhesion, flexibility, and toughness. 


REDUCTION: 
As Primer—Apply one light coat. 
As Sealer—Apply one medium coat. 
As Ground Coat—Apply one solid coat of appro- 
priate color over properly prepared surface. 


Allow 30 minutes to one hour drying time before 
applying finish coats. Do not sand— except lightly 
with 400 paper to remove grit. 








Auto-Lite's Earnings 
Drop Sharply in '54 


ONSOLIDATED net earnings of 

The Electric Auto-Lite Co. for 
1954 amounted to $714,184, or 45 
cents per share on the 1,600,990 
common shares outstanding on De- 
cember 31, 1954, it has been an- 
nounced by James P. Falvey, pres- 
ident. 

This compares with $10,567,391 
for 1953, or $6.73 per share on the 
1,569,598 shares outstanding De- 
cember 31, 1953. 


Net sales for 1954 amounted to 
$197,048,855, compared with 
$285,000,929 for 1953. 

The 1954 earnings were arrived 
at after applying a carry-back tax 
credit of $2,950,000 for federal in- 
come taxes. 

Falvey stated that the upward 
trend in volume of sales beginning 
in December, 1954, has continued 
into 1955 at a rate approximately 
50% higher than a year ago. 

The board of directors has de- 
clared a quarterly dividend of 50 
cents a share, payable April 1. 





calling all cars... 


Spring Cap 
Inspection 


Merchandiser No. MU-600 


Radiator cap examination is a necessary 
part of preparing cars and trucks with 
pressurized cooling systems for summer... 
to prevent overheating and water loss. 
Install the proper Stant EVRSEAL Pres- 
sure Cap if the customer’s cap is broken, 
worn, or wrong cap. 


display the new Stant Merchandiser 


Simplifies your selling. Inventory at a glance... 


saves time... 


stock flexibility. Complete cap business in minimum space. 


Individually cartoned caps . . . clearly identified .. . 


easy to find. 


Eye-catching selling display in brilliant Stant colors. 


sell the easy way 
This perpetually-working silent sales- 
man has high visibility and helps to 
remind customers to buy radiator and 


gas caps. Use two or more 


units to 


provide for stock expansion. Write for 


details... 


naming your jobber. 


STANT MANUFACTURING CO., INC, 


Connersville, Indiana 


Used on America’s Finest Automobiles 


as Standard Equipment 
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Advancement of K. C. Deacon to 
be vice-president of Dodge and 
general manager-trucks was an- 
nounced Feb. 28 by L. L. Colbert, 
president of Chrysler Corp. He is 
in complete charge of both manu- 
facturing and selling Dodge trucks. 
Deacon had been operating man- 
ager of the truck plant in Detroit 
since September, 1951. 


GM Sets Near-Record 
In Sales in 1954 


A YEAR of “outstanding achieve- 
ment” for General Motors in 
1954 was marked by total sales 
within two per cent of all-time 
record set in 1953 despite a 29% 
decline in defense sales, Harlow H. 
Curtice, president, and Alfred P. 
Sloan, Jr., chairman of the board, 
announced March 3 in their an- 
nual report. 

General Motors’ U. S. and Ca- 
nadian factory sales of car and 
truck units also approximated 1953 
volume. 

Net sales were $9,824 million for 
1954. Net income of $806 million 
was eight per cent of sales. Earn- 
ings on common stock were $793 
million or six per cent of sales. 

“Substantial 
achieved in virtually all areas of 
the business,” the report stated 
“Earnings topped any previous 
year except 1950, and dividends 
paid out to holders of common 
stock were the largest since 1950. 
Employment and payrolls at the 
year-end were at 
levels.” 

The total 1954 GM tax bill 
amounted to $1,035 million 


progress Was 


near-record 


Battery Men to Convene 


Members of The Association of 
American Battery Manufacturers 
will meet in Las Vegas. Nev., to 
hold their annual spring meeting 
April 26-28, it was announced by 
Walton R. Smith, association pres- 
ident. 

(More News Briefs on page 209) 
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Goin the thousands of other AUTOMOTIVE RETAILERS 
who are coming to 


to attend the great Southeacr 
AUTOMOTIVE SHOW 


april 28°29-30, 1955 
Lakewood Park 


Anyone affiliated with the Automotive Industry is invited and urged to 
attend this mammoth Show. 


it is seldom you get the opportunity to view and study such an extensive 
array of manufactured products in the vast Automotive Industry .. . 
PARTS — TOOLS — SHOP EQUIPMENT — ACCESSORIES — CHEMICALS — 
PAINTS and other Allied Products . . . actually more than a mile of Auto- 
motive displays .. . all complete lines and many in actual demonstration. 


SHOW HOURS 


1:00 P.M. to 10:00 P.M. 


DAILY 


YOU AND YOUR ASSOCIATES 
ARE EXPECTED TO BE HERE 


all three days aud nights! 
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FOR ANY LUBRICATION JOB 


OVERHEAD REELS 
Up off the floor and 
out of the way until 
needed, GROVER 
Overhead Reels offer 
any type of service 
desired. 


gear oll lubrication 
— within easy reach. 
Insuring safety and 


THE KEY TO efficiency. 
BETTER LUBRICATION 


For over a quarter century, Grover products have 
been designed and equipped exclusively to meet 
the needs of lube service. That is why you can be 
assured that each unit of Grover equipment pro- 
vides the most modern practical features — to 
serve better and cost you less. 


THE COMPLETE LUBE DEPARTMENT 
wien — WITHIN ITSELF 
age ™ Model 661-D portable lube cabinet 


> meets demand for economical 2 








MODEL 19 
CHASSIS LUBRICATOR 
Portable air-operated 
pump unit in single hoist service 

department, Equipped with chassis Lag ge -A Ad 
and gear oil tubricators, long 56 jh. containers 
hoses, meters and control valves. ideal for small iube 
Has utility and suction-flush hand departments. Has 
S43 buns and ollers. chassis pump, 7 ft. 


, of %”" hose with 
Write for catalog of complete line. control valve and 3 
way swivel. 


GROVER SMITH MFG. CORP. 


850 EAST VALLEY BLYVD., SAN GABRIEL, CALIF 





A ROUGHER 
AND 
FINISHER 


COMPLETELY NEW 
DUAL ACTION SANDER 


“You gotta’ see it to believe it.” Two 
Way action speeds the job, retards 
loading of sand paper even on solder 
or surfacer. Cuts costs up to 80%. 


FOR EVERY JOB, 


Dual Action or Straight-Line, 
electric or air. 
SEE YOUR JOBBER OR WRITE FOR LITERATURE 








PEEDEE SAYS: 


“You Can't Beat 


Dna 


“e Derenoapiury 


And That’s What 


Ard STANDS FOR!” 


When you come to decide which parts 

: J to feature let reputation be your guide 
: For over 35 years P & D has been 
known throughout the industry for 

Precision in manufacture and 

Dependability in quality 

That adds up to customer 

satisfaction and more business 

for you. Look into it! 


, P&D MANUFACTURING CO., INC. 


?-02 Steinway Street, Long Island City 5, N.Y 





AIR SPEED INDICATOR 
. BUG DEFLECTOR 

. . « BEAUTIFUL 

HOOD ORNAMENT 


BEST SELLER at AAMA SHOW! 


Always in sight . . . makes for greater safety, keeping 
motorist aware of car speed. Beautiful in appearance— 
molded of long-lasting PLEXIGLAS in brilliant, long- 
lasting Tutone colors. 

Point-of-sale material supplied. 


ORDER YOUR SUPPLY NOW! 
: SINKO MFG. & TOOL CO. 


Cc , 3135 WEST GRAND AVE . CHICAGO 22, ILLINOIS 
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More News Briefs 
(Continued from page 206) 





When Handling Mouldings 
On Some Plymouths 


HE February issue of Plymouth 
Product Information News in- 
cluded this item: 

The rear-door opening of 1955 
Plymouth Belvedere four-door se- 
dans equipped with “Sportone” ex- 
terior trim mouldings is reduced 
slightly to prevent the door mould- 
ing from striking the center pillar. 

If this type moulding is added to 
a four-door sedan in the dealer's 


REAR DOOR 


DRILL .250 INCH HOLE 


CENTER 
AND RELOCATE ARM 


PILLAR 


1/8 INCH 
ia 





—— 


shop, a %4” hole should be drilled 
in the door check arm approxi- 
mately 4%” away from the present 
location and the arm refastened to 
the pillar at the new hole. 

The new location will reduce the 
door opening and prevent the door 
from striking and causing possible 
damage to the moulding. 


Safety Council Presents 
GM Its Tenth Award 


_ National Safety Council an- 
nounced March 3 that General 
Motors had earned its tenth award 
of honor in recognition of the 
company’s outstanding safety per- 
formance in 1954. 

Of General Motors’ more than 
479,000 hourly-rate and salaried 
employes in the United States, 
99.68% lost no working time dur- 
ing 1954 as the result of an occupa- 
tional illness or on-the-job acci- 
dent, the council said. 

The company-wide accident fre- 
quency rate (number of disabling 
injuries per million manhours 
worked) in 1954 was 1.53, an im- 
provement of 7% over 1953. The 
1954 severity rate (number of days 
lost per thousand hours worked) 
was .28, an improvement of 20% 
over 1953. 

GM's frequency rate was 74.5% 
below the previous three-year 
average for the industry. 
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Plymouth Reveals Plans 
For Big Engine Plant 


A NEW Plymouth engine plant 
with capacity for building V-8 
engines for Plymouth cars at three 
times the current volume will be in 
operation in Detroit by the late fall 
of 1955, J. P. Mansfield, Plymouth 
president, announced March 2 
Mansfield said that facilities for 
building six-cylinder engines will 
remain at the present location in 
the Plymouth assembly plant, 
which has a capacity of 3200 en- 


gines daily, the executive stated. 

Plymouth’s new engine manu- 
facturing facilities will occupy the 
Chrysler Corp. Mound Road plant, 
built in 1951, plus a new addition 


Cadillac Ups Oklahoman 

Cadillac Motor Car Division of 
General Motors has appointed C 
E. McGinnis to manager of its 
Oklahoma zone, which includes 
northwest Arkansas, eastern New 
Mexico and northern Texas with 


headquarters in Oklahoma City 





Sells Fast—Installs Easily! 





COLEMAN COMPENSATOR 
10-77 installation 








Saves Buying New “Third Arm” and “Bracket Assembly 





Make faster, more profitable repairs 
on 1949-54 Chevrolet passenger cars 
and trucks with this precision-engi- 
neered, fully guaranteed part! 

@ Helps mechanics make accurate steering 
line adjustments 

@ improves car steering at high road speeds 
@ Prevents excess wear on king pins, tie rod 
ends and other steering line parts 

@ Repair made without removing original 
“steering third arm" and “‘bracket™ from car 


@ No special tools or machine work needed. 


Show and Sell the Complete Line 
of National Quality Parts & Tools 








Ask your jobber, or write us direct. 
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W. A. "Cap" Williamson 
Succumbs in Texas 


A. “Cap” Williamson, man- 
e ager of the Texas Automo- 
tive Dealers Association for more 
than a quarter of a century, died in 
San Antonio March 1. 
He had retired several years ago. 
A native of Virginia, William- 
son moved to Texas while a young 
man. He was the successful sup- 
porter of many bills introduced on 
behalf of Texas new-car dealers. 
For many years he was a senator. 


On a national level he was one 
of the organizers of the Automo- 
tive Trade Association Managers, 
and he subsequently served as that 
group’s president for several terms. 
Managers of state and local deal- 
er associations over the United 
States compose the membership of 
the ATAM. 

Commented the National Auto- 
mobile Dealers Association: “Few 
men have had such influence on 
the development and growth of 
automotive trade associa- 


’ 


state 
tions.’ 








ACE MOLDED TIRE REPAIR PATCHES 


{Self-Vulcanizing) 


Make This Simple Easy Test for Yourself to Prove the 
Unsurpassed Flexibility of the Ace Tire Repair Patch: 


1 Remove Holland Cloth 
* —coat tacky side with 
tale or dust. 


Grasp the patch be- 


Repair unit built from 
new high-grade rubber. 


High tensile cord fab- 

ric used. 

Patch cured and pro- 
cessed at one time. 3. 
Patch facing integral 

part of patch. 

Separation of patch 

from facing impossible. 

Patch has cured feath- 

ered edge. 


Patch light - weight, 
strong and flexible. 


* tween thumb and fore- 
finger, and fold the 
patch over double 
(like illustration). 


Let go of the patch with thumb and fore- 
finger simultaneously and watch the patch 
snap back into its original flat shape. 


Cord plys laid in at the same angle as plys in 
the tire. Flexes with tire giving it longer life. 


Little effect on Tire Balance and will not 
cause pounding or shimmying. 


The ACE line is complete! 
Catalog—Prices—Sample on Request— 
Write— 


ACE RUBBER COMPANY 


DALLAS 


TEXAS 


SEE US AT SOUTHWEST AUTOMOTIVE SHOW 
BOOTH NO. 61, SAN ANTONIO, TEXAS 
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Announcement of the resignation 
of Ray Chamberlain (top) as di- 
rector of conventions and exhibi- 
tions of the National Automobile 
Dealers Association was made 
March 3 by Executive Vice- 
President Frederick J. Bell. Walter 
M. Kiplinger (above), director of 
promotions, will be in charge of 
future NADA conventions. 


Tennesseans Pian Series 
Of Dealer Meetings 


N ORDER to give members of the 

Tennessee Automotive Associa- 
tion ‘a fresh and current report of 
legislative activities affecting their 
interests as early as possible,” ar- 
rangements have been made for 
six spring regional meetings, Ex- 
ecutive Vice-President David P 
“Doc”’ Whelchel announced. 

They are: Johnson City Country 
Club, April 4; Andrew Johnson 
Hotel, Knoxville, April 5; Chat- 
tanooga Golf and Country Club, 
April 6; Richland Golf Club, Nash- 
ville, April 12; New Southern 
Hotel, Jackson, April 13, and Pea- 
body Hotel, Memphis, April 14. 


Buick Graduates 5,000th Man 


Buick graduated its 5,000th man 
from a General Motors Training 
Center recently to lead all GM car 
divisions in the use of school facili- 
ties for training mechanics. 

(More News Briefs on page 213) 
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DEGREASER! 


engine shampoo 
= _ QT. SIZE CONCENTRATE 


ie MAKES 2 GALLONS 





Takes cling out of oil and grease 

. . « emulsifies it. . . so that all dirt 

“may be hosed off as easily as you rinse hands under 

water faucet. Launders engines faster, more completely, and safer than 
steam cleaning (warm the engine). Self scouring action brings out 
foctory new appearance . . . provides accurate visual inspection . . . 
Gunked engines run cooler. Get Genuine Gunk in quart and larger 


sizes at better wholesale auto suppliers throughout the country . . . 
Flatly refuse imitations. 

Extra strength, ready-to-use Gunk in pint containers is available from 

any of the Harley-Davidson Motorcycle Dealers everywhere. 


\MMEDIATE DELIN 


le pint OR A 


- 

TANK CAR C=C ¥ lease” mas 

: 5 
A SENSATIONAL NEW AUTOMOBILE ACCESSORY 











THE ORIGINAL 


Gof Y 


U. 5. ond Foreign Potents Pending 


“Takes the sizzle 
out of the sun Sun’ 


ve OF pow | 
‘click  werte on-click! mer 


* Shuts out 100% of the direct 
rays of the sun during hottest 
pert of day. 


* Provides cool, giereless vision 
any pert of the dey. 


* Will not blow off. 


* Dees NOT interfere 
normal window operation. 





COPYRIGHTED 








with 


* Fabricated of jomous 
KAISER ALUMINUM "Saees 
reen. 

SEE THEM AT BOOTH 25, 

SOUTHWEST AUTOMOTIVE 

SHOW 


BS Manufacturing Co 


abe Md 
LAREDO, TEXAS 
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a JUST Thi 
CARBUREIO 
PARTS YOU 


CPA 100 — durable 

metal cabinet serves 

as a display, or aaa 
storage cabinet. Cover 
can be closed and locked. 


HYGRADE 


TOP TUNE UP MERCHANDISER 
Gasket Packets, Needles and Seats, Pump Piston 
Plungers — the parts you need for a simple overhaul 
or a complete rebuilding job—partitioned with index 
cards and labels so you can find the right part in 
an instant. Plenty of room for more numbers and/or 
additional stock. All parts are individually packaged 
so there’s no waste. Write for catalog sheet HF 491 
describing special price offer, free dealer helps. 

HYGRADE PRODUCTS DIVISION 

Standard Motor Products, inc. 

37-18 Northern Blod., 

Long Island City 1, N.Y. 
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ONLY ONE GRADE... THE BEST 


The quality of VELLUMOID has never been shaved. 
Through wars and depressions, the standard for 
VELLUMOID has never been lowered. 


Southeastern Representatives 
Lawrence M. Hirsig Co., Jacksonville 2, Florida 





A iemeatidebereetll BOLJERS BATTERIES 


America’s foremost 
manufacturer of self- 


spray enamels, lac- 

quers, and other aero- Bottor 
sol consumer products. AY)" / if 

WRITE FOR CATALOG 
BOWERS BATTERY & SPARK PLUG CO., READING, PA 














| BOOTH 171 
“WH ITI ty SOUTHWEST SHOW 
outperforms any other SAN ANTONIO 


[WHITE WALL |\— . . . . . 





LEANER 
ww aa ron an GLOBE RUBBER PRODUCTS CORP. 


Another great new product by the MANUFACTURERS OF 

Quaker Supreme people! “Whitie” HERE'S ALL 

sscuy Whe Ge halen slg ¢ ORIGINAL EQUIPMENT AND REPLACEMENT PARTS 
FOR THE AUTOMOTIVE INDUSTRY 











Simple to use for wash rack oper- BY. 


ator or for resale to the man who © Qnee att AND 


prefers to clean his own tires. sae ae = SWIM KING SWIM ACCESSORIES 


So simple a child could do it! like new 


again 
Even scuffed, curb marked or é 


grease stained tires come gleam- 
ing white with one application of we) 

“Whitie.” Packaged in pints with , "4 SS) 

free spray unit. Also in 6 gallon 4 . SOUTHWEST REPRESENTATIVE 
sizes—and 55 gallon drums. ~Tl y. GENE LAWSON e« BEN ABBOTT 


LAWSON-ABBOTT CO. 


QUAKER SUPREME CHEMICAL CORP 2017 CEDAR SPRINGS * DALLAS, TEXAS 


MONTGOMERY, ALABAMA 
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Glow 4 





“Other mechanics have left wrenches in motors and managed to live 
. , happy, useful lives.” 





More News Briefs 


(Continued from page 110) 





1954 Ferrari Breaks 
Grand Prix Record 


OB Said, 22, set a new Grand 

Prix race car record Feb. 22 
driving a 1954 Ferrari 174.334 
mph at the National Association 
for Stock Car Auto Racing’s sixth 
annual Speed Week at Daytona 
Beach, Fla. 

Said averaged 170.538 mph for 
the two-way run over a mile of 
hard-packed sand. He hit the high 
mark going down and made 166.743 
on the return trip. 

On Feb. 20, Phil Walters, West 
Palm Beach, Fla., set a new na- 
tional sport car speed record with 
an average of 164.136 mph in a 
1954 D-type Jaguar. Last year’s 
record was 136.03 mph. 


Tennessee Lew Pleces 
Limits on Car Sales 


™— Tennessee legislature has 
enacted a law creating a nine- 
man commission to regulate the re- 
tail car market. 

The measure prohibits manufac- 
turers from forcing a dealer to ac- 
cept new cars he did not order 

The statute also bars dealers 
from forcing a customer to take 
extra equipment on his unit which 
he does not want. 
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Dumas Milner Purchases 
Hotel at Jackson 


_— the purchase of the Ed- 
wards Hotel in Jackson, Miss., 
Automobile Dealer R. E. Dumas 
Milner of that city has added to 
the variety of his many enter- 
prises 

He is also president of Milner 
Chevrolet Co., Jackson, Miss., Du- 
mas Chevrolet Co., New Orleans, 
La., Dumas Milner Chevrolet, Inc., 
San Antonio, Texas, and Milner 
Pontiac, Inc., Tulsa, Okla. In ad- 
dition, he is president of the com- 
pany that manufacturers Pine-Sol 
and Perma Starch and has recent- 
ly completed the largest privately 
owned modern ten-story office 
building in Mississippi 

In announcing the “well 
million and a half dollar” purchase 
of the 402-room Edwards Hotel, 
Dumas Milner said that the name 
would be changed back to “Ed- 
wards House” of historical fame, 
and that an additional quarter 
million dollars would be spent on 
renovation to make it one of the 
most modern hotels in the entire 
South 


over 


South Coreliaiens Set Date 


The annual convention of the 
South Carolina Automobile Deal- 
ers Association will be held May 
21-23 at the Ocean Forest Hotel at 
Myrtle Beach, Mrs. Ella W. Ford, 
executive secretary, announced 
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ANT-KER-RODE 


@ Custom-moulded of high im- 
pact plastic (%4” thick) to fit 
all groups of batteries—both 
6 and 12 volt! 

@ Corrosion-proof—resists acids! 

@ Holds battery snug — can't 
rattle! 

@ Prevents shorts and grounds 
—can't burn! 

@ Unaffected by extreme cold, 
heat, oil, water or grease! 

@ Lasts the life of the car! 

KANT-KER-RODE HOLD DOWNS 
1S THE HOTTEST DEAL EVER! 


SOLD THRU THE JOBBER 


VAN BRODE MILLING CO., INC. 
CLINTON, MASS. 


VAN BRODEKANT-KER-RODE 


FILL IN AND MAIL THIS 
COUPON FOR DESCRIPTIVE 
CATALOG SHEET AND 
BATTERY APPLICATIONS 


o 


300¥S NVA COU NIN-INVH 3g0"Ns NVA 


VAN BRODE KANT-KER-RODE VAN BRODE 


> 
(a 


5) 

















JOBBER'S NAME 


1MC., Clinton, Mass. 
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The Advertisers’ Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 
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Aaron Wesley 0 

Ace Kubber Co 

Acme Air Appliance Corp 

Acme Bales Co 
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Major, Jan 
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Marshall-Eclipse 
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part of the advertising contract. Hvery care will be taken to indes 
correctly. No allowance will be made for errors or failure to ineert. th bh 


O South!sand Mower Co 06 
Southwest Automotive Show 
Inc 111 
O'Connell, J. J Sparks, ¢ a 169 
Oil-Dri Corp. of America Spiro Division 12 
Vldsmobile Division : Standard Crankshaft & 
Oleson, Don - Hydraulic Co Ine 
Uttmer-Serivner 95 Standard Motor Products 
Otto-Items, In . Stant Mfg. Co Inc 
Owen, J. ¢ Stearns & Co., Inc EK. ¢ 
Stern, A. K 
P Stewart-Warner Cor 
Storm-Vulcan, Ine 
P & D Mfg. Co 2 Stroud H Ll, } 
Pocheed Motor i ar Co ae oe a SP 2: Every item in the D&V Line is designed to correct a 
Park Chemical Co 2 Suggs, JM . 3 mechanical fault quicker, better and cheaper than it can 
*arker, Guy Sunnen Products Cx b ; 
Perfect Cirele Supco Division be done any other way. You please your customers—you 
Corp 0 Swanmann, M. H 26 ) ) _ is 
Perfect Equip. Co ‘ te cage on Eg and ; profit more—with D&V service items, 
Perkins, Gordon ) 
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Permite Parts } T 
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Polansky, Max rermoid Company 0 | | t 
Pontiac “Motor Div ‘ Timken Roller Bearing ‘ f | S eeve re ainer 
Porter, Littel Treasury Dept 
Trico Products Cory 
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Walker, Mfg. Co } 
Gebonrts, Joe wees ae, spring shackle repair kits 
Safety Equip. C« Ware, E. F /. 
Saginaw Steering Gear Div Warner-Patterson (« 92 
Sanderson Oo Ways, A.A i i 
Saltzman, Harry 208 Whelan Co.. H. H yf universa 00 OC | 
Saunders, J. Paul ) , Wherry Engineering Co 202 
hneider, A. ID Wilkening Mfg. Co 
hrenker, J. 8 Wilkinson-Wileox Co 148, 2 : 
} hultz, R. W 2¢ Willard Storage Battery Co i. caster shims 
saboard Industries a) Williams, Frank H ’ 
Seago, Hal Williams, N. A 
Sealed Power Cory; ) Williams ! } 
Sedgwick, Ben / Williams / 0 Eleven strategically located warehouses through- 
Seeman Lester Co ) Williams Holme 
Sheowin-Witiiama Coe 27 Stinen Wen ' out the nation mean ready availability always 
Shields Ce.. Herman A 07 Winona Tool Mfg 
Shiplett, F P Witulski, E. J 
Shipp-Payne Wiz Oorp 
Bidles Mfg. Co 4 Wooster Rubber Co 
Sinko Mfg. & Tool Co 4 166, 17 174 
Smith, Don World Bestos Cory; 
Smith, Ray 
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Smith Mfg. Corp., Grover 4 
Snug] Wheel Weight Mfg. C« Yankee Metal Products 
Southeast Automotive Show 4 Yaras, Max 0 2 j 
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Southern Sales Agence 
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THE HIRSIG ORGANIZATION 
SALUTES 


MISSISSIPPI 


THE MAGNOLIA STATE 


AUTOMOTIVE STATISTICS 


Total Vehicle Registrations 556,725 
Gallons Gasoline Used 1953 517,410,000 
New Car Dealers |. ree 641 
Independent Garages 299 
Number of Service Stations pees 2,131 
Miles of Paved Road 

Hirsig Men 


COVERAGE MAKES SALES 


These Hirsig district managers cover the State of 
Mississippi rendering complete and effective service 
to jobbers and manufacturers on all Hirsig lines. 






































JIM KIMBROUGH FRED BUTTS 


The Hirsig organization covers all of the ten South- 
eastern states just as intensely as they cover the State 
of Mississippi, The ten states covered are Florida, 
Georgia, South Carolina, North Carolina, Virginia, 
West Virginia, Tennessee, Kentucky, Mississippi, and 
Alabama. 
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TOP PERFORMERS 


bg 


@ A FAST SEATING 
COMPRESSION RING 


© A SOFT PRESSURE 
OIL RING 


all thule ~ 


oO The Hastings torsional is a compression ring that seats cation that older engines must have—and with complete oil 
right now, \ts torsional action brings it into a quick seat and control and economy 

perfect wall bearing in any cylindet tapered out-of-round of Here are two lop performers in the same “*Motor Engineered 

re-bored. set built by replacement ring specialist 

2) The Hastings Steel-Vent is an oil ring that Stops oil You don't get come-backs due to cylinder scuffing and slow 

pumping immediately. It’s a soft pressure ring with the light seating when you install Hastings Steel-Vent sets. You vet 


inner-spring developed by Hastings It delivers the extra lubri- positive, quick performance that makes car owners happy 


HASTINGS MANUFACTURING ter wey HASTINGS, MICHIGAN + HASTINGS LTD., TORONTO 


ene STEEL-VENT PISTON RINGS 
<== Regulan ov Chaome-Faced 


* Tough on cil-pumping ... Gentle on cylinder walls 





NowrZ Ex bursve Pashems. 


why you Profit most with Ramco 


EX PANDER-SPACER COMBINATION 
In C-9 you get the New Circumferential Expansion 
Principle you need for best results in re-ringing the 
new °55 type engines! In addition, you get Rameo's 
new Duomatic action! Combined into one ring are 
both the functions of the expander and the spacer 
rings. The dual action of this ring brings you many 
important advancements in ring performance e. Tt 
puts you years ahead with oil control results that 
are sensationally superior... and superior jobs 
always mean more profits for you!* 
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NO GAP STEEL RING 
Only with 10-L p rings can you give your re-ring 
customers the proven performan c advantages ol 
No Gap Spiro-s al construction Spiro-Seal has 
many exclusive patented features. One of them is 
Alternating Pressure action. This action provides 
increased pressure on the downstroke to control oil, 
It automatically decreases its pressure on the up- 
stroke to prov ide proper lubrication. This is one of 
many principles that make the Ramco 10-Up oil 


ring a truly all-purpose ring 


as embodied in the new C-9 ring proves again 


“ 


ee be | STON ee N é.% enminees 


Mg ... today’s Re-Ring Jobs * RTC fo. Fleet Re-Ring Jobs * the New Type Engine Re-Ring Jobs 


*Ask Your Ramco Jobber for Complete Details or Write Us. Copyright 1955, Ramsey Corporation, St. Louis 8, Missouri 





